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One of the Reasons Why 


HE agent who wrote the following letter to one of the F & 

D’s Branch Managers is located in a town with a popula- 
tion of 3989. .In the two years he has represented the F & D 
his Fidelity and Surety premiums have shown a 300% increase 
and he is now in the $1.00 per capita class. 


e * oe * * 


“When anything goes wrong in a branch office of a bonding 
company, the agents in the field are quick to write in and make 
a complaint. However, when they get good service, they 
merely take it for granted and nothing is said about it. 
‘There have been several instances recently when we have ob- 
tained from you the best kind of service, and this letter is writ- 
ten to let you know that we do appreciate it. 

“We do not study the bonding business like we should and the 
good business which we enjoy is because of the help we receive 
from your office—R. W. K.” 


* * * * * 
Resultful cooperation between the various units of the F & D's 


field organization is only one of the many reasons why “‘it pays 
to represent the F & D 


FIDELITY AND DEPOSIT 
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— serves our great National 
enterprises in two ways. First, by 
providing indemnity against fire and 
other destructive forces. 


Second, by actually helping to prevent such 


catastrophes. 


Storage warehouses furnish perhaps the most 


outstanding example of this phase of insurance 


work. Sprinkler systems, firedoors and every 
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modern fireproof feature find their highest de 
velopment here. The scientific council of insur- 
ance experts prevents destruction not only of 
the warehouse itself, but of the other people's 
property entrusted to its care. 


The Liverpool & London & Globe has always 
worked for prevention as well as protection. By 
active cooperation with warehousemen the L. & 
L. & G. has contributed to the general safety 
and added to its record of national service. 
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THE RED ROYAL SHIELD ON AN 
INSURANCE POLICY IS MORE 
THAN AN IDENTIFICATION MARK. 


BACKED BY EIGHTY YEARS 
OF SOUND UNDERWRITING, IT 
STANDS TODAY AS THE UTMOST 
IN PROTECTION AND SERVICE. 


INSURANCE COMPANY LTD 


DEPARTMENTAL OFFICES: 


CHICAGO, ILL. 
Elwin W Law, Manager 


ATLANTA, GA. 
Milton Dargan. Manager 
NEW YORK 


BOSTON, MASS. 
Frederick B. Kellam. Manager 


SAN FRANCISCO, CAL 
Field & Cowles, Managers 


Rolla V Watt, Manager 
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CALIFORNIA INSURANCE COMPANY WILL PAY IN FULL’ 


ANCIENT HISTORY—PERHAPS 
BUT HISTORY REPEATS ITSELF 








” JUNE, 1905, the California Insurance 
Company was reorganized at San Fran- 
cisco, the original charter dating back to 
1864. To be expected, the greater portion 
of its liability accumulated in the home 
city—San Francisco. When, ten months 
later, the biggest conflagration in the his- 
tory of the world almost wiped out the city 
by the Golden Gate, the California Insur- 
ance Company received a colossal blow. 
How the staggering loss was met is well 
told in the following statement from a front 
page news story in the *\San Francisco Ex- 
aminer™ of April 27, 1906. 


“The first Insurance Company to 
issue an official declaration that all 
losses will be paid in full, dollar for 
dollar, is a California Corporation 
bearing the name of the State. The 
out-and-out declaration to pay all 
losses in full was made by the Cal- 
ifornia Insurance Company.” 


CALIFORNIA INSURANCE COMPANY 
OF SAN FRANCISCO 
Home Office: 315 Montgomery Street 


GEORGE W. BROOKS, President 
BENTON A. SIFFORD A. N. LINDSAY 
Secretary General Agent 
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IMPORTANT MEETING 
CALLED IN WASHINGTON 


Conference of Trade Organiza- 
tions to Discuss Government 


Entering Private Field 





INSURANCE IS INTERESTED 


Believed That Strong Fight Must Be 
Waged Against Encroachment on 
Established Business Activities 


NEW YORK, Oct. 28.— Properly 
alarmed at the pronounced disposition 
of the federal government to embark in 
avenues that bring it into direct com- 
petition with private enterprises, a gath- 
ering of important business interests was 
held at Washington, Oct. 20, at which 
it was determined to hold a larger gath- 
ering in the same city on Dec. 1, at 
which time the subject could be con- 
sidered in its broad aspects and a line 


of action to checkmate the tendency 
devised. The insurance interests among 
others have been invited to attend and 
to participate in the proceedings. 


Underwriters Interested 


That underwriters have a vital con- 
cern in the problem it need but be re- 
called that for the past three years a 
bill has been before Congress provid- 
ing for a monopolistic workmen’s com- 
pensation law for the District of Co- 
lumbia, the net effect of the passage 
of which would not only be to bar all 
private carriers from transacting this 
form of insurance in the federal terri- 
tory, but would go a long way toward 
influencing legislation of like character 
in a number of the states. 


Letter to Trade Organizations 


The subjoined is a copy of a circular 
letter recently addressed by a repre- 
sentative trade body to kindred organ- 
izations on the subject: 

On Oct. 20 representatives from 23 
trade associations met in Washington to 
inquire into the activities of federal, 
state, county, municipal and other politi- 
cal bodies with respect to their engaging 
in manufacture, selling and other busi- 
ness activities which can be more eco- 
nomically and efficiently performed by 
private industry under the competitive 
system by which the United States has 
grown and prospered. 

It is not possible to present in a letter 
an idea of the extent to which this en- 
croachment is proceeding, but the start- 
ling revelations concerning its magnitude 
made at the meeting indicated the ad- 
visability of calling a general meeting of 
industry to present a true picture of the 
Situation to the public and devise some 
means of arresting the tendency. There- 
fore, Dec. 1, representatives of the prin- 
cipal industries of the United States are 
being invited to attend a meeting in 
Washington, D. C., to act in this matter. 


Government Getting in Business 


As you doubtless realize, a vast num- 
ber of public agencies acting contrary 
to the declared policies of the national 
political parties anid contrary to the 


CHICAGO, CINCINNATI, NEW YORK 











spirit of our basic law, are engaging in | 


business ventures which can be per- 
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PREUS IN NEW PLACE 


WILL LOCATE IN CHICAGO 


Former Governor of Minnesota Made 
Vice-President of W. A. Alexander 
& Co. General Agency 





. A. O. Preus, former governor of 
Minnesota, has joined the Chicago gen- 
eral agency of W. A. Alexander & Co. 
The business has been incorporated and 
Mr. Preus will become vice-president, 
locating in Chicago Jan. 1. The three 
partners in the Alexander firm hereto- 
fore have been W. A. Alexander, Wade 
Fetzer and William E. Dickey. Mr. 





J. A. 


0. PREUS 


Former Governor of Minnesota Who Joins 
W. A. Alexander & Co, of Chicago 


Alexander has been practically retired 
for a number of years. Mr. Fetzer is 
the active head of the agency. The 
Alexander office is Illinois general agent 
for the Fidelity & Casualty, has a gen- 
eral agency of the Penn Mutual Life, 
and has a fire insurance department. It 
is one of the largest general agencies 
in Chicago and was one of the pioneer 
casualty offices of the city. Mr. Fetzer 
has long been prominent in the cas- 
ualty ranks, especially in the National 
Association of Casualty & Surety Un- 
derwriters. 


Long in Public Life 


Mr. Preus is now the director of a 
special committee of important business 
men of Minneapolis that was formed to 
interest new enterprises in locating in 
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QUIT THE FARM FIELD 
TAKES NO MORE NEW RISKS 


Automobile of Hartford Conducted This 
Part of Its Operations From 
Chicago as Headquarters 


The Automobile of Hartford is retir- 
ing from the farm field. It built up 
quite a business under the supervision 
of James Silhanek of Chicago, who ‘n 
addition to looking after the farm de- 
partment had charge of the service work 
in the Western Union territory. The 
Automobile’s farm business was confined 
entirely to the western farm zone 1nclud- 
ing Ohio. It reached down into the 
southwest operating in Oklahoma and 
Texas. The company had two farm 
special agents, Charles W. Slifer of Polo, 
Ill., who traveled out of the Chicago 
office and Walter Dethke. Mr. Dethke 
has been appointed special agent of the 
recording department in Minnesota. Mr. 
Silhanek made a study of the farm 
business and grew into a very excellent 
underwriter. The business has _ not 
been reinsured, but some companies 
have been looking it over. 








the city. He served as governor of 
Minnesota for two terms. He was state 
insurance commissioner for a number 
of years and also state auditor. He was 
a candidate in the primaries for United 
States senator, but was defeated. Mr. 
Preus has spent almost all his time in 
public life. He was graduated from 
the University of Minnesota law school 
and later became clerk for United States 
Senator Knute Nelson of Minnesota in 
Washington. Later he served as execu- 
tive clerk in the office of Governor 
Eberhart of Minnesota. 

Ex-Governor Preus is an outstanding 
character, well known to the insurance 
world. He has a strong political fol- 
lowing in the northwest and is nationally 
known. His entrance into the Alex- 
ander general agency will give it more 
ballast and prestige. The agency has 
always been successful and well man- 
aged. It is simply injecting new blood 
and a very important factor into the 
management. 

The officers of W. A. Alexander & 
Co. will be: W. A. Alexander, chairman; 
Wade Fetzer, president; W. E. Dickey, 
and J. A. O. Preus, vice-presidents; J. 
P. Murphy, treasurer, and F. J. Bristle, 
secretary. Mr. Alexander, Mr. Fetzer, 
and Mr. Dickey have been actively en- 
gaged in executive capacities with the 
firm W. A. Alexander & Co. Mr. Mur- 
phy and Mr. Bristle are old experienced 
employes of the company and they are 
particularly fitted for their new work. 








formed more economically and more ex- 
peditiously under open competition. 
These ventures, varying all the way from 
operation of a cement plant by the state 
of Michigan to the manufacture of metal 
furniture by the Navy department and 
prompted by one motive or another, are 
not only wasting millions of dollars paid 
in taxes, but are undermining and grad- 
ually destroying a number of the coun- 
try’s most vital industries. 

Industrial leaders as well as techni- 
cal experts and statesmen who believe 
in the competitive system of industry as 
opposed to socialism, have decried the 





wastefulness and impropriety of pushing 
political bodies further into business and 
we believe that the time has now come 
when the commercial and industrial in- 
terests of the country must take a de- 
cided stand. The ground work for a 
united stand is to be laid at this meet- 
ing. 
Want Facts Presented 


Each trade association is being invited 
to send two or more representatives in 


order that they may fully present the | 


facts with respect to their own industry 
(CONTINUED ON PAGE 36) 
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KANSAS RATE RULING 
UPHOLDS COMPANIES 


Reduction Order Overruled by 
Court Except as to Tornado 
Business 


INVESTMENTS EXCLUDED 


Underwriting Profit Only to Be Con- 
sidered in Making Rates—No Al- 
location of Capital and Surplus 


TOPEKA, KAN., Oct. 28.—The fire 
companies won a sweeping victory over 
the state in the order of Judge Mc- 
Clure of the district court here in the 
Kansas fire rate case. The court sus- 
tained the findings of Gilbert Frith, mas- 
ter, in every particular and thus upheld 
most of the contentions which the com- 
panies presented in making the fight 
against the order to reduce fire rates in 
this state. 

The state has filed a motion for a 
new trial and has announced that if this 
is overruled it will prosecute an appeal 
to the supreme court. 


Upholds State on Tornado Rates 


The opinion of the court comprises 25 
typewritten pages and goes into the 
two main points of the case quite ex- 
haustively. The court approved the rul- 
ings that the state had the right to fix 
rates and upheld the state’s contention 
that the methods which were adopted in 
the order reducing rates were proper and 
legal. The court also upheld the state’s 
contention that the tornado rates were 
too high and these were ordered re- 
duced. It also upheld the state in the 
contention that the companies could not 
add 3 percent for a conflagration hazard 
to fire rates and 10 percent for a catas- 
trophe hazard for, tornado rates. 


Companies Win on Fire Issues 


But on the great questions involving 
nearly $3,000,000 of fire premiums the 
companies won in every instance. There 
were two main points involved in this 
case, the allocation of the capital and 
surplus of the companies and the ques- 
tion of how to compute underwriting 
profits and whether or not investment 
profits should be considered in making 
fire insurance rates. The court held that 
the capital and surplus of the insurance 
companies were not investments in the 
business but protection to the policy- 
holders and therefore could not be allo- 
cated. The court held that the invest- 
ment profits were not a part of the 
insurance business and could not be 
considered in rate making, and it also 
held that the earned premium and in- 
curred loss method of computing under- 
writing profits should be sustained. 


Allocation of Capital and Surplus 


In discussing the allocation of the 
capital and surplus the court said: 
“What is the proper method upon 
which the rate of return to the insur- 
ance companies should be based? The 
(CONTINUED ON PAGE 36) 
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PUSH PENDING CASES 
OHIO DECISION INCOMPLETE 


Chrysler Officials Want Ruling on Ap- 
plicability of Master Contract 
and Status of Dealers 


DETROIT, MICH., Oct. 28.—While 
executives of the Chrysler Motor Com- 
pany say that they are not directly con- 
cerned with the opinion handed down 
by the United States circuit court of 
appeals at Columbus, O., sustaining the 
position of Superintendent Conn in re- 
voking the license of the Palmetto Fire 
in that state for non-compliance with 
the laws in the operation of the Chrys- 
ler-Palmetto insurance arrangement, 
they state that because of the limitations 
of this ruling with respect to the status 
of Chrysler dealers in the plan of dis- 
tribution, it is increasingly evident that 
Supreme Court decisions must be ob- 
tained in the principal cases now pend- 
in Wisconsin and New York. This 
is made necessary, according to Chrysler 
executives, from the fact that the Ohio 
opinion contains no discussion of the 
applicability of the master insurance 
contract which is held to have been 
made by the Chrysler organization with 
the Palmetto Fire in Michigan. In 
addition it is claimed that no definite 
ruling involving the right of local 
authorities to restrain the acts of Chrys- 
ler dealers is involved. 


“Battle Just Commencing” 


Although expressing disappointment 
that the Ohio opinion did not include 
a discussion of these considerations 
Chrysler officials take pains to empha- 
size the fact that the legal battle is 
really just commencing. Steps will be 
taken immediately with a view of ap- 
pealing the Ohio case to the United 
States Supreme Court. Likewise the 
cases in Wisconsin and New York will 
be taken up to the highest court in the 
event that such action becomes neces- 
sary to establish the legality of the plan 
beyond any question of doubt. There is 
most interest on the part of the com- 
pany in the Wisconsin case, as well as 
in a suit in Maine, where dealers have 
been actually restrained in the operation 
of the insurance plan. 

It is further emphasized by the Chrys- 
ler company that proposed modifications 
of the Chrysler-Palmetto insurance 
plan will not be made effective until 
the legality of the underlying ideas in- 
volved is fully determined by the United 
States Supreme Court. 


Final Decision Is Necessary 


In other words the Chrysler organiza- 
tion takes the stand that so far as they 
know at present their arrangement with 
the Palmetto is sound but for the pro- 
tection of Chrysler dealers it is very 
necessary for them to find it as soon as 
possible whether the arrangement is 
right and legal in all of its phases so 
that if necessary changes must be made 
these can be taken care of immediately. 

According to Chrysler officials they 
are assured by their attorneys that the 
rights of contract under the Chrysler- 
Palmetto arrangement are indisputable, 
also that the illegality of local resident 
agency laws in various states as affect- 
ing a plan of this kind will be practically 
disproven before these suits are termin- 
ated. In this latter connection it is 
pointed out that court rulings of a 
similar nature have been established but 
a far reaching Supreme Court decision 
such as would cover the major issues in 
the Chrysler controversy is said to be 
necessary to cover all outstanding ques- 
tions. 

Want to Find Out Status 


There is a feeling in some quarters 
that the Chrysler Company will modify 
its present plan before all of the cases 
now pending are taken to the Supreme 
Court but the possibility of any such 
procedure is almost vehemently denied 
at the executive offices of the company. 
In this connection, however, it is em- 














ROBERTSON COMMENTS ON DIVIDENDS 
AND PROFITS ON UNDERWRITING 








HE address of W. P. Robertson of 

Chicago, manager of the Alliance 

of Philadelphia, before the Michi- 
gan Association of Insurance Agents 
attracted wide attention because he dis- 
cussed in a rather intimate and frank 
way some of the issues between com- 
panies and agents. Mr. Robertson in 
his talk commented on underwriting 
profits and said that frequently the pub- 
lic inquired how a company can pay 
substantial dividends when its under- 
writing profit shows a loss. In this 
connection Mr. Robertson said: 

“Let us take for instance a man get- 
ting a salary of $10,000, who is thrifty, 
economical in his living and lays away 
334% percent of it each year, or in 
other words, let us assume the $10,000 
is the profits of his labor, that he spends 
about 66 percent of his profits and puts 
33 percent into an investment fund. Let 
us suppose this investment fund year 
by year increases in size, and even- 
tually earns him an income of $5,000 a 
year, and later on $10,000 a year. Is it 
sound reason to expect that because we 
or you have paid the $10,000 each year 
and received $10,000 worth of services, 
he should deduct from his salary all 
earnings on his savings and eventually 
work for nothing because he has an in- 
come as the result of his thrift and 
wise investment? 

Accumulate Funds for a Rainy Day 


“Some companies in the past years 
declined to appropriate all their profits 
to the payment of dividends, and by 
this means accumulated funds for a 
rainy day, and also have a guarantee 
that the stockholders might enjoy a 
normal dividend in the lean years which 
are inevitable. Is it sound reasoning to 
assume because the stockholders have 
set aside what might be termed a sav- 








phasized that they have no intention of 
being vindictive in pursuing the suits to 
the court of last resort but merely wish 
to find out whether or not they are fol- 
lowing a proper procedure in the opera- 
tion of the insurance arrangement. 
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ings account, which is in reality a de- 
ferred dividend that can be used in the 
event of conflagration, that the com- 
pany should transact business at less 
than cost? Are not the stockholders en- 
titled to a dividend on their savings 
account just the same as a thrifty em- 
ploye is entitled to a dividend on his 
savings account? Are not the compa- 
nies also entitled to a profit on their 
underwriting just the same as a sala- 
ried employe is entitled to his wages 
regardless of what his savings invest- 
ment income may be? 

“As the country continues to grow, 
values are becoming more congested 
and are requiring greater capacity and 
resources for protection. Let us for a 
moment forget we are in the insurance 
business, and reason if it is not eco- 
nomically wise for the public to build 
up substantial insurance institutions 
that are willing to surrender perhaps all 
of their past savings and earnings to 
the policyholders in the event of a con- 
flagration or catastrophe. 


Catastrophe May Happen 


“In several locations in the United 
States and Canada recent earthquakes 
would indicate most convincingly that 
mother earth has not settled down to 
her final sleep. The San Francisco ca- 
tastrophe might be repeated any day, 
and who of us would wish to wake up 
some morning to find that their own 
property had accidentally burned, and 
the policy we held was valueless owing 
to a conflagration in some remote city 
that had exhausted the company’s re- 
sources. 


Spread Sound Insurance Gospel 


“Such things, while not probable, are 
not impossible. We who are responsi- 
ble to the public should have a deep 
and abiding interest in the broad prin- 
ciples and activities of our business, and 
indefatigably spread the gospel of 
sound insurance, economies and preven- 
tion of fires that go to make it an ac- 
ceptable, safe quasi-public institution. 
This can only be attained through co- 
operation and coordination of the com- 
pany and agent.” 
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, Fire companies win sweeping victory 
in decision on Kansas rate case. Page 3 
* * * , 


: Important conference of trade organ- | 
izations will be held in Washington, D. | 


a to discuss the question of government 

entering various lines of private busi- 

ness. Page 3 
* * * 


Chrysler Company seeks final decision 
in New York and Wisconsin cases, con- 
tending that recent Ohio decision did not 
cover all of the points at issue. Page4 


* * * 


Clark J. Munn, assistant manager of 
the Western Adjustment at Chicago, has 


been appointed manager of the Cook 
County Loss Adjustment Bureau. Page5 
* * * 

Indiana _ Association of Insurance 
Agents holds its annual meeting at Fort 
Wayne. Page 12 

* * * 


The Automobile of Hartford is retiring | 


from the farm business. 
‘ * * x* 
Nebraska supreme court holds rebuild- 
ing option is contrary to valued policy 
law. Page 20 
* * * 
_ The Indemnity Company of America 
is starting a campaign for collision busi- 
ness in Chicago by reducing full collision 
rates about 60 percent. Page 8 
. £& 


Joseph G. Hubbell of Chicago, manager 
of the National Inspection Company, 
makes notable address before the In- 
diana Association of Insurance Agents 
on “Profitable and Unprofitable Under- 
writing.” Page 5 


Page 3 


*x* * * 
Walter H. Bennett, secretary-counsel 
of the National Association of Insurance 
Agents, discusses wholesale insurance at 


Former Governor J. A. O. Preus of 
Minnesota, has been elected vice-presi- 
dent of W. A. Alexander & Co. of Chi- 
cago and will take his new position 

an. 1. Page 3 

*x* * * 

President Edson S. Lott of the United 
States Casualty was elected president of 
the Insurance Institute of America this 
week. Page 5 

* * * 

E. E. Wells, former superintendent of 
agents in the western department of the 
Liverpool & London & Globe, is dead. 

Page 22 
* * * 


The program for the annual meeting 
of the Tennessee Association of Insur- 
ance Agents to be held next week in 
Nashville is announced. Page 30 


*x* * * 
Annual conference of the Rocky Moun- 
tain supervisory committee was held at 
Colorado Springs this week. Page 32 


*x* * x* 

Blanket ‘bond cover was discussed at 

the annual meeting of the Surety Asso- 

ciation of America. Page 39 
* * x 

The Missouri department has 


taken 
charge of the 


American Bankers In- 


| demnity Alliance of Kansas City. 


the meeting of the Indiana Association of | 


Insurance Agents. Page 12 


Page 41 
x * * 

George L. Truitt, formerly vice-presi- 
dent and general manager of the North- 
western Casualty & Surety of Milwau- 
kee, becomes an insurance broker in 
Chicago and will have offices with the 
Aetna Life. Page 40 

*x* * * 


Master’s report filed on defunct Asso- 


ciated Employers Reciprocal. Page 39 
* * * 
Metropolitan Casualty now writing 


blanket bonds for mercantile risks 
Page 41 





BLAND PUSHES FIGHT 
MARYLAND WAR ON CHRYSLER 


President of United States Fidelity & 
Guaranty Tells Commissioner 
Scheme Should Be Blocked 


BALTIMORE, MD., Oct. 28.—R. 
Howard Bland, president of the United 
States Fidelity & Guaranty, who has 
made the hardest fight against the 
Chrysler-Palmetto autoniobile  insur- 
ance deal in Maryland, has not given 
up hopes of defeating the plan. 

Mr. Bland took the lead in formulat- 
ing the protest of a number of repre- 
sentative Maryland companies and 
agents to Commissioner Benson, de- 
nouncing the operation in Maryland of 
the Chrysler-Palmetto plan. This pro- 
test concluded as follows: 


Charge Law Is Violated 


“We ask that the Chrysler representa- 
tives in Maryland be compelled to aban- 
don this practice, or else be compelled 
to secure proper licenses as regular rep- 
resentatives of the Palmetto Fire in this 
state if they are otherwise qualified to 
do so. The foregoing is urged be- 
cause taxes rightfully belonging to the 
state of Maryland are being diverted to 
the state of Michigan; the resident 
agent’s law of the state of Maryland is 
being violated, and the insurance busi- 
ness in Maryland is not receiving 
proper and adequate protection and reg- 
ulation, as provided by the laws of the 
state of Maryland.” 

At the time Mr. Bland resigned from 
the board of the Commercial Credit 
Company of Baltimore, with which the 
Chrysler Motor Corporation had ar- 
ranged to finance the purchases of 
Chrysler cars, among other things, he 
made the following observation: 


Serious Matter for Business 


“I took the action only after mature 
consideration. It was not done in haste, 
and from my viewpoint I am not acting 
from hindsight, but believe it to be to 
the best interest of my company and all 
stock insurance companies that the 
Chrysler plan be fought and, if pos- 
sible, overthrown. 

“Notwithstanding all the arguments 
that may be made in favor of the plan, 
the facts remain that the success of 
the plan is a serious matter for the 
agency organization, and in addition is 
a very serious attack on the business 
of all the companies doing fire and theft 
lines. Furthermore, if the plan is suc- 
cessful, I feel absolutely certain that 
other automobile concerns and other 
finance companies will extend the plan 
to other lines of insurance, which will 
have a direct,bearing on the premium 
volume of our tompany. 

“Feeling that it was my duty to do 
what I could as executive of the United 
States Fidelity & Guaranty to fight the 
proposition, I did not consider that it 
would be good ethics or sound busi- 
ness to remain on the board of the 
Commercial Credit Company.” 


Start to Write Soon 


The Transcontinental Fire, of which 
H. G. B. Alexander & Co. of Chicago 
are United States managers, will start 
writing business Nov. 1. The company 
will put on a field and office force. It 
has already been admitted in a number 
of states. This company is owned by 
the National Fire of Hartford. S. M. 
Buck, who came from the home office 
of the National, is the fire underwriter 
for H. G. B. Alexander & Co., although 
A. H. Grupe & Co. are the general man- 
agers of Alexander & Co. The general 
office is located at 624 South Michigan 
Joulevard, Chicago. 


J. B. Levison, president of the Fire 
man’s Fund, who has been ill for sev- 
eral weeks past, is now visiting his of- 
fice for a short time each day. 
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HUBBELL DISCUSSES 
FIRE UNDERWRITING 


Explains the Problem of Making | 
Money to Indiana Local 
Agent 


PERSONAL FACTOR VITAL 


Hazard May Vary 100 Percent on 
Concern Felt by Owners 
of Property 


FT. WAYNE, IND., Oct. 28.—J. G. 
Hubbell of Chicago, manager of the Na- 
tional Inspection Company, presented a 
noteworthy paper before the Indiana 


Association of Insurance Agents at its | 
Hubbell in | 
| 


annual meeting here. Mr. 
recent months has contributed to the 
literature of the business some 





JOSEPH G. 
Manager National Inspection 


HUBBELL 


tions on underwriting. His topic here 
was “Profitable and Unprofitable Under- 
writing.” Mr. Hubbell said: 


May Be Compared to 
Merchandising Business 


Fire insurance may be compared to 
a merchandising business, in which the 
company is the manufacturer and whole- 


saler, the field man is the drummer, and | 


the agent is the retailer. There is a dif- 
ference, however. When a_ wholesale 
house has induced a retailer to push its 
goods, the interest of the house is lim- 


ited to making sure that the articles de- | 


livered are up to sample, a hope that 
they will be popular, and to collecting 
balances. The fire insurance company 
as a wholesaler has all these interests. 
But it has a further interest arising 
from the fact that the goods sold in- 
volve a liability on the part of the 
wholesaler, which liability is very many 
times greater than the price charged and 
may become a claim largely upon the 
whim of the man who bought the arti- 
cle from the retailer. It follows that 
the wholesale house in the fire insurance 
business is peculiarly interested in the 
character, ability, and financial ‘worth 
of the man to whom the retailer sold 
the goods, and in the physical aspects 
exhibited by the property on which the 
liability attaches. 


Agent Must Take Blame 
for Bad Underwriting 


Money in underwriting is made on the | 


average of ordinary business and busi- 
ness better than ordinary. Money can- 
(CONTINUED ON PAGE 49) 


| manage the bureau arrangements were 
| consummated 


very | the Great 
practical and comprehensive observa- | dent of the bureau and Waite Bliven, 


MUNN MADE MANAGER 


HEADS COOK COUNTY BUREAU 


Assistant General Manager of the 
Western Adjustment Is Succeeded 
by R. R. Lippincott 


At a joint meeting of the special com- 
mittee of the Western Union and West- 
ern Insurance Bureau that was appointed 
to devise plans for the organization of 
the Cook County Loss Adjustment Bu- 
reau and the joint executive committee 
appointed by the two organizations to 


for the organization, 
Clarke J. Munn, assistant manager of 
the Western Adjustment, was elected 
manager of the new bureau. Mr. Munn 
recently went to Chicago, having been 
promoted from the management of the 
Milwaukee branch. He is regarded as 
a high grade man in every way. His 
father, the late Eugene V. Munn, was 
one oi the foremost adjusters in his day. 

Charles R. Street, vice-president of 
American, was elected presi- 





Company | 





CLARKE 


J. MUNN 
| Chosen Manager of Cook County Loss 


Adjustment Bureau 


| vice-president of the Firemens, was 


| chosen vice-president. The _ executive 
| committee consists of A. G. Dugan, 
| Hartford Fire; John C. Harding, 


| Springfield Fire & Marine; W. L. Lerch, 
Great American; Walter D. Williams, 
Security of New Haven; Herbert A. 
Clark, Firemens, and Frank S. Danforth, 
| Millers National. The president and 
vice-president are also members of the 
| executive committee, ex-officio. This 
gives a very strong lineup in the bureau 
| organization. 

Munn High Grade Man 


The joint committee deserves special 
credit for pushing the plan through to an 
early consummation, so that the bureau 
will be in running order by the first of 
the year. The committee feels partic- 
ularly satisfied in its selection of a 
manager. Mr. Munn possesses the abil- 
ity and experience that fit him well for 
the new position. He has the confidence 
| of the insurance interests. He has been 
| connected with the Western Adjustment 
| for some 20 years, starting as an ad- 
juster before being made manager at 
Milwaukee. Mr. Munn will assume his 
new duties next Monday. Quarters for 
the new bureau will be secured as soon 
as possible and the organization work 
will be pushed rapidly. 





LIPPINCOTT SUCCEEDS MUNN 


R. R. Lippincott, manager of the 
Columbus branch, has been appointed 
an assistant general manager of the 
Western Adjustment, succeeding Mr. 


LOTT MADE PRESIDENT 


INSURANCE INSTITUTE MEETS 





Number of Educational Pamphlets Are 
Being Prepared Dealing with 
Numerous Vital Subjects 





NEW YORK, Oct. 28.—Edson S. 
Lott, president of the United States Cas- 
ualty, was elected president of the In- 
surance Institute of America at the 
seventeenth annual conference of that 
bedy here. He succeeded C. A. Ludlum, 
vice-president of the Home. R. R. 
3rown, vice-president of the American 
Surety, was reelected vice-president, and 
Otho E. Lane, president of the Niagara 
Fire, was elected secretary-treasurer. 
The meeting was educational in nature 
almost entirely, with an interesting series 
of speakers and discussions, touching 
on various phases of fire protection, in- 
cluding the most important hazards. 
The institute members were the guests 
of the Insurance Society of New York 
at a noon luncheon. 

In addition to electing the officers 
named, the conference re-elected the 
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EDSON 8S. LOTT 


Elected President of Insurance Institute 
of America 


following governors whose terms had 
expired: F. Highlands Burns, W. G. 
Falconder, D. N. Handy and Frederick 
Richardson. Benjamin Rush, president 
of the North America, was elected gov- 
ernor to succeed Mr. Lane, whose term 
was to expire in 1926, but who was 
named vice-president. A discussion on 
whether or not there should be a sep- 
arate committee on examinations, dis- 
tinct from the committee on education, 
was referred to that body. The mem- 
bers also discussed the necessary re- 
quirements for admittance as a fellow. 


Pamphlets Being Printed 


It was reported that a series of 
pamphlets was now in the process of 
being printed, including one on common 
fire hazards, one on elementary fire pro- 
tection, and another on casualty hazards. 
Reports were made by the various com- 
mittees. 








Pulaski County, Ill, Nov. 13, 1880. His 
education was gained in the public and 


private schools of St, Louis, and his 
first position was with the National 


Bank of Commerce in that city. He 
entered the Western’s service Dec. 1, 
1908, and was promptly assigned to the 
Cincinnati branch where he served un- 
der Manager Rex Burlingame. In July, 
1917, he was appointed manager of the 
Columbus branch, which department he 
organized and has _ successfully con- 
ducted until this time. 





Munn. Mr. Lippincott was born in 


TORNADO COVERAGE 
MEETS MANY NEEDS 


H. L. Barr Gives Indiana Agents 
Many Pointers on This 
Policy 


ALLIED LINES IMPORTANT 


Rent, Rental Value, Use and Occu- 
pancy and Other Coverage Valu- 
able With Windstorm Insurance 


FORT WAYNE, IND., Oct. 28.— 
H. L. Barr, state agent of the North 
America, gave a valuable talk on tor- 
nado coverage before the Indiana agents 
here today. He said in part: 

“For some reason or other, we, in 
this territory, were not a target of the 
elements for a number of years. The 
fact of the matter is that tornado losses 








BARR 
Indiana State Agent North America 


H. L. 


were few in comparison to fire losses, 
which is no doubt due to the fact that 
there was not as much of this business 
written as there is at the present time. 
However, I am of the opinion that, dur- 
ing the past few years, there has been 
a change in climatic conditions, which 
has caused the middle west, and par- 
ticularly Indiana, to be visited by a 
number of very disastrous tornadoes, 
and it is no longer necessary for us to 
refer to disasters of this nature in the 
far western states, because we have 
many examples at home, such as the 
disaster at Princeton the first part of 
this year, and many others you will 
recall, 
Coinsurance Helps Volume 

“Due to the fact that tornado losses 

were few, it has always been very dif- 
(CONTINUED ON NEXT PAGE) 








the Western, speaks of the two men 
thus: 

“Mr. Lippincott possesses a certain 
orderliness of mind which is reflected in 
his adjustments. His success as an ad- 
juster in the Ohio field results from well 
considered and long sustained effort 
which, in fact has earned him his pro- 
motion. The Western has accepted Mr. 
Munn’s resignation with the greatest 
regret, as he has been a member of the 
organization for some 19 years. He has 
been considered one of its most success- 
ful adjusters. However, it takes pride 
in the fact that one of its staff has been 
selected for such an important post as 
secretary of the Cook County Loss 





W. E. Mariner, 


general manager of 


Adjustment Bureau.” 
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ficult to secure a desirable percentage 
of tornado insurance to value on a risk, 
which held down your volume and made 
the class less desirable than it other- 
wise would have been, but, recently, you 
have been provided with a means to 
overcome this condition. The coinsur- 
ance credits have been increased to an 
extent which permits an assured to carry 
practically twice as much insurance 
with the 80 percent or 90 percent co- 
insurance. clause, as he could buy at 
regular rates without it. ; As you know, 
the present credits for coinsurance under 
tornado policies range from 30 percent 
reduction from the basis rate for the 
50 percent clause to 55 percent reduc- 
tion for the attachment of the 90 per- 
cent clause, in the case of ordinary con- 
struction, and from 60 percent for the 50 
percent clause to 70 percent for the 90 
percent clause, in the case of fireproof, 
or superior wind-resistive construction, 
and it is so certified by the inspection 
bureau. As an example, in the case of 
a building valued at $100,000, or wind- 
resistive construction and so certified 
by the inspection bureau, the annual 
tornado rate would be 12 cents or 30 
cents for a term of three years. 


How It Works 


“If the property owner in this case 
should carry $40,000 insurance on this 
building, the premium would be $120. 
The credit for the 90 percent coinsur- 
ance clause on the same building would 
be 70 percent, or a net rate of 9 cents, 
and you will see that the assured could 
carry $90,000 insurance for a premium 
of $81, or $50,000 more insurance at an 
actual saving of $39. 

“In the case of an ordinarily con- 
structed building, valued at $100,000, 
$40,000 insurance, at a rate of 50 cents 
for three years would cost $200. The 
assured could carry $50,000 more insur- 
ance, or $90,000 with the coinsurance 
clause, at a net rate of $.225 for a pre- 
mium of $202.50, which is only $2.50 
more than $40,000 would cost them. 


Plan Used by Indiana Agent 


“A prominent local agent in the 
southern part of Indiana, in a town of 
$7,500 population, has used this plan to 
very great advantage and produced a 
very desirable volume of tornado pre- 
miums in the past few months; in fact, 
he writes the same amount of tornado 
insurance as fire on most of his risks. 


Companies Have Bridged Gap 


“In addition to the reduction in cost 
of tornado insurance, the companies 
have recently ‘bridged the gap’ between 
fire and tornado policies, and, in case a 
building, or any material part thereof, 
fall as the result of wind-storm, cyclone 
or tornado, immediately followed by fire 
as a direct result, then the tornado in- 
surance is extended to cover such re- 
sultant fire loss not exceeding the 
amount of the policy covering against 
loss by windstorm, cyclone and tornado. 

Big Policy Necessary 

“You will immediately see the neces- 
sity of a property owner carrying suffi- 
cient tornado insurance to fully protect 
his property, because a situation of this 
sort might arise and, if he had low in- 
surance to value, the entire policy 
would be used up to pay the tornado 
loss and nothing would be left to pay 
the resultant fire loss occasioned by the 
tornado, windstorm of cyclone. This is 
a very important development in this 
class of business, and every agent 
should personally see each of his policy- 
holders, explaining that additional cover- 
age can be given to them without further 
cost, and use the opportunity to write 
additional tornado coverage and also in- 
crease the amount of insurance on the 
policies which are already on his books. 


Can Attach Endorsement 


“In the case of tornado policies on 
hand, which do not include this clause, 
an endorsement may be attached to the 
policy, and, when new tornado policies 
are réceived by the agents, this clause 
will be incorporated therein. It is very 
important to attach these clauses per- 
sonally to existing tornado policies. 

“As you know, in accordance with the 








conditions of a tornado policy, any direct 
loss, or damage, by windstorm, cyclone 
and tornado, is covered, with the ex- 
ceptions that the policy does not cover 
damage caused by snow storm, blizzard, 
frost or cold weather; nor for loss or 
damage occasioned, directly or indi- 
rectly, by or through any explosion, 
tidal wave, lightning, high water, over- 
flow, cloud burst, theft, nor for neglect 
by the assured to use all reasonable 
means to save and preserve the property 
during and after a windstorm, cyclone 
or tornado, nor for any loss or damage 
occasioned, directly or indirectly, by 
hail, nor for water damage, unless the 
property described shall first sustain an 
actual damage to roof or walls by the 
direct force of the wind. A windstorm 
is usually interpreted as the ordinary 
wind which might cause damage, a cy- 
clone being a wind of high velocity over 
a large or small area, as the case may 
be, and a tornado being two air cur- 
rents meeting within a cyclone, causing 
a whirling condition, which forms a 
vacuum. 


Hail Insurance Important 


“It is very important to include hail 
coverage under tornado policies, because 
we are very often called upon to pay 
losses caused by hail when the assured 
is under the impression that this is cov- 
ered by tornado policy, and a misunder- 
standing occurs which is embarrassing 
to both the agent and the company. 
The cost of hail insurance is very small 
and should always be written in connec- 
tion with tornado policies, by the at- 
tachment of the usual hail rider. 


Fraud Voids Policy 


“A tornado policy may be rendered 
void by an act of the assured if any 
material fact or circumstance concern- 
ing the insurance is concealed or mis- 
represented, or in case of any fraud or 
false swearing of the assured touching 
any matter relating to the insurance or 
subject thereof, whether before or after 
a loss, or if the interest or the title to 
the property is changed without the 
written consent of the company en- 
dorsed on the policy. 


Make Connection With Real Estate 


“In addition to the straight property 
damage tornado insurance, there are 
many allied lines of coverage, such as 
tornado rent and rental value, use and 
occupancy, leasehold interest, profits 
and builders’ risks. A great many of 
you are connected with banks and trust 
companies, or handle real estate in con- 
nection with your insurance business. 
To those fortunate enough to be con- 
nected with these interests an excellent 
opportunity is presented to develop tor- 
nado rent and rental value and lease- 
hold interest insurance. 

“To those who do not have this ad- 
vantage, it is a good idea to make a 
connection with some real estate opera- 
tor in your respective cities, so that you 
will be in a position to ascertain the 
property owners who have buildings 
which are rented and producing a profit- 
able income, because, in case of destruc- 
tion of such buildings occasioned by tor- 
nado, cyclone or windstorm, there is a 
possibility that the rental income would 
cease and the property owner could pro- 
tect this loss of income with tornado 
rent insurance, or, in the case of a 
property owner who owns and occupies 
a building, the same condition might 
exist and this could be protected by 
tornado rental value insurance. 


Need for Leasehold Cover 


“Most of the cities in Indiana have 
highly developed business districts, and 
it is the aim of every merchant of any 
consequence to locate his place of busi- 
ness in this district. If he is fortunate 
enough to secure a desirable location 
and has a favorable lease, which could 
be cancelled in case of fire or other dis- 
aster such as tornado, he should protect 
himself with leasehold value insurance, 
which would pay him the increased 
rental cost, if any, of another location 
which is just as valuable as the one he 
occupied, for the balance of the term 
of his original lease. It is then pos- 





sible for the lessee to continue business 
without increasing his rental cost, and 
ocher expenses, which is a very impor- 
tant item and one which often runs into 
many thousands of dollars, depending 
upon the value of the lease involved, 
based on the rental conditions at the 
time of loss. 


Where U. & O. Is Needed 


“In the case of a profitable manufac- 
turing concern, or mercantile establish- 
ment, an interruption to their business, 
occasioned by tornado, cyclone or wind- 
storm, might prove very serious, and 
this may be protected by tornado use 
and occupancy insurance, or ‘Frospec- 
tive Earnings Insurance,’ which, as you 
know, pays the assured for his pros- 
pective earnings during the period the 
plant, or business establishment, is pre- 
vented from doing business due to loss 
or damage caused by tornado, cyclone 
or windstorm. 

“The same condition applies in the 
case of profits insurance, which would 
protect so-called inert stocks, such as a 
finished product stored in a warehouse 
in connection with a manufacturing plant 
ready for shipment. Under this form 
of insurance, the coverage would pay for 
the assured’s loss of profit on such fin- 
ished stock, which he was prevented 
from delivering due to a disaster such 
as tornado, cyclone or wind storm. 


Builder’s Risk Important 


“Tornado builders’ risk insurance is a 
very important source of revenue, on 
account of the present amount of build- 
ing. With the exception of dwellings 
and risks of this character, it is neces- 
sary to cover buildings in course of con- 
struction under a builders’ risk form and 
it is really more important to cover such 
buildings at this stage of construction 
than when completed, because there is 
a period at the beginning or middle of 
construction where only a skeleton of 
the building stands and there is a very 
great liability of a windstorm doing con- 
siderable damage. This form of cover- 
age also protects materials on the 
ground immediately adjacent to the 
building in course of construction, which 
is another valuable reason for carrying 
this form of indemnity. 


Automatic Builder’s Form 


“In every city of any consequence, 
there is a contractor who has a number 
of buildings in course of construction 
most of the time, and it is possible to 
protect such contractor with an auto- 
matic builders’ risk coverage, with 
monthly reporting form, giving him 100 
percent insurance to value on all build- 
ings he is constructing at all stages of 
construction. This automatic builders’ 
risk coverage operates practically the 
same as the general cover contract, the 
assured making an initial statement of 
the value of building material and equip- 
ment at each location, and thereafter at 
monthly periods reports the increase of 
value at each location. The policy is 
endorsed pro rata for such increase, or 
reduced on a short rate basis for de- 
crease of value at any one location. The 
tornado rates applicable to the building 
when completed apply in each case. 


Building and Loan Policy 


“There is another very valuable source 
from which tornado insurance can be 
secured on what might be termed a 
wholesale plan, and that is the coverage 
of the mortgage interest of building and 
loan associations, banks and trust com- 
panies. This form of coverage is usually 
written for building and loan associa- 
tions, covering their mortgage interest 
on all dwellings not otherwise insured, 
on which they have a loan, and the rate 
in this case is 50 percent of the regular 
tornado dwelling rate or 50 percent of 
the rate applying to any other class of 
risks.” 


Pittsburgh Insurance Lectures 


A course of twelve lectures on insur- 
ance subjects will shortly begin at 
Pittsburgh, plans having been arranged 
by the Insurance Federation of Pennsyl- 
vania. 





PRESIDENT’S REPORT 


AT PENNSYLVANIA 
Kenneth H. Bair Addresses Annual 
Convention of State Association of 
Local Agents at Harrisburg 


MEETING 





HARRISBURG, PA., Oct. 29.—Ken- 
neth H. Bair, president of the Pennsyl- 
vania Association of Insurance Agents, 
in his address at the annual convention 
of that organization here today, said 
that the new charter and by-laws of the 
association would be presented for ap- 
proval during the meeting. It was de- 
cided in 1924 to incorporate the associa- 
tion. The charter has been obtained and 
by-laws were drawn up to be filed and 
to be presented for approval. He said 
that the Milwaukee declaration would 
be discussed at the meeting for the 
action of the members. Another sub- 
ject to be discussed was the Chrysler- 
Palmetto controversy. President Bair 
said that Commissioner McCulloch is 
taking no action at present pending the 











KENNETH H. BAIR 
President Pennsylvania Association 


outcome of the decision in New York, 
as the insurance laws of Pennsylvania 
and New York are very similar. Presi- 
dent Bair continued, in part, as follows: 


Fire Prevention Important 


“One of the most important subjects 
is fire prevention. The interest by the 
United States Chamber of Commerce 
shows the importance given it by lead- 
ing business men in this country. The 
United States Chamber of Commerce is 
endeavoring to have every local cham- 
ber of commerce throughout the United 
States enter the fire waste contest. 
Those towns and cities which have en- 
tered this contest have reduced the fire 
loss in their particular cities an average 
of 19.7 per cent. You will see the far- 
reaching effect thereof. If this could be 
extended to every chamber of commerce 
in the United States, it would mean an 
annual saving to the people of our coun- 
try of approximately $100,000,000. I re- 
gret to say that Pennsylvania stands 
33rd in the list of states, during the 
past year only having increased from 27 
to 33 per cent participation. 


Agency Qualifieation Law 


“One of the ‘most widely discussed 
subjects to the interest of the insurance 
agents of this state is an agency quali- 
fication law. Pennsylvania is extremely 
fortunate in having the advisory board 
system. The system is, as far as I can 
determine, very satisfactory in so far as 
it goes; but I believe, and it seemed to 
be the thought of numerous leading 
agents, that the system should go far- 
ther and be incorporated in the statutes 
of this commonwealth. This would cer- 
tainly give the commissioner even more 
authority in regulating the appointment 
of agents and in upholding the action of 
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AN AMERICAN COMPANY RENDERING COMPLETE PROTECTION TO ITS POLICYHOLDERS 


How Long Have You Been hear 




















for an Up-to-Date 
Five Point Automobile Policy? 


Think of it! 
Fire 
Theft 


Collision 


Property Damage 
Public Liability 


ALL—-IN—ONE-POLICY! 


This five point policy is only one of the many attractive 
and salable forms that the Atlas Casualty men are able to 
offer their clientele. 


When you are Atlas equipped you can sell because you 
have the contracts that are actually in demand. 


Atlas has many kinds of coverage available that have had 
little or no development in the field. They are not only 
income swellers in themselves but they open the way for 
other business. 


We’re going to tell you about some of these coverages in 


our ads from time to time. Read them—they will convince 
you! Or, better still, write for the whole story NOW! 


Address C. A. WHITTLE, Manager 
29 South La Salle Street 


Chicago, Illinois 


ATLAS CASUALTY 
COMPANY 












































Home Office 
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Executive Offices 
FORT WAYNE, INDIANA 
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the different advisory boards than he 
now has. 


Qualification Law Needed 


“Probably of as great importance as 
an agency qualification law is what is 
known generally as the problem of ex- 
tended credit. Several states have stat- 
utes on their books which void an in- 
surance policy if not paid for within 60 
days. The thought of many is that this 
is purely a protection to the insurance 
agent; such is not the case. It is made 
primarily for the protection of the in- 
surance buyer. Delinquent and bad ac- 
counts, as is true in any business, are a 
considerable expense to the insurance 
companies. It is, therefore, extremely 
unfair that the assured who pays his 
premium. promptly is penalized in his 
rate by those who by delaying payment 
of premium cause an additional expense 
to be charged. 

“This afternoon, A. B. White, Jr., past 
president of the West Virginia Associa- 
tion, is going to speak to us on the 20 
per cent flat commission and agency 
limitation. It is a subject which will, in 
all probability, be brought up in this 
state within a very short time. There 
certainly can be no question but that the 
limitation of agencies would not only 
materially benefit the agents but would 
also certainly benefit the companies from 
an underwriting standpoint. 

“As you all know, there are now four 
different rating organizations in Penn- 
sylvania. Different schedules are used 
by these rating organizations, and in 
many instances two similar properties 
within a very short distance of each 
other will have a rate variance of from 
20 to 40 per cent, due to the fact that 
they come under the jurisdiction of dif- 
ferent rating organizations. I believe 
that if a single rating body were or 
and established in this state, it would, 
addition to stabilizing rates, certainly Pre 
crease the rating expenses of the com- 
panies. 


Would Change Meeting Date 


“T wish to recommend changing the 
time of the annual meeting. One of the 
high points of the National Association 
convention is a joint meeting of all state 
association presidents and secretaries, 
followed by separate meetings of the 
presidents and secretaries. These meet- 
ings are primarily for discussing with 
the officers not only what has gone on 
in the past but plans for the future. It 
would be better to have your incoming 
president, who has the whole year be- 
fore him, to get this information and en- 
thusiasm rather than the one who is 
about to retire from office. I trust you 
will, therefore, see fit to set the time of 
your annual meeting at least two weeks 
in advance of the national meeting. 

“Another matter which should have 
your earnest consideration is the subject 
of dues. The minimum dues in this state 
are $7.50. A large majority of our mem- 
bers are paying this amount. When I 
tell you that we must pay to the Na- 
tional Association between $6.50 and $7 
for each member on our roll, you will 
see that there is absolutely no revenue 
left for the expenses of a state organiza- 
tion. It is imperative that the minimum 
dues should be fixed at $10. 

“The membership of this association 
is considerably less than half what it 
should be. As of Oct. 1, 1925, the Penn- 
sylvania Association had 410 members. 
This is a slight increase over last year, 
but nothing in comparison to what it 
should be. If each one of you would 
give one full day in the entire year to 
association work, I feel absolutely con- 
fident that our membership could be 
doubled or tripled during the year.” 


M. J. Zaengle Advanced 
NEW YORK, Oct. 28.—Michael J. 


Zaengle, chief examiner of the eastern 
states business for the Svea and of 
Hudson for several years, has been ap- 
pointed assistant secretary of the latter 
company, in appreciation of his capable 
service. Mr. Zaengle has had extended 
experience in fire underwriting and is 
popular with the local insurance fra- 
ternity. 





MEETING OF “AD” MEN 


—_—_———. 


HOLD CONFERENCE IN BOSTON | 





Publicity Plans for All Classes of In- 
surance Discussed by Company 
Advertising Executives 





BOSTON, MASS., Oct. 27.—Adver- 
tising executives of fire, life and casualty 
companies from all parts of the country 
to the number of 100 gathered in the 
auditorium of the John Hancock Mutual 
Life home office building here yesterday 
for the 1925 Insurance Advertising Con- 
ference. President Walton L. Crocker 
of the John Hancock welcomed the 
guests and with Publicity Representative 
Henry H. Putnam of the same company 
extended all the privileges of the build- 
ing to the delegates. Edward A. Collins 
of the National Surety, president of the 
conference, then proceeded with the reg- 
ular order of the program. 


Ralph Morrow Sounds Keynote 
Ralph E. Morrow of “Rough Notes” 
was the first morning speaker, and 
sounded the keynote of the convention, 
declaring insurance agents and com- 





E. A. COLLINS National Surety 
President Advertising Conference 


panies should cooperate more closely ia 
the preparation as well as the follow-up 
of insurance advertising literature and 
advertisements. What agents want, said 
Mr. Morrow, is more business. He said 
the companies should play up the agent, 
put his name on the advertising in as 
large type as the company name. Agents 
have found they can sell their agencies 
in their own communities easier than 
they can sell the companies. Companies 
are lax in not showing agents how to 
use better the material supplied them. 


Hill Discusses Moral Hazard 


Walter C. Hill of the Retail Credit 
Company of Atlanta, Ga., discussed the 
moral hazard. He criticized insurance 
advertising for too prominently placing 
temptation before the public, such as 
showing burning cars on remote roads, 
theft of cars, etc. He condemned giving 
insurance to bootleggers and criminals 
and thought companies were advertising 
for losses when they sought such busi- 
ness. He declared there was a big 
enough field for insurance without going 
into such channels. He advocated closer 
contact with policyholders. 

Earl G. Manning of the John Han- 
cock in Boston said men, methods and 
means were necessary for anyone who 
would conduct a satisfactory advertising 
campaign. The human element was 
most important and much advertising 


would be lost if the proper men were | 


not at hand to follow up. Grover F. 
Miller, local agent of Racine, Wis., 
his advertising usually had nothing to 
do with insurance, but rather some so- 
cial or athletic event shortly to take | 


said | 


place. He said his clients watched for 
his advertisements to see what he said. 


Knapp Talks on Taxation 


Alexander Parson Knapp, vice-presi- 
dent, United States Fidelity & Guaranty, 
spoke on “The Burden of Taxation,” at 
the noon luncheon. 

The or was given over to group 
conferences, H. V. Chapman of the Ohio 
Farmers taking charge of the fire group; 
Clifford Elvins of the Imperial Life the 
life group, and Clarke J. Fitzpatrick of 
the United States Fidelity & Guarantv 
the casualty and surety group. The con- 
ferences were held at the John Hancock 
building. The trade paper group did 
not meet. 

There was a most attractive and in- 
teresting display of advertising media 
displayed at the John Hancock building, 
some 30 or 40 displays being exhibited. 

The prize of the insurance advertising 
| men for the year, the John M. Holcombe 
silver cup, offered by the Phoenix Mu- 
tual Life for the best advertising .work 
of the year, was awarded to the Hart- 
ford Fire at a noon luncheon Tuesday 
by President. C. King Woodbridge of 
the Associated Advertising Clubs of the 
World. 

Mr. Woodbridge made an excellent 
address before the conference in which 
he outlined the purposes and work of 
the body of which he is president. 

Governor Alvin T. Fuller of Massa- 
chusetts declared he was trying to fol- 
low out his practice of high ideals in 
gee by observing high ideals in pol- 
itic The time to advertise was when 
vou “had anything to sell. Advertising 
had resulted in large production and low 
prices, he said. 

Leon A. Soper of the Phoenix Mutual 
spoke of the purposes 1n offering the 
| advertising trophy and John W. Long- 
necker accepted the cup for the Hartford 
Fire. 

Group Conferences Tuesday Morning 


Tuesday morning was given over to 
fire, life and casualty group conferences 
| at the John Hancock building, with a 
full attendance and interesting speakers 
| at each of the sessions. 

In the afternoon C. G. Parlin of the 
Curtis Publishing Company spoke on 
the public’s reaction to insurance adver- 
tising. L. A. Soper of the Phoenix Mu- 
tual Life led a discussion on opportun- 
ities of direct mail advertising; R. E. 
| Pratt of Omaha discussed a test of 
metered mail. 
| The future of metered mail was gone 
| into by Foster M. Reeder of the Pitney- 
| Bowes Postage Meter Company of New 
| Haven. 

Direct Mail Advertising 


Edward H. Schulze of New York dis- 
cussed the application of direct mail ad- 
vertising and John Howie Wright, edi- 
tor of “Postage,” showed how “Any- 
thing That Can Be Sold Can Be Sold 
by Mail.” The outsider’s view was 
brought out by Gardner Osborn of New 
York. 

Chauncey S. S. Miller of the North 
British & Mercantile led a discussion of 
advertising exhibits in his typically 
snappy manner. The conference closed 
with a symposium of ideas by group 
meetings as to what had been accom- 
plished and what lies ahead. 

A lively banquet was held 
evening with some novel stunts and fea- 
tures. A conference of executive mem- 
bers Wednesday morning was the last 
meeting on the program. 











Hartford Insurance Stocks 


HARTFORD, CONN., Oct. 
insurance stocks became active on the 
local Hartford exchange last week. The 
life stocks had been leading for a long 
while and are still strong for that mat- 
ter. Aetna Fire started the briskness. 
This stock has been lagging but upon the 
announcement of the new casualty com- 
pany the stock leaped forward. Sales 
took place as high as 650, a jump from 
590 a week ago. National Fire jumped 
to 765 after a $5 extra dividend was de- 
| Clared. Hartford Fire is up to 645 rep- 
| resenting another ten point rise. It was 
j}under 600 up until two weeks ago. 
| Phoenix Fire is up 10 points to 595 and 
| Automobile is strong at 580 with little 

stock or rights offered. 





in the | 


27.—The fire | 





COLLISION RATES DOWN 


—_—_— 


HAS SHARP CUT IN CHICAGO 





Indemnity Company of America An- 
nounces a Reduction of 60 Per- 
cent on the Full Cover 





The Indemnity Company of Amer- 
ica of St. Louis reduced collision rates 
in Chicago and Cook county under its 
full cover this week about 60 percent. 
This brings the collision rates down to 
about what the conference companies 
are charging for the 50 percent elimina- 
tion clause. 

The action of the Indemnity Company 
of America, came as a surprise although 
there has been much discussion of late 
as to the desirability of cutting collision 
rates. No one expected, however, this 
move to be made in Chicago where the 
congestion is’ great and where the 
collision experience for a number of 
companies has been rather high. No 
reduction is made by the Indemnity 
Company of ‘America for deductible 
clauses. 


Goes Out for Collision Business 


It is going ‘ for collision premiums 
very strong. {In connection with its 
departure it will require a signed appli- . 
cation blank in which: considerable in- 
formation will ;be forthcoming. It will 
make an inspe} tion of every car. The 
idea of the Indemnity Company of 
America is to; seek collision insurance 
from the better class of risks. It feels 
that collision can be written at these 
rates safely if the underwriting is done 
scientifically. It will experiment with 
the new rates in Chicago and see what 
the result will be. 


Much Agitation on Subject 


There has been considerable agita- 
tion about collision rates. The West- 
ern Automobile Underwriters Confer- 
ence composed of the fire companies 
has asked that collision rates be re- 
duced in country territory. The Pa- 
cific Coast Automobile Underwriters 
Conference secured action from the Na- 
tional Conference authorizing a reduc- 
tion of 15 percent where owners are 
members of the- National Automobile Club. 
The Western Automobile Underwriters 
Conference feels that collision rates can 
be reduced and a far greater volume of 
better business be secured so that com- 
panies will make a reasonable profit on 
the class. 


NORTH AMERICA WILL MOVE 








Philadelphia Company to Occupy New 
Home Office Building There 
on Nov. 9 





Monday, Nov. 9, will be moving day 
for the North America. On that date 
the oldest fire insurance company in 
America will enter its fine new plant 
opposite the Parkway at Arch and Six- 
teenth streets, Philadelphia. 

The old offices ‘at Walnut and Third 
streets, however, will be maintained for 
awhile for the issuance of city policies 
and binders. Also at these quarters will 
be located John A. Forrestel, newly 
appointed local secretary of the North 
America, Alliance and Philadelphia Fire 
& Marine. 

Fred C. Clement has been named 
manager of the city and suburban auto- 
mobile departments of the North Amer- 
ica. His office will be in the new Park- 
way structure. W. S. Pelham will be 
manager of the city department of the 
North America, with offices downtown. 
R. A. Heims is made manager of the 
Alliance city department. H. K. Rob- 
ison will continue as manager of the 
city and suburban departments of the 
Philadelphia Fire & Marine. 





A. H. Fitzgerald has sailed for Amster- 
dam and also English ports on behalf 
of marine matters in connection with 
the Automobile of Hartford. 
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‘The Gold Stardard of Values 







- The Insurance Man’s Car 


Every detail in the makeup of the Reo 
Series G Coupe recommends it to the 
busy insurance man. 






It is easy to park and easy to handle 
in. traffic; 


Traditional Reo reliability assures satis- 
factory performance; and 









Its design, imparting an air of smart 
alertness, is particularly adapted to the 
needs of the business and professional 
man. 


Then, too, a Reo closed car at $1495, 


f. o. b. Lansing, is value per dollar 
seldom received in any commodity. 








Test these statements for yourself by 
inspecting and driving the Series G 
Coupe. The Reo dealer in your city 
will gladly provide the car. 













REO MOTOR CAR COMPANY 
Lansing, Michigan 
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WEST VIRGINIA TRIALS 


DESCRIBED BY A. B. WHITE, JR. 





Recounts History of Establishing 20 Per 
Cent Flat Commissions and 
Sole Agency Rule 





A. B. White, Jr., former president 
West Virginia Association of Insurance 
Agents, spoke at the fall meeting of the 
Maryland Association at Hagerstown, 
Oct. 28, and at the annual meeting of 
the Pennsylvania Association at Harris- 
burg, Oct. 29, on the 20 per cent flat 
commission and agency limitation in his 
state. Mr. White recounted the full his- 
tory of the adoption of both, saying that 
the flat commission scale was forced 
upon them by the companies without 
their agreement or without consultation, 





A. B. WHITE, JR. 
Ex-President West Virginia Association 


and that the agents themselves adopted 
the sole agency rule, cempelling the 
companies to agree by boycotting those 
companies which refused. 


No Time for Adjustments 


With regard to the 20 per cent flat 
commission, Mr. White said that the 
agents in organized territory cannot ap- 
preciate the difficulty of the West Vir- 
ginia agents in adjusting themselves to 
the new schedule. They had built up 
their organizatitn on the old schedule, 
and it was impossible on such short 
notice as was given by the companies to 
readjust their operating expenses to 
meet the radically reduced income. He 
scored the supervisory committee for its 
refusal to confer with the agents or to 
consider the adoption of the sole agency 
principle on the grounds that they had 
no authority. He said that the commit- 
tee claimed that it had no authority to 
change the commission scale, but only 
to fix the effective date, claiming that 
any modification of the scale itself would 
require constitutional amendment by 
both the Eastern and Western Unions 
He pointed out that a short time after 
the commission scale had gone into ef- 
fect, in order to meet competition, the 
supervisory committee changed the auto- 
mobile commission to 25 per cent in one 
of the cities, voicing a doubt whether 
this change was deferred until the con- 
stitutional amendment could be passed 
by the Unions. 


Was Big Undertaking 


Mr. White said that both the flat com- 
mission and sole agency issues were 
being fought out simultaneously, and 
that either one of them would have been 
enough for any state association to 
tackle. He said that frequently they 
found themselves pledding with a com- 
pany to observe the sole agency rule and 
at the same time obliged to shelve the 





MILL RISKS IMPROVED 


FIRE HAZARD MUCH REDUCED 





Inspection Bureau Official Estimates 75 
Percent Improvement in Kansas 
City in Ten Years 


KANSAS CITY, MO., Oct. 28.—The 
milling interest in Kansas City is the 
third largest in the United States, and 
is growing steadily, the increase in the 
last ten years having been 66 percent. 
The increase in safety appliances and 
the elimination of physical and moral 
hazards has been even greater. 

On the surface, the mills show a 
change in construction which makes for 
safety, the new structures being all of 
reinforced concrete or tile, and the 
whole building made to resist fire, 
should one break out. One of the new 
features is the introduction of fireproof 
partition walls. So well have these been 
installed that should a fire start in one 
of the partitions, the walls themselves 
would be sufficient to confine the fire 
within this partition. The new build- 
ing of the Ralston-Purina Company, 
with its eight separate compartments, is 
an example of this type of structure. 


Cooperate With Insurers 


Inside the buildings, the big fight is 
against dust and dirt. This has been 
carried on as a campaign for many 
years, but the greatest success has been 
attained during recent years under the 
direction of the bureaus maintained by 
the insurance companies and the work- 
ers from the Missouri Inspection Bu- 
reau. These organizations have been 
diligently searching for the causes of 
fires, and the mill men have cooperated 
in every way in removing the causes. 

“It has not been so many years ago 
that there was a disposition on the part 
of the mill owners to resent what they 
considered as an interference with the 
manner in which they conducted their 
business, but this has all changed, and 
the mill owners consider the inspectors 
among their chief friends,” said Leo A 
Doyle, mill inspector for the Missouri 
Inspection Bureau, in discussing the 
situation, “and in most cases they gladly 
take advantage of any suggestions 
which we may make.” 


Factors in Reduction of Hazards 


According to Mr. Doyle, the chief re- 
ductions in fire hazards in the mills dur- 
ing the past ten years here have been 
in fireproofing the buildings, in dust col- 
lecting, in housekeeping and in wiring. 
These reductions have been brought 
about largely through standardization, 
and this has been applied to the machin- 
ery and its installation and the opera- 
tion of the mills. There has been, too, 
a scientific study of the causes of the 
fires, which have been found to be con- 
nected for the most part with the re- 
ceiving elevator, with scouring, grind- 
ing and cleaning. 

The work of the Underwriters Lab- 
oratories, according to Mr. Doyle, has 








particular company because of its stand 
on commissions. 

When the West Virginia agents first 
announced the sole agency principle and 
asked the cooperation of companies, the 
insurance. fraternity thought that they 
were starting something they could not 
finish. Some of the companies refused 
to cooperate until they saw that the 
agents were really in earnest and until 
some of them had actually been put on 
the shelf and suffered loss of business 
for months. He told of one agent who 
kept his leading company on the shelf 
from Nov. 1 until Feb. 1 at great sacri- 
fice in commissions until the company 
cooperated. He paid high tribute to 
these agents who were willing to make 
sacrifices in order to uphold their prin- 
ciples and to the officers and committee 
members who neglected their business 
to attend conferences in various parts of 
the state and in New York City. 





BIG PROJECT IS BEGUN 


WORK STARTED ON NEW FILM 





Prominent Producers Interested in Fire 
Prevention Picture to Be Given 
Nationwide Publicity 





BY INSURANCE PUBLICITY BUREAU 


LOS ANGELES, CAL., Oct. 28.— 
“Flames,” a feature motion picture to be 
produced by the Metro-Goldwyn-Mayer 
studios, will be the greatest single fire 
prevention effort ever put forth, says 
Fire Marshal Jay W. Stevens of Cali- 
fornia. This week, the Metro-Goldwyn- 
Mayer studios commenced production on 
“Flames.” Hunt Stromberg, who is held 
to be one of the best directors in Holly- 
wood, is supervising the making of the 
motion picture. Twenty-five percent of 
the proceeds which Metro-Goldwn- 
Mayer receive from the exhibitors of 
“Flames” will be turned over to the 
International Association of Fire Engi- 
neers to be used as a national fire pre- 
vention fund. It is expected that at 
least $250,000 will be raised for the 
association. 

When the picture is shown in the 
various cities and towns throughout the 
country, the fire chiefs will in most in- 
stances stage fire prevention campaigns. 
In this manner the film is expected to 
impress indelibly upon audiences the im- 
portance of reducing loss of life and 
property through fire. 

Louis P. Mayer, prominent film mag- 
nate, who has taken the place of the late 
Thomas H. Ince in fire prevention activ- 
ities, is heart and soul in this work. So 
much so, in fact, that he has just ordered 
the installation of automatic sprinklers 
in his big studios here. 

While in the east, Chief Stevens ex- 
plained the fire prevention plan to 
President Coolidge and Secretary of 
Commerce Hoover. He is confident of 
receiving their endorsement. The Lions 
and Kiwanis clubs the country over are 
supporters of this fire prevention plan. 
An endeavor is now being made to in- 
terest the Rotarians. 








been of immense value, while the coop- 
eration of the mill men with the in- 
spectors has made possible the practi- 
cal application of the findings of this 
organization. 

Mr. Doyle estimates that there has 
been a reduction of 75 percent in the 
fire hazards in the mills of this district 
within the ten years past. The intro- 
duction of electric power into the mills 
is credited with a big reduction of fire 
hazards, but imperfect installations 
caused many fires when the use of elec- 
tricity was first introduced. One of the 
most frequent causes of fire was the ex- 
plosion when dust came into contact 
with light bulbs. One of the present 
regulations is that there shall be double 
bulbs, and that the outside one shall 
be sealed so no dust at all can get to 
the enclosed bulb. So important is this 
ruling considered that the insurance 
companies will not accept a risk unless 
this requirement is complied with. 


Moral Hazard Also Reduced 


The moral hazard has also been re- 
duced in Kansas City. The mills are 
more and more owned by companies 
which are strong financially, and the 
business here is prosperous, so there is 
no incentive for burning up one’s prop- 
erty, or neglecting to keep it free from 
fire hazards. The day of the small mill is 
past, in the opinion of insurance men 
here, and the bigger mills are protect- 
ing their property better than in the 
past. Many smaller mills in the Kan- 
sas City territory, however, which once 
were prosperous and busy, are now run 
down and seldom used. This, and the 
fact that the new fire preventive ma- 
chinery and methods have not been in- 
stalled, make most country and small 
town mills a very great hazard, and the 
companies are reluctant to write them 
at all. 





MANY HOSPITAL FIRES 


NATIONAL BOARD’S FIGURES 
For Two Year Period Average of More 
Than One Fire a Day Occurred 
in Such Institutions 





The National Board has issued a re- 
port on fires in hospitals, sanitariums 
and asylums, showing that in the period 
1922-1923 some 850 fires occurred in 
these institutions, or an average of one 
fire a day. The total value of such prop- 
erty destroyed was $1,791,909. The lead- 
ing cause of these fires was sparks on 
roofs, indicating the need of fire resistive 
roofing. Stoves, furnaces, boilers and 
their pipes ran a close second. This is 
another preventable cause usually due to 
faulty construction or negligent opera- 
tion. Exposure was the third cause. 
Most of the causes shown in the sub- 
joined table are regarded by fire pre- 
vention engineers as strictly prevent- 
able and are created through careless- 
ness or lack of knowledge of what con- 
stitutes a fire hazard. In view of the 
fact that most of these fires are pre- 
ventable, it is deplorable that so much 
unnecessary damage was done to the 
institutions. It is estimated that there 
are some 10,000 hospitals, sanitariums 
and asylums in the country gogo | 
more than 1,000,000 persons year in an 
year out. This vast fire loss through 

reater care might have been conserved 
or constructive purposes. Following is 
the distribution of losses for the period 
according to causes as given by the 
National Board: 





Defective chimneys and flues..$ 86,439 
Fireworks, firecrackers, etc.... 207 
Gas, natural and artificial.... 56,399 
Hot ashes and coals, open fires. 2,99 
Ignition of hot grease, tar, etc.. 3,096 
Matches—smoking re Thais 
Open lights ......cccseccecves . 
Petroleum and its products.... 78,095 
Rubbish and litter........-.---- ett} 
Sparks on roofs........-+-++++ et x +1 
Steam and hot water pipes.... 3, 
Stoves, furnaces, boilers, pipes 153.003 
Blectricity .......+-eeeeeere ae ett! 
Explosions ...----+eeeseeeeees 136305 
Exposure : st] 
Sparks from machinery 2946 
Incendiarism 43°240 
Lightning 3°204 
Miscellaneous known causes... 1 ie 
Sparks from combustion ecoeos on'ite 
Spontaneous ignition .....----- 73:'347 
Unknown CauseS ..--+-+-+«..+%+* . 
ee errr rer rss $1,791,909 





British Executive a Visitor 


W. Crichton Slagg, chairman of the 
Fire Office Committee (foreign) of 
London, is visiting in this country, 
after spending some days in Montreal 
and Quebec. It is expected he will call 
upon company executives in New York 
City and in Hartford, discussing with 
them matters in which the British and 
the American companies have a com- 
mon interest in certain foreign fields. 





National Votes Extra Dividend 


Directors of the National of Hartford 
have voted an extra dividend of $5 a 
share, payable Nov. 2 to stockholders 
of record Oct. 19. This is the first time 
that National Fire has voted an extra 
dividend. 


Central Fire Plans Building 


BALTIMORE, MD., Oct. 27—Plans for 
the expansion of the present quarters of 
the Central Fire at Baltimore and Holi- 
day streets are being considered. The 
insurance company and the Central Na- 
tional Bank have acquired the southwest 
corner of Holiday and Fayette streets, 
and with this acquisition the purchasers 
now control the entire frontage on the 
west side of Holiday street, between 
Baltimore and Fayette streets. 

The company, it is said, plans the 
erection of a building to occupy the en- 
tire frontage eventually. Details of the 
plans, however, have not been worked 
out and no announcement can be made 
at this time. The rapid growth of the 
business of the company necessitates 
provision for larger quarters. 
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WHOLESALE INSURANCE 
IS BENNETT’S SUBJECT 





Shows Dangers of Plans Adopted 
by Various Automobile 
Manufacturers 





PREMIUM SAVING FALLACY 





Secretary-Counsel of National Associa- 
tion of Insurance Agents Speaks at 
Convention of Indiana Organization 


FORT WAYNE, IND., Oct. 28.— 
Speaking before the annual convention 
of the Indiana Association of Insurance 
Agents yesterday, Secretary-Counsel 
Walter H. Bennett of the National As- 
sociation considered the question now of 
paramount interest to agents every- 
where, “Wholesale Insurance.” He 
briefly reviewed the work of the Na- 
tional Association, particularly on the 
Chrysler-Palmetto scheme. Mr. Ben- 
nett said in part: 

Wholesale Insurance Defined 


“Wholesale insurance may be briefly 
defined as a method of furnishing in- 


demnity, by an insurance company, 
without the intervention or service of 
local agents or brokers, to property 


owners 
grouped. 

“The National Association of Insur- 
ance Agents has long been committed 
to the doctrine that there is only one 
test to apply when considering the use- 
fulness of any practice in the insur- 
ance business: Does it serve the public 
interest? In discussing so radical a 
departure from established custom in in- 
surance underwriting as wholesale in- 
surance we should be mindful. of our 
test as well as the question whether 


direct, usually en masse or 


or not there is a legitimate demand 
from modern business for this new 
method. 


Time Payments a Menace 


“We are not unsympathetic with the 
desire of some manufacturers to control 
the price of their commodity to the con- 
sumer, particularly when this ultimate 
price is affected by a material factor 
that is subject to great fluctuation like 
the financing charges on automobiles 
sold on time payments. But these time 
payment plans may prove the bane of 
American business. 

“Installment buying, if not checked, 
will ultimately prove a plague on 
American civilization in comparison 
with which the troubles of the ancient 
Egyptians were but passing incon- 
veniences. This American credit de- 
velopment is overselling merchandise to 
an amazing degree. If persisted in it 
will jeopardize the stability of all 
American business. A post war stimu- 
lant for intensive selling, it has been 
growing by leaps and bounds in the last 
few years. Only lately has it begun 
to attract the attention of students of 
economics and some business men of 
keen vision who see grave danger in 
the practice. 


Spenders Instead of Savers 


“The secretary of the National Hard- 
ware Association recently said: ‘Under 
the installment plan of buying, the pub- 
lic generally is induced to purchase far 
beyond the power to liquidate, and at 
prices necessarily much higher than 
those regularly prevailing. This system 
has taught the nation to be spenders 
instead of savers.’ 

“The banking system of the United 
States, made the greatest financial 
power of all the world and of all time 
by the Federal Reserve system, cannot 
afford to see the legitimate credit sys- 
tem of America shattered by the opera- 





tion of this mushroom growth of ‘buy 
now—pay when you get readv.’ 

“The present craze for automobile 
financing is only one factor in this un- 
sound scheme. Its arrest should be 
brought about by American business 
before it becomes a national plague. 
The automobile industry has greatly 
served the nation’s growth and has de- 
veloped a field force with special train- 
ing in the sale of motors. It has grown 
to be a great American industry, but 
it does not follow that because this 
great industry has filled a real need in 
our civilization that thereby it can take 
unto itself the greater institution of in- 
surance or any part thereof. 


Various Plans Launched 


“The wholesale insurance idea has 
been greatly magnified in recent months 
by the activity of the Chrysler Sales 
Corporation selling insured Chrysler 
cars. The master policy in that case is 
made by the Palmetto backed by the 
Automobile of Hartford. Within the 
last few days we have read of the plans 
of Dodge Brothers for financing the 
sale of Dodge cars and including fire 
and theft insurance in the Export of 
New York. The General Motors Cor- 
poration is also out with a new insur- 
ance company of its own, the General 
Exchange, which is to be regularly ad- 
mitted in every state and in which will. 
be written fire and theft insurance on 
General Motor products. There can be 
seen in the offing other forms of whole- 
sale insurance contemplating the elim- 
ination of the agent. 


Must Sustain Interest 


“Although the Chrysler-Palmetto- 
Automobile scheme of wholesale insur- 
ance by means of so-called certificates 
covering Chrysler automobiles has been 
in existence only since July 1 of this 
year, its developments have been so 
numerous and so rapid that it has be- 
come an old story, but we must retain 
all of our original interest in it because, 
representing the general plan of whole- 
sale insurance, it is a direct blow at the 
American agency system and the public 
service which caused its growth. The 
National Association has followed care- 
fully every development of the plan in 
an endeavor to head it off. The scheme 
has met with the almost unanimous dis- 
approval of state insurance commis- 
sioners, and as a result is now in fed- 
eral courts in several states. 


Analyzes Ohio Decision 


“Last week came the first court de- 
cision in Ohio. It was in favor of sound 
insurance. The decision touches on the 
operation of the master contract and its 
underlying certificates of insurance. the 
collections of the premiums, the making 
of reports and the general method of 
transacting this plan of wholesale in- 
surance. The opinion sets forth the 
claim of the Palmetto that its master 
policy is a Michigan contract, not an, 
Ohio contract, and that the whole trans- 
action is carried on in accordance with 
this Michigan contract entered into be- 
tween the Chrysler Corporation and the 
Palmetto. The court continues: 

“*However that may be, the trans- 
action comes wholly within the provi- 
sion of section 5438 general code of 
Ohio, which prohibits an insurance com- 
pany legally authorized to transact 
business in Ohio, from writing, placine 
or causing to be written or placed, in- 
surance upon _ property situated or 
located in this state, except through a 
legally authorized agent in this state, 
who shall countersign all policies so 
issued and enter the payment of the 
premium upon his record. 


Must Comply With Law 


“*While this section is in furtherance 
of the state taxing policy, it is never- 
theless a valid provision with which the 
plaintiff must comply in order to do 
business in Ohio. If it were conceded 
that these special policies of insurance 
issued to the Ohio purchasers of cars, 
the premium on which he pays to the 
Ohio dealer to reimburse him for the 
amount he paid to the Chrysler Com- 
pany when he purchased the car from 


Chrysler, are Michigan contracts, never- 
theless it is a violation of the law of 
Ohio, which fixes the terms and condi- 
tions upon which the plaintiff may do 
business in Ohio.’ 

“The court further writes into its 
opinion the obvious conclusion that the 
decision does not affect the question of 
the right of a citizen of Ohio to make 
contracts of insurance with foreign in- 
surance companies if he so desires, and 
continues: but on the other hand 
it does prevent an insurance company 
which has been admitted to do a busi- 
ness in Ohio, from issuing policies upon 
property in Ohio upon any other terms 
or conditions than as named in the 
statute. In other words, it may not 
accept the benefits of the right and 
privilege of doing an insurance business 
in Ohio, and reject the conditions im- 
posed by the statute.’ 


Upholds Resident Agent Law 


“Tt would be hard to use language 
that would more strongly uphold the 
resident agent law of any state than 
the federal court uses in this opinion. 
Clearly the decision is that the Palmetto 
in issuing these insurance certificates 
was doing an insurance business in 
Ohio, and in contravention of the Ohio 
laws, wherefore the superintendent of 
insurance had a legal right to cancel 
the company’s certificate of authority. 

“Liberty of contract, of course, is not 
denied by the federal court. In express 
terms the decision admits that a citizen 
of Ohio has the right to make contracts 
in Michigan if he so desires but this 
Chrysler- Palmetto scheme of insurance 
is not such a contract as is protected by 
the 14th amendment to the federal con- 
stitution. Further the court says that 
the Palmetto is not permitted to accept 
benefits and reject the conditions im- 
posed by the statute. 

“This litigation did not involve the 
direct question whether Chrysler auto- 
mobile salesmen were acting as insur- 
ance agents in selling an insured car. 
From the context of the opinion it ap- 
pears that the court decided the case 
without determining whether Chrysler 
dealers, in selling a car and an insurance 
certificate at one time, were negotiating 
or effecting contracts of insurance. 


Premium Saving a Delusion 


“It is needless to recall all the pro- 
visions and details of this Chrysler- 
Palmetto-Automobile scheme. You know 
something of the rates which are 
charged for this insurance. When the 


cities of East Chicago, Indianapolis, 
Jeffersonville, New Albany and Terre 
Haute, are called upon to pay $10.75 
for a fire and theft insurance policy on 
a Chrysler car while the agents of In- 
diana can furnish the same insurance 
for $5.37; and when the Chrysler Sales 
Corporation calls upon your citizens to 
pay $12.75 for a fire and theft insurance 
policy on another model though every 
insurance agent in Indiana can furnish 
the same policy for $6.57, then Chrys- 
ler’s claim of public benefaction in sav- 
ing large sums of money becomes a de- 
lusion and a snare. 


Insurance Is a Service 


“Insurance is not an article; it is a 
service, and the assured, therefore, 
should have a free selection of the com- 
pany and agent by whom the service is 
provided through an insurance contract. 
Any corporation that attempts to inflict 
compulsory insurance on the public and 
deprive the assured of the free choice of 
his local agent, is working grave harm 
to the public interest, and will meet 
with determined and instant resistance 
from the insurance fraternity. Likewise 
any insurance company which assists 
any person or corporation to force in- 
surance on purchasers of merchandise 
and thus deprive them of their right 
freely to choose the local agent to whom 
| they may desire to turn for insurance 
service, cannot expect the insurance 
fraternity to overlook such action.” 





The Transeontinental, which has been 
admitted to Massachusetts, has Gilmour, 
Rotherey & Co., as agents in that city. 





| 


citizens of your state, outside of the | 


INDIANA AGENTS PASS 
MEMBERSHIP RULES 





Milwaukee Resolution Is Now 
Embodied in Constitution of 
the Association 


PROGRAM WELL ROUNDED 


Field Men and Agents Discuss the Lo- 
cal Agency Problems—Aim at 
Graded Dues 


| By RICHARD C. BUDLONG 

FT. WAYNE, IND., Oct. 28.—At the 
very first session of the Indiana Asso- 
ciation of Insurance agents’ annual con- 
vention held here Tuesday and Wednes- 
day, the constitution was amended to 
include the Milwaukee decleration o: 








D. 


J. OKEEFFE 


Chairman Executive Committee Indiana 
Association 


| the National association, and make the 
observance of the principles there laid 
| Gown mandatory to membership. 

This followed directly after an address 
by Walter H. Bennett, secretary of the 
National body, who came all the way 
from New York to spend three hours in 
fc. Wayne and deliver a talk on the 
problems facing the National associa- 
tion. 


Relates Chrysler History 


Mr. Bennett’s address was earnestly 
and effectively delivered, the speaker 
departing frequently from his manu- 
script to emphasize some point. He gave 
a clear picture of the Chrysler-Palmette 
| plan, and showed how it threatened to 
undermine the agency system, the dan- 
ger being much greater than would at 
first be thought. This, and the matter 
of automobile rates have ben the sub- 
jects of almost continuous conference 
between representatives of the agents, 
companies and rating bureaus during 
recent weeks. 





Evil of Instalment Buying 


Mr. Bennett referred a number of 
times to the growing evil of installment 
buying of luxuries, which is making 
America a nation of spenders, of people 
who live beyond their means. He quoted 
the secretary of the National Hardware 
Association to this effect, and then 
pointed out the Chrysler plan in an ef- 
fort to increase the ease of installment 
purchase of automobiles. He intimated 
that this resulted in an over-inflation of 
| credits which might be the cause of a 
false feeling of prosperity. 

The Indiana program was an excep- 

(CONTINUED ON PAGE 14) 
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HE IS SAFE FROM DANGER WHO 
IS ON GUARD EVEN WHEN SAFE! 


S behes wise property owner insures his property 
before the fire. 


The far-seeing agent seeks to improve his service 
to protect his business against competition. 


The progressive company is ready to give 100 
per cent co-operation to its agents to further the 
best interests of the insurance business. 


Such a company is the Sentinel Fire Insurance 
Company of Springfield, Massachusetts—a new 
company under capable and progressive manage- 
ment. 


The Sentinel has already won the recognition of 
some of the best agencies in the country. There 
are opportunities for new appointments. 


If you are interested, one of our field men would 
like to talk with you—write ,to any of the ad- 
dresses listed below. 








SENTINEL FIRE 


Harding & Lininger, Managers George W. Dornin, Manager 


Chicago, Illinois San Francisco, Cal. 
Head Office at Springfield, Mass. 


Under the same management as the Spring field Fire & Marine Insurance Company 
of Springfield, Massachusetts 


INSURANCE CO. 
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THE 
INTER-STATE FIRE INSURANCE 
COMPANY 


SURPLUS TO POLICYHOLDERS, $364,993.52 


408 FORT STREET, WEST DETROIT, MICHIGAN 























NEW YORK PHILADELPHIA BOSTON SAN FRANCISCO 


BARROW, WADE, GUTHRIE & CO. 


(Established 1883) 
ACCOUNTANTS AND AUDITORS 
110 South Dearborn Street 
CHICAGO 


INSURANCE AUDITS ANNUAL STATEMENTS 


TAX RETURNS 























REINSURANCE 


Fire and Casualty 


Rossia Insurance Company 
of America 





The Fire Reassurance Company 
of New York 





American Fire Insurance Corporation 
of New York 





Union Reserve Insurance Company 
of New York 





Lincoln Fire Insurance Company 
of New York 





The First Reinsurance Company 
of Hartford 


Administrative Offices 
115 Broad Street Hartford, Conn. 
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(CONTINUED FROM PAGE 12) 


| tionally well planned one, bringing in 
| many different elements, and giving 
much information of importance on 


| many phases of the insurance business. 


On the program were talks by local 


| agents and two addresses by field men, 


dealing with the everyday problems oi 
proper coverage, advertising and getting 
the business. An address by Joseph G. 
Hubbell, manager of the National In- 
spection Company presented the broader 
phases of underwriting. In spite of its 


| completeness the program could not be 


called heavy. 
Mr. Hubbell talked on 
and Unprofitable 


“Profitable 
Underwriting” and 


| showed of what great importance is the 


|} insurance department of the 


attitude of the assured. 
Advertising Talk Given 
Harry E. McClain, 


manager of the 
Farmers 


National Bank gave a talk on adver- 


| tising which included a number oi ef- 


fective examples of newspaper and di- 
rect mail advertising used successfully 
by his agency 

Fred Pierson, special agent of the 
American, at Rockford, Ill, talked on 
“Adequate Insurance and _ Increasing 
Business.” He said that increasing 
business naturally- follows the effort 
to see that clients have adequate insur- 
ance. Some agents are afraid of the 
coinsurance cause, for fear that clients 
will be caught with insufficient insur- 


; ance and have loss payments curtailed 


through it. It is said that there is really 
little danger as it is possible to deter- 
mine values very closely, if the agent 
will go to the trouble. Giving adequate 
insurance he said means not only per- 


| suading the insured to carry sufficient 


insurance but means as well the sale of 


| different lines, such as rent, rental value, 


| knew. Mr. 


leasehold, 


tornado and hail insurance. 
Hail Rider Gets Attention 


The hail rider on tornado policies was 
given considerable discussion when 
President Harry P. Frazier threw the 
meeting open. Charles J. Richman, 
state agent of the American, opened the 
subject by asking how many knew 
whether the rate on hail insurance had 
gone up or down within the last few 
weeks. Apparently only one agent 
Richman said the cost had 


| been reduced. In the. discussion that 


| rider to tornado policies 


followed a number of agents emphasized 
the importance of attaching the hail 
as necessary to 


| proper coverage. After a storm has 


“sone through,” assureds carrying tor- 
nado policies almost invariably state that 
they thought the windstorm _ policy 
would naturally cover loss from hail. 

Reports of officers and committees 
were not given in succession, but instead 
were sandwiched in between addresses, 
with the idea of eliminating a tiresome 
session devoted to them. This was a 
success. 

Wants Historian Appointed 


In his address president Harry P. 
Frazier, of Evansville suggested that it 
would be interesting to have a history 
ct the Indiana association and that an 
historian be appointed to report back 
next year. He said that the National 
association represents the = standing 
army of the insurance agents, and that 
the members should not lose sight of 
the fact that this is powerless without 
the help of the local associations, each 
one being an integral part of it. 

Advocates Graded Dues 


Secretary W. H. Bruner of Elkhart 
in his annual report advocated the plac- 
ing of the dues on a graded basis with 
agencies producing less than $25,000 in 
premiums paying $10 per year; $25,000 
to $40,000, $15 a year, and $40,000 to 
$60,000 $20 per year: $60.000 to $100,- 
000, $25. and over $100,000, $35 a year. 

He said that the association was con- 
siderably handicapped by lack of funds 
which this system would provide. 
Eventually, he said, the association 





should have a full time secretary. Mem- 


bership is now 270. 
Fire Prevention Week On 


This is Fire Precention Week in Ft. 
Wayne, by special arrangement. The 
field men are also holding an inspection 
oi the city. The Blue Goose will hoid a 
banquet Ww ednesday evening. In other 
words this is insurance week in Ft. 
Wayne and the cooperation of the 
Chamber of Commerce and _ business 
clubs has-been obtained to put it over. 


MeCiain Advocates Advertising 


Harry E. McClain, manager of the in- 
surance department of the Farmers Na- 
tional Bank of Shelbyville, read an ad- 
dress on the subject of “To Give Them 
Light” which advocated advertising as 
an important part of the business get- 
ting end of an insurance agency. He 
said: “An advertising program that does 
not include a personal follow-up is a do- 
nation of money. Without the follow- 
up you will find that you have been 
educating public interest and creating 
a desire for protection and that the 
business will go to your competitor who 
used ‘your thunder’ through the assist- 
ance of the ‘shanks ponies.’ 

“There are many ways to advertise 
insurance, but first of all adopt a slo- 
gan. Let your message be short and to 
the point and add to it that personal 
touch. Don’t be deceived by thinking 
that one week’s advertising will bring 
the people clamoring to your door, or 
that occasional advertising will pay, for 
the ‘now and then’ kind of publicity 
doesn’t count. It’s the regular, un- 
ceasing, hard-hitting, eternally-at-it kind 
that brings results and you can rest as- 
sured that if you will give your copy 
careful attention and then use a per- 
sonal follow-up, you will reap your re- 
ward. 

Advice on Letters 

“Newspaper advertising is only a 
small part of insurance advertising. 
Don’t forget that a letter is personal, 
that it represents you. Don’t use 
phrases and superlatives you wouldn’t 
think of repeating in front of your cus- 
tomer. Be yourself; that letter is you. 
Don’t use anything but a 2-cent stamp 
or at least nothing less. Take adver- 
tising seriously, give it some study and 
attention and after careful consideration 
give it a thorough trial. It will prove 
an investment rather than expense.” 

Mr. McClain presented some samples 
of direct mail and newspaper advertis- 
ing. 

Charles Dobbs’ Address 


Charles Dobbs of the “Insurance 
Fieid” in his talk said that in company 
administration and agency practice, cer- 
tain well known principles have been 
formulated which are admittedly good 
for companies, agents and the public. 
To these principles agents producing 
over 75 percent of the premium income 
subscribe. Mr. Dobbs said it would 
seem a simple matter to compel the 
small minority of free lance companies 
and agents to fall in line and abandon 
disrupting practices which if left un- 
corrected will ruin everybody con- 
cerned. He said the small minority 
preferred darkness rather than light. 
He asserted that people as a mass never 
do anything until they are compelled to. 
The old practices of the non-conformist, 
the devious schemes, the short cut, the 
get rich quick devices are still tolerated 
in small businesses and in fields where 
the evil effects of evil practices are slow 
in manifesting themselves. 

Conform to the Rules 


Mr. Dobbs declared that the over- 
whelming preponderance of companies 
and agents is in agreement as to the 
wisdom of preserving American under- 
writing. Initiative must not be crushed. 
For the old rule of every man for him- 
self, business has substituted the rules 
of the game to which “good sports” 
and live business men delight to con- 
form. Mr. Dobbs said that no one has 
a right to smoke in a powder factory. 
If having the undoubted power to re- 
strain such a right as that the conform- 


(CONTINUED ON PAGE 16) 
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HOW OUR AGENTS CAPTIONED THIS PICTURE 


Tue Fireman's Fund Record, house 
organ of the Fireman’s Fund and 
Home Fire and Marine Insurance 
Companies, published this picture 
without a title, offering prizes for 
the six best titles. A total of 1428 
titles were submitted in this con- 
test, of which the following are 
the most interesting: 

“Good Policy—Smile.” Beatrice 
C. Waddell, Spring Lake Beach, 
N. J. 

“Fireman’s Fund Policies—They 
Satisfy —after the smoke.” Elmer 
A. Shell, Laredo, Tex. 


“A twenty-five million dollar 
smile.” Mrs. J. A. Abernathy, Gra- 
ham, Tex. 

“This beautiful girl with the win- 

some smile, 
The acme of Perfection, 

Is writing a policy in the Fire- 

man’s Fund, 
The acme of Protection.” 
—William W. Thompson, Dillon, 
South Carolina. 

“The Beauty of Real Protection.” 
Phil H. Porter, Jr., Clinton, Ky. 

“The Burning Question Settled.” 
Ray S. Brown, Allentown, Pa. 


“My Favorite.” Mrs. Gertrude 
Hendry, Ft. Myers, Fla. 

“No kiddin’, it’s the best.”” Whit- 
field Carhart, Clarendon, Tex. 

“Engages? Yes. Writing a Fire- 
man’s Fund Policy.” A. W. Duff, 
Neosho, Mo. 

“You wanted the best, didn’t 
you?” Mrs. J. S. Stewart, Tupelo, 
Miss. 

“A good pair to draw to.” C. W. 
Foltz, Somonank, IIl. 

“Honestly, it’s the Best Policy.” 
Chas. E. Lee, Doniphan, Mo., and 
Emil Buehler, Chicago, IIl. 


“Come on in! The protection’s 
fine.” Ruth F. Hess, Springfield, 
Ohio. 


“Tho earth may quake and light- 
nings flash, 
The Fireman’s Fund is there with 
the cash.” 
—Minnie I. Schwartz, Williams- 
port, Pa. 
“The beauty of good insurance.” 
Estell Ward, Clinton, Ky. 
“The type that makes a Fireman's 
Fund Policy secure.” E. M. Reese, 
Rome, Ga. 
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SERVICE! 


In describing our 
work with the men in 
the field we dislike to 
use the word “serv- 
ice.” It is used so in- 
discriminately today, 
without any idea of 
fulfilling the promise 
it implies that its orig- 
inal meaning has be- 
come clouded, almost 
lost. 











When we say serv- 
ice we mean just what 
the dictionary says. 
“Work done for the 
benefit of another.” 
We work with the 
agent in developing 
new business. This is 
appreciated and prob- 
ably explains why 
Henry Clay agents 
stay with the com- 
pany. There may be 
an opening in your 
community. Remem- 
ber, “It pays to rep- 
resent the Henry 
Clay.” 


“She 
Henry Clay 


Fire Insurance Co. 
Lexington, Kentucky. 














Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 
Insurance Office 


555 Asylum Street 
Hartford, Conn. 


Address all Mail to Lock Drawer No. 68 


R. C. CHRISTOPHER 
United States Manager 


ROBERT R. CLARK 
Asst. United States Manager 


























By G. A. 
TORNADO MEETING 


While the agenda for the annual meet- 
ing of the Eastern Tornado Insurance 
Association, to be held here on Oct. 30, 
has now been made public, the call 
merely reciting | that ‘important matters 
are to come up” and that a particularly 
large attendance of members is desired, 
it is assumed that consideration will be 
given the “bridging the gap” rider to 
be attached to the tornal policy. The 
association discussed the general prop- 
osition at its gathering, but no action 
was taken. The drafted rider was held 
over for further review. 

Holding that a demand existed for 
indemnity that would bridge the gap be- 
tween the fire and the tornado contract, 
the Western Union some months ago 
adopted a form of coverage through the 
medium of a rider to be attached to the 
tornado policy. The initial draft prov- 
ing faulty in certain respects, it was 
later modified. The wisdom of adopt- 
ing the revised Union form was dis- 
cussed at a subsequent meeting of the 
Southern Tornado Insurance Associa- 
tion, with the result that it was left to 
a special committee to take up with the 
chief counsel of the National Board. 
The mater is still under review. 

Throughout the east the companies 
have,been using a bridge over the gap 
wheréver call was made for it. It 
seemed wise to have the governing or- 
ganization of the territory establish a 
form of rider that would be uniform for 
the use of all memiber companies. 

*K 





EASTERN 


PRIZES ARE AWARDED 


The committee on prizes of the In- 
surance Society of New York announced 
winners in the examinations taken in 
May last to be as follows: Fire branch, 
junior year, L. J. Dreyer, Liverpool & 
London & Globe; H. Hazelhurst, Jr., 
Newark Fire, and John J. Ward, also 
of the latter company. Intermediate 
year, R. S. Webb and Gilbert S. Arthur, 
both of the Great American. Senior 
year, first prize, August Garone, New 
York Underwriters; second prize, Ed- 
ward Powell, Royal. Casualty branch, 
junior year, E. P. Marsh, Maryland Cas- 
ualty; Earl D. Ketham, Aetna Life; 
E. E. Muller, General Reinsurance. In- 
termediate year, Helen A. Watkins of 

H. Wood, Jr.; R. H. Reyendocker 
of R. C. Rathbone & Co.; E. L. Morales. 
Senior year, W. H. Poole, Jr., Ocean 
Accident; S. W. Tice, Travelers, and 
H. J. Bates, General Accident. Surety 
branch, A. Schneider, Fidelity & 
Deposit; George Nichell and Louis Heg- 
ener, both of the American Surety. 
Marine branch, second year, Wm. B. 
Tigue, Johnson & Higgins; N. J. Falb, 
Atlantic Mutual, and Wm. Schmitt, 
Switzerland General. The prize offered 
by the Sterling Offices for the best 
essay on the history, principles.and prac- 
tices of treaty reinsurance was received 








INDIANA AGENTS’ MEETING 
(CONT’D FROM PRECEDING PAGB) 
ing companies and agents do not exer- 
cise it, if they cannot control the dis- 
ruptive companies and agents they are 
recreant to a solemn trust and will per- 
ish in the wreck of a great business 
which courage and intelligence should 

have preseryed. 
Writing Farm Insurance 

H. C. Applegate, Greentown, Ind., 
spoke on “Farm Insurance as an 
Agency Builder.” He recounted some 
of his experiences in writing this kind 
of business in a humorous address. He 
said that first of all it is important for 
the agents to inspire confidence in the 
prospect by knowing the contracts of 
his own company and those of competi- 
tors. He spoke of mutual competition, 
which he has learned to meet through 
facts about policyholders 
been unable to collect from mutuals 
when a loss occurred, or who have been 
compelled to pay heavy assessments. 


| VIEWED.FROM NEW YORK 





| and the Graham trucks. 
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by H. Ernest Feer, president of the Hol- 
born agency. 

President Charles E. Case of the In- 
surance Society of New York presided 
at the banquet, which was attended by 
nearly 300 underwriters of this and of 
nearby cities. Notables at the presi- 
dent’s table included Frederick Richard- 
son, United States manager General 
Accident; Dana Pierce, president Under- 
writers Laboratories: Arthur Barry, 
Canadian manager Royal Exchange, and 
A. Renditorff, president Sterling Office. 
The speakers were Messrs. Richardson 
and Pierce. A pleasing feature of the 
gathering was the awarding of scholar- 
ship prizes to students in the various 
educational courses of the society. 


EXECUTIVE COMMITTEE TO MEET 





car bought on time plus an amount ap- 

proximating 80 percent of the local 

charges for fire and theft insurance in 

the community where the car is bought. 
on * 


LICENSE IS GRANTED 


The New York department has li- 
censed the New York Underwriters In- 
surance Company to transact fire and 
marine business. The company com- 
mences operation with a cash capital of 
$2,000,000 and a surplus paid in of $3,- 
000,000. 

eo 2s 
DISCONTINUE DUAL POSITION 

At is regular monthly meeting last 
week the New York Board approved the 
report of the joint committee to the 
effect that there is no longer need for 
the dual position of the superintendent 
of bureau of surveys and electricity. 
The committee recommended that the 


| committee on surveys and the commit- 


| tee 


A meeting of the executive committee | 


of the National Board will be held this | 
week, at which it is anticipated a report 


will be had from the committee on ad- | 


justments reciting the progress made 
thus far in its study of the board prob- 
lem of loss settlements and the related 
activities. 

* * * 


"FIRE COMPANIES CONFERENCE 


Nov. 5 is the date set for the annual 
meeting of the United States Fire Com- 
panies Conference, when officers for the 
new year will be elected, and a number 
of important matters affecting the mem- 
ber companies in the field under the 
jurisdiction of the organization will be 
taken up. The present officers of the 
Conference are: H. A. Smith, president 
of the National Fire, president; Paul 
Haid, president of the Continental, vice- 
president, and T. M. Marson, secretary- 
treasurer. The executive committee in- 
cludes Wilfred Kurth, vice-president 
Home (chairman); C. a Smith, presi- 
dent Great American; R. M. Bissell, 
president Hartford, and R. R. Stone, 
assistant secretary Automobile. Formed 
in 1918 and with a present company 
membership of 28, the United States 
Fire Companies Conference looks after 
the interest of its members in Central 
America, the West Indies, Canada and 
Newfoundland. 


* 


ORGANIZE RESTAURANT MUTUAL 


Notice has been filed by a group of 
New York men of intent to organize 
the Restaurant Owners Mutual to write 
fire and allied lines. The incorporators 
are Samuel Berman, Samuel. Blumfield, 
Joseph Berger, Aaron Chinitz, David 
Elfenbein, H. L. Harmatz, Morris 
Hirsch, F. L. Klein, Jacob Krim, Moses 
Levine, William Lowenstein, Samuel 
Rosenberg, Joseph Rosenblum, Morris 
Seid, Joseph Siegel and Louis Solowey. 


GETS BROKERAGE DEPARTMENT 


John B. Nolan has been selected to 
manage the downtown New York City 
brokerage and service department of the 
National Liberty and its affiliated com- 
panies. Mr. Nolan’s experience pecu- 
liarly fits him for the post he is to 
assume, he having had 20 years’ associa- 
tion with such representative offices as 
H. Mosenthal & Son, Inc., Hall & Hen- 
shaw and Schic, Terhune & Co. and the 
Commercial Union group. The ample 
writing facilities of the National Liberty 
and its allied companies, the Baltimore 
American and the Peoples National, will 
be at the disposal of brokers and agents 
controlling lines anywhere in the United 
States. ; 

o* 

IS COMPANY 


x * 
SAY EXPORT 


It is generally stated in New York 
that the Export Insurance Company of 
that city is the company which is carry- 
ing the insurance for the Dodge cars 
The arrange- 
ment with the Dodge people was ne- 
gotiated by the Commercial Investment 
Trust Company, which does the financ- 
ing. It makes a charge equivalent to 


8 percent on the unpaid balance of the 


| 


on electricity operate separately 
though continuing to observe close co- 
operation. 

W. B. White was promoted to super- 
intendent of the bureau of surveys and 


| J. C. Forsyth to supervising engineer of 





the bureau of electricity. Mr. White 


| “OPPORTUNITIES” | 


In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested 
insurance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
1-inch insertion. 

The National Underwriter 
Chicago, Illinois 

















WANTED 


Experienced adjuster capable handling gen- 
eral Fire and Automobile claims. Address, 
stating age, record and references. PACIFIC 
COAST ADJUSTMENT BUREAU, 1208 
Hoge Building, Seattle, Wash. 














WANTED 


ge apace) Saw, ce Ss 
— Ape en SS . 
mature. 


Spot Cash Paid 
REPUBLIC CHEMICAL CORP. 
303 Pearl Street, New York 














Young man with fire insurance expe- 
rience and college education desires 
local agency or company connection 
in State of Texas. Address P-74 


Care The National Underwriter 


COUNTERMAN WANTED 


Must know Cook County well enough 
to underwrite fire lines and must also 
know something of Casualty insurance. 
Address P-75 
Care The National Underwriter 














Wanted — Three inspectors for fire 
risks—those having previous experi- 
ence preferred. Answers should state 
full particulars and salary required. 
Address P-77 
Care The National Underwriter 








AUTOMOBILE DEPARTMENT 


In brokerage office, has opening 
and opportunity for an experienced 
energetic young man who can meet 
and handle customers and take full 
charge. If not satisfied with pres- 
ent connection, answer this and 
answer will be treated confiden- 
tially. State age, experience and 
salary expected. 


Address P-80 
Care The National Underwriter. 
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started with the board in 1895 and has 
‘supervised the work of the inspection 
bureau since 1909. 
supervision of electrical inspection since 
1895, having entered the employ of the 
board in 1891. Charles T. Valade was 
promoted to chief inspector of the bu- 
reau of surveys from assi#tant to the 
chief inspector, which position he has 
held since 1909. His employment with 
the board began in 1893. C. S. Cahaskie 
was made chief inspector of the bureau 
of electricity. He has been with the 
Suburban Fire Insurance Exchange 
since 1909, where he was in charge of 
the electrical field inspection board. F. 


M. Squires, who has been assistant to | 
Mr. Forsyth for some time, is now in | 


charge of the Brooklyn office of the 
bureau of electricity as assistant chief 
inspector. He started with the board 
in 1920. 

The committee on losses and adjust- 
ments reported on fire losses of the city 
for the first nine months, the figures in- 
dicating a total loss rate by fire of $32,- 
445,000 for the year. An increase of 
10.1 percent in the total number of in- 
curred losses and 1.3 percent in the 
number of claims coming under the 
committee’s supervision was reported. 


xk * x 
STUDY LOSS OF FIRE RISKS 
The New York “Journal of Com- | 


merce” states that the committee of the 


Western Union and Eastern Union in- | 


vestigating the present tendency to 
drop fire coverage and assume coverage 


in marine companies, which is causing | 
serious concern to the fire underwriters, | 


is tackling the problem from a new an- 
gle. A sub-committee has been investi- 
gating the coverage of both types to 
see if the fire cover could not be 
changed to meet more fully the wants 
of the assured. A report of this com- 
mittee was given recently, but it is un- 


Mr. Forsyth has had | 


at that time. 

It is a moot question as to how far 
| companies should go in meeting the 
| wishes of assureds, some companies be- 
| ing willing to offer anything the public 
| wants for a proper rate, while others 
adhere to established underwriting prac- 
| tices. The rules of company organiza- 
| tions are largely crystalizations of these 
| practices and give strong backing to 
| those who oppose change because in 
| most cases an 80 or 90 percent major- 
| 
| 
i 


| derstood that no action was attempted 
} 


| ity is required to amend rules. Those 
| who are anxious to make changes to 
provide the public with what it demands 
say that this lack of provision for 
change and innovation is one of the 
| chief factors in the loss of business to 
the marine companies. One executive 
advocates doing away with short rate 
cancellation provisions in policies cover- 
ing merchandise, with a requirement, 
however, that these policies be written 
for at least a year with the premium 
collected for the full term. If the as- 
sured wishes to cancel after that, this 
executive approves permitting him to 
cancel pro rata. This would give the 
| company the full year’s earned premium 
in case of a loss, and if no loss occurs, 
| the company would have the use of the 
| full premium for the time the policy 


was in force. 
*x* * * 
| BALTIMORE-AMERICAN LICENSED 


| The New York department has li- 
!censed the Baltimore-American Insur- 
| ance Company of New York, which was 
| recently incorporated in that state for 
| fire and marine business. It is a $2,- 
| 000,000 corporation, starting with a paid 
in capital of $1,000,000 and contributed 
surplus of $1,000,000. It is organized 
by interests identified with the National 
Liberty and will replace the Baltimore- 
American of Baltimore, now owned:and 
| operated by National Liberty interests. 
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INSURANCE CLUB MEETING 
Ernest C. Davies, assistant dean of 
the School of Commerce of Northwest- 
ern University, addressed the Insurance 
Club of Chicago at its first meeting of 
the year, Tuesday evening. The subject 
was “Education in Business.” 
“Education,” said Professor 
“has gotten to mean the acquisition of 
knowledge from the skill of others. This 
new meaning of education wrought 
numerous changes in the educational 
system, the most important being the 
establishment of colleges and some uni- 
versities. Courses in these institutions, 
however, were first shaped for partic- 
ular professions, such as the ministry, 


etc. The business man was completely 
neglected. Such a condition was forced 


to change. 

“In this day and age, a business man 
must be highly trained as well as the 
man engaged in any sort of professional 
work. The day of haphazardness is 
past. 
cessfully grappling with the numerous 
problems of the business world. Uni- 
versity training has proven its place in 
the business world, and it is an accepted 
fact that a successful business man must 
be highly trained not only in the rudi- 
ments of a general knowledge but in a 
specific manner for the business in which 
he is engaged. This universitv training 
tor business adds greatly to his cultural 
knowledge. Such a training gives a man 
an understanding of the fundamental 
problems of business, at least the rudi- 
ment of an expert knowledge which will 
be his later, but most important, gives 
him the power to carefully analyze his 
problems in such a way that it will spell 
success for him later on. This college 
training does not eliminate the period of 
apprenticeship, but it does tremendously 
Shorten this period. In short, college 
training shortens the time of individual 
Striving and prepares the man to suc- 
cesstully combat any business problem 


Davies, | 


Keen training is essential for suc- | 


with which he will later come in con- 
tact.” 

Elmer J. Schaffer, president of the 
club, is planning an elaborate program 
for the coming season. As formerly, the 
monthly meetings will consist of ad- 
dresses by prominent men on subjects 
adjacent or directly concerning insur- 
ance. 

The Insurance Club, which is cele- 
brating its 25th anniversary, is conduct- 
| ing as formerly its insurance courses for 
| the benefit of those connected with the 
| profession. 


* * * 
SPEAKS ON OIL BURNERS 

E. J. Smith of the Underwriters Lab- 
oratories of Chicago spoke before the 
Examiners Association last week on 
“Domestic Oil Burners.” He said that 
the general use of domestic oil burners 
in the larger heating units has been the 
development of barely more than five 
or six years. The early oil burners 
were more simple and largely of the 
| gravity feed kind. The Underwriters 
Laboratories’ first contact with such 
burners began at the time the 1902 edi- 
tion of the National Board fuel oil 
rules were adopted. It was not until 
1912 that any oil burner was granted 
favorable recognition. 

Mr. Smith said that it is safe to say 
that liquid fuel will be used for many 
generations to come. The present day 
oil burner modified and still further re- 
fined will be looked upon as a perma- 
nent feature for some time to come. 
The introduction of the present day type 





of automatic oil burners for domestic 
use did not come until° 1919. At that 
time there were two burners. There 


are now something like 30. The burners 
|are safeguarded as far as the present 
| state of the art dictates as being prac- 
ticable. Careful consideration should be 


| given to the manner in which a burner | 


lis installed and to the 
| obtaining proper service when needed. 

The installation of the domestic oil 
| burner does not present any serious 


possibility of 
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difficulty to those who possess a rea- 
sonable degree of mechanical ability, 
particularly when furnished with con- 
cise installation directions. Mr. Smith 
gave the regulations for the installation 
and maintenance of domestic oil burners 
as recommended by the National Fire 
Protection Association. This edition of 
1925 has been gotten out and can be 
secured from the National Board of 
Fire Underwriters, 76 William street, 
New York, or from the Underwriters 
Laboratories in Chicago. 

es ¢ S 

FRANKLIN NATIONAL PLAN 


The Franklin National of New York, 
which is a running mate of the National 
of Hartford, has been licensed in IIli- 
nois and will enter all the western states. 
The capital is $300,000 and its surplus 
$690,000. The Franklin National will 
be in charge of the western department 
of the National of Hartford with George 
H. Bell as manager. The field and of- 
fice force will take on the additioyal 
work. It will soon build up an agerity 
organization. 


BASEBALL LEAGUE DINNER 


The annual dinner of the Chicago In- 
surance Baseball League was held 
Wednesday evening with C. M. Cart- 
wright of THe Nationa, UNpeERwRITER, 
president of the league, presiding. The 





league has had a very successful season 
in which harmony prevailed throughout 
the organization. The league consists of 
12 teams in two divisions of six each. 
Divisional trophies were awarded to the 
champions in each division. James S. 
Kemper Co. won the Division 1 
championship, and the North America, 
Division 2. L. R. Hanawalt of the Na- 
tional of Hartford, a member of the 
executive committee of the league, pre- 
sented the divisional trophy to the 
North Anierica team, it being received 
by A. R. Thiemeyer on behalf of the 
North America. H. O. Larson, manager 
of the North America team, presented 
the Division 1 championship trophy to 
the Kemper & Co. nine, it being re- 
ceived by R. G. Rowe, manager of the 
Kemper team. The North America won 
in the championship series with the 
Kemper & Co. team. Chase M. Smith 
of Kemper & Co. made the presentation 
address for the grand trophy, it being 
accepted on behalf of the North Amer- 
ica by H. O. Larson. The North Amer- 
ica trophies are placed in the office of 
General Manager C. R. Tuttle of the 
company, this being the second year 
that the North America has won the 
final championship. 

J. T. Caldwell of the Millers National 
made a few remarks. E. Horatio Skaer, 
center fielder of the North America 
team, was asked to tell about the main 





sources of strength of his organization. 
Professional entertainment was given, in 
charge of H. G. Downing of the Na- 
tional Fire, secretary of the league. 

* * * 


HAIL COMMITTEE MET 


At the meeting of the advisory 
committee of the Western Hail Asso- 
ciation held at Chicago last week, sev- 
eral changes were decided upon which 
will come up in the form of recom- 
mendations before the general meeting 
of the Western Hail Association which 
will probably be held in Chicago some 
time early in November. 

The committee decided that the rates 
in 2 percent territory should be raised 
to 3 percent. They also will recommend 
a change in the application that will 
prohibit other insurance without the 
consent of both companies. In other 
words, a second company going on the 
risk will notify the first company and 
if the first company does not agree, of 
course, the second company will have 
to cancel off. 

One outstanding fact was brought out 
at the meeting, viz., that more hail in- 
surance was written last year than in 
any year in the history of the business. 
The 1925 total liability assumed by the 
companies was $145,000,000. 1919 was 
the biggest previous year with $141,- 
000,000 and the 1924 total was $88,000,- 
000. In 1925 the ratio of loss to amount 
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VERY assured who persists in being ‘‘chronically 
under-insured” will eventually have the costly 
lesson driven home. 


The local agent who makes an aggressive drive to pro- 
vide adequate insurance protection for all under-insured 
property will save his clients costly losses. 


Much is expected of the local agent and the degree to | 
| which he fulfills his obligation governs his local standing. | 


The facilities of the Westchester are a great help to 
He finds himself equipped to solve 
Great strength is found in 


WESTCHESTER 


FIRE INSURANCE COMPANY 


OF NEW YORK 
Western Department 
1010 Fisher Building, Chicago 
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at risk was 4.041 percent; in 1924, 6.354 
percent and in 1919 3.07 percent. After 
1919 the ratio of loss to amount at risk 
showed a constant increase up until 
1923. The 1924 ratio was less than 1923 
and there was more than a two point 
drop in 1925 over 1924. 

Jacob Nefson of the American Fore 
companies is chairman of the advisory 
committee. The other members are L, 
G. Warder, Hartford Fire; John Peter- 
son, Great American; Roy . Eblen, 
Central States Fire; J. B. Cullison, Hail 
Audit & Statistical Bureau; J. A. Camp- 
bell, Home of New York; H. A. Sund- 
berg, Hedwall-Sundberg Co., Minneap- 
olis; V. A. Hazard, National Union. 

* x 
USE OF AUTOMOBILES 


Some of the fire companies that 
bought automobiles for their field men 
are beginning to count the cost and 
find that the expense of operation has 
greatly exceeded the original estimate. 
There has been considerable exchange 
of opinion among companies as to the 
use of automobiles in field work. It-is 
generally regarded that with proper op- 
eration the automobile is highly desir- 
able, especially in states where there 
are no busses or interurban lines. The 
automobile is used to annihilate dis- 
tance and enable the field man to cover 
more territory, eliminate waste of time 
and make three or more small places 
a day. 

Some companies say that the auto- 
mobile has resulted in field men going 
too rapidly and skimming their work. 
The thought seems to be in the mind 
of some to hurry along as fast as possi- 
ble and not spend sufficient time with 
the agent or in his town to cultivate 
business and render service. Some com- 
panies are finding the automobile far 
more expensive than the ordinary 
method of locomotion. As a rule it can 
be said that most companies are satis- 
fied with the automobile in the field and 
it will undoubtedly be a permanent part 
of a field man’s equipment. 

* * 
HOME MEN IN CONFERENCE 

About 100 field men of the Home of 
New York and affiliated companies in 
Western Union territory held a business 
conference in Chicago last Friday and 
Saturday presided over by Vice-Presi- 
dent C. A. Ludlum. Others present 
from the home office were Vice-Presi- 
dent Burke of the City of New York, 
Marine Secretary Hulme and Secretary 
J. A. Campbell. 


ANOTHER LLOYDS LICENSED 


Another Lloyds has been licensed in 
Chicago, this being the North American 
Lloyds at 2328 South Michigan Ave. 
Lowry Vahey is attorney-in-fact. Mr. 
Vahey was formerly vice-president of 
the North American Mutual of Chicago 
and previous to that was general man- 
ager of the Atlas Mutual of Fort 
Wayne, Ind. He has had considerable 
casualty experience. 


PRESIDENT COCHRAN IN CHICAGO 


President James W. Cochran of the 
Fire Association was in Chicago this 
week. This is the first time he has 
visited the western department since he 
was elevated to the presidency of the 
company. A large bouquet of huge 
chrysanthemums was presented him by 
the offic eforce. Mr. Cochran was for- 
mer western manager and therefore is 
known to the force personally. Man- 
ager A. F. Powrie called in the field men 
for a business conference. A dinner was 
held Tuesday evening. 

*x* * * 


FARM MANAGER RESIGNS 


A. F. Battery, farm superintendent in 
the western office of the Springfield F. 
& M., has resigned to go with Blair & 
Co., real estate men at St. Petersburg, 
Fla. 

: *& « 
WESTCHESTER OFFICER IN CHICAGO 


H. H. Clutia, vice-president 
Westchester Fire, arrived in 


of the 
Chicago 


Monday to look over the field prepara- 
tory to readjusting the personnel of the 
department following the resignation of 


Miller, 


Manager Walter E. who re- 
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signed to go with Fred S. James & Co., | 
in charge of the western department of | 
the three James institutions. Mr. Clutia 
stated that the Westchester has not 
made any appointment. He was sent 
out to look over the ground and size | 
up the situation. He will return to New | 
York before making any announcement. 
x * xX 
ADMIT ASSISTANT EXAMINERS | 


MAY 


The Examiners Club of Chicago is 
considering an amendment to the by- | 


laws to permit bona fide assistant ex- 

aminers to become members. No def- 

inite action has been taken on the pro- 

posal as yet, but it is probable that it 

will come up at the meeting next month. 
“es 

Joseph L, Leffson, vice-president of the 


| Merchants of New York and Washington 


| Assurance, was in Chicago last week 
visiting the company’s agencies in the 


city. He will also visit the agencies in 
Indiana and Missouri before returning 
to New York. 
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| CHANGES IN THE FIELD 
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FRED T. McOMBER RESIGNS | 





Frank Damon Row Becomes State | 
Agent of Springfield F. & M. 
and Sentinel in Michigan 





Fred T. McOmber of Ann Arbor, 
Mich., state agent of the Springfield 
Fire & Marine and Sentinel, has re- 


signed to devote his entire time to his 
local agency and real estate business. 
Frank Damon Row, special agent, suc- 
ceeds him. Stewart Manson, son of the 
late John A. Manson of Wausau, Wis., 
well known local agent, continues as 
special agent. Mr. McOmber is one of 
the veterans in the Michigan field, hav- 
ing formerly traveled for the Liverpool 
& London & Globe before going with 
the Springfield in April, 1911. He suc- 
ceeded Frank G. Row, who is now a 
member of the Grinnell-Row Agency at 
Grand Rapids, Mich. Frank Damon 


| Henry 


| state agent. 


Row is a son of the former state agent | 
and is linked in a personal way to the | 


Springfield by the fact that his middle 
name comes from the late president of 
the Springfield, A. W. Damon. 

Mr. McOmber has always been re- 
garded as one of the most trusted men 
of Michigan. His successor has had a 
fine training in the business, comes from 
good stock, and is entirely worthy of 
the promotion. 





Edward P. Greiner 
Edward P. Greiner, state agent of the 


Metropolitan-Hibernia for Ohio, has 
been appointed state agent for the 
American Equitable of New York for 


all of Pennsylvania west of Harrisburg, 
Ohio and Michigan. He is also to be 
in charge of western Pennsylvania for 
the Metropolitan Assurance Underwrit- 
ers, and will have southern Ohio and 
all of Michigan for the New York Fire 
and Metropolitan Assurance Underwrit- 
ers. Mr. Greiner will have a large task 
ahead of him in planting the American 
Equitable and the New York Fire 
throughout his territory, as neither com- 
pany has many agencies. The American 
Equitable fleet is nonaffiliated. 





T. N. Nyholm 


T. N. Nyholm has been appointed 
special agent in Michigan under State 
Agent N. H. Gabriel for the National 
of Hartford with headquarters in De- 
troit, to take the place of Fred Fortner, 
resigned. Mr. Fortner has accepted a 
similar position with the Northern of 
New York. Mr. Nyholm has been with 
the National four years in the improved 
risk department as an underwriter and 
inspector. He was formerly with the 
National Inspection Company. 





Roy Stram 


Roy Stram, special agent of the Liver- 
pool & London & Globe in Michigan, 
has resigned. 

fr. Stram becomes Michigan 
agent of the State of Pennsylvania. 
is a very faithful worker in the field. 


state 
He 


Claude F. Snyder, Jr. 
Claude F. Snyder, Jr., 


has been ap- 


pointed Kentucky state agent of the 
Northern Assurance. He has been as- 
sisting C. J. Scruggs of Nashville, who 


had charge of both Kentucky and Ten- 
nessee. Hereafter Mr. Scruggs will 
have supervision over Tennessee only. 


’ 


Mr. Snyder has been with the Northern 
for four years. He is the son of the late 
Claude F. Snyder, vice-president of the 
Clay Fire. 





F. B. Lane and W. C. Thayer 


Francis Bowman Lane, examiner in 
the Chicago office of the Queen, has 
been transferred to Ohio as special agent 
under the direction of Godfrey C. Hirth, 
He will have headquarters 
at Columbus. 

Willard C. Thayer, examiner at the 
Chicago office, has been transferred to 
a special agency in Michigan under the 
direction of Arthur Baude, state agent, 
with headquarters at Detroit. 





John W. Ricks 


John W. Ricks has been appointed 
Arkansas state agent for the North Brit- 
ish & Mercantile, the Pennsylvania and 
the Mercantile taking up the work which 
B. Embry Scott was forced to relinquish 
through ill health. Mr. Scott will go 


to Denver to recuperate. Mr. Ricks 
will maintain headquarters at Little 
Rock. He is a native of Arkansas and 


| for the past seven years has been em- 


ployed by the Arkansas Fire Prevention 
3ureau, the connection giving him a 
wide acquaintance with local agents and 


'a clear insight into underwriting con- 











ditions in the state. 





Ross Ziegner 


Ross Ziegner, for some years special 
agent of the National Union in Indiana 
and Illinois, is now special agent of 
the Globe of Pittsburgh for the same 





field. His headquarters are in Indian- 
apolis. 
Martin Vold, Jr. 
Martin Vold, Jr., who recently re- 


signed as special agent of the Royal in 
Ohio, has been appointed special agent 
of the Springfield in that state, to suc- 
ceed M. F. Livingston, who recently 
resigned. 





Gale Tilman 


Gale Tilman, formerly special agent 
for the automobile department of the 
Northwestern National, has become as- 
sociated with H. A. Jewell, the adjuster 
at Omaha. Mr. Tilman was connected 
with the Northwestern National for six 


|years in lowa and built up quite an 
agency plant. Previous to going with 
|that company he was > gg for 


Guerin & Williams of Newark, N. 





Cyrus Braud 


Cyrus Braud, an examiner in the west- 
ern department of the Springfield, has 


' been appointed special agent in Okia- 


homa assisting State Agent H. K. Lin- 


| inger. 


| company. 


Lumbermen’s to Expand 


Arthur H. Clevenger, secretary of the 
Lumbermen’s of Philadelphia, is mak- 
ing a trip through the middle west pre- 
paratory to expanding the plan of that 
The Lumbermen’s is now 
identified with the Victor Talking Ma- 
chine Company interests. Mr. Cleven- 
ger expects the company to place a 
number of field men in middle western 
territory. He spent some time in Ohio 
last week visiting insurance companies, 


| agencies and special agents. 




















Why didn’t you teil me? 


4 


He had agency service—believed himself fully 


covered—and then he had a fire. In the check-up 
he found himself underinsured and coinsuror 
under the 80% coinsurance clause. 


Is he a satisfied client any longer? “You know 
the insurance game—my need for an *Appraisal 


—why didn’t you tell me?” 

Too late then—the business is lost—or you must 
redouble your efforts to hold it. It doesn’t pay to 
Call in 


Lloyd-Thomas—use its service—recommend it— 


guess. No man can afford to gamble. 
sell the idea. Then when you know that every 
assured on your books is covered, you can rest 
assured that, come what may, your policyholders 
will be satisfied clients. 





The |loyd-lhomas Co. 
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ROYAL EXCHANGE ASSURANCE 
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United States Head Office, 83 Maiden Lane, New York 





John Bauer, State Agent, Insurance Exchange, Chicago, Illinois. 

A. L. Severson, Special Agent, Stoughton, Wisconsin. 

F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Mo. 
A. R. Porter, State Agent, Gas and Electric Bldg., Denver, Colo. 
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OPTION HELD INVALID 
IMPORTANT NEBRASKA RULING 


Court Holds Rebuilding Clause Is Con- | 
trary to Valued Policy Law in 
Force in State 


LINCOLN, NEB., Oct. 28.—A de- 
cision of grave importance to the fire 
insurance companies doing business in 
Nebraska has just been handed down by | 
the state supreme court, which holds 
that the rebuilding option in fire insur- | 
ance contracts, inserted in conformity | 
with the law which requires all policies 
to follow the New York standard form, 
is invalid and unenforceable because of 
the valued policy law. The case came 
up from Douglas county, where Eunice 
Fadanelli refused to allow her residence, 
destroyed by fire, to be rebuilt by the 
National Security, but sued for $2,500, 
the face of the policy. 





Statute Was Reenacted 


nounced in previous decisions leads to 





ments for rebuilding and replacement, 


repugnant to the provisions of the 
valued policy law. The language con- 
strued in these decisions appears as re- 
enacted without modification or the 
slightest change in the act which gave 


nary canon of construction applicable to 
this situation is that the reenactment of 
a statute which had been theretofore 
construed continues the situation as it 
was, and by implication makes the judi- 
cial construction an essential part of the 
statute. Therefore, the legislature, in 
adopting or reenacting the valued policy 
law and making it a part of the insur- 
ance code of 1913, by fair construction, 
adopted and continued in force and ef- 


placed upon it. 

The court says: “It must be admitted 
that the purpose of the rebuilding clause 
in the policy in question and its only 
purpose was and is that it might enable 
the defendant company, in case of a total 
loss, to discharge its liability on the 
policy by an expenditure of a less sum 
of money than would be required to pay 


the policy. In no other way could the 
company derive any benefit from that 
clause. 

Save Company Advantage 


“If the expense of rebuilding would 
exceed or even equal the amount of the 
insurance mentioned there could be 
neither advantage nor object on the part 
of the company to undergo that trouble, 
and when the expense is less the per- 
formance of that condition by rebuilding 
the destroyed property would be but 4 
mode of satisfying the obligations of the 
company by paying to other than the 
assured of a sum less than became pay- 
able on the policy according to the pro- 
visions of the statute. Thus the evident 
purpose is to accomplish by indirection 
the effect of a transaction expressly pro- 
hibited by the ordinary construction of 
the terms of the statute involved. 

“It follows that the provisions of the 
valued policy law are wholly unmodified 
by the provision for a standard form 
policy, * * * and, therefore. the pro- 
visions of the form must yield to the 
terms of statute and where inconsistent 
the terms of the statute must prevail.” 


Plans to Double Capital 


BALTIMORE, Oct. 27.—Stockhold- 
ers of the Central Fire will vote on 
Thursday on the proposal of the board 
of directors that the capital stock of 
the company be increased from $500,- | 
000 to $1,000.000. 

How it will be issued and the terms 
and conditions will not be disclosed un- 
til the meeting. Present surplus of the 
company is nearly three times the cap- 
‘ ital stock. 








The court says that a fair considera- | 
tion of the doctrines and principles an- | 


no other conclusion than that agree- | 


such as are contained in this policy, are | 


the state an insurance code. The ordi- | 


fect the judicial construction theretofore | 


| the amount of the insurance named in | 


| GIVES MORE SURPLUS 


ACTION TAKEN BY EXCELSIOR 





Company Under Leadership of Presi- 
dent F. . Bruns Is Making Real 
Headway in Its Operations 





SYRACUSE, N. Y., Oct. 28.—At a 
| meeting of stockholders of the Excelsior 
of this city, it was voted to decrease the 
number of shares from 100,000 to 50,- 
| 000 providing a capital of $250,000, and 
a surplus of like amount. The progress 
of the company since its reorganization 
| and since assuming its own liability on 
April 15, last, has been very satisfactory 
to the directors and_ stockholders. 
Starting with the handicap of a neglig- 
ible surplus on Jan. 1 and a discredit of 
its name on insurance rolls, the company 
under the leadership of President F. V. 
Bruns has established its good name 
|and the good faith of its present offi- 
| cers. The old handicap has not only 
| been surmounted but the company has 
| increased the number of agents from 34 
|in April to 78 at the present writing. 
| Only 14 of the 34 agents reported busi- 
| ness during April. Practically all of 
ithe 78 were active in September; 95 
| percent of the agents of the company 
are interested stockholders. Premiums 
are increasing at a very healthy rate 
| from the agencies outside of the large 
| cities. The company is confinire its op- 
erations to its home field, New York, 
New Jersey and Pennsylvania until such 
| a time as its fiancial condition will war- 
rant the extention to other states. Much 
is due Vice-President R. C. Hosmer for 
his fine work here. 


TOMPERS IS NOW PRESIDENT 


Succeeds J. C. Distler, Jr.. As Head of 
Baltimore American—Company 
Changes to New York Charter 





BALTIMORE, Oct. 27.—John C. 
Distler, Jr., has resigned the presidency 
of the Baltimore American, which he 
has held since 1908. George U. Tom- 
pers, of New York, who became vice- 
president when interests identified with 
| the National Liberty acquired ownership 
of the Baltimore American more than a 
year ago, succeeds Mr. Distler as presi- 
dent. 

The company has _ surrendered its 
| Maryland charter and _ reincorporated 
under the laws of New York, with a 
| paid-in capital of $1,000,000, double the 
amount of the old company, and a con- 
tributed surplus of a like amount. 


COMMENT BY PHIL BRANIFF 


Oklahoma Humorist Describes His Ex- 
periences at Northwest Meet- 
ing in Chicago 


Fire insurance men who attended the 
vice-president’s luncheon of the Fire 
Underwriters Association of the North- 
west will be interested in Phil Braniff’s 
contribution to the “Tebco Messenger,” 
which he gets out every week for the 
Thomas E. Braniff Company agency. 
Phil made a great hit at Chicago and 
will be talked about for a long time. 
Here is what he said to his own agents 
about his visit to Chicago: 

I just returned from Chicago and I 
want to say that Sears-Roebuck is swell. 
I called on the city folks until my collar 
got to hurting and then I went back to 
| the hotel. Michigan Boulevard is now a 
|a race track, The taxi drivers race to 
see which one gets the front teeth of the 
pedestrians who still think they can walk 
across. I fooled them. I left my teeth 
at the hotel. 

G. E. Turner's office is perfectly ap- 
pointed. She has black hair, brown eyes 
and I'll tell you right now, Edgar, I came 

up there to do some work, but “I came, 
I saw, I anchored.” 

Each of the five times I tried to reach 
Waite Bliven and James Knox they were 
busy or gone and I had an awful time 

| explaining to my stomach that maybe 
| we could find them later. 
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MANY AUTO MEETINGS 


HOLD CONFERENCES IN N. Y. 


Endeavor Made to Adjust Collision 
Rates—Commissioners Dis- 
cuss Chrysler Plan 


NEW YORK, Oct. 28.—Meetings in 
connection with automobile insurance 
have been held by the score during the 
past two weeks. ‘Others are in progress 
and still more have been scheduled for 
the next few days. The actuarial and 
forms committee of the National Auto- 
mobile Underwriters Conference met 
Monday. 
between representatives of the fire and 
the casualty interests took place to con- 
sider collision rates, a further session 
being under way today. 

This afternoon the annual meeting of 
the Eastern Conference is to be held, 
while that of the national body will oc- 
cur tomorrow. At the latter meeting it 
is not anticipated definite action will be 
taken. Rather it is expected that ad- 
journment will be had until Nov. 15, 
thereby allowing various committees 
charged with the solution of particular 
problems to complete their several tasks. 

Commissioners from several states are 
in town conferring with Superintendent 
Beha over the revised plan suggested by 
the Chrysler Corporation. The court 
decision in this state in connection with 
its present arrangement has not yet been 
handed down, though it is looked for 
daily, and until this is done it is unlikely 
that the commissioners will determine 
on a future course of action. 








Insurance 
Stock Quotations 








HE following table gives the par 
value, dividend and the latest bid 
and asked prices of insurance stocks, re- 
vised by J. K. Rice, Jr., & Co. of New- 





York: 
E New York Companies 
Name of 
Company Par Div. Bid Asked 
Amer. Alliance...$100 16 $300 $310 
Bankers & Ship.. 100 10 265 és 
Carolina Ins. .... 10 10 37 39 
2” 6? ae 100 12 285 295 
Continental ...... 25 24 118 121 
Fidelity-Phenix... 25 24 167 170 
Glens Falis ...... 10 16 37 39 
Great American.. 100 16 285 288 
Globe & Rutgers. 100 28 1300 1350 
Hanover ce oe 19 176 185 
Harmonia iuweaen 10 16 60 65 
eae 100 18 357 362 
Import. & Exp... 25 12 60 65 
Natl. Liberty..... 50 20 230 een 
| eee 50 20 250 255 
Dios ee 100 10 270 280 
North River 25 16 109 113 
.. ys 25 24 230 250 
United States.... 20 20 138 143 
Westchester 10 25 43 45 
Casualty and Surety 
American Surety. 50 12 180 185 
Fidelity & Cas. 25 16 120 125 
National Surety. 100 9 218 223 
7 Casualty. 25 we 93 96 
Ss. Casualty.... 10 10 305 315 
Hartford Companies 
Aetna Fire ...... 100 24 625 640 
Automobile ..... 100 10 560 570 
DT = eo ee 100 12 1260 1270 
Aetna Cas. & Sur. 100 12 870 aes 
Hartford Fire. 100 20 610 620 
Hartford St. Boil. 100 12 670 une 
National Fire. 100 20 750 760 
Phoenix Fire..... 4 20 + a 
Security of N. H.. 12 
*Travelers ...... 100 22 1270 1280 
Philadelphia Companies 
Alliance ... - 57 59 
Fire Association - 50 25 275 280 
ee, 50 14 178 185 
Liberty Bell..... 25 - 62% ... 
Ins. Co. of N. A.. 10 20 58 60 
New Jersey Companies 
American ....... 5 20 24 25 
Camden Fire. 5 14 15 17 
Firemen’s .. 50 24 228 233 
New Jersey... 20 9 44 50 
Baltimore Companies 
Fidelity & Dep.. 50 10 120 123 
Homestead Fire... 10 40c 40 47 
Maryland Cas.... 25 18 97 99 
New Amster. Cas. 10 24 52 54 
U.S. Fid. & Guar. 50 18 209 211 


*Ex rights. 


Yesterday a joint conference. 





Honor Paid to St. Louis 
Veteran, With American 
Central for 56 Years 


OMPANY officials and employes of 
the American Central gathered at 
the home office in St. Louis last week 
to honor Conrad Nicholas Elvy Roeder, 
senior assistant secretary of the com- 
pany, who was born in Ste. Genevieve, 
Mo., Oct. 18, 1853, and joined the 
American Central organization as a 
clerk in the supply department in Octo- 
ber, 1869. He has been with the com- 
pany in various capacities since that 
time, a record of 56 years of continuous 
service for the same company. It is 
believed that Mr. Roeder’s record is 
unequaled in American insurance circles. 
Mr. Roeder was born the same year 
the company started its career as the 
Atlantic & Pacific Insurance Company, 
and entered its employ but a few days 
after its name had been changed to its 
present title. He began his insurance 
career April 1, 1869, as an office boy 
for Western & Bascome. In Septem- 
ber, 1869, Mr. Bascome was appointed 
superintendent of agencies for the Amer- 
ican Central and Mr. Roeder went with 
him. On July 14, 1875, he was ap- 
pointed cashier and held that position 
until April 22, 1903, when he was made 
assistant secretary in charge of the 
cashier’s department. 


Striking Changes in Business 


Mr. Roeder recalled some very strik- 
ing changes that have taken place in 
insurance since he started in the busi- 
ness. In the early days when St. Louis 
was the world’s greatest steamboat port, 
marine insurance was a most important 
factor. Between 1869 and 1875 St. Louis 
reached its pinnacle in steamboat trans- 
portation. In those days boats were 
forced to remain out in the channel for 
hours waiting a chance to nose into 
the docks to unload or take on cargo. 

Without the modern facilities, such as 
telephones, street cars and automobiles, 
practically all of the early insurance bus- 
iness was handled with footpower. Part 
of Mr. Roeder’s first duties was to go 
from office to office with the open cargo 
and open fire books to obtain the neces- 
sary signatures. He also had to walk 
for blocks to deliver policies, and if 
there was any mistake or the client had 
changed his ideas about the insurance, 
it was necessary to walk back to the 
office again and then return to the 
client anew. 

Mr. Roeder’s brother, Frank S. W. 
Roeder, is another veteran of the St. 
Louis insurance world. He started as 
an office boy for the American Central 
in 1871 and remained with the company 
until 1917, when he resigned to become 


special agent for the Home of. New 
York. He has charge of the St. Louis 
and St. Louis county business for the 
Home. 


Cotton Underwriters Appointments 


Edwin G. Seibels, general manager of 
the Cotton Fire & Marine Underwriters, 
announces the appointment of the fol- 
lowing named as assistant managers of 
the organization: Hugh T. Seibels, J. C. 
Whittaker and W. L. DePass, all of 
Columbia, S. C 


Oklahoma Hail Losses 


OKLAHOMA CITY, OKLA., Oct. 27.— 
Hail loss in Oklahoma and “Tex xas took 
a jump Oct. 14, when a hail storm broke 
over Roger Mills county, Okla., and the 
panhandle of Texas, resulting in consid- 
erable damage to the cotton crop in 
those sections. In Oklahoma the damage 
was not so great from hail, but a killing 
frost that followed, resulted seriously. 

In the Texas panhandle cotton sec- 
tion, and in Hall county especially, dam- 
age roughly estimated at 25 percent of 
the county crop was damaged by the 
heavy hail storm of that date. 

On the whole, hail loss on grain crops 
of Oklahoma has been less than last 
year by a material percentage. In Sep- 
tember a hail storm in Tillman county 
cost that section almost its entire cot- 
ton crop. Wheat loss in May and June 
ran approximately 10 percent of the en- 
tire crop, all over the state, it is said. 








How Local Agent Gets 
Premium Payers to Pay 


Attention to Values 


ILLIAM A. BURTON, an agent 

at North Scituate, Mass., has 
brought before the people of his com- 
munity in a rather graphic way the in- 
adequacy of insurance on their prop- 
erty. He calls attention to the increase 
in building values and suggests that 
there be a very careful appraisal of ‘the 
situation to see whether sufficient in- 
surance is carried. Here is the form 
letter that Mr. Burton sent out: 


Figure It Out for Yourself! 


The rebuilding value of my build- 

ff  . Oe. eee res: 
Less the value of ground and 

foundations that will not burn $ 
The amount of fire insurance I 

now carry on building is $ 
I am short and must stand in case 

of a total loss this amount $ 
My household furniture, clothing, 

jewelry, etc., are worth today $ 
The amount of fire insurance I 

now carry on furniture, etc., is $...... 
I am short and must stand in case 

of a total loss this amount Soseaes 

After finding the above results with 
your own figures, can you afford to take 
the chance with cost of additional in- 
surance protection so low? Fire is de- 
stroying some property, somewhere, 
every day. Suppose it makes its next 
visit to your home. The cost per year 
for fire insurance protection is very rea- 
sonable—still less by buying a three or 
a five year policy. If you are merely 
carrying enough insurance to protect the 
interest of the mortgagee, you are sadly 
neglecting to protect your investment, 
which is your hard-earned equity in the 
property. 

Fire insurance does not avoid the fire, 
but is a sure means of financing the 
owner toward rebuilding the home. 

Accident insurance does not avoid the 
accident—but pays the injured man when 
he is deprived of his earning ability, or 
pays the family a lump sum in case 
of death from an accident. 

I have the remedy for all your insur- 
ance trouble. 





URGE INSURANCE DIVISIONS 


Subject Much Discussed by Chamber of | 


Commerce Secretaries at Their 
Annual Convention 
KANSAS CITY, MO., Oct. 28.— 
Much stress on the value to the public 
of an insurance division for Chambers 
of Commerce was placed by speakers 
before group meetings of the Commer- 
cial Organization Secretaries, in national 


| 
| 


ASK RELIEF FROM TAX 
MUTUALS WANT EXEMPTION 


Tell Congressional Committee They 
Should Not Have to File Any 
Income Tax Returns 


‘ 


WASHINGTON, D. C., Oct. 


28.— 


Full exemption from income taxes, to- 
gether with provision excusing them 
from filing income tax returns, was 


sought of the House ways and means 
committee by representatives of the 
National Association of Mutual Insur- 


| ance Companies, who urged that such 


| a provision be included in the revenue 


—————— —————— 


convention at Kansas City this week. | for Assessments While His Policy Was 


The chief speaker before the group for 
cities of 20,000 to 80,000 population was 
Richard F. Malia, secretary of the Asso- 
ciation of Commerce, Green Bay, Wis. 
He gave in detail the manner of insti- 
tuting such divisions, in form ranging 
from a committee on fire prevention, to 
a department or bureau that would 
handle many different subjects of pre- 
vention, health, accident and fire. 

J. Kennard Johnson, manager of the 
Chamber of Commerce of Bay City, 
Mich., discussed the subject also. He 
emphasized the feature that the duty of 
a Chamber of Commerce is to give the 


| policy is leeally cancelled.” 


measure which will result from the pres- 


| ent hearings. 


_It was charged that the efforts of 
Congress to aid such companies were 
being offset by the regulations issued by 
the Internal Revenue Bureau of the 
Treasury Department, which, it was de- 
clared, follow the wording rather than 
the spirit of the law. 

It was asked that farmers’ and other 
mutual hail, cyclone, casualty and fire 
companies and associations, the incomes 
of which are used for the purpose of 
paying losses or expenses, be given 
separate classification in the new law, 
and no longer be included with mutual 
ditch, irrigation and telephone com- 
panies. 

The present law provides that mutual 
insurance and other companies should 
be exempt from taxation if 85 percent 
of their income consisted of amounts 
collected from members. It was ex- 
plained that frequently such companies 
have funds which they deposit in banks 
at prevailing rates of interest and, hav- 
ing periods when they experience no 
losses, they have an income greater 
than the 15 percent allowed by law from 
other sources and then are subject to 
the corporate income tax. 

It was also declared that the Internal 
Revenue Bureau is understood to be 
now formulating regulations which 
would treat as income proceeds from re- 
insurance companies, and it is claimed 
that, having previously paid losses in 
full as required by their policies, the 
reimbursement from the _ reinsurance 
should not be considered as income. 

Those appearing before the committee 
were Harry F. Gross, Des Moines, la.; 
Harold P. Janisch, Chicago, and Harry 
P. Cooper, ‘Crawfordsville, Ind. 


Validity of Provisions in Charter and 
By-Laws of Mutual Insurance Com- 
pany That Insured Should Be Liable 


Suspended—The charter of defendant 
mutual provided: “A member is liable 
for his or her ratable proportion of all 
liabilities of the company which may 
accrue during the time his or her pol- 
icy is void or suspended, and until his 
The by- 


| laws gave the secretary power to sus- 


public, general as well as business pub- | 


lic, a broad view of the part insurance 
plays in the financial structure of the 
community. This part, he 
quite as important as that played by 
banks. He urged that better under- 
standing of the real purpose of service 
from fire insurance companies was 
necessary, and that cooperation should 
be developed among the various agen- 
cies, including the local agents, for 
securing this better understanding, and 
for improving conditions as to fire 
losses and hazards. 


After considerable trouble with water 
supply during the summer. Newkirk, 
Okla., is assured a sufficient supply from 
the city wells on the bank of the 
Arkansas river, six miles east of the 
city. Work has been started on the 
form for the concrete cover of a 750,000 
gallon reservoir. 


said, was | 


pend a policy for the non-payment of 
an assessment when due, and also pro- 
vided that the company should not be 
liable for any loss during the time the 
policy was suspended. Plaintiff's policy 
was duly suspended Aug. 1, 1922, for 
non-payment of an assessment levied 
Jan. 1, 1922. In January, 1923, another 
assessment was levied while the policy 
was suspended, which later assessment 
was paid. Subsequently a loss occurred 
and plaintiff claimed that the levying 
and acceptance of the later assessment 
was a waiver of the suspension Held 
that the charter provisions, by-laws, etc. 
formed a part of the contract of insur- 
ance. Plaintiff had full knowledge of 
the provisions of the contract and there 
was no reason for refusing to enforce 
the contract. Dismissal of complaint af- 


| firmed Johnson vy. State Mutual Rodded 


(17533) De- 
5, 1925. 


Michigan. 
R. Oct. 


Fire Sup. Ct. 
cided Oct. 1, 1925. 


“T never knew the aimlessness of a 
policeman’s life until I saw one shooting 
at a vicious dog the other day,” says an 
observer. 








THE NATIONAL UNDERWRITER 





October 29, 1925 























THE NATIONAL 


| 


Formerly THE WESTERN UNDERWRITER 


UNDERWRITER | 





PERSONAL SIDE OF THE BUSINESS 























Cincinnati and New York. 
WOHLGEMUTH, Sogestary: ES 
gents: WILLIAM A. SCA 


HOWARD J. BURRIDG 
FRANK A. POST, 


ae yy OFFICE, 420 E. Fourth St., 
E. R. SMITH, peptiotician: ABNER THOR 
NEW YORK O 


Published every Thursday by THE seat, eT waTER COMPANY, Chinsho. | 
se Jj. WO OHN F. 


E. WA RIGHT pote NORA VINCENT PAUL, 
LON, Southwestern Manager; FRANK W. BLAND, GEORGE } 
OEDING and O. E. SCHWARTZ, Associate Managers. | 


Cc. M. CARTWRIGHT, t. Monesing Editor 


Associate Editor | 
R. C. BUDLONG, Associate Editor 


PUBLICATION OFFICE. Insurance Exchange, CHICAGO. Telephone Wabash 2704 
Mg Main 5781, RALPH E. RICHM 


FFICE. 80 Maiden Lane, New York: Telephone John 1032 
ORGE A. WATSON, Associate Editor 
NORTHWESTERN OFFICE. 307 lowa National Bank Bidg., Des Slide, la. Tel. Market 3957 
J. M. DEMPSEY, Manager 
PACIFIC COAST OFFICE—36? Pine St., San Francisco, Cal. Tel. Kearny 6083, Insurance 


ublicity Bureau, Manager 


Entered as Second-Class s Matter February 24th, 1900, at Post Office at t Chicago, IL, Under Act, March 3, 1879 


LGEMUTH, President; 


ice-Pres- 


E, Associate Editor | 


AN, Manager 
P, JR., Director Life Insurance Service Dept. 








In combination with Li 


rs " Sebectigtlon Price, $4. $4.00 a year: in Canada, $5.00 a year. Single copies 20 cents 
fe Insurance Edition, $5.50 a year; Canada $7. 











MEMBER AUDIT BUREAU OF CIRCULATIONS 








Suggestion for Northwest Association 


Tuere has been considerable specula- 
tion as to the future of the Fire UNper- 
WRITERS ASSOCIATION OF THE NORTHWEST 
since the memorial was presented at the 
last annual meeting petitioning for a 
change in the constitution and by-laws so 
that the meetings would be held bien- 
nially hereafter. The next meeting will 
be held in the spring of 1927. 

It seems to us that the Fire UNDEr- 
WRITERS ASSOCIATION OF THE NORTHWEST 
can be made an invaluable organization. 
It has accomplished much in the past. 
Its traditions are to be reverenced. It 
has been of vast educational value. 

Granted that the Northwest association 
and its activities have been well worth sup- 
porting in the past, there has come a time 
when its ways need to be revamped and 
its machinery geared to meet modern con- 
ditions. The programs according to cus- 
tom have been devised largely by the presi- 
dent who has followed precedent to a 
extent in constructing the events 
There has been 
The effort has 
been made to get certain men to speak 


large 
for the annual meeting. 
no definite plan followed. 


and let them choose their own subjects. 

It seems to us that the Northwest asso- 
ciation should be changed into an annual 
institute or training school for field men. 
It should be a forum where questions of 
real value and up-to-date interest are dis- 
cussed. The program should be formu- 
lated by a strong committee of members 
who are in close touch with the needs of 
the time, the subjects gripping the minds 
of insurance men and topics of particular 
interest to the field workers. 

The program should be constructed ac- 
cording to a definite plan and men should 
instructors or leaders who 
If it 
becomes necessary for a man to appear on 


be selected as 
are best adapted to give instruction. 


the program every year, well and good. 


It would be of great benefit to the field 
workers if for two days out of the year 
they could go to school. There are a 
hundred subjects that could well be taken 
up and there are authorities to treat them. 

Today many of the younger field men 
are ill prepared for inspection work. 
Suppose one session or one entire day were 
given to instructing field men how to make 
inspections of certain classes of business. 
It would be of tremendous benefit. 

Field men through a short course of 
instruction of this kind would be better 
prepared for their work and would take 
back with them information of great prac- 
tical value. If the Northwest associa- 
tion therefore would become an annual 
field men’s institute for practical up-to- 
date instruction on field subjects its in- 
fluence would be extensive. 

We suggest that the first session be 
givento the formal reports, the address 
of the president and the annual address 
by some outstanding underwriter. Let the 
rest of the time be given entirely to the 
consideration of field subjects. The pro- 
gram committee should not only be men 
of vision who have the faculty of design- 
ing programs, but they should understand 
something about educational processes. 
Let this work be undertaken and let the 
FirE UNDERWRITERS ASSOCIATION OF THE 
NorTHWEST be converted into an instruc- 
tion school for field men and companies 
will see to it that their men attend the 
meeting. Furthermore, during the week 
of the Northwest meeting, individual com- 
panies can have a day or so, for their 
own conferences, to link up the instruction 
riven in the general convention to the par- 
ticular policy of the individual corpora- 
tion. 

Here is an opportunity, it seems to us 
for an institute to train and make more 
fit and efficient the field men. It can be 
made a recharging process. 


Correspondence Courses 


NATIONAL UN 


ng a number of inquiries as to whether 


DERWRITER iS receiv- 


ere are schools in 


correspondence 
this country giving courses in fire and 
casualty insurance. There are none that 
give a really worth while training in 


hese subjects. Tue Nationar U 


a correspondence 


NDER- 
RITER has course COov- 
ering the Dean 

It would seem that the time is ripe 
1 


correspondence 


chedule. 


course 


that will give a comprehensive training 


Through- 
are ambitious 


in fire and casualty insurance. 
out the 


young people who want to become more 


country there 
efficient in their work. It is unfortu- 
nate that 
course that will meet the demands of 


there is not an approved 


the times. 


In the race of life the chief essential 
is to keep agoing. Speed counts for 
little if you are not capable of the 
steady run. : 





J. W. Cochran, president of the Fire 
Association, will return to the home of- 
fice this week after having been absent 
on a combination business and pleasure 
trip since Sept. 4. Accompanied by Mrs. 
Cochran, Mr. Cochran made a trip 
through the west and southwest and 
spent a three weeks’ vacation in Hono- 
lulu. He will return to Philadelphia 
next Friday. 

D. W. Andrews of Grand Haven, 
Mich., the adjuster, calls attention to an 
error in the story in THE NATIONAL UN- 
DERWRITER regarding the Fire Underwriters 
Association of the Northwest, in describ- 
ing the inspection tour of the Under- 
writers Laboratories. It was stated that 
nothing of this kind had been previously 
attempted at a Northwest meeting. Mr. 
Andrews was president of the associa- 
tion in 1914. He had A. R. Small of the 
Underwriters Laboratories as the first 
speaker on the afternoon of the first 
day. After he had finished his talk those 
present were invited to visit the Labora- 
tories, where they were entertained with 
many interesting instructive tests. There 
was nearly as large an audience at that 
time as there was this year when Pres- 
ident Dana Pierce conducted a tour 
through the Laboratories. 


— 





EDWIN E. WELLS 


Former Most Loyal Grand Gander of the 
Blue Goose Who Is Dead 


was called to the Chicago office as 





The condition of Lee J. Loventhal, 


prominent insurance man and civic 
worker of Nashville, Tenn., has suffi- 
ciently improved to justify the an- 


nouncement that he will return frora 
Baltimore within the next ten days. Mr. 
Loventhal while playing golf some six 
weeks ago struck a ball which hit a 
ledge of rock, rebounding and striking 
him in the right eye. For a time it was 
thought he would lose the sight of the 
optic, but after undergoing treatment by 
experts in Baltimore it is announced 
that the sight, while impaired slightly, 
will be retained. 


Addison Bancroft, member of the 
widely known Philadelphia insurance 
firm of Bancroft & Geist, died last week | 
of heart disease at his quarters in the 
Corinthian Yacht Club, of which he was | 
a member for years. He was 78 years | 
of age. For many years he was a 
leading fire insurance broker there. He | 
was at one time prominent in Repub- | 
lication political circles in eastern Penn- 
sylvania. He is survived by a brother, 
Newell M. Bancroft of Philadelphia. 

William C. Roach, assistant secretary 
of the Aetna Fire, was shot in the face | 
while on a hunting trip in the Beaver 
river district of New York. He walked 
seven miles to the station alone, suffer- 
ing from terrible injury, and was taken 
to Utica on a special train. He is in 
St. Luke’s hospital at Utica. Danger 
of infection is past, but it is reported 
that he will lose his nose. It is not | 
known who fired the shot. 

James L. Case of Norwich, Conn., 
well known local agent and former 
president of the National Association of 
Insurance Agents, has been elected | 
president of the Chamber of Commerce 
in his city. At the recent annual meet- 
ing the there were notable speakers 
headed by Rev. A. H. Abbott of the | 
United Congregational Church, retiring 
vice-president of the Chamber of Com- 
merce; Gov. John. H. Trumbull and 
State Treasurer Ernest E. Rogers. 


Edwin E. Wells, former superintend- | 
ent of agents in the western department | 
of the Liverpool & London & Globe, | 
who retired from business Jan. 1 of 
last year on account of ill health, died | 
last week at his home in Bruceville. | 
Ind., at the age of 55. Mr. Wells joined 
the Liverpool in 1911 as Missouri state 
agent. Before that he had been state | 
agent of the New York Underwriters 
in the Rocky Mountain field. Later he 
was transferred to Illinois as state agent | 
of the Liverpool and in October, 1918, | 


| Osceola, Kan. 


| of chrysanthemums by 


| served in the latter capacity, 


agency superintendent. 
Mr. Wells was one of the best known 


| field men in the fraternity and was ac- 


tive in the organizations. He was for- 
mer most loyal grand gander of the 
Blue Goose. 

The funeral was held in Chicago. He 
is survived by Mrs. Wells and his son, 
5 Dean Wells of Chicago, special agent 


| of the Yorkshire, and a daughter, Mrs. 


Lawler. Rev. Jacob Pister of St. Paul’s 
Lutheran Church of Chicago had charge 


| of the funeral. 


Mr. Wells was born Feb. 23, 1869, at 
The pallbearers were all 


former associates in the Liverpool & 


London & Globe office, they being 
George G. Jones, C. H. Strawbridge, 
N. B. Nestlerode, E. H. Hartney, H. C. 


Cross and H. J. Benallack. 


John P. Yates, superintendent of 
the London & Lancashire at Los An- 
geles, celebrated the 35th anniversary 
of his connection with the company Oct. 
23. He was the recipient of numerous 
telegrams and letters of felicitation, and 
was presented with a mammoth bouquet 
the office staff. 


Takeo Matsumoto, a graduate of the 


| Okura school in Tokio, has entered as 


a student of fire insurance with the 
Automobile of Hartford. He is being 


| directed by Verner R. Willemson, man- 


ager of the fire treaty department. Mr. 
Matsumoto will remain in this coun- 
try until April, going from Hartford to 
the Underwriters Laboratories and other 
places. 

“There is a strong demand for fire 
insurance in Japan,” says Mr. Matsu- 
moto. “It was strong before the great 
earthquake and fire disaster in 1923 but 
since it has become tremendous.” 

It was through Managing Director 
Kuroda of the Imperial Japanese Insur- 
ance Company that Mr. Willemson be- 
came acquainted with Mr. Matsumoto: 
In London, New York and Hartford 
Mr. Willemson has been associated with 
the studious Japanese. Mr. Willemson 


| has just returned from a trip abroad 
| for the Automobile. 


Archibald McInnes, who the latter 
part of the present month would have 


| rounded out 50 years as an employe of 


the Boston 
week, 


3oard, died in his sleep last 
aged 67 years. Starting as an 


office boy and later becoming chief clerk, 
Mr. McInnes finally was made inspec- 
tor and put in charge of the water front 
years he had 
being most 
conscientious and devoted to his work. 
His death was caused by heart disease. 


in particular. For many 
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Oklahoma Agents Hold Annual Meeting 


Incorporate Milwaukee Declaration in Constitution—Executive 
Committee to Prepare Qualification Law—Williams Is President 


NEW OFFICERS ELECTED 


PRESIDENT 
M. E. Williams, McAlester 


VICE-PRESIDENT 
Jack Thayer, Blackwell 


SECRETARY-TREASURER 
W. N. Stevens, Muskogee 


EXECUTIVE COMMITTEE 
J. Stuart Pearce, Tulsa, Chairman; Chas. Brice, McAlester ; 


BY W. A. SCANLON 


T THE annual convention of the 
Oklahoma Association of Insurors 
held at Tulsa, Tuesday and 

Wednesday of last week, the constitu- 
tion and by-laws of the organization 
were amended to include the Milwau- 
kee resolution. A. resolution to this 
effect was presented and adopted unani- 
mously. Before the meeting convened, 
‘it was felt by some that there would 
possibly be some objection to this reso- 
lution but none developed. 

The incoming executive committee is 
requested to prepare a suitable qualifi- 
cation law to regulate the issuance of 
license for insurance agents in Okla- 
home. The proposed law is to be pre- 
sented to the next session of the legis- 
lature, and the membership of the Okla- 
homa Association has pledged its sup- 
port to such a measure. 


M. E. Williams Was 
Elected President 


M. E. Williams, McAlester, is the 
new president of the association; Mr. 
Williams has conducted a local insur- 


ance office at McAlester for many years. 
During the past year, he was regional 
vice-president of the organization and 
did exceptionally good work. There is 
no doubt that Mr. Williams’ adminis- 
tration will be successful in every way. 

Jack Thayer, Blackwell, was elected 
vice-president. W. N. Stevens, Musko- 
gee, is the new secretary and treasurer. 
J. Stuart Pearce, Tulsa, is chairman of 
the executive committee. W. Lyle 
Dickey, Tulsa, past president, is an 
ex-officio member of the executive com- 
mittee. The other members of the 


executive committee are Charles Brice, 


rts Milo 











M. E. WILLIAMS, McAlester 
New President Oklahoma Association 


M. L. Bragdon, Muskogee; 
Cullough, Oklahoma City; 


John Murray, Altus; J. F. Mc- 
W. Lyle Dickey, Tulsa, (ex- 








officio). 
McAlester; M. L. Bragdon, Muskogee; principles since the Kansas City meet- 
John Murray, Altus, and J. F. McCul- ing. 
lough, Oklahoma City. Mr. Chapman said that the Ameri- 
Last year the association adopted the can agency system is the foundation 


policy of having regional 
dents. The new 
executive committee 
meeting and name 
for this year. 


vice-presi- 
president and the 
will soon have a 
the vice-presidents 


Chapman Spoke for 
National Association 


There were few outside speakers at 
this year’s gathering. Practically all of 
the talks were made by Oklahoma men. 
The address of A. G. Chapman, Louis- 
ville, Ky., representing the National 
Association, was a most interesting one. 
Mr. Chapman explained the position 
and the principles for which the Na- 
tional Association stands in a _ very 
clear and concise manner. This is the 
first announcement of the association 











LYLE 
Retiring President Oklahoma Association 


w. DICKEY, Tulsa 


upon which agents base their claim of 
being independent business men. 
their 


agents must fortify 


companies, fully 
preserving the agency 
the duty 
companies 
those which oppose 
agency system. 
In discussing 
plan, 


and to 


the 


company elects to 


system, 


do this, 


Mr. 


Chrysler-Palmetto 
Mr. Chapman said that the Chrys- 
ler company cannot buy insurance over 
the heads of agents unless some compa- 
nies are willing to write it and that if a 
the agents 


must defend their own position. 


PHIL C. 
Retiring Secretary of 





BRANIFF 
Association 


Local 
position 
against all attacks by giving service to 
the public and to the companies. 
85 percent, 
man estimated, are glad to cooperate in 
and it is 
of the agent to uphold these 
discriminate 
the 


Mest 
Chap- 


against 
American 


Mr. Chapman said with regard to 
bank agencies that the regular agents 
who get their business from the public 
through service are more beneficial than 
agents who would seek their patronage 
from the public through financial coer- 
cion. He declared that whenever a bank 
or any other institution takes on the 
insurance business as a side line, it 
lowers the standard of insurance. He 
urged that organized agents take a 
broad view of the matter and rest with 
an appeal to the right thinking compa- 
nies to check the growing tendency to 
appoint banks and other financial insti- 
tutions as agents. 


President Dickey Reviews 

Problems of Agents 

The address of President 
Dickey was well prepared. In his talk 
Mr. Dickey showed that he has given 
the problems confronting the agents 
considerable thought. 

R. M. Eacock, Oklahoma City, 
a paper on “The Value of 
tion,” which was full of 
material. 

In discussing the subject “Casualty 
Lines—Development and Handling,” 
Thomas E. Braniff, Oklahoma City, 
brought out some excellent points. Mr. 
Braniff conducts a_ successful general 
agency at Oklahoma City. He is well 
versed in insurance matters and always 


W. Lyle 


read 
Organiza- 
constructive 


makes a fine impression on the plat- 
form. 

“Loss Adjustments” was the subject 
handled by Guy H. Fuller, Oklahoma 
City. Mr. Fuller is head of the Fuller 
Adjustment Company at Oklahoma 
City. For many years he traveled in 


(CONTINUED ON PAGE V) 
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Toastmaster at Banquet 
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Braniff Discusses Development 
and Handling of Local Agency 


homa City, well known casualty 

man, who was formerly president 
of the National Association of Casualty 
& Surety Agents and is now chairman 
of its éxecutive committee, told the 
Oklahoma agents at the Tulsa meeting 
that personality is the greatest factor in 
the development of an agency. Other 
factors are important, but personality is 
an essential. People do business with 
those whom they like, especially in the 
insurance business, where the price is the 
same practically everywhere. The man 
who lacks personality may make a suc- 
cess in the insurance business, but it is 
an uphill job. 

Mr. Braniff said that sooner or later 
the agent will reach the place where 
handling the details of the business, 
making collections and rendering serv- 
ice takes practically all of his time. He 
must determine whether he is to remain 
satisfied with his present volume, with 
whatever may come to him without so- 
licitation, or expand his agency. 


Methods of Expanding 
the Local Agency 


Expanding the agency may be done 
by taking in a partner, with the idea 
of having one member look into office 


Titoma ci E. BRANIFF of Okla- 














THOMAS E,. BRANIFF 
Oklahoma City 


management and the other do the pro- 
ducing. If the right partner is selected, 
the plan works very well; otherwise, it 
is a failure. If this plan does not appear 
feasible, the agent may employ a sala- 
ried office manager, leaving the pro- 
prietor the necessary time to develop 
new business. It is difficult to secure 
a man capable of being trusted with the 
responsibility of the details of the busi- 
ness, which has probably required years 
of hard effort to construct. Moreover, 
most customers who drop in at the 
office usually want to see the agent 
himself, and are seldom satisfied with 
anyone else. 
Employi Solicitors 

or Office Agents 

A third possibility is to employ so- 
licitors or office agents. This probably 
gives the best result if the office is prop- 
erly equipped to handle their business, 
can give leads and intelligent assistance 
and make them feel that they are being 
helped to build up a permanent busi- 
ness. This opportunity is perhaps the 
most desirable for the man whose abil- 
ity is in soliciting. As a solicitor he can 
devote all of his time to that end of 
the business, which is the most profit- 
able, and can afford to accept a smaller 
commission than that received by the 
agent who must handle all the details. 
His commission in smaller towns may 
be half of that received by the agent, 
but in larger cities where there is a 


greater volume, the >¢ent can still make 
a profit by paying the solicitor up to 95 
percent of his commission. 

Mr. Braniff advised against giving a 
salaried guarantee or drawing account. 
He said that that is almost inevitably 
disastrous, as the local agent in most 
cases cannot afford to support the new 
man. Usually the good salesman can 
pay his own way, unless there are some 
unforeseen circumstances. 


General Agencies Afford 
Field for Ability 


For the agent who has shown execu- 
tive ability, opportunities for general 
agencies or home office connections 
usually open up. Mr. Braniff said that 
this gives him a larger field in which 
to work, but that the mortality among 
general agents is rather large. He sug- 
gested that probably some of the gen- 
eral agents would have made .just as 
much money, if not more, with less 
effort, risk and responsibility if they had 
remained in the local agency business. 
Nevertheless, he said, that it is a good 
thing to have the opportunity for the 
men who desire them, and said that 
should there be more of a _ tendency 
among company officials to restrict the 
opportunities of the agency system it 
behooves the agents of the country to 
protect themselves against it. Some few 
officials already would prefer to see all 
agents occupying the status of mere 
producers. Mr. Braniff declared that 
one of the weaknesses of the business is 
the fact that the agents who produce 
the business have no stock interest in 
the company. As it is, the stock con- 
trol of the companies is usually in the 
hands of people who know i#ittle about 





the American agency system and have 
no particular interest in preserving it. 


Agents Should Hold 
Stock of Companies 


Mr. Braniff said that if the agents 
were substantial holders of stock in the 
companies they represent, the relations 
between agents and company officials 
would be much more pleasant. In the 
first place, the agents would take a 
different view because of their pecuni- 
ary interest in the results of the com- 
pany and intimate knowledge of the 


home office problems, and on the other 
hand, the company officials would feel 
that they had the sympathy and coop- 
eration of agents who were risking their 
capital with the company, and the offi- 
cials would be under obligation to the 
agents as producers of business and 
stockholders. 

Mr. Braniff said that some compa- 
nies, both casualty and fire, have car- 
ried out this idea and he believes that 
an extension of the plan is the best way 
to solve many of the problems that con- 
front the business. 


Organization and Cooperation 
Essential to Agents’ Welfare 


OBERT M. EACOCK, of R. M. 
_Eacock & Co., Oklahoma City, 
spoke on the value of organization. 
He said that today we find in every 
line of endeavor the results of concerted 
action. He said that the agent who 
does not cooperate with his companies, 
rating bureaus and the insuring public, 
who does not believe he could obtain 
some good from the opinions of other 
insurance men, who believes that he 
knows all that there is to be known 
about the insurance business, will not 
last long as a successful agent. Never- 
theless Mr. Eacock said that the pro- 
duction end of the insurance business, 
especially of the fire and casualty lines, 
is one of the most poorly organized of 
all human endeavors. 

Lack of organization may be trace- 
able to a lack of interest of agents in 
their business. It sometimes happens 
that an agent who has attained some 
measure of success is little interested in 
what his competitors do so long as they 
do not get his business away from him. 
The agent too often loses sight of the 
fact that the customer is the one who 
is supporting not only the entire agency 








RESOLUTIONS ADOPTED 








This convention heartily commends the action of the National Association in 
setting up the fundamental standards for the qualification of our membership, and 
believes that by so doing it will perpetuate the American Agency System and place 
underwriting in the United States on a higher plane. 


* 


Bd 


Members of the Oklahoma Association of Insurers are urged to render that 
degree of service to the public and the insurance companies that will make their 
membership stand for the best that there i is. in the insurance business. 


We note with appreciation and pe the willingness of the majority 


of the companies to cooperate with us and urge the National Association to pro- 
ceed with plans whereby the policy of all companies, with reference to these stand- 
ards, may be known as soon as possible. : 

The incoming executive committee is requested to prepare a suitable qualifi- 
cation law to regulate the issuance of license for insurance agents in this State. 
Such proposed law to be presented to the next session of the legislature and the 
membership of this organization is hereby pledged to the support of such a 
measure. 

* ok * 

It is recommended that Section 9, known as amendments to the constitution 
and by-laws, be changed to read Section 11, and that Sections $ and 10 be added, 
reading as follows and that any by-law in conflict herewith is hereby repealed. 

Section 9. This association holds this truth to be self-evident: that its mem- 
bers owe their allegiance to those insurance companies whose loyalty to its prin- 
ciples for the preservation of the American agency system is unquestioned. 

Section 10. No member of this association shall Tepresent any insurance com- 
pany as agent, when, in the judgment of our executive committee and the execu- 
tive committee of the National Association of Insurance Agents, the practice of 
such company is intentionally and continuously i in violation of the above principles. 

Insurance develops all nece forms of protection and the field forces 
operate in applying them. We feel t any person or corporation that attempts 
to inflict compulsory insurance on the public and deprive the assured of their free 
choice in the selection of the company or agent with whom he desires to place 
his business, is working grave harm to the public interest and shall meet with 
a determined and instant resistance from the insurance fraternity; likewise, any 
insurance company which assists any person or corporation to force such insur- 
ance on a of merchandise and thus deprives him of his right freely to 
Cees Os SRE Cans a5 Sane be enny Contes Oo tant to Sor Cae eee. 

eet cae Se insurance fraternity to overlook such Aye This association 
again rea its attitude regarding the principles and substance of the Mil- 
waukee declaration. . . 

This convention representing as it does the local agents of Oklahoma, wishes 
to see the end of multiple agencies, believing that the system destroys true agency 
relation. We therefore suggest that our officers bend every effort to improve this 
situation within our state, that responsible and competent agencies may predomi- 
nate and the interest of the public be better served. 


system but the business of insurance as 
a whole. It is the duty of the agent, 
therefore, to render his clients more 
than a little clerical work or he will 
see his business going to the offices that 
are giving more service for the pre- 
miums paid. 


Organization Is Needed 
in Every Community 


Mr. Eacock said that in every city 
and town, regardless of size, there 
should be some sort of organization of 
the agents to promote good fellowship 
and good practices and to interest them- 
selves in a collective way in making the 
community a better place in which to 








R. M. BACOCK 
Oklahoma City 


live. The organized agents should be- 
come interested in the fire protection of 
the community. They should take an 
interest in the building code. This com- 
munity interest, in turn, will reflect 
itself in a lower loss ratio for the com- 
munity and will produce a feeling of 
respect on the part of the public toward 
the insurance business as well as toler- 
ance between competing agents. It will 
ultimately produce a code of ethics. 
Such organization will make it possible 
for closer cooperation in the local com- 
munity and also provide a working unit 
in state and national issues of vital im- 
portance to the existence of the indi- 
vidual agent. 


Differences of Opinion 
Need Not Interfere 


There will be differences of opinion 
between agents, of course, but little 
progress can be made in any community 
so long as the business men permit 
differences of opinion to keep them 
apart on questions that will better the 
business or benefit the community. 
Where there is more than one agent in 
a town, there is room for cooperation 
for the betterment of the business. 
There is no excuse for an agent to 
refuse to affiliate with the state and na- 
tional association. 

Mr. Eacock said that sometimes local 


boards may go a little too far in 
(CONTINUED ON PAGE 36) 
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President Reviews Years Acctivities 


T IS difficult to realize that this is the 
| 13th annual convention of what we 

now call the Oklahoma Association 
of Insurors. There are only a few in 
attendance today who were actively 
identified with the early struggles of the 
organization, and among the broad vi- 
sioned agents of that period who real- 
ized and appreciated the advantages of 
an agents’ association and were willing 
to devote their time and efforts towards 
adopting correct principles in the insur- 
ance business. 

The National Association, after 30 
years of continued efforts, has become 
an institution of which we may be 
proud. During the past year the Na- 
tional Board, as well as a large majority 
of the stock companies have expressed 
their sympathy with the objects and 
aims of the association, and have co- 
operated with its officers, and I predict 
that the day is coming when our busi- 
ness will be less subject to the annoy- 
ances and unethical practices, on the 
part of certain companies, than it has 
been in the past. 


Must Give Support 
Through Local Bodies 


The only way the agents of the coun- 
try can support the organization and 
show their appreciation of that service 
is through local boards and state asso- 
ciations and the associations that take 
an interest in support of the National 
Association and develop the local field 
by enlisting the interest of the local 
agents, are of great value to the busi- 
ness. 

A number of state associations have 
been quite successful in recent years, in 
improving local conditions. These ac- 
complishments have been brought about 
through the activities of the officers 


By W. L. 


with 100 percent co-operation from the 
agents, and they are now enjoying the 
fruits of their labor. 


Some Increase in 
Membership Shown 


The Oklahoma Association has not, 
during the past year made any out- 
standing progress. Our membership 
has been increased by the addition of 
new members, but it was necessary to 
drop from the rolls quite a number of 
agents on account of their failure to 
pay dues. The net result, however, 
shows an actual increase in member- 
ship. There are enough agents in this 
state who are qualified to conform to 
the principles of the National Associa- 
tion, to enable us to double our present 
membership, if our members will take a 
personal interest in securing new mem- 
bers. We now have 160 members in 
good standing. 

It is gratifying to advise you that the 
state commissioner and members of the 
insurance board have actively co-oper- 
ated with your officers during the past 
year and I wish to acknowledge the 
valuable assistance rendered by the sec- 
retary of the board. On a number of 
occasions when we have called upon 
him to investigate irregular conditions 
and practices, he has assisted in reme- 
dying the situation. 

It was reported at the National Con- 
vention in Kansas City that the respon- 
sibility for improved conditions of the 
local agents in a number of states is 
largely attributable to the assistance 
rendered the association by the state 
insurance authorities. I consider, how- 
ever, that the insurance press and trade 


DICKEY 


journals deserve the most credit for the 
progress and development of the Na- 
tional Association. If it were not for 
their continuous and sustained support 
of the agents, and their rights and prin- 
ciples (without any hope of pecuniary 
reward), our cause would not have pro- 
gressed. I feel that the agents’ organi- 
zations are deeply indebted to them and 
that they are entitled to more credit 
than they have received. 

I am pleased to report that no unfa- 
vorable legislation has been enacted in 
our state. A number of vicious insur- 
ance bills were introduced but our legis- 
lative committee was able to prevent 
their passage. 


Agency Qualification 
Law Is Needed 


A satisfactory agency qualification 
law should be adopted, and I am in- 
formed that the National Association of 
Insurance Commissioners as well as a 
committee recently appointed by the 
National Association of _ Insurance 
Agents are now giving serious consider 
ation to this matter, and we have rea- 
son to hope that a uniform agency 
qualification law, fair to the public, 
companies and agents, will soon be 
adopted by those organizations, and 
efforts made to have it enacted in the 
various states. 

A few years ago Connecticut passed 
an agency qualification law and we are 
informed that the year previous to its 
enactment the insurance department 
issued 15,000 licenses and that during 
the first year after the law went into 
effect, only 7,500 licenses were issued. 
The Connecticut law requires applicants 


to pass an examination as to character, 
ability and knowledge of the insurance 
business. 


Provision Neéded for 
Keeping of Records 


At a meeting of the National execu- 
tive committee with the state presidents 
in Kansas City, it was decided to pre- 
pare a booklet for the purpose of in- 
forming and educating new state presi- 
dents, regional vice-presidents and sec- 
retaries, and it was also recommended 
that state officers shall keep a consecu- 
tive record of all running accounts and 
pass it on to his successor to be added 
to from year to year. The records of 
the Oklahoma Association have not 
been preserved and are now very in- 
complete and I wish to recommend that 
incoming officers be authorized to sup- 
ply themselves with whatever books of 
account and record are necessary to 
enable the association to preserve here- 
after a complete record of activities. 

Special attention is directed to the 
successful accomplishment of Regional 
Vice-President M. E. Williams ot Mc- 
Alester, who planned and carried out 
the regional meeting at Durant, May 21, 
1925. Mr. Williams displayed remark- 
able organization ability and in spite of 
early discouragements he succeeded in 
arousing the enthusiasm of the agents 
in that district, which resulted in a large 
and successful meeting. 

Our state association should develop 
a membership large enough to enable 
it to employ a paid secretary and if the 
right man is secured, it will undoubtedly 
prove of great value to the association, 
particularly in connection with legisla- 
tive affairs and regional meetings. 

You are all familiar with the Rich- 

(CONTINUED ON PAGE V) 




















TebcoMessenger 


Oklahoma City, Okla. 
October 20th, 1925 





Gentlemen of the Field Force: 


Tulsa is a city of 500,000 population 
of which 150,000 have already arrived. There is one thing in Tulsa 
that you can afford to drink without worrying about what the family 
will do after you are gone and that is the water. The water that 
flows through the mains in Tulsa is as pure as a democratic 
administration———purer, 


in fact. 


Insurance Specialists 
Oklahoma City 














When you come to Oklahoma City, don’t fail to visit our office. 


Sincerely, 


THE T. E. BRANIFF CO. 
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THE FULLER 
ADJUSTMENT COMPANY 








OQRLAHOMA 


PROMPT ADJUSTMENT SERVICE 
PROVIDED IN OKLAHOMA 


Through Offices at 


OKLAHOMA CITY 
215 Merc. Bldg. 


TULSA, OKLAHOMA 
213 Atce Bidg. 


GUY H. FULLER, Mgr. L. M. HALLOCK, Mgr. 


PHONES: PHONES: 
Local W. 6890 and W. 6891 Local 3-2065 
L. D. 205 L. D. 13 























INCORPORATED 1910 





oF OKLAHOMA Ciry, U.S.A. 


Oklahoma's Growing Company 


(noes! is dependent upon the ability of 
an institution to keep its agents and policy- 
holders absolutely satisfied. 

Here in Oklahoma we feel that we are in a posi- 
tion to give the best of service to the agent and 
most satisfactorily take care of the claims of 
our policyholders. 

We are proud of our Home State and the agents 
of Oklahoma. It is greatly due to their efforts 
that this company is in its present strong posi- 
tion. It will be our constant endeavor to de- 
serve the cooperation and support of Oklahoma 
agents. 

The Retailers Fire is proud of your organiza- 
tion—the Oklahoma Association of Insurance 
Agents, and you can count on the Retailers 
Fire's wholehearted cooperation. 











Problems of the Adjuster Can 
Be Simplified in Underwriting 


By GUY H. FULLER 


President Fuller Adjustment Company 


LOSS adjustment necessarily as- 
A sumes the issuance of a policy and 

if such had been correctly issued, 
loss adjustments are more or less of a 
routine nature. Interest is aroused 
when the complications arise and the 
handling of these features add the spice 
to the life of an adjuster, to say noth- 
ing of worry attendant therewith. 

In the issuing of the policy contracts 
you agents are the primary factors that 
determine the conditions under which a 
loss shall be settled. If issued so as to 
properly set forth the conditions, all is 
well. So you should study carefully 
the needs of the risk to be insured in 
view of the provisions of the contract to 
be issued thereon. If a consideration 
demonstrates that the assured cannot 
comply with his part of the contract do 
not issue it. To do so is an injustice 
to him and would only bring you trou- 
ble. 


Must See That Property 
Belonged to Insured 


With the loss of such a nature as 
comes squarely under your policy con- 
tract, we have other features to con- 
sider. Was the property insured the 
property of the assured? We meet this 
problem more often in the case of real 
property which has been sold under 
contract for deed. In such a case insur- 
ance to be properly written should be 
in the name of the purchaser under con- 
tract for deed with statement of interest 
therein of vendor. The common im- 
pression seems to be that the policy 
should be written in the name of the 
party who holds the record title. The 
rulings of Oklahoma courts are to the 
contrary, on the line of reasoning, 
which we think is correct, that by the 
execution of the contract for sale the 
vendor has passed title without recall, 
and such title could only be reclaimed 
in the event of the failure of the vendee 
to comply with his contract. Therefore, 
the title in equity is in the purchaser. 
This carries also the insurable right to 
the vendee. The vendor no doubt has 
an insurable interest but any contract 
for him should clearly set forth all facts. 
You are not supposed to check records 
in issuing policy contracts but you can 
carefully question the owner when ap- 
plication is made for insurance to be 
sure that the contract in this respect is 
properly written. 


Amount of Insurance 
of Vital Importance 


The amount of insurance is one of the 
vital factors. Check carefully the value 
of the property to be insured, and be 
careful not to over-insure. Oftentimes 
the relation of insurance to value is the 
temptation that causes the fire. You 
cannot all be expert estimators of the 
values of buildings, stocks and prop- 
erty to be insured, but by being at least 
conservative you can keep insurance 
within value and not only help pre- 
vent the loss, but in case one occurs, 
provide for a more satisfactory service 
in the adjustment thereof. 

It would be surprising to you to know 
how many agents tell their policyhold- 
ers after a fire not to touch anything 


until the adjuster comes. In cases of a 
total loss this advice causes no harm, 
but think of the result when a stock 
of merchandise or household goods are 
involved in a partial loss, being left to 
lie in a watersoaked condition and sub- 
ject to damage by the elements. A 
greater damage and loss both to the 
assured and the company results than 
would have been the case if the condi- 
tions of the policy had been understood 
by either the agent or the assured. 
When the adjuster arrives on the scene, 
he can only instruct the assured as to 
the necessary steps and when things 
have been put in order, give considera- 
tion to the measure of loss and damage. 


Must Ascertain Value 
of Insured Property 


The main and prime duty of an ad- 
juster in the handling of loss is the 
ascertainment of the value of the prop- 
erty insured and the loss and damage 
thereto. The cash value is the basis of 
the contract, such cash value being the 
cost of replacement with proper deduc- 
tions for depreciation however caused; 
no matter whether total or partial losses, 
such cash value should be ascertained, 
buildings by the actual detailing of the 
material and labor to replace at present 
prices, stock by means of books and 
records of assured, and other items as 
household goods on basis of the state- 
ment of assured with such verification 
as is possible. 

The items of sound value and loss 
and damage on the item or items are 
ascertained, independent of any quali- 
fying clauses, but under general terms 
and conditions of the policy and after 
such ascertainment must come the 
application of qualifying clauses which 
enter into the determining of the com- 
panies’ liability. 


Adjustment of Losses 
Molds Public Opinion 


The adjustment of losses is one of the 
most important branches of insurance 
inasmuch as it is then that the policy- 
holder comes directly in contact with 
the company representative and on this 
meeting of the assured and the adjuster 
is largely based the public’s idea of in- 
surance. Labor, honesty of purpose and 
a true conception of his whole duty be- 
tween both parties should be the aim 
and purpose of every adjuster. 


CONVENTION NOTES 


Dickey, Ashby & Fountain of Tulsa 
gave a luncheon Tuesday to a number 
of their agents who were in attendance 
at the convention and many other visit- 
ors. 

«ea 

Pearce, Porter & Martin, . general 
agents at Tulsa, gave a dinner Wednes- 
day evening at the Tulsa Hotel. Sev- 
eral of their agents and others attending 
the convention were guests on this 
occasion. 

* * * 

The Oklahoma Blue Goose was host 
at a dance Wednesday evening. All in 
attendance at the convention were in- 
vited. The hall was filled to capacity. 
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YEAR’S WORK REVIEWED 


BY PRESIDENT DICKEY 
(CONTINUED FROM PAGE III) 


mond resolution and also the famous 
Milwaukee declaration, and although 
there may be some who are not exactly 
in full accord with the Richmond reso- 
lution, and who believe that the resolu- 
tion should be more clearly defined. I 
feel that we should at this meeting 
adopt a resolution in support of the Mil- 
waukee declaration, and trust that those 
present will see the advisability of so 
doing. 


Violations of Principles 
Should Be Investigated 


The National executive committee 
has adopted the -olicy of investigating, 
through the grievance committee, com- 
plaints made against companies, in vio- 
lation of, the principles of the National 





J. F. MeCULLOUGH, Oklahoma City 


Association. When a local board or 
group of local agents, members of the 
National Association, report to the offi- 
cers of the state association any com- 
pany in violation of our principles, and 
after the officers of the state association 
have investigated the complaint and 
find that the company is in violation of 
the National Association principles, the 
grievance committee of the National 
Association will take up the case and 
endeavor to remedy the situation. 

You are here to unload your troubles 
and also to absorb information and ad- 
vice, and the opportunity will be given 
you at every session. We hope that 
agents will not hesitate to express them- 
selves upon subjects that particularly 
interest them. 


OKLAHOMA AGENTS HOLD 
CONVENTION AT TULSA 
(CONTINUED FROM PAGE 1) 
Oklahoma as a field man. His talk was 
most interesting and instructive. 


Much Time Was _ 
Given to Discussion 


There was much time given for dis- 
cussion at this year’s meeting and many 
agents availed themselves of the oppor- 
tunity to discuss their problems. Among 
the subjects taken up in this way were 
flat commissions, non-resident brokers, 
and qualification of agents. 

Muskogee, through its many civic or- 
ganizations and insurance men, has in- 
vited the association to hold its next 
meeting in Muskogee. This will be re- 
ferred to the executive committee. In 
all probability the next meeting will be 
held at Muskogee. 

The Tulsa agents are to be compli- 
mented on the very excellent manner in 
which all of the convention details were 
handled. The wants of the visitors were 
looked after in a very satisfactory man- 
ner. The banquet was an especially 
live affair, with W. F. Stahl of Tulsa 
presiding as toastmaster. 
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This General Agency 
Does Not Compete 
With Local Agents 


We do not write direct business. 


We do not assume policy signing authority. 


We have no financial interest in any local agency, 


either directly or indirectly. 


Policies written by every company which we repre- 
signed by some duly authorized and bona 


sent must be ; 
fide agent. 


Our many good local agents appreciate these facts 
and are offering their business to a market that is an ally 


and not a competitor. 


E. J. Heavner & Co. 


Minneapolis Fire & Marine Insurance Co. 
Michigan Fire & Marine Insurance Co. 


General Agents 


Franklin National Insurance Co. 


P. O. Box 1549 


410-11 Mid-Continent Bldg. 


Tulsa, Oklahoma 
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A Valuable Service 


Every subscriber to The National Underwriter is privileged to obtain from 
our editorial office in Chicago complete information relative to any branch of 
the insurance business. The insurance man in making his rounds, is frequently 
asked questions about lines of insurance with which he is not familiar. He may 
perhaps be writing only certain lines of insurance, or may be familiar only in 
an indefinite way with the various other classes of business. 


But every insurance man realizes the importance of being able to answer 
intelligently inquiries about all forms of indemnity. The National Underwriter 
wants its subscribers to understand that it is in a position, and willing to pro- 
vide information about forms, rules, writing methods, etc., relating to every 
kind of insurance. Agents wishing to know something about the kind of bus- 
iness wfitten by a particular company, or the territory in which a company 
operates, or the classes of business written by any company need only make 
inquiry of this office in order to obtain all of the desired facts. 


Our subscribers are thus in a position to receive not only the news, current 
comments, salesmanship material, company information, field changes and 
the various other features that make up The National Underwriter each week, 


but have in reality, at their disposal, the equipment and knowledge of the whole 
staff of the paper. 


We invite subscribers to ask us about such insurance problems as they 
want to have solved. We hope that readers of The National Underwriter will 
make use of the broad facilities that we are offering and that they will regard 


us as a Clearing house of insurance information that may be readily used at all 
times. 





THE NATIONAL UNDERWRITER 
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NEWS BY STATES 














OHIO AND WEST VIRGINIA 











GO AFTER FARM BUSINESS 





Some Companies Will Make a Drive 
for This Class With Higher 
Rates in Sight 





COLUMBUS, O., Oct. 28.—Since 
the readjustment in farm rates in Ohio 
some of the companies will push out 
more strongly for that class of business 
feeling that with better rates there is a 
chance to increase premium volume and 
make something out of farm writing. 
In Ohio the farm premiums probably 
amount to $1,500,000. Of this amount 
the Ohio Farmers writes 50 percent. 
The Ohio Farmers is very strong in the 
state and has worked up the farm busi- 
ness energetically. The farm mutuals 
also are active and write a considerable 
volume. The Home of New York has 
had a farm department in connection 
with its Ohio state agency for a number 
of years. The North British & Mer- 
cantile and Springfield have regular farm 
departments here. Other companies un- 
doubtedly will establish state farm de- 
partments, and attempt to get some of 
the business on their: books. The farm 
results in Ohio for a number of years 
have been far from -satisfactory. The 





companies have lost money on their un- | 


derwriting. They hope however with | 
higher rates to get the farm class at 
least on an even keel. 





Richard Haughton of Stokes, Packard, 
Haughton & Smith, Philadelphia, was in 
Cincinnati last week visiting the officers 
and managers of the Cincinnati Under- 
writers’ Agency. 


UPWARD TREND IS NOW SEEN 





Business Conditions in Ohio Show a 


More Favorable Tone—Stock 
Increases Are Noted 





COLUMBUS, O., Oct. 28.—Business | 


| state fire marshal for Ohio, has issued a 


conditions in Ohio have shown a steady 
improvement within the last eight 
weeks. Agents have begun to receive 
increases in fire lines due to large in- 
ventories and prospects who have been 
deferring the purchase of additional 
casualty or side lines pending an im- 
provement in business conditions are 
now acting. The state employment bu- 
reau has had its most active month in 
placing employes in Cleveland. The 
steel industry in Youngstown is placing 
business in that city on a constantly 
better basis. From every important 
city in the state come encouraging re- 
ports. 

In Cincinnati the leading industries 
are all expanding their working forces. 
The shoe industry is in a very favorable 
situation. The machine tool industries 
have begun to work overtime in order 
to fill orders. The roofing companies 
are also working overtime to keep up 
with orders. A Cincinnati business man 
with an organization covering every 
| important city of the middle west down 
to cities of 5,000 population, reports a 


| decided upward trend in business. 


| 





Miss Ewers in “Hall of Fame” 


COLUMBUS, 0O., Oct. 27—Miss Delta 
Mae Ewers, cashier in the office of Tice 
& Jeffers, insurance agents at Columbus, 


O., has been placed in the hall of fame 
being conducted by the “Ohio State Jour- 
nal.” She is listed as a successful busi- 
ness and professional woman. Miss 
Ewers during the war headed a club that 


| fire 


raised $1,000 in Red Cross auction sales | 


at Mt. Gilead. She resides at Delaware, 
O., but is an active member of the Co- 
lumbus Woman’s Association of Com- 
merce. She also is active in the Eastern 
Star and Daughters of Rebekah. 





Warning on Defective Chimneys 
COLUMBUS, 0O., Oct. 27—L. F. Miller, 


warning against the fire perils in de- 
fective chimneys. Poor flues caused a 
loss of $5,000,000 last year and resulted 
in nearly one-half of the life loss. 





Indorse Compulsory Auto Plan 


The Junior Chamber of Commerce at 
Cincinnati has indorsed a plan proposed 
by Judge Robert S. Marx for compulsory 
insurance of automobiles in Ohio. Judge 
Marx said that in a very large number 


| of accidents the drivers carry no insur- 
| ance and are, in fact, driving mortgaged 





automobiles. It is possible that such a 
measure will be introduced at the next 
session of the general assembly. 





Field Club Meetings Postponed 


COLUMBUS, O., Oct. 27—Because the 
first Tuesday of November is election 
day, the two Ohio field clubs have post- 
poned their November meetings to Nov. 
10. 





Go With Ohio Office 


The Ohio Millers and the Integrity Mu- 
tual Casualty announce that 
Fisher, formerly of the Columbus Auto- 
mobile Club, has been appointed auto- 
mobile adjuster for the companies, asso- 
ciated with the Columbus office of which 
F. E. Dickerson is manager. W. H. Dorn, 
formerly of the John M. Thomas Com- 
pany of Columbus, has been appointed 


F. Earl | 





prevention engineer for the Ohio 
office. 





Ohio Notes 


A loss of $15,000 was incurred in a 
fire in the elevator of the Loudonville 
Grain Company &t Loudonville, O 

H. C. Sickles, an insurance man of 
Belle Center, O., died a few days ago. 
It is believed that his wife will take 
charge of the business. 

At Wauseon, O., Walter E. Disbrow 
has purchased the interest of his partner, 
Reas B. Campbell, and the agency will 
be known as the Walter E. Disbrow 
agency. 








IN THE CENTRAL WEST 




















INDIANA LOSSES ARE HEAVY 





Total of $390,000 Recorded in Four 
Cities Within a Few Hours of 
Each Other 





Losses in Indiana mounted to high 
figures in a few days the latter part of 
the week. 

A loss of $250,000 was sustained af 
South Bend when the Paxson building, 
in the business district, was destroyed. 
The origin of the fire is unknown. The 
losses are estimated as follows: J. M. 
Rose, pianos and musical instruments, 
$50,000; C. W. Copp, musical instru- 
ments, $40,000; J. Burke, optical goods, 
$25,000; South Bend Wholesale Drug 
Company, $25,000; Madelyn phonograph 
and music studio, $5,000; Kandiland, 
candy manufacturers, $4,000; tenants of 
upper floors, offices, tailoring establish- 
ments, music studios, etc., $1,000 to 
$3,000. 

In Valparaiso, Ind., $75,000 in prop- 
erty was destroyed in the burning of 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, 


LOYAL 





Nea! Bassett, Presiient 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Beoretery 


FIREMEN’S 


INSURANCE Co. 
of Newark, N. J. 


Organized 1855 


Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .....$3,000,000.00 
All other 

liabilities. . 8,536,871.80 
Net Surplus. 3,586,660.11 


Total ......$15,123,531.91 


Policyholders Surplus, 
$6,586,660.11 








Henry M. Gratz, President 
Neal Bassett, Vice- Pres. 
John Kay, Vice-Pres. & Treas. 
—? — Secretary 
Wells T. Bavoxtt, Secy. 


GirardF. eM. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 


Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 

All other 
liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 


Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 














Neal Bassett, President 
John Kay, Vice-Pres. and Tress 
John A. Snyder, Secretary 
A. H. Hassinger, retary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1938 


ASSETS AND LIABILITIES 


Capital .....$ 600,000.00 


All other 
liabilities. . 2,575,127.95 


Net Surplus. 1,000,362.98 


Total .......$4,175,490.93 


Policyholders Surplus, 
$1,600,362.98 














EH. M. Schmidt, President 
Neal Bassett, Vice- Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secy. 


National 
Ben Franklin 


FIRE INSURANCE CO. 
ef Pittsburgh, Pa 
Organized 1866 

Statement January 1, 1995 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 

All other 


liabilities. . 3,751,385.75 
Net Surplus. 501,427.56 


Total Assets. $5,252,813.31 


Surplus, Policyholders 
$1,501 ,427.56 


- 











H. R. M. Smith, Ass’t. Secy. 


WAITE BLIVEN, Vice-President 


Homer Gwinn, Ass’t. Mgr. 


Western Department—844 Rush Street—Chicago, Illinois 


Herbert A. Clark, Ass’t. Mgr. 
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the Valparaiso Auto Sales Company ga- 


What is the Future of Agencies in 


rage and the Messenger Printing Com- | Towns of Under 5,000? 


pany building. Eighteen automobiles 
were destroyed. The origin of this fire 
is uncertain. 

Terre Haute suffered a loss of about 
$40,000 when the planing mill of the 
T. J. Martin Lumber Company was to- 
tally destroyed. The large lumber sheds 
20 teet away were saved with difficulty. 
The cause is unknown. 

At Sullivan, Ind., there was a loss of 
$25,000 in the Riggs building, housing 
several mercantile occupancies and 
apartments. It is thought the fire orig- 
inated in the boiler room. Assistance 
was sent from Terre Haute, and the fire 
was thus prevented from spreading to 
buildings facing the town square. 

These losses, occurring within a few 
hours of each other, aggregate a loss 
of about $390,000, and present a startling 
loss figure for,a single state within so 
short a period: 


ILLINOIS MEETING PROGRAM | 


Number of Discussions Are Scheduled 
for the Annual Convention at 
Decatur, II. 


President R. C. Sherman and Secre- 
tary Shirley E. Moisant of the Illinois 
Association of Insurance Agents were 
in Chicago Tuesday completing arrange- 
ments for the program of the annual 
meeting to be held at the Orlando hotel, 
Decatur, Ill, Nov. 12. The following 
is the program: 

Morning Session, Hotel Orlando, 

10 O'clock 

Called to Order—R. C. Sherman, Presi- 
dent, Waukegan, Ill. 

Address of Welcome—Elmer R. Elder, 
Mayor of Decatur. Ill. 

Response to 
J. Anderson, Kewanee, Il. 
President's Address—R. 
President, Waukegan, Il. 
Secretary-Treasurer’s 
Moisant, Kankakee, III, 
Report of Grievance Committee— 
ee North Taylor, Chairman, Streator, 

ll. 

Report of Organization Committee— 
O. W. Farley, Chairman, Zion City, Tl. 

Report 
W. Troxell, Chairman, Springfield, Il. 

teport of Fire Prevention Committee— 
Allen Murphy, Eldorado, Il. 

teport of Farm Committee—B. 
Frankenberger, Chairman, Rio, Il. 

Address, Modern Bookkeeping Meth- 
ods—Joseph F. Gauger, Decatur, Il. 

Appointment of Committee on Resolu- 
tions. 

Appointment of Committee on Nomina- 
tions. 


Cc. Sherman, 


Report—S. E. 


Afternoon Session 
Use and Occupancy Debate. 
Separation. 
3ank Agencies. 
Suilding & Loan Menace. 


of Legislation Committee—R. | 


Flat Rate of Commission. 

Bank Burglary Insurance. 

Dual Agencies, 

Reciprocals and Mutuals in Stock Com- 
pany Agencies, 

Rebating. 

Cooperation of Members of Illinois As- 
sociation of Insurance Agents to Elim- 


| inate Side Line and Part-Time Agents. 








Address of Welcome—aA. -| 


Outside Brokerage Business. 

Prompt Collection of Premiums. 

The Trend of the Times in Automobile 
Insurance—Frank L. Gardner, Chairman 
Executive Committee, National Associa- 
tion of Insurance Agents, Poughkeepsie, 
Ss 

Banquet, 6:30 O’Clock 

Toastmaster—C. M. Cartwright, 
National Underwriter, Chicago. 

What Members Can Do to Cooperate 
with State and National Officers—Frank 
L. Gardner, Poughkeepsie, N. Y. 

The Insurance Department—Clifford 
Ireland, Director of Trade & Commerce, 
Springfield, Ill. 

Modern Definition of Politics—E. E. 
Crabtree, Mayor, Jacksonville, Ill. 


The 





Interest in Mount Vernon Loss 


The recent loss at Mount Vernon, IIl., 
involving $32,000 insurance on the Mount 
Vernon Specialty Company and the Great 
Northern Syrup Company, unincorpor- 
ated concerns operated by H. W. Faulk- 
ner, a member of the Illinois legislature, 
is of special interest to companies that 
were on the loss at Mount Vernon in 
August, 1921, on which they eventually 
had to pay Faulkner $225,000 insurance 
and $11,000 damages after the case had 
been carried through the appellate court. 
Mr. Faulkner, who was operating a 
wholesale candy business at the time of 
the former loss, went through bank- 
ruptey in 1923 and a few months ago 
started up the new concerns that sus- 
tained the recent loss. 


Indianapolis Agents Incorporate 


INDIANAPOLIS, IND., Oct. 28.— The 
Indianapolis Fire Insurance Agents As- 


sociation has filed articles of incorpora- 
tion with the secretary of state of 
Indiana. The object of the new asso- 
ciation is cooperation between fire in- 
surance agents. N. H. Richardson, Wil- 
liam Reilly, John A. Welch and C. Curtis 
Duck, all well-known fire insurance men 


| of the city, are directors. 


Reorganize Lansing Mutual 


LANSING, MICH., Oct, 27—In an effort 
to extricate the Patrons Mutual Fire of 
Lansing from a somewhat tangled con- 
dition, the company’s board, at a meet- 
ing here last week, chose George G. 
MaDan, consulting insurance statistician, 
as secretary of the company. Resigna- 
tion of E. N. Holden, who had held the 
office for a number of years, has been 
accepted. Mr. Holden has also been man- 
ager of a mutual company agency. 

It was generally reported in stock 
agency circles here that the Patrons was 
on the verge of a receivership, but the 
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board evidently believed that Mr. Ma- 
Dan could straighten out affairs much 
less disastrously than a duly appointed 
receiver. Some lines are said to be on an 
eminently safe basis while others show 
impairments, 





Plan Blue Goose Luncheons 


INDIANAPOLIS, IND., Oct. 27—Provi- 
sion will be made at the Columbia Club 
in Indianapolis next Monday noon for 
members of the Blue Goose to lunch to- 
gether. It is the idea of Most Loyal 
Gander A. W, Lewis to make this a per- 
manent arrangement for the Monday 
noon lunch hour. An initiation is planned 
for November, probably in connection 
with the monthly meeting of the Indiana 
Insurance Society. It is also planned 
to give a Blue Goose dance, probably on 
the Friday evening following Thanks- 
giving Day. 


Motion to Quash Case Denied 

David E,. Crawford, charged with the 
Cedar River fire of June 6 last, has been 
bound over to the circuit court at 
Menominee, Mich. His attorney moved 
to quash the information before Judge 
Flanigan which was denied by the judge. 
Crawford’s attorney declared that there 
was not sufficient evidence submitted to 
warrant binding him over. 


New Gary Insurance Firm 

A new Gary, Ind.. insurance and real 
esate firm, Bobroski & Niemiec, recently 
was opened for business at 25 East 17th 
street. Partners in the new firm are 
J. M. Niemiec, formerly connected with 
the First National Bank of East Chi- 
cago and with the Shilling & Parmley 
real estate firm in Gary, and William 
Bobroski. 
insurance business in Gary. 





Place Bay City School Insurance 
BAY CITY, MICH., Oct. 27—Following 
cancellation of insurance a few months 


Mr. Broboski has been in the | 


ago by several companies on a number 
of local schools due to alleged serious 
hazards on the premises and insufficient 
coverage maintained, the board of edu- 
cation last week made an effort to 
straighten out matters by letting a con- 
tract for $280,000 insurance on 18 build- 
ings to the W. O. Clift & Co. agency. 

One of the fire companies interested 
in the new contract is to send engineers 
|} here, it was announced, to check up on 
the situation and point out where fer- 
ther changes can bring reductions in 
rates. A small amount of insurance was 
rewritten after cancellation and some 
contracts will be allowed to run to their 
expiration. 





Michigan Notes 


Commissioner Hands of Michigan has 
issued a certificate of authority to the 
Transcontinental of New York. 

The Flint Agency, Flint, Mich., has 
incorporated. George L. Simmons, John 
M. Harris, and Wilson S. Isherwood, all 
of Flint, are the incorporators. 

The Fritz Brooks Realty Company of 
Ann Arbor, a $100,000 corporation, has 
as one of its powers conduct of an 
agency. Incorporators are Michael J. 
Fritz, John C. Fritz and Charles L. 
Brooks, all of Ann Arbor. 





Illinois Notes 
The plant of the American Asphalt 
Company, Thirty-first street and St. Clair 
avenue, East St. Louis, Ill, was damaged 
approximately $75,000 by fire Oct. 22. 
The Chappel Brothers meat packing 
plant at Rockford, Ill., was destroyed by 


fire Oct. 22 with an estimated loss of 
$50,000. The loss is covered by insur- 
'anee. Fire Marshall George Krane is 


| investigating a theory that the fire was 
caused by an incendiary. 


The Indiana state agency of the 
| Fidelity-Phenix, recently moved from 
South Bend to Indianapolis, has taken 


quarters at 804 Merchants Bank build- 
ing. Thomas R. Dungan is state agent 
|}and R. P. Elder and L. M. Jones are 
| special agents. 
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CASE PENDING ON APPEAL 


North Dakota Separation Suit Held 
Back Owing to New Law Hav- 
ing Been Passed 


FARGO, N. D., Oct. 28.—It is not 
likely that the separation case in the 
United States Circuit Court of Appeals 
will be taken up soon, as it has been 
postponed until the next term of court. 
This appeal was taken by Insurance 
Commissioner Olsness in the case 


brought by the Western Union to en- | 


join him from interfering with agencies 


that were separating. When the West- | 
ern Union companies started separation, | 
Commissioner Olsness held that the or- | 


der was illegal, but he was defeated in 
the lower federal courts. An appeal was 
then taken to the United States Circuit 
Court of Appeals. 


New Law Was Passed 

Last winter the North Dakota legis- 
lature passed a law making it illegal for 
a company to prohibit its agents from 
representing other insurance companies. 
This legislation of course has a direct 
bearing on the separation suit. If the 
present law is held valid, there will be 
no more need for maintaining the old 
case. 











Its Name Indicates Its Character. 
Operating Along Sound Lines. 


American National Fire Insurance Co. 
COLUMBUS, OHIO 


Capital $500,000 } 
CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and Secretary 
ALLEN W. FLEMING and E. PHILLIP GUSTAFSON, Assistant Secretaries 


Progressive, Yet Conservative. 








| Core HIT HIGHER-UPS 
| Minnesota Man Serving Sentence for 
| Arson Admits Starting Long List 


of Fires at Various Places 





ST. PAUL, MINN., Oct. 28.—Men 
high in political circles are said to be 
|mentioned in a signed confession ob- 
| tained from Joseph Arver, now serving 
|a term in state prison for arson. The 
| confession is to be presented to the 
| grand jury here this week as part ofa 
| program to run to earth an alleged ar- 
| son ring operating in St. Paul and other 
| parts of the state. Investigators em- 
ployed by the National Board have been 
checking up on various features of the 
Arver confession and are said to be 
ready to appear before the grand-*jury 
regarding its veracity. 

Of particular interest to insurance men 
is Arver’s description of the way he and 
his associates went about to set fires 
and collect insurance. Here are two 
of the methods followed: 


Fires Were Set 


Six football bladders were filled with 
alcohol and planted in the store which 
was to be fired. Cans filled with a var- 
nish remover, a highly inflammable ma- 
terial, were placed under the beams in 
the floor. A string was attached to a 
match which was placed near a piece of 
sandpaper. The string was brought to 
the street through a hole drilled in the 


How 





door. At the time set for the fire, an- 
| other man, named in the confession, 
| pulled the string. The match was 


| scratched on the sandpaper, igniting the 
waste material and setting fire to the 
alcohol in the bladders. The varnish 
remover added fuel to the flames. 

In another fire at Moorhead, Minn., 
it was found that a considerable supply 
of potato bug compound was stored in 
the building to be burned. More of the 
varnish remover was used to set these 
potato bug compound cans on fire. Then 
the warehouse went up in smoke. The 
insurance company paid the loss. 

Among the places named in the Ar- 
| ver confession as having been burned 
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were a manufacturing plant, a wholesale 
liquor store, a candy store, a laundry, a 
tire company, a store in Minneapolis, a 
cafe in St. Paul, the warehouse at Moor- 
head, a $92,000 fire in Chicago and sev- 
eral smaller fires. 

The confession was obtained at the 
Stillwater prison in the presence of B. 
L. Kingsley, then state fire marshal and 
now deputy fire marshal. Copies are 
said to be in the hands of George W. 
Wells, insurance commissioner, and 
other state and county officials. The 
confession also has been shown to Gov- 
ernor Christianson who has ordered 
that a thorough investigation be made. 

It is understood the indictments of all 
men named in the confession will be 
asked. 





May Issue Preferred Stock 


The decision of several Wisconsin in- 
surance companies to issue preferred 
stock was approved in an opinion by 
Attorney General Ekern to Commis- 
sioner W. Stanley Smith. 

No Wisconsin insurance company has 
heretofore issued preferred stock in the 
state. With the application of a life 
and a casualty company for permission 
to issue preferred stock, Commissioner 
Smith submitted the question to the at- 
torney general. 

Insurance corporations of Wisconsin 
organized on the stock plan may issue 
preferred stock, if the preferred stock 
plan conforms to all requirements of 
law relating to the particular insurance 
corporation, Attorney General Ekern 
held. Liabilities of preferred stock will 
be the same as liabilities of common 
stock, and corporate obligations to oth- 
ers than stockholders can not be 
changed by the preferred stock plan, 
the attorney general declared. 


Will Fight Fire Waste 


The Civic & Commerce Association 
of Minneapolis is promoting a commit- 
tee of 50 which is made up of one mem- 
ber from each of 50 civic clubs. The 
directors of the Minneapolis Lions Club 
appointed E. St. Claire Snyder, state 
agent of the Fireman’s Fund, to repre- 
sent it on this committee, which has 
been organized to devise means to fight 
the growing fire waste in Minneapolis. 


Urges Salvage Work 


MADISON, WIS., Oct. 27—Fire insur- 
ance company officials should appreciate 
a bit of promotional work recently un- 
dertaken by the fire prevention division 
of the Wisconsin Industrial Commission. 
Every newspaper of consequence in Wis- 
consin has received from J, E. Florin, 
superintendent of fire prevention, a mes- 
Sage on “Salvage,” urging the local fire 
department to make an effort to cut 
down fire loss through designation of 
certain members as salvage workers. The 
message, like most of those from the 
industrial commission, received wide 
publicity in the newspapers of the 
smaller towns, where it was most needed. 





Fire Prevention Executive Committee | 


FARGO, N. D., Oct. 27.—O. A. Schol- 
lander of Fargo, preside nt of the North 
Dakota Fire Prevention Association, has 
appointed E. V. Neuberger, H. A. 
Presler, H. J. Whittier, all of Fargo, and 
Gerard Lieber, Jamestown, as members 
of the executive committee of the asso- 
ciation. They will serve with W. L. 
Titus, Fargo, vice-president, and George 
tennix, Fargo, secretary-treasurer. 


Fire Prevention Division Dinner 

MILWAUKEE, WIS., Oct. 27.—The fire 
prevention division of the Milwaukee 
Association of Commerce held a dinner 
Thursday night as a wind-up of the 
campaign begun during Fire Prevention 
Week. The committee in charge of this 
work for the association was headed by 
Frank R. Daniel of the Wisconsin In- 
spection Bureau. 

A. W. Kcehler, safety man at the Mil- 
waukee Electric Railway & Light Com- 
pany, was toastmaster, and among those 
called on for short talks were Chief 
Steinkellner of the Milwaukee fire de- 
partment, Lawrence Whittet, executive 
Secretary of the Association of Com- 
merce; Franklin J. Mayer, new head of 
the operating board of the association, 
and Mr. Daniel. According to Mr. Daniel, 
the fire prevention campaign conducted 














in Milwaukee this year was the most | | 
successful ever held here. 





Winst Bask Standing National Inspection Company 
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The final baseball standings have been ere ws 
ee te . the ae s tema of | This corporation reports on the underwriting aspects of heavy manu- 
ar ommissioners. nsurance | following states: 
league closed as follows in the Diamond | facturing and mercantile properties throughout the g 
Ball Association: we Michigan Indiana Kansas 
on Lost Pet. | P ° Illinois 
Chas. W. Sexton ......... 1 900 | | Wisconsin r ana Kentucky 
Wirt Wilson ........... Ae 7 3 .700 | || Minnesota + Tennessee 
N. W. Fire & Marine..... 6 3 -667 | Ohio Mi : Oklahoma 
Inspection Bureau ....... 4 6 400 | issour 
Marsh & McLennan ...... 3 7 .300 Managed by 
Twin City Fire .......... 0 9 000 | 


J. G. Hubbell H. B. Chrissinger R. L. Thiele 
223 West Jackson Bivd., Chicago, Ill. 








Lang Heads Fire Prevention Committee | 











MINNEAPOLIS, MINN., Oct. 27—A. H. | 









has been named chairman of a commit- | 
tee of 50 to direct fire prevention work | 
in Minneapolis during the company year 


Men prominent in various business and | 
civic organizations will serve with Mr. | 
Lang. } 
This committee, sponsored by the Min- 
neapolis Civic Commerce Association, will | 
H 


| 
Lang of the Charles W. Sexton agency | 


endeavor to cut down the fire losses 
OME OFFICE 


which during the past few years have 





been so heavy as to necessitate a raise | D 

in insurance rates here. IN ey,” 
Among the members of the committee | S 

are Charles W. Ringer, chief of the fire | URA 

department, and F. H. Wagner, promi- | 

nent insurance man, B. L. Kingsley, dep- 

uty state fire marshal, also is on the 


athe. Gaaaae Ut Genk dhake Aan ‘| Automobile Insurance—Full Coverage—aAll in One Policy 
mee commissioner, has been asked to | Health A Accident—Plate Glass Insurance 
e egate one of his staff to work with the 
“The committee will make complete | Capital Stock $250,000—Assets $742,917.68 
Surplus for Protection of Policyholders $490,257.11 


study of the fire situation in Minneapolis | 
and in its report is expected to embody 
plans for reducing the losses. 








Minnesota Notes Michigan, Tennessee, Kansas and Indiana 


L. F. Pray, president of the Minne- 


Agents wanted in Ohio, Missouri, Kentucky, J. R. Jones, Sec’y & Mgr. 








apolis Underwriters Association, has re- 
turned from a two weeks visit at Wash- 








ington, D. C., where he attended a meet- | N EDWARD T. LYONS 
ing of the Scottish Rite. } a, J. — om ~ = Sec’y-Treaas. 


Vice-Pres. 
Abraham Rosensweig, proprietor of a | 


|Bei"Baut. Brinn, "was placed ‘under. arrest The Columbian National 


by a deputy state fire marshal this week | 
following an explosion and fire at his 
place of business. Suspicious circum- 
stances surrounding the fire caused offi- 


Fire Insurance Co. 


cials to make an investigation. The LANSING, MICH. 
damage to the shop was estimated at | 
$1,000. 


Statement December 31, 1924 


The Minnesota supreme court has | 


2 age 2 ap AN to ee ee ASSETS LIABILITIES 
whose place o usiness in Minneapolis | ‘ 

burned in 1921. Breitman sued the Aetna Real Estate .......... .$ 307,837.00 Unearned Premium Re- 
insurance but the jury in the lower 


court brough in a verdict for the de- | 
fendants. When Breitman asked for a | 
new trial the court denied it. The con- 
tention of the insurance companies was | 
that there was a suspicion of arson in 


843,964.68 
Stocks & Bonds....... 386,566.79 Loss Reserve ......... 114,677.77 
Cash sees teeseeeseees 161,511.13 Taxes, Contingencies 

Accounts Receivable... 163,536.76 Reserve ........---. 37,400.00 


and four other companies for $10,389 | Mortgage Loans ...... 850,988.31 eS napa 
| Accrued Interest ...... 36,363.06 Capital 





connection with the fire. — «+ «+ -$6850,000.00 
et 
Dakota Notes . aw * ag sera 
, urplus to Policy - 
The Tower City Creamery, Tower City, 
N. D., was destroyed by fire of unknown | GEE séctacsseunseanas 2 ae 


origin. Machinery valued at between | 
$2,000 and $3,000 was destroyed, together 
with 900 pounds of butter, and several 








$1,906,803.05 $1,906, 803.05 











hundred gallons of cream. 





The townsite of West Fargo, N. D., 





ag oe a by megs MBM 
the location of a compan 

b furnished with a new water . . . . ° 
sparen when in ease. of, fire will maike You've heard it said that National Underwriter Want 
it possible to hoo up e electrically 
driven pumps at the plant and furnish Ads are result getters—they are. 


high pressure. 
Damage to the extent of $27,823 was 
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6th Floor Lane Mortgage Building 
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SAFE SOUND PROGRESSIVE 
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Directory of Leading Local Agents 


Taz Nationa Unveawarrzn Recommends the Following as Among the Prominent and Reliable Agencies with Good Facilities for Exchange and Outside Business 
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COLORADO 





Standart & Main 


General Agents for 
Colorado, New Mexico & Wyoming 
Colo. Bidg. DENVER 








ILLINOIS 


KANSAS MICHIGAN OHIO 
WHEELER KELLY AND Established 1875 Chae Anderton H.C. Andenon 
HAGNY COMPANY Grinnell-Row Company Anderton & Anderton 


Wheeler Kelly & Hagny Bldg. 
Wichita, Kansas 


GENERAL INSURANCE 
Grand Rapids, Michigan 





517 City National Bank Bldg. 
DAYTON, O. 
“Service at Dayton” 

















FRED S. JAMES & CO. 


Insurance Exchange Building 
Chicago 





DULANEY, JOHNSTON, 
YANKEY & PRIEST 


GENERAL AGENTS 








Creed & Stuart, Inc. 
234 State Street, Detroit 





Walter P. Dolle & Co. 


“Insures Anything Insurable™ 
Dixie Terminal Bldg. 
CINCINNATI 
Submit Your Propositions to Us 














CRITCHELL, MILLER 
WHITNEY & BARBOUR 

















Eliel and Loeb Company 
Insurance Exchange 
Chicago 


MARINE and 
BEACON BLDG., WICHITA, KANSAS GENERAL INSURANCE 
KENTUCKY MINNESOTA 
Edward J. Miller & Co. St. Paul Insurance Agency 
FIRE AND CASUALTY —_— 
INSURANCE Cushing, Dunn & Driscoll 
Brokerage Solicited 315 Capital Bank Building 


1006 Starks Bldg., LOUISVILLE, KY. 


SAINT PAUL, MINNESOTA 


The Shipley Insurance 


Agency Compan 
en ee E. y 

Insurance and Surety 

603 First National Bank Bldg. 
CINCINNATI, OHIO 


























Howes-Fahnestock 


Peoria, Ill. 
Hippodrome Bldg. Phone 6737 


Chapman Insurance 


AGENTS 

U.S. Co. and agents for 
leading Fire Insurance Companies 

1310 STARKS BLDG., LOUISVILLE, KY. 





THE WARE AGENCY 
INSURORS 
‘s Floater 


Pom iccecy ioe 
Toorse Floater And Other binedlancovs 
Phoenix Building Minneapolis, Minn. 


Established 1877 
The Davis-Woodman Co. 
INSURANCE 


Corner Phelps and Boardman Streets 
Youngstown, Ohio 


























S. E. MOISANT CO., Inc. 


Largest Agency in Kankakee Co. 
164 No. Schuyler Ave. 
Kankakee, Ill. 





Reisert Insurance Agency 


MISSOURI 














ESTABLISHED 1870 
The Bruner-Goodhue-Cooke- 
Cranz Agency Co. 
General Insurance 
AKRON, OHIO 
Representing Leading Companies Only 




















ILLINOIS STATE TRUST 
CoO. AGENCY 
WILLIAM R. BROWN, Mgr. 
Insurance of All Kinds 

FIRST NATIONAL BANK 
EAST ST. LOUIS, ILL. 











THE HERBERICH-HALL- 
HARTER CO. 
Insurance-Real Estate 
Mortgage Loans 
AKRON, OHIO 























HAMILTON & CHERRY 
GEN’L AGENTS 
CASUALTY INSURANCE 
Southern Ill., So. East Missouri and South 

est Indiana 


219 W. Main St. Carbondale, Ill. 








INDIANA 


THE C. F. MEDARIS CO. 
Loans - Insurance 
Surety Bonds 
610 Gardner Blidg., Toledo, Ohio 








: Casu: Chas. L. Crane Agency Co. 
saert me cunety Underwriters in All Branches 
405 Marion E. Taylor Bldg. Thoroughly Trained N 
Louisville, Ky. Representing the Largest Leading 
Eleventh Floor Pierce Building 
St. Louis, Mo. 
LOUISIANA 
LEON IRWIN & CO., Inc. Lawton-Byrne-Bruner 
Unexcelled Insurance Facilities. INSURANCE 
NEW ORLEANS, La. Saint Louis 
MICHIGAN NEW JERSEY 
The Dyer-Jension-Barry Co. || Boynton Brothers & Co. 
Lansing Insurance Agency Free Pe H, Boynton, President 
INSURANCE Hog C: Bvasts, Semretacy 


208 Capital National Bank Building 
Lansing, Michigan 











THE STATE SAVINGS AND 
TRUST COMPANY 
INSURANCE DEPARTMENT 


Complete facilities for handling all lines of 
insurance anywhere in the State of Indiana. 





Insurance, Mortgages and Real Estate 
87 Smith Street 
PERTH AMBOY, NEW JERSEY 











UNUSUAL COVERAGES 


You can handle 
them thru us 


THE JAMES & MANCHESTER CO. 


830 VINCENT AVE. CLEVELAND, 0. 








9 East Market St., Indianapolis, Ind. 











KANSAS 


Detroit Insurance Agency 
George J. Grau, Pres. 
Harry L. Newman, Vice Pres. 
George W. Carter, Vice Pres. 
Louis J. Lepper, Sec’y-Treas. 


Dime Bank Bldg. Detroit, Mich. 








T. C. Moffatt & Co. 


Insurance 


Essex Building, 35 Clinton Street 
NEWARK, N. J. 








THE McELROY co. 
Hartman Bldg. | COLUMBUS, O. 


Service Furnished 
onnsaks ter Fon Vana or Small 
Established 1675— 











Meade Investment Co. 
GENERAL AGENTS 


Topeka, Kansas 











MURPHY & O’BRIEN 
INSURANCE UNDERWRITERS 


Tenth Floor, Donovan Building 
DETROIT, MICH. 








NEARE, GIBBS & CO. 
Insurance Specialists 
Fire, Marine, Life, Automobile 
Liability and Surety Bonds 
211 East Fourth St. 
3466 CINCINNATI 








THE OSCAR C. OLT CO. 


ALL KINDS OF INSURANCE 
202 Ludlow Bldg. Dayton, Ohio 


Representing leading Fire & Casualty Companies 
leashes Wecticaed Assn. of Ins. Agents 
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Directory of Leading 
Local Agents 


PU 


TEXAS 





Established 1899 
FRANK J. MACKLIN 
FIRE INSURANCE 


306-10 Citizens Bank Bldg. 
COLUMBUS, O. 








F. W. Offenhauser & Co. 
Established 1882 


General Insurance 
Texarkana - Texas - Ark. 











The Firestone Insurance Agency Co. 


Insurance and Bonds 
Brokerage Solicited 


FIRESTONE PARK TRUST & SAVING BANK BLDG. 
AKRON, OHIO 





WEST VIRGINIA 


done to the building of the Mayville, N. 
D., normal school in the recent fire, it 
was estimated by the state fire and tor- 
nado insurance office in Bismarck, and 
settlement will be made on that basis, 
according to Harold Hopton, manager. 


Wisconsin Notes 

Frank R. Daniel of the Wisconsin In- 
spection Bureau aided the civil service 
commission of MilWaukee in conducting 
an examination there last week for as- 
sistant engineers for the Milwaukee fire 
department. 

Better fire protection is in sight for 
Rice Lake, Wis., as a result of approval 
given plans to better the waterworks 
system of the city through installation 
of a deep well turbine and booster pump, 
as well as incidental plumbing and 
piping. 

Investigation to determine the cause 
of an explosion which wreeked the 
japanning ovens of the L. J. Mueller 


Furnace Company plant in Milwaukee 
has been started. The explosion caused 
damage of more than $12,000. Possible 
defects in the electric wiring were ad- 
vanced as a cause of the fire. 


Richard E. Vernor, manager of the 
fire prevention department of the West- 
ern Actuarial Bureau, Chicago, was in 
Milwaukee last Monday talking before 
the Wisconsin State Fire Prevention as- 
sociation. The purpose of the address 
was the boosting of fire prevention work 
through the state associations. 

Fire believed to be of incendiary origin 
destroyed a rag and metal warehouse at 
592 Eleventh street, Milwaukee, last 
week and spread to adjoining buildings, 
imperiling a score of lives. The damage 
is estimated at approximately $7,000 
Fire department officials advanced the 
theory that the fire was the result of 
spontaneous combustion but because of 
the belief of the people in the vicinity 
that some person started the fire, Fire 
Marshal Asmuth has started an investi- 
gation. 














IN THE MISSOURI VALLEY 











OKLAHOMA 


LEE C. PAULL 
INSURANCE 
Wheeling, W. Va. 


B: 
Ee se 


W. Va. Brokerage Solicited 








THE T. E. BRANIFF 
COMPANY 


Insurance Specialists 
Oklahoma City, Oklahoma 








J. F. Paull & Company 
GENERAL AGENT. 
Rooms 508-9-10 Board of Trade Bidg. 
Wheeling, W. Va. 
Ohio, Pemwuyivenie, ood § ye Va. 








L. N. EWING, General Agent 
Commercial Casualty Co. 
Eureka Security F. & M. Ins. Co. 
Merchants Fire Ins. Co. 
DRAWER 1500 TULSA, OKLA. 








Jos. Emsheimer Insurance 


ency 
101-105 Riley Arg Wh 
- w 
Phone 


oni A 
, Pennsy) est Vi 
Brokerage Solicited : 


W. Va. 








Dickey-Ashby-Fountain Co. 
GENERAL AGENTS 


Insurance, Loans & Bonds 
1111-1118 Atlas Life Building 
TULSA, OKLA. 








DeVan & Company 
INSURANCE 
201-202-203-204 Union Bldg. 
Charleston-Kanawha, Va. 

. — 








Pearce Porter and Martin 
General Agents 
Exchange National Bank Bidg. 

| Tulsa 














TENNESSEE 





FOUNDED 1876 


Patterson, Bell & Crane Co. 
INSURANCE and BONDS 
CHARLESTON, WEST VIRGINIA 


Engineering Services and Gnsunstting 
Facilities for W. Va. Lines. 











LOVENTHAL BROS. 
Representing ¥. .-»-—E Goonne 
INSURANCE 
General Agents Globe Indemnity Co. 
Nashville, Tenn. 





WISCONSIN 











TEXAS 


Carpenter & Rowland 
612 Main St. RACINE, WIS. 








W.D. Lacy & Co. 


GENERAL INSURANCE 
Waco, Texas 


Chris Schroeder & Son Co. 
86 Michigan St. MILWAUKEE 
Engineering Service Service—All Lines 
The largest insurance agency in the 
State of Wisconsin 
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RICE & BELK 











Advertise Your Agency 


For value received 
The cost is low 


THE NATIONAL UNDERWRITER 
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OPPOSES AGENCY ADJUSTERS 





Nebraska Commissioner Strongly Com- 
mends Moves Made to Eliminate 





Them 
LINCOLN, NEB., Oct. 28.—Com- 
missioner Dumont of + Nebraska has 


written a letter of hearty congratulation 
to Charles R. Street, vice-president of the 
Great American, on the speech recently 
reported in THE NaTioNAL UNDERWRITER 
in which he insisted upon the agency 
adjuster being eliminated. Mr. Dumont 
is strongly of the opinion that neither 
the companies nor the agencies writing 
business should do the adjusting of 
losses. 

“T can heartily endorse Mr. Street's 
position in the matter,” said Mr. Du- 
mont. “The best ‘interests of everyone 
concerned, the companies as well as the 
policyholders, point clearly to the ad- 
justment of losses by competent men 
whose sole business is to ascertain what 
is the actual loss sustained. If the 
agents are adjusting losses, it will in- 
evitably mean that the men who give 
them the most business will get the 
most favorable treatment from them. 
The small policyholder with a loss is 
entitled to equal treatment, and adjust- 
ments of losses must be in hands disin- 
terested enough to see that he gets a 
square deal. 

“The same objection can be lodged 
where the companies themselves direct 
the adjusting. This leaves it open to 
one company, by making a liberal settle- 
ment, to bid for a big insurer’s business, 
and every other company on the risk 
must follow suit or lose out on future 
business... Efficient and impartial ad- 
justment. of claims is impossible unless 
the work is put in disinterested hands.” 





Iowa Blue Goose Luncheons 

DES MOINES, IA., Oct, 27—The noon- 
day luncheon held every Monday by the 
Blue Goose, is proving a popular and 
profitable movement. At this week's 
luncheon 53 members were present and 
were given an opportunity for the dis- 
cussion of matters that are of vital in- 


terest to the insurance men represented. | 


Sim Wherry, most loyal gander, sits at 
the head of the long table and directs 
the discussion or suggests action along 
helpful lines. 

The ladies’ auxiliary is planning a 
banquet and ball early in November, the 
announcement of the exact date to be 
made later. 





Iowa State Honors Mark Twain 


The Iowa State of Keokuk had a 
“house warming” last week at which 
time the building where Mark Twain 
worked as a printer just at the close 
of the Civil War, which has been re- 
modeled into a part of the n home 
of the company, was opened witli? appro- 
priate ceremonies. Old timers who had 
a personal acquaintance with the great 
humorist, most of them mere boys, but 
attracted to him by his droll mannerisms, 
related many observations made in those 
pioneer days. The Iowa State has fur- 
nished one room which has been named 
in memory of the noted character, “Mark 
Twain Room” stands out in gilt letters 
over the door. 


RULING ON OTHER INSURANCE 





Iowa Supreme Court Holds Mutual 
Policy Involved in Eagle Grove 
Case Not in Force 





DES MOINES, IA., Oct. 28.—A re- 
cent decision by the Iowa supreme 
court is of especial interest to fire com- 


panies. A man named Gade was con- 
ducting a hardware store in Eagle 
Grove, Ia. He secured insurance to the 


amount of $11,000 on his stock, dis- 
tributed among four stock companies 
and one mutual. Claim was made by the 
mutual, the Iowa Hardware Mutual of 
Mason City, that failure on the part of 
Gade to pay the first premium on a 
policy for $2,000 issued March 7, 1923, 
resulted in the cancellation of the pol- 
icy May 5, 1923. On May 31 the prop- 
erty was destroyed by fire. The mutual 
submitted proof that on four different 
eccasions the amount of the premium 
had been demanded and no attention 
paid to it and that Gade had been no- 
tified by registered mail three weeks 
before the fire occurred that the policy 
had been cancelled. 

The four stock companies on the loss 
paid their pro rata and brought suit 
against the mutual to compel the pay- 
ment of the balance. The lower court 
sustained their contention that the mu- 
tual should pay, but the supreme court 
reversed the decision. The decision, in 
summing up the issues involved, said: 

“The legislature has made it clear 
that when the defense of other out- 
standing insurance is interposed to re- 
duce the liability under a policy of in- 
surance, it must appear that such in- 
surance is valid and collectible.” The 
matter cannot be left to abide the haz- 
ards and uncertainties of som. future 
litigation between parties not before the 
'eourt. ‘Other valid and collectible in- 
|surance’ does not mean insurance 
which both parties deny exists, and the 
validity of which can only be deter- 
mined by a suit between proper par- 
ties.” 








Kansas City Blue Goose 


KANSAS CITY, MO., Oct. 27—The Blue 
Goose luncheon Monday had as chairman 
Charles Greer. The chief business was 
discussion of the dinner dance and card 
party to be given Nov. 16. C. W. Bean 
of the Continental is chairman of the 
entertainment committee. Among the in- 
cidents of the luncheon were the con- 
gratulations extended to Fred C. Meister, 
state agent of the Travelers Fire, who 
was married recently. 





Wants Central Adjustment Bureau 


TOPEKA, KAN., Oct, 27.—An effort is 
te be made to have a central adjust- 
ment bureau for both fire and hail losses 
in Kansas. Superintendent Baker has 
had censiderable correspondence with 
the hail companies relative to the estab- 
lishment of a joint hail adjustment 
bureau. There have been some favor- 
able comments made by the hail com- 
panies relative to this plan. 

The announcement that the fire com- 
panies were contemplating the estab- 
lishment of an adjustment bureau in 
; Chicago in an effort to save expense in 
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TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


| 
FIRE TORNADO FARM 
| HAIL AUTOMOBILE TRACTOR 











J. N. Parsons 


| 

| James N. Parsons & Co. 
Fire, Tornado, Automobile 

| Plate Glass, Elevator, Health and Accident 
and All Forms of Insurance 

| We know we can be of service to Texas agents 
| 1602-3 Kirby Bldg. 
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Edwin Hobby 


Dallas, Texas 











The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 





Full Plate Glass 
Coverage and Personal 
Automobile Accident 
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Prompt Honest 
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Your Out-of-Town Business— 





UR BROKERAGE DEPART- 
MENT will give the same 
prompt and efficient attention to 
your Out-of-Town business that we 
pride ourselves on giving on New 
York and Brooklyn lines. 


Our agency binds risks located any- 
where in the United States for the: 
Northern of London 
London & Scottish 
National Liberty 
Caledonian of Scotland 
Firemen’s of New Jersey 
United Merchants, N. J. 


LEWIS & GENDAR, Inc. 


Established 1867 





I LIBERTY ST., NEW YORK 


198 MONTAGUE ST., BROOKLYN 
Telephone John 0063 


Telephone Main 6370 








The Casualty Re@View saiccisenccicmen. $2. year. 














adjustments and secure uniform setle- 
ments brought about the suggestion 
from the Kansas department that such 
a bureau in this state would be looked 
upon with great favor. The proposition 
has not been discussed officially with 
the companies but has been taken up 
informally and the department is using 
its best efforts to persuade the com- 
panies to open a joint bureau in Kansas 
for adjusting both fire and hail losses. 


Fire Prevention Annual Meeting 


Cc. W. Borrett, secretary of the Iowa 
State Fire Prevention Association, an- 
nounces the annual meeting of the or- 
ganization in Des Moines Friday even- 
ing, Nov. 13. Dinner will be served at 
6:30, preceding the business’. session. 
There is every indication of a large at- 
tendance and the executive committee is 
leaving nothing undone to make it a 
record breaker both in attendance and 
interest. 

The successful campaign featured the 
past year by this organization has given 
it a prestige for service that promises 
a large increase in membership another 
year. Towns and cities inspected are 
beginning to realize the practical results 
that accrue from the services rendered. 
The infivence of the several inspection 
campaigns has extended far beyond the 
communities visited. 





Kansas City Fire Prevention Drive 


KANSAS CITY, MO., Oct. 27—The fall 
campaign in behalf of fire prevention in 
Kansas City is being centered on two 
factors, the support of the proposed bond 
issue including an issue for fire depart- 
ment purposes and water distribution, 
and the series of meetings for shopmen. 
The Citizens Fire Waste Council has 
prepared a folder printed in striking red, 
outlining the specific reasons for voting 
for the bonds, to improve the efficiency 
of the fire fighting department. The 
folder is being distributed through 
luncheon clubs, through the local agents’ 
association and direct to business men. 

At the weekly conference Thursday, 
with attendance of 209, the chairman 
was Walter Everly, chairman of the 
Citizens Fire Waste Council. Speakers 
were William Buchholz, chairman of the 
fire and water board, and Richard E. 
Vernor of Chicago. T. Alfred Fleming 
will be the chief speaker at the second 
conference this week. 





Inspection of Chillicothe, Mo. 


CHILLICOTHE, MO., Oct. 27—The Mis- 
souri State Fire Prevention Association 
inspected Chillicothe Thursday, with 36 
members present and working. A total 
of 200 risks were inspected and 176 were 
criticized, 88 percent, with 948 criticisms 
made. L. R. Choate, vice-president of 
the association, was chairman of the 
meeting. The chief speakers were W. O. 
Woodsmall and T. H. Carlton, who ad- 
dressed three groups of school children, 
totaling attendance of 1,380. The grade 
school pupils were addressed in a mov- 
ing picture house, where a film was shown. 
The evening meeting had an attendance 
of 75, the local business men respond- 
ing through G. E. Dille, superintendent 
of schools; Forrest Gill, president of the 
Rotary Club, and A. M. Hartman, a re- 
tail merchant, who made an especially 
intelligent talk on the necessity for fire 
prevention work, in appreciation of the 
helpful suggestions by the field men, 


Coy Addresses Credit Men 

LINCOLN, NEB., Oct. 27—At a recent 
meeting of the Lincoln Credit Men’s As- 
sociation, C. F, Coy presented the rela- 
tion of credit to fire, storm and liability 
insurance and stressed the part that each 
plays in rendering the founder the credit 
risk. The association voted a strong 
endorsement of his talk. 


Increase Lincoln Water Supply 

LINCOLN, NEB., Oct, 27.—A trial well 
in a “wildcat” territory in northeastern 
Lincoln, has yielded such excellent re- 
sults that the city water department will 
order three more 12-inch wells con- 
structed. A two-hour pumping resulted 
in pulling up 72,000 gallons, and the 
level, instead of going down 15 feet ag 
expected, dropped but eight feet during 
the trial. It will be connected to the 
city system as soon as the water clears. 
The well is 170 feet deep, and water was 
found at 100 feet. Since construction 
was completed the level has risen to 49 
feet below the ground surface. 

Commissioner Schroeder says that the 
four wells are expected to add 2,100,000 
gallons every 24 hours when completed 
and rigged up with pumps. This is about 








half the average daily cunsumption in 
the city at the present time. The cost 
per well is $5,000. The plans proposed 
a 500,000 gallon reservoir in that sec- 
tion of the city, with a total investment 
of $45,000 or $50,0v0. 


Cats Meow Initiation 


ST. LOUIS, MO., Oct. 27.—The Order of 
Cats Meow held its fall initiation exer- 
cises Thursday evening, nine kittens 
being admitted to the realm. 

This organization is unique in that no 
one is ever permitted to apply for mem- 
bership. The members from time to time 
vote on young men in the insurance busi- 
ness in St, Louis and vicinity who are 
deemed to possess the qualifications of 
membership. Prospective Cats are se- 
lected with a view to the future, only 
young men are regarded as capable of 
filling important insurance posts in years 
to come being sent application blanks, 

Those initiated were: Elmer Tigges, 
American Automobile; Frank Henderson, 
Crane Insurance Agency; R. W. Tiernan, 
P. J. Soucy Agency, East St. Louis; Wes- 
ley H. Becker and M. O. Weber, Mercan- 
tile Insurance Agency; Harry C. Jensen, 
Underwriters Adjusting Company; 
Stephen D. Sexton, Jr., Sexton Insurance 
Agency, East St. Louis; Thomas J. Eng- 
lish, English Adjusting Co., and W. S. 
Ayers, state agent Phoenix Assurance. 





Plan Inspection of Lincoln 


LINCOLN, NEB., Oct. 27.—The fire pre- 
vention committee of the chamber of 
commerce has arranged for a general in- 
spection here Nov. 16-20. The details 
were arranged by committees from the 
State Fire Prevention Association and 
local insurance men. P, K. Walsh of 
Omaha, president of the state associa- 
tion, was present, along with E. R. Per- 
fect, R. D. Voges and E. S. Freeman from 
that city. The local group was made 
up of Chairman Fred Groth of the fire 
prevention committee of the chamber, 
L. B. Clark, E. C. Folsom, C. F. Coy and 
Everett C. Wilson. 

In addition to the inspection work, it 
is planned to have a speaker at the 
motion picture theater houses, at the 
noon luncheons of the chamber of com- 
merce and of the half dozen civic clubs. 
A big public meeting will be held in the 
auditorium the night of November 19, 
at which Richard E. Vernor, manager 
of the fire prevention department of the 
Western Actuarial Bureau, will be the 
speaker. 





St. Louis Explosion Loss 

Damage to the Laclede Gas Light Com- 
pany’s building at Eleventh and Olive 
streets, St. Louis, by an explosion Oct. 
8 is estimated at $71,000, divided as fol- 
lows: To building proper, $40,000; to 
piping and electric wiring, $17,000: to 
fixtures, etc., from fire and water, $14,000. 
The building was covered by $1,130,000 
fire insurance and the fixtures by $89,000. 


Iowa Notes 


James E. Lawler, 73, veteran insurance 
man of Cedar Rapids, Ia., died there last 
week after a lingering illness. He had 
been a resident of the city 58 years. 

Suits aggregating $47,500 have been 
filed by A. E. Sherman, owner of the 
Sherman Clothing Company, Des Moines, 
Ia., against 20 insurance companies for 
alleged damage to his store by fire July 
17. 


It is reported that the one story brick 
building of Dyer & Dyer, hardware mer- 
chants of Pleasantville. Ia., which burned 
Sunday, will be rebuilt. The firm car- 
ried no insurance. They estimate the 
loss at $25,000. 

Larrabee, near Cherokee, Ia., was vis- 
ited by fire in the business section last 
week and damage estimated at $25,000 
resulted. The Meyers general _ store, 
Braith’s drug store and Odd Fellows hall, 
all frame buildings, were destroyed. The 
loss is covered by insurance. 

At Davenport, Ia., fire in the garage 
of the 0. W. Plagman Auto Transporta- 
tion Company destroyed the building and 
contents, valued at $60,000. The exact 
number of machines destroyed has not 
been determined but it is believed more 
than 25 automobiles were burned. 

The Globe clothing store of Des Moines 
sustained a damage estimated at $50,000 
from fire which started in the basement. 
Gas which escaped when firemen cut into 
the pipes while removing a portion of 
the floor and wall overcame a number 
of firemen and greatly interfered with 
the subduing of the flames. 


Fire of unknown origin destroyed com- 
pletely the Ottenstein garage at North 
Platte, Neh... last week. The loss is esti- 
mated at $20,000, with insurance roughly 
figured at 60 per eent. Most of the cars 


stored there were damaged, while several 
were burned up. 
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TRINITY FIRE SOON LAUNCHED 


] 


Dallas Company to Start Business the | 


First of the Year as $2,000,000 
Corporation 


DALLAS, TEX., Oct. 28.—J. E. Jar- 
ratt, president of the J. E. Jarratt Com- 
pany, investment bankers of San Anto- 
nio, and R. A. Belknap, insurance man 
of Dallas, are the organizers of the 
Trinity Fire, which will begin writing 
business about Jan. 1, as previously an- 
nounced. The company will have capi- 


other ways, and on other kinds of in- 
surance. 





Enters Lancaster Agency 


Herbert C. Jones of Dallas, special 
agent in Texas for the American Alli- 
ance, has purchased a half interest in the 
Rhea Insurance Agency of Lancaster, 
Tex., and as soon as he can be relieved 


| of his special agency duties he will de- 
| vote all of his time to the local agency. 


tal of $1,000,000 and surplus of $1,000,- | 
000. It is proposed to develop the com- | 


pany rapidly until it is operating on a 
national scope. The Trinity Fire as a 
$2,000,000 corporation, will be the larg- 
est fire insurance company ever organ- 
ized in the southwest, it is claimed. The 


The Rhea agency is well known in 
Lancaster. It is the largest agency in 
the town. Miss Bertha Williams, who 


has Been connected with the agency for 


several years, has also purchased a half | 


interest. Mr. Jones and Miss Williams 
will conduct the business. 

Mr. Jones has traveled for the Ameri- 
can Alliance in Texas for the past six 


years, He spent two years in the home 
office of the Great American at New 
| York. Previous to that he was engaged 


home office of the company is in the | 


Santa Fe building in this city. 


Insurance Women’s Club Elects 


DALLAS, TEX., Oct. 27—The Insurance 
Women’s Club met in business session 
last week and elected officers for the 
ensuing year and decided upon a series 
of programs and club work for the win- 
ter season. 


Budget System to Handle Premiums 


The Insurance Premium Financing 
Company is being established at Dallas, 
Tex., by R. B. Spurgin. The plan is to 
handle premium notes or premium col- 
lections on a budget system. Many agents 
cannot carry their customers for a long 
period. The Insurance Premium Financ- 
ing Company will act in the place of a 
bank on such transactions. Dr. Spurgin, 
the founder, has been rendering such 
service personally to a few life insur- 
ance agents, but believes there is a large 
field for it and intends to push the plan 
steadily by means of advertising and in 


| department of the North 


j}agent in north Texas for the 


in the local business at Marlin, Tex. 


Tucker to North Texas 


DALLAS, TEX., Oct. 27—Ben I. Simp- 
son of Atlanta, manager of the southern 
America, was 
in Dallas last week and announced the 
appointment of M. A. Tucker as special 
Alliance 
and the Philadelphia Fire & Marine. Mr. 
Tucker will have headquarters at Dallas. 
He has been traveling in Texas for the 
North America for the past seven years, 
having headquarters at San Antonio. 

Glenn Herndon of Dallas continues to 
have supervision over north Texas for 
the North America. 


9 


Some Unique Texas Claims 


HOUSTON, TEX., Oct. 28—Insurance 
agencies get some unique claims for 
damage. Three that have come in lately 


to Cravens, Dargan & Co. get the prize. 

One policyholder sent in a damage claim 
for $75, stating that two goats butted 
all the veneer off his brand new Hudson 
sedan. The goats approached the car 
from opposite directions. 


| Standard 


| tically 


back, then he lunged. Goat No. 2 re- 


| peated the performance on the other side. 


They continued to butt the car as long 


| Texas many years. 


as the highly polished enamel reflected | 
| the automobile department of the branch 
Another claim was for the “partial loss | 


their images. 

of one Jersey calf.” It seems this calf 
was struck by lightning and burned. 
Practically all its hair was singed off 
but it was otherwise unhurt. Officials 
of the agency are debating whether to 
contest the claim until new hair grows 


! 
| another goat in the reflection. He stepped | several fire and automobile companies 
| for Texas. 


The Dexter brothers have 
been in the general agency business in 
Mr. Wheeler, before 
going with the Aetna, was in charge of 


office of the Fireman's Fund. 





Windstorm Losses in Oklahoma 
LAWTON, OKLA., Oct. 27.—A little 


| windstorm flurry northeast of this city, 


and the suit is dismissed, or pay off and | 
| swear off. 


The third unusual claim was for a new 
automobile finish. Someone threw a rot- 
ten egg against the side of the car. The 
sulphur in the egg yolk ruined the finish. 


Federal Lloyds Reinsured 


The Federal Lloyds of Dallas, Tex., 
has been reinsured in the Commercial 
Standard of that city. The Commercial 
had its charter amended to 
write in addition to fire insurance prac- 
all casualty lines, except 


| dent and health. 


| here a hard blow. 


Belated Texas Hail Losses 


HOUSTON, TEX., Oct. 28—AIllI hail poli- 
cies in Texas expired Oct. 15, but fate 


| dealt the Cravens, Dargan & Co. agency 


| Dexter and Charles L. 


Goat No. 1 saw | general agents. 


On Oct. 14 there was 
a flurry of hail storms in north and west 
Texas that brought in many damage 
claims, one for as high as $3,500. The 
loss in each case averaged 70 percent. 


Loss in Dallas Business District 


DALLAS, TEX., Oct. 27—Approximate 
fire loss of $200,000 was suffered by the 
paint store of Devoe & Reynolds Com- 
pany, in the heart of the business dis- 
trict. The entire stock of the paint com- 
pany was destroyed besides stock of the 
Hooker Hardware Company, valued at 
$75,000, and stock of the Howell Com- 
pany, furniture dealers, valued at $50,000. 


J. D. Wheeler’s Change 


Joe D. Wheeler of Dallas, automobile 
special agent of the Aetna, has resigned 
and will be associated with George L. 
Dexter under the 
Bros. & Wheeler, 
The firm will represent 


firm name of Dexter 


| Monday 


acci- | 


extending to Dyncan, Coalgate, Pitts- 
burg, Indiahoma and vicinities, caused 
a large number of small damage claims, 
aggregating about $15,000 or $20,000. 
Most of the damage was due to window 


glass loss and windblown rain. The 
largest percentage of loss was among 
farm buildings of various kinds. 


Texas Blue Goose Lunch 


There was a good attendance at the 
luncheon of the Texas Blue 
Goose at Dallas. W. Scott Clark, most 
loyal gander presided. 

Carl M. Hunt, delegate’ to the recent 


| grand nest meeting at Chicago made his- 
| report 


on that meeting. 

Charles Bullock, chairman of the com- 
mittee handling the charity fund, asked 
for suggestions as to its distribution. 
It is the concensus of opinion that the 
pond distribute much of its fund during 
the holidays to causes that are proven 
worthy after investigation. 

The members of the Texas pond con- 
tribute largely to this charity fund. The 
Texas pond probably does more along 
this line than any other pond in the 
| country. This is a creditable work and 
at the time of the reading of the annual 
report of the Texas pond at the grand 
nest meeting much favorable comment 
was heard. 

A special drive for new members of the 
Texas pond will be made this year. 





Oklahoma Notes 


Dan Murchinson, special agent for the 
Automobile in Oklahoma, is on a visit 

| to Hartford. 

Norman Nelson, manager of the Bates 
Adjustment Company, Oklahoma City, is 
taking a three weeks trip through the 
east. 

A group of buildings in the 
section of Ada, Okla., burned 

| insurance on various small retail 


business 
involving 
busi- 
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ness stocks and buildings. 
carried amounted to about 


Insurance 
$21,000. The 


loss is expected to be total. The build- 
ings were owned by Mrs. V. D. Price, 
Jessie A. Price, M. Pelter, J. Vu. Burdick 


and Minnie White. 


Texas Notes 


A. R. Phillips, New York, 
dent Great American, is a 
Dallas this week 

L. B. Hughes, Dallas state 
the Crum & Forster fleet, 
father of a baby girl. 

W. S. Ellis, state agent of the 
in Texas, has been visiting the 
Orleans office of the company. 

Mitchell C. Moore, special agent of the 
Hartford in west Texas, has just re- 
turned from a visit to the Atlanta office 
of the company. 

Cc. A. Woolford, Jr., agency superin- 
tendent of the Hartford Fire at Atlanta, 
is paying a brief visit to the Dallas office 
of the company, where he was formerly 
associated as special agent. 

R. H. Colcock, Jr., assistant manager 
of the Liverpool & London & Globe at 
New Orleans, paid a brief visit to Texas 
last week, visiting Houston, San Antonio 
and Austin. 

John M. Mathias, farm special agent at 
Amarillo, Tex., for the Hartford Fire, 
is being moved to the Dallas office of 
the Hartford, and will be in charge of 
the hail department office, which is being 
opened here. 

A new insurance agency 
ganized in Forth Worth, Tex. Robert 
T. Welbourn, formerly with Johnson, 
Sansom & Co., has established offices in 
the Wheat building under the firm name 
of Robert T. Welborn & Co. 


vice-presi- 
visitor in 


agent for 
is the proud 


Star 
New 


has been or- 


Cc. W. Avery, local insurance man at 
Bentonville, Ark., committed suicide last 
week in New Orleans. The suicide was 
caused by morbid melancholia, caused 
by worry over financial troubles. Mr. 
Avery disappeared from Bentonville 
about three weeks ago. 


Fieldman Goes to Detroit 


W. L. Fieldman, who has been con- 
nected with the Tennessee Inspection Bu- 
reau and recently in charge of the Chat- 
tanooga office, has resigned to go with 
the Underwriters Service Association in 
charge of the Detroit office. 


Fire destroyed the Summit Brick Com- 
pany’s plant at en wie near Lis- 
bon, O., with a loss of $15,0 











r 





IN THE SOUTHERN STATES 














MARKING TIME AT Er TES 


| Local Agents Hope to Bring About | 
Reconciliation in the Board in 
That City 


MEMPHIS, TENN., Oct. 28.—Mem- | 
bers of the Memphis Insurance Ex- 
change are marking time, wondering if 
anything serious will happen on account 
of.the resignation of Marx & Bensdorff. 
Under the rules of the exchange no com- 
pany can have both a board and a non- 
board agency. Inasmuch as Marx & 
Bensdorf represent companies that are 
in board agencies, a showdown will have 
to be made in a short time. This agency 
objected to the by-laws of the ex- 
change, which provide that no agent 
shall pay solicitors an amount that will 
not give the agent an over-riding com- 
mission of 10 percent. This means that 
under the 15, 20 and 25 percent commis- 
sion plan the solicitors get 5, 10 and 15 
percent. 

Marx & Bensdorff are local agents 
for the Travelers Fire. It has a num- 
ber of solicitors writing casualty, acci- 
dent and life insurance. Marx & Bens- 
dorff consider these as regular whole 
time agents and desire to pay them 10 
percent on agency 15 percent business. 
All its selicitors were raised to that 
basis. When the matter was taken up 
with the board of directors of the In- 
surance Exchange, they refused to ac- 
knowledge the legality of this action. 

Negotiations are under way looking 
toward a settlement of the matter before 
it becomes acute. 


Alfred R. Washington, who was in the 
insurance business at Newport, Ky., until 
going to San Francisco a few years ago, 
died there a few days ago. Burial was 





at Paris, Ky. 





IGNORE APPLICATION RULE 


| Virginia Agents Generally Not Getting | 
Them on Farm Business and Com- 
panies Don’t Ask Corrections 


RICHMOND, VA., Oct. 28.—The 
majority of Virginia agents are not now 
undertaking to get a signed application | 
and most companies are not calling for 
a correction of violations of daily re- 
ports on this account. Such is the in- 
formation of Charles P. Walford, Jr., 
president of the Virginia Association of 
Insurance Agents, with reference to the 
mandatory farm application rule. He 
passes it along to members of the asso- 
ciation in his October news letter sent 
out a few days ago. 

_Frank 


Mr. Walford and Secretary 
Blanton of the Virginia association re- 
cently attended the convention of the 
National Association in Kansas City. 
During the convention officers of the 
state associations comprising the S. E. 
U. A. territory held a conference rela- 
tive to the mandatory rule. A resolution 
was passed requesting the S. E. U. A. 
to rescind the rule. This was forwarded 
to the president of the S. E. U. A. 
Mr. Walford also imparts this informa- 
tion in his letter. 

Regarding a visit which a committee 
of the Virginia association made to 
Hartford several weeks ago for a con- | 
ference with the executive committee 
of the S. E. U. A., he voices the opinion 
that the visit will prove beneficial. 
Members of the committee were Louis 
T. Dobie, Herbert B. Race and himself. 
Purpose of the visit was to voice oppo- 
sition to the mandatory application and 
to make known that agents in Virginia 
were almost a unit in opposing it. 

Mr. Walford recites that the commit- | 








| The talk of W. 


tee which went to Hartford was im- 


| pressed with the fact that the companies 


are sincerely alarmed at the high loss 
ratio on farm property for the past five 
years. He voices confidence that the 
| agents will be willing to cooperate with 
the companies in a movement to reduce 
| these losses in any reasonable way. The 
question of rescinding the mandatory 
rule is scheduled to be considered at a 
meeting of the S. U. A. in Wash- 
ington Nov. 4 


TENNESSEE MEETING EVENTS 


Program for the Annual Convention of 
the State Association of Local 
Agents 


NASHVILLE, TENN., Oct. 28.— 
The program of the Tennessee Associ- 
ation of Insurance Agents for the con- 
vention Nov. 5-6 at the Hermitage Ho- 
tel, Nashville, is about completed. Bai- 
lie Gross of Bailie Gross & Co., presi- 
dent of the Nashville Board, has ap- 
pointed some old convention stagers on 
the reception and entertainment com- 
mittees, including Charles B. H. Lov- 
enthal, entertainment; H. Phelps Smith, 
reception; Miss Mary Kreig, registra- 
tion. Edward Sulzbacher is chairman 
of the finance committee, and W. D. 
Gale, attendance. 


Splendid Program 


This is the 31st annual meeting of 
the Tennessee association. The organi- 
zation is on a more solid basis than 
ever in its history. A splendid program 
is being arranged. It will be a quick 
and snappy one, with plenty of time 
left for the agents theselves to get in 
their work, many of whom are looking 
forward to the executive session with 
much interest which will be held in the 
afternoon of the first day with intermis- 
sions in the general program for any 
subject it may be desired to bring up. 
M. Hall of Memphis, 
southern general counsel of the United 
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States Fidelity & Guaranty, on “Com- 
pensation Laws and Claim Adjustments” 
is probably receiving more thought than 
anything on the program. It will be 
remembered what efforts the companies 
have made to get increased compensa- 
ation rates in Tennessee and how in- 
different they are to the business under 
present rates. There seems to be some 
hope that Mr. Hall may arouse the 
powers that be to do something in con- 
nection with rates. 
Quackenbos to Speak 


Charles R. Reed of La Follette, presi- 
dent, will preside at the meetings. A 
talk that will prove of moment to the 
agents will be by the manager of the 
Tennessee Inspection Bureau, F. B. 
Quackenbos, on “Automatic Sprinklers 
the Local Agent.” Then comes 
former Insurance Commissioner A. W. 
Briscoe of Alabama on “Ailments and 
Remedies.” Those who have _ heard 
Mr. Briscoe consider him one of the 
ablest talkers that has ever appeared 
before a state convention. 

The social occasion of the meeting— 
except golf—will be the dinner on the 
evening of the first day at which 
probably some local man will preside. 

Program in Detail 

The prograin in detail: 

FIRST CONVENTION DAY 
Thursday Morning, Nov, 5 
10 o’clock 

Singing—“America.” 

Invocation—Dr. Rodger T. Noos, 

Address of Welcome—Bailie 
president Nashville Board. 

tesponse—S. M. Williamson, Memphis. 

Minutes. 

President’s Report—C. R. 
Follette. 

Secretary-Treasurer’s 
Julia Hindman, 

Report of Chairman of (Fire) Execu- 
tive Committee—H. Phelps Smith, Nash- 
ville. 

Report of Chairman of (Casualty) Ex- 
ecutive Committee—W. H. Wilson, Knox- 
ville. 

A. W. Briscoe, former Insurance Com- 
missioner of Alabama, “Ailments and 
Remedies.” 

W. M,. Hall, General Southern Counsel, 
U. S. Fidelity & Guaranty Company, 
“Compensation Laws and Claim Adjust- 
ments.” 

Open Discussion by Local 
“Difficulties—Remedies.” 

Adjournment for lunch. 

Thursday Afternoon, Nov. 5 
2 o’clock 

A. S. Caldwell, Insurance Commissioner. 

Raymond Daniel of Atlanta, “Fellow 
Citizens of the Household.” 

Report of Grievance 
Henry G. McMillan, 

Report of Public 
—C. L. Daughtry, Nashville. 

Appointment of Nominations, 
tions and Auditing Committees. 

Executive Session. 

Friday Morning, Nov. 6 


Gross, 


Reed, La 


Report — Miss 


Agents, 


Committee — 
Relations Committee 


Resolu- 


10 o’clock 
_Address—Representative of the Na- 
tional Association. 


Address—F. B. Quackenbos, Chairman 
. F. P. A. Automatic Sprinkler Com- 
mittee, “Automatic Sprinklers and the 
Local Agent.” 


E. M. Gillenwaters, Commissioner of 


Labor, “Relations of Local Agent to Fire 
Prevention.” 


Executive Session. 

Friday Afternoon, Noy. 6 

2 o'clock 
Any Topic the Membership May Desire 
Brought Out. 

Report Resolutions Committee. 
Report Auditing Committee. 
Report Nomination Committee. 
Unfinished Business. 


Alabama Windstorm 


So far as could be learned, the severe 
windstorm that swept a section of Ala- 
bama on Saturday and Sunday last, 
causing the loss of a dozen lifes and 
the destruction of con:‘derable property, 
is not likely to be productive of many 
claims upon the tornado writing com- 
panies. The afflicted zone was sparsely 
populated and contained no particularly 
important residential or mercantile build- 
ing. W hile a good volume of tornado 
business is written in the south, man- 
agers are surprised that there is not 
greater demand for the indemnity, par- 


| Chamber of 





ticularly on the part of banks, trust 
companies and building and loan asso- 
Ciations, whose interest as mortgagees 
is large. 


Birmingham Fire Starts 
The Birmingham Fire will start writ- 
ing Nov. 2. H. G. Seibels is president. 
Mr. Seibels is head of the Jemison-Sei- 
bels Agency at Birmingham, Ala. The 
capital is $100,000 paid in. 





Inspect Tullahoma, Tenn. 


The Tennessee State Fire Prevention 
Association held a very successful meet- 


ing at Tullahoma, Tenn., Friday, with 21 
members participating in the inspection 
of all mercantile, public and school 
buildings in the town. The association 


members were guests of the 
at noon luncheon, when talks were made 
by E. T. Holman and F. H. Warren for 
the visitors. Talks were also made at 
all the schools. 


Rotary Club 


According to Secretary W. P. Rankin 
the inspection developed the fact that 
fully 80 percent of the risks were de- 
ficient. The next meeting of the asso- 
eiation will be in Johnson City, Eliza- 
bethton and Erwin, in east Tennessee, 
with inspections of the last two towns 
Nov. 18 and a two-days inspection at 
Johnson City Nov. 19-20. i 

Work Is Combined 
A few months ago the Nashville, Tenn., 


Commerce took over the 
Safety Council, and shortly thereafter the 
fire prevention committee work which 
had been and still is under the direction 
of Fire Chief Waver. J. S. Patrick, who 
had been doing the safety work, con- 
tinues as secretary of both organiza- 
tions with a regular salary from the 
Chamber of Commerce. Thus the two 
important civic efforts are being fos- 
tered by the chamber, with continuous 
hammering 365 days in the year. The 
schools are lined up for every teacher, 
to say something about one or both sub- 


jects to the school children every day 
with prizes offered for best essays on 
either one. 
Addresses Kiwanis Club 
C. Hollinshed, inspector for the Vir- 
ginia Inspection & Rating Bureau, was 


a guest of the Hopewell Kiwanis Club 
while he was in that city the other day 
inspecting electric wiring. He ad- 
dressed the Kiwanis Club on fire hazards, 
stressing particularly the danger of im- 
proper electrical wiring and defective 
electrical appliances. The Kiwanians, he 
was advised, plan to make an effort in 
the near future to secure a new classifi- 
cation for the city with a view of getting 
lower insurance rates. Hopewell is now 
rated as a third class city. 


Virginia Regional Meeting 

The first regional conference of the 
Virginia Association of Insurance Agents 
was scheduled to be held in Bristol 
Thursday of this week with E. W. Kelly 
of that city as chairman of the meeting. 
Decision to hold regional conferences in 
different sections of the state during the 


current year was reached at the last 
annual meeting of the association held 
in Newport News in June. Date and 


plece of the next conference is yet to be 
fixed. 


Incendiary Fires Increase 


FRANKFORT, KY., Oct. 28—The de- 
partment of fire prevention and rates 
has secured 18 convictions and 70 indict- 
ments for arson in the past 18 months, 
according to the report of State Auditor 
W. H. Shanks. There has been an in- 
crease in the number of incendiary fires, 
reported to the department for the period 
covered by the report, due to the fact 
that local officials are indifferent and 
fail to cooperate with the state in the 
investigation of arson cases and prose- 
ecution for such offenses, according to 
Deputy Auditor Henry M. Bosworth. 

The increase in the number of incen- 
diary fires has been shown in spite of 
the fact that the department has been 
successful in securing more indictments 
for arson than ever before in the history 
of these states. 


Death of Mrs. Lloyd 


RICHMOND, VA., Oct. 27—Mrs, Anne 
Elizabeth Lloyd, wife of Carl T. Lloyd, 
special agent of the National Liberty in 
Virginia, died at a Richmond hospital 
Oct. 25, following an operation for sinus 
trouble which she underwent three days 
previously. Her death was caused by 
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INDEPENDENT ADJUSTERS 
ILLINOIS MISSOURI IOWA | KANSAS OKLAHOMA MISSOURI 
QUINCY ADJUSTMENT W. C. TRAVIS 
and SERVICE BUREAU | Adjuster 
Fire, Tornado and Automobile Losses 


GEORGE C. GILL, Mgr. 


Wells Bldg. QUINCY, ILL. 





CHAS. W. KRUEGER 
GENERAL ADJUSTER 


Mountain Field Denver, Colo. 





FIRE AUTOMOBILE 
J. L. FOSTER 


INSURANCE ADJUSTER 
617 First National Bank Bldg. 





(NDIANA 


V. M. “ARMY” ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 
ELKS CLUB 
INDIANAPOLIS, IND. 





Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Phone Main 0144 INDIANAPOLIS, IND. 


Springfield, Minois 


PLEASANTON, KANSAS 





MICHIGAN 

| Ww. A. GIBSON 

| AUTOMOBILE AND BURGLARY 
LOSS ADJUSTMENTS 

|Real Estate Exchange, : : DETROIT 


| 
eer 





W. H. LARKIN 

| Adjuster of Automobile Losses for Insurance 
Companies 

| 1124 Third St., South Minneapolis, Minn. 
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| LYMAN HANES 
General Adjuster for Insurance Companies 
| Geneva 2603 MINNEAPOLIS 
J. F. Main J. W. Bake 
MAIN & BAKER CO. 


General Adjusters 
50% Palace Bidg. 


MISSOURI 











Minneapolis 
KANSAS 





F. W. LITTLE, JR. 
Adjuster 
Fire and Automobile Losses 


$83-S0S Orear-Leslie Bidg. KANSAS CITY, MO 
Over 30 Years’ Experience 





INDIANA ADJUSTMENT COMPANY 


George A. Henry, Mgr. 
Investigations—Ad justments—Inspections 
Automobile Losses a Specialty 
1232 Meyer-Kiser Bank Building, Indianapolis, Indiana 


NEBRASKA, 1oWa 
H. A. JEWELL 


ADJUSTER 
Fire, Tornado and Automobile Losses, and 


Casualty Claims 
507-8 Omaha Loan Building Omaha, Nebr. 





Lloyd Adjustment & Service Co. 
Philip W. McDonald, Mgr. 

General Adjusters for insurance companies 
Northern Indiana, Southern Michigan and 
Eastern Illinois. 

209 Union Trust Building, South Bend, Ind. 
P. O. Box 616 





KANSAS 
KINKEL ADJUSTMENT AGENCY 
JOHN M. KINKEL W. P. KINKEL 
Fire, Tornado and Automobile Losses Adjusted 
HUTCHINSON, KANSAS 


Cc. J. WOOLDRIDGE 
GENERAL ADJUSTER 


36 Davidson Bidg. Sioux City, lows 
PENNSYLVANIA 
WILLIAM A. McGUIRE COMPANY 


Inoesti; ee en, ee el 
e Insurance Compani 
JONES LAW BLDG. PITTSBURGH, PA. 


CALIFORNIA 
H. L. WITTENBERG & BRO. 
Automobile Adjusters 


Licensed and Bonded Investigators 
805 Insurance Exchange Bidg., Los Angeles, Calif. 
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a week is the cost of The 
National Underwriter by 
annual subscription. 


NEW YORK 
ROSS L. KING, Jr. 
AUTOMOBILE ADJUSTER 


| Office: 305 S. Warren St. SYRACUSE. N. Y. 


Garage: 718-720 S. Clinton St. 


GUS. H. WINTEMBERG 
Appraisals and Adjust ments of 
Aatomobile Insurance Claims 


859 Leader-News Bld 
CLEVELAND, © 








Cherry 1564 
W. W. CORNELL 
GENERAL ADJUSTER 
CASUALTY - AUTOMOBILE - FIRE 
1325 Guarantee Title Bidg. Cleveland, Ohic 


NORTHERN AND CENTRAL OHIO 
SCOTT S. WOLF 


Phone East 1008 
Fremont, Ohio 


30 Years Experience in Real Estate, lasurance and Contracting Business 
“ORVILLE R. HEGEL 


Adjuster of Automobile Losses 
Lowe-K. Bldg. Ohi 
«a uM 
OKLAHOMA 


THE FULLER ADJUSTMENT COMPANY 


Prompt Adjustment Service 
Provided in Oklahoma 
Offices at 


Tulsa, Oklahoma 
213 Atco Bidg. 


L. M. Hallock, Mgr. 








809 Carbon St. 
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Oklahoma City 
215 Merc. Bidg. 


| Guy H. Fuller, Mgr. 
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blood poisoning, which developed after 
the operation. Prior to her marriage 
she was employed for several years in 
the office of W. G. Maury, sole agent at 
Richmond for the National Liberty. 


Memphis Wants Fire Marshals 
NASHVILLE, TENN., Oct. 27 bd = M. 
Gillenwaters, state fire marshal, has been 
notified of his appointment as a member 
of the committee on state building codes 





of the National Fire Marshals’ Associa- 
tion. <An effort is being made to bring 
the 1926 convention of this association 


to Memphis, Tenn. 


Inspection Bureau Conference 


NASHVILLE, TENN., Oct. 27—The an- 
nual branch managers’ conference of the 
Tennessee Inspection Bureau will be 


held here Nov. 4, according to announce- 
ment by Manager F. B. Quackenbos of 
Nashville. He said that 10 or 15 branch 
managers would attend the meeting 
which would be strictly a business ses- 
sion. 


Caldwell Addresses Nashville Board 

NASHVILLE, TENN., Oct. 27—The 
Nashville Board held its regular meeting 
last week with Commissioner A. S. Cald- 
well as the guest of honor. Mr. Cald- 
well discussed the benefits which came 
through organization for the advance- 
ment and protection of the business. 

The board voted to change its consti- 
tution and by-laws so as to make a ma- 
jority of those present and voting neces- 
sary to carry a proposition before the 
board rather than a three-fourths vote 


| 
| 


| ing facilities at Clarksville, 


as formerly. Another change had to do 
with the number constituting a quorum. 





Improves Equipment, Gets Lower Rate 


By reason of recent improved fire fight- 
the Tennes- 
Inspection Bureau has revised its 
classification placing it in the sixth class. 
It was formerly in the seventh class, 

Union City, Tenn., has installed a new 
America-LaFrance triple combination 
fire engine with a capacity of 750 gallons 
per minute. 

Lenoir City has also installed a Brock- 
way triple combination fire engine with 
a capacity of 300 gallons per minute. 


see 





Kentucky Notes 


William L. Smith was sentenced to one 


| year in the reformatory for arson by the 


i 


criminal court at Louisville, Ky. 

Bemiss B. Van Dyke, a _ prominent 
broker in Louisville, Ky., died at his 
home last week after a prolonged illness. 
He was 61 years old. 





Virginia Notes 


Science Hall at the University of Rich- 
mond was burned last week, entailing 
a loss estimated at $60,000, party cov- 
ered by insurance. The fire is believed 
to have started by a bit of phosphorus 
left out of water in the chemistry de- 
partment, 

John M. Butler, 


president of the Suffolk 
Insurance 


Corporation, Suffolk, Va., died 
suddenly in his automobile the night of 
Oct. 20 while driving home from a mov- 
ing picture show. Mrs. Butler was seated 
beside him. She was unable to stop the 
car when he was stricken, and it ran 
into a tree. She escaped injury. 














ON THE PACIFIC COAST | 











COMPLETE CONFERENCE ike Magnet AGAIN AT HELM 


A. L. Merritt Heads Executive Com- 
mittee of Coast Auto Underwriters 
—New Collision Plan 


SAN FRANCISCO, CAL., Oct. 28.— 


A. L. Merritt, Pacific Coast manager 
for the American Fore companies, and 
Joy Lichtenstein, manager of the two 


Hartfords, have been elected chairman 
and vice-chairman respectively of the 
executive committee of the Pacific Coast 
Automobile Underwriters Conference. 


| 
| 
| 


| 
| 


In connection with the reduction in col- | 


lision rates for members of the National 
Automobile Club of California made by 
the Pacific Coan Automobile Under- 
writers Conference, it is announced that 
the reduction will be 15 percent on full 
coverage collision and 20 percent on 
modified, $50 and $100 
no case will the reduction or allowance 
be more than the limit of $10, however. 
The differential has been sought by the 
Pacific Coast Conference for several 
months past from the governing board 
of the National Conference. 

In making the announcement to mem- 
ber companies following a meeting of 


the executive committee of the con- 
ference, Manager Arnold Hodgkinson 
said this action was prompted by the 


fact that members of the National Au- 


Has Become Owner of Southwestern 
Automobile and Put Up Securities 
That Were Satisfactory 


Le Blodgett of the Blodgett Finance 
Corporation of Los Angeles, who was 
founder of the Southwestern Automobile 
Insurance Company of that city, which 
closed its doors, states that when he 
turned his stock over to the purchasers, 
the assets consisted principally of cash 
and bonds. He claims that the company 
was in a solvent condition. When the 
insurance department made its examina- 
tion Mr. Blodgett said it decided that 
real estate mortgages which the com- 
pany then held were not admissible and 
accordingly took over the company tem- 


| porarily until the assets were made ac- 


deductible. In| 


| deal was consummated and I am 


tomobile Club are preferred risks in that ' 


the 
State; 


600 service 
that losses 


they are protected by 
units throughout the 
could be adjusted and repairs made 
quicker and with less expense in this 
manner. Also that a damaged car will 
immediately have the attentiom of the 
club service units regardless of the lo- 
cation of the accident and promptly 
towed into safety without any added 
expense to the insuring company. 
Greater volume of business is also an- 
ticipated. 


Confer at Los Angeles 

LOS ANGELES, CAL., Oct. 27—The 
ifornia Conference of Insurance 
ests had a meeting in Los 
week and at the same time the executive 
committee of the Agents and Brokers 
Conference held a meeting for discussion 
of the advisability «f requesting the 
Pacific Board to have a committee from 
the A. B.C. meet with the executive com- 
mittee of the board to consider questions 
which are now agitating insurance in- 
terests. 


Cal- 
Inter- 
Angeles last 





} picture 


ceptable. Mr. Blodgett then continues: 

“The owners of the stock apparently 
being unable to made good, I made a 
proposition to repurchase the entire 
capital stock of the company and there- 
after put up actual cash and bonds for 
needed capital, surplus and reserve to 
put the company in a solvent condition. 
This offer was accepted and sanctioned 
by the state insurance department. The 
now 
the sole owner of the Southwestern 
again, which means that policyholders’ 
interests will be protected and all claims 
and liabilities be paid in full dollar for 
dollar, which has been the Blodgett way 


for 40 years of business.” 





Plea for Fire Prevention 


SALT LAKE CITY, UTAH, Oct. 
an address here this week H. W. 
thews, chairman of the 
fire prevention committee, drew a word 
of a state of society 50 years 
hence in which fire fighting appliances 
would not be necessary. Mr. Matthews 
said the day is coming when the main 
object of the fire department will not be 
to extinguish fires. He pleaded for more 
“fire prevention.” 


27—In 
Mat- 
Salt Lake county 





Wants Qualified Agents 

OGDEN, UTAH, Oct. 27—“The time 
ceme when only the most ethical and 
efficient men must be permitted to sell 
insurance,” said Commissioner McQuarrie 
in an address here this week before the 
Insurance Agents Association of Ogden. 
Mr. McQuarrie expressed his displeasure 
at the idea of insurance companies ap- 
pointing “just any one” as agent. He 


has 





begged that the appointment and 
conduct of agents be surrounded with 
restrictions such as obtain in the medi- 
eal profession. “The insurance business 
should be made a profession of dignity,” 
he said. 


New Los Angeles Fire Boat 


LOS ANGELES, CAL. Oct. 27—Los 
Angeles fire boat No. 2 was launched at 
San Pedro harbor last week. The boat 
was designed by local marine architects 
and built by a local ship building com- 


the | 


| men of the city. W. E. 


| bould, and Major Sam Parker, 


pany at a cost of $214,000. It will be | 
placed in commission about Nov. 1. The 
boat is 99 feet long, built of steel, 


equipped with triple screw propellors and 
seven Winton gasoline engines. It has 
five monitors capable of throwing 10,000 
gallons of water per minute. Plans of 
the fire department contemplate the 
building of a slightly smaller boat also, 
as economies effected in the building of 
No. 2 boat resulted in a saving from the 
$400,000 bond issue appropriated for the 
purpose sufficient to provide the addi- 
tional boat. 


Fix Los Angeles Exchange Date 


LOS ANGELES, CAL., Oct. 27—The an- 
nual dinner meeting of the Los Angeles 
Fire Insurance Exchange, which had 
been set for Oct. 13 and was postponed 
from that date on account of the sudden 
death of Mrs. Kothe, wife of Manager 
George Kothe, will be held Nov. 17. 


Would Increase School Insurance 


SALT LAKE CITY, UTAH, Oct. 27— 
Salt Lake City needs another $1,000,000 
of fire insurance on its school buildings, 
according to its superintendent of build- 
ings and grounds. The city is 
$3,000,000 at present. 


Probe Auto Dealer Agents 


SAN FRANCISCO, CAL., Oct. 28.—The 
executive committee of the Pacific Board 
has appointed William Deans. McClure 
Kelly, Benjamin Goodwin, George 0. 
Smith, A. T. Bailey and H. F. Mills a 
committee to consider the appointment 
of automobile dealers and garages in the 
state of Washington as agents for board 
companies. 





To Boost Chamber of Commerce 


Jay E. Johnson, prominent life agent 
of Salt Lake City and former president 
of the Utah Association of Life Under- 
writers, has been chosen chairman of a 
committee of the Chamber of Commerce- 


| on the Pacific 


Commercial Club which will work with 
the membership committee of that or- 
ganization in an effort to secure a 
greater membership among the insurance 
McKell, promi- 
city, is vice- 
committee. P. J, 
Cannon, W. E. Me- 
Bond, Clarence Ray- 
president 
of the Utah Association of Life Under- 
writers, are members of this committee, 


nent surety 
chairman 
Purcell, 

Kell, 


man of the 
of the new 
George J. 
Richard W. 


Change Made by Palmetto 


SAN FRANCISCO, CAL. Oct. 28.— 
Jerome B. White, San Francisco attorney, 
has taken over the general agency in 
California for the Palmetto Fire. He 
succeeds Dr. Andrew H. Palmer, super- 
intendent of the crop and weather de- 
partment of the Automobile of Hartford 
coast, who has resigned 


as statutory general agent of the Pal- 


metto. 
Coast Notes 
The insurance agency of R. S. Whit- 
more & coe Los Angeles, has moved 


from the National City Bank building to 
the 9th floor of the Commercial Exchange 
building. 

Geckler & Bakers, adjusters, have 
moved their offices from the fifth floor 
of the National City Bank building, Los 
Angeles, to the 9th floor of Commercial 
Exchange building. 

Henry F. Risbrough at Los Angeles, 
assistant insurance commissioner of Cali- 
fornia, has been ill at his home in that 
city for several days but is now reported 
considerably improved and his return to 


the office expected shortly. 
| About 20 members of Los Angeles 
Chapter No. 1 of American Association 


? | of Fire 
carrying | 


|} undetermined, 
| defective wiring 


| manager of the ‘ 
| associated companies, 


Insurance Adjusters attended a 
joint session with Fresno Chapter No. 2 
at Lebec, California, Oct. 23. It was a 
get-together meeting for the purpose of 
discussing plans for promoting the best 
interests of the association and increas- 
ing its membership. 

A loss estimated at $50,000 was caused 
by a fire in Los Angeles Oct. 20, which 
partly destroyed three warehouses of the 
Warren & Bailey Company, dealers in 
mill and engine supplies, 713-723 Com- 
mercial street. The cause of the fire is 
but it is believed that 
was responsible. 

E. Cc. F. Knowles, Pacific department 
Phoenix of London and 
is expected to re- 
turn to San Francisco this week after 
several weeks in New York where he 
attended a meeting of the governing 
board of the National Automobile Under- 
writers Conference and also met the 
home office executives of his companies. 








| 
| 
| 





IN THE MOUNTAIN FIELD 











SUPERVISORY COMMITTEE oN 


Mountain People Had a Conference 
Going Over the Work of the 
Two Organizations 


DENVER, COLO., Oct. 
approval of the delinquent 
and decision to continue the present 
method of operation of the auto theft 
bureau of the Mountain Field Club were 
the chief activities of the meeting of 
the Rocky Mountain Supervisory Com- 
nittee held at Colorado Springs Monday 
and Tuesday of this week. The com- 
mittee decided that the delinquent 
agency rule is to be given a continued 
and more comprehensive tryout. The 
auto theft bureau will continue its pres- 


28.—Hearty 
agency rule 


| Bailey, 


ent method of operation, and E. A. 
Gormley, special agent, will go ahead | 
under Chicago supervision, with offices 


remaining adjacent to those of the sec- 
retary of the Rocky Mountain Fire Un- 
derwriters Association, in Denver. Com- 
plete harmony and quick handling of 
business marked the meetings. 


Review Inspection Bureau Work 


On Monday the meeting was confined 
to the routine of reviewing the work of 
the Mountain States Inspection Bureau, 
with W. B. Flickinger, Chicago, chair- 
man of the Union's committee, presid- 
ing. Lee H. Simonton, manager of the 
M. S. I. Bureau, Denver, attended. 

oe Tuesday the meeting took up the 
rees of the Rocky Mountain Fire 

Underwriters Association. Frederic 
Williams, Denver, executive secretary of 
that organization, attended. ) a 


San Francisco, of Pacific coast 
committee, presided at Tuesday’s session. 

Attending from local territory were 
the members of the auto theft commit- 
tee of the Mountain Field Club and 
executive Committee of the Field Club. 
The main supervisory committee is 
made up of committees representing the 
Western Union, Western Insurance Bu- 
reau and Pacific Board. 

Those present were Frank G. White, 
charman Pacific committee; A. T. Bai- 
ley; Waite Bliven, Chicago, committee 
chairman for the Western Bureau, and 
Chas. H. Yunker of Milwaukee, bureau 
committeeman. 

The Union’s committee was repre- 
sented by W. B. Flickinger, Fred B. 
Luce and Fred A. Rye, all of Chicago. 
E. B. Hatch, secretary of the Union, 
also of Chicago, was present at the 
meeting, as was Rudolph Belcher, Chi- 
cago, general manager of the Western 


| Insurance Bureau. 


| be of great 


H. B. Greer Resigns 


H. B. Greer of Denver, state agent of 
the Royal in Colorado and Wyoming, has 
resigned. The company has not yet ap- 
pointed his successor. sefore going with 
the Royal, Mr. Greer was in the old gen- 
eral agency of E. J. Miller, before the 
combination of Cobbs, Miller & Stebbins 
was formed. 





Would Revise Denver Valuations 


DENVER, COLO., Oct. 27.—A thorough 
check-up of all city property here for 
the purpose of bringing assessed valua- 
tions up to date will start immediately, 
it is announced by city officials. Results 
of the revaluation, underwriters say, will 
interest to the profession 
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here. Insurance values on property, it | 
is announced, will play an important Rie 
in determining true modern values. 
downtown sites, now among the | 
most desirable in the city, are still 
assessed under schedules current 25 
years ago. Other sections of the city, 
now greatly depreciated, are still valued 
at rates which were fixed when those | 
sections were more desirable. 


Many 


Want New Denver Fire Stations 


DENVER, COLO., Oct. 27.—Unless the 
1925 budget of the city and county of 
Denver is revised to include appropria- | 
tions for the construction of two new 
Denver fire stations, the passage of the 
budget in the city council will be ac- 
tively opposed by the Allied Council of 
Improvement Associations of the city, 
it was decided last week at the weekly 
meeting of that body. Recent growth 
of the city has created urgent need for 
these proposed fire stations, one at West 
Forty-sixth avenue and Lowell boule- 
vard, and the other at East Sixth ave- 
nue and St. Paul street. 





Reduce Forest Fire Losses 


DENVER, COLO., Oct. 27.—Proof that 
spreading the gospel of fire prevention 
to the general public pays big dividends, 
local underwriters point out, is shown 
in the recent report of C. J. Stahl, acting 
district United States forecaster here. 
The report shows that during the high 
hazard season in Colorado national 
forests this year, ending about Sept. 30, 
only 54 acres of timber were destroyed, 
compared with 1,959 acres burned over 
during a like period in 1925. 

Extraordinary conditions of forest fire 
hazard this year, as well as sharp reduc- 


| 30, 


| clared, accounts in great measure for the 
| saving of Colorado timber lands. 


| Krueger, 


| affairs of the company, 


comparison of 1924 and 1925 losses even 
more striking. The actual number of 
fires started this year were 89, in con- 
trast with 144 fires started up to Sept. 
1924. 


Cooperation of the public, it is de- 


Report on Failed Denver Agency 


DENVER, COLO., Oct. 27.—Charles W. 
independent adjuster here, re- 
cently appointed receiver for the Home 
Insurance & Investment Company here, 
last week made his preliminary report 
to Judge Symes of United States district 
court, by whom Mr. Krueger was ap- 
pointed. The report informs the court 
that as yet no estimate of losses to the 
insurance companies represented by the 
Home agency can be made, but that the 
which is deeply 
involved in connection with the recent 
failure of the Globe National Bank here, 
will be cleared up in as little time as 
possible. Contrary to an earlier an- 
nouncement, Mr. Krueger has not given 
up his business as independent adjuster, 
the receivership being considered a tem- 
porary task which he hopes to clear up 
within a comparatively short time. 


Fulkerson Given Wyoming 


DENVER, COLO., Oct. 27.—W. B. Ful- 
kerson, Jr., for the past five years with 
the Denver office of the Mountain States 
Inspection Bureau, has been appointed 
district inspector at Cheyenne in charge 
of Wyoming, filling the vacancy left by 
the recent death of E. J. Venard, district 
inspector, who died two weeks ago in a 
Cheyenne hospital after a major opera- 
tion. Mr. Venard also was connected 
with the Denver office of the bureau 





tion in fire fighting expense, make the 


before going to Wyoming. 








NEWS FROM EASTERN FIELD 














WRITE MUCH STRIKE COVER 


Large Volume of Riot and Civil Com- | 


motion in Pennsylvania, Result of 


Anthracite Trouble 


PHILADELPHIA, PA., Oct. 
Business in strike, riot and civil com- 
motion insurance has gone ahead by 
leaps and bounds lately in Insurance 
Row here because of the great anthra- 
cite coal strike in this state. Promi- 
nent underwriters report a constant de- 
mand for such coverage. In fact this 
business is proceeding at a clip nearly 
three times as much as normally. 

Coal operators are responsible for 
this fast mounting insurance coverage 
as an additional protection to forestall 
contingencies that might arise tending 
to cancel fire insurance contracts al- 
ready held. 


It is announced here by a close in- | 


surance observer, who has just returned 
trom the coal strike zone, that no vio- 
lent actions are anticipated by the strik- 
ers, in the near future, at all events. 
Fnancial embarrassment is not ex- 
pected for some time, it was reported 
by the insurance expert. But although 
no immediate alarm is being felt by un- 
derwriters in this state over the coal 
Strike status at present, yet it is known 
that the anthracite region of idleness is 
being closely watched and any increase 
in moral or physical hazard will be 
known at once. 


New Middle Department Members 

PHILADELPHIA, PA., Oct. 28—The 
following new members were elected to 
the Fire Underwriters Association of the 
Middle Department at its meeting here 
last week: Charles E. Cabell, Northern 
Assurance; I. S. Suplee, Farmers Fire; 
Charles A. Vooris, Yorkshire; Louis Bel- 
field, National Union; L. A. Smith, Equity 
Fire; James M. Beatty, Fire Association; 
S. M. Buck, Transcontinental; Le Roy 
Wood, Manufacturers’ Fire; Joseph A. 
Arneth, Phoenix Assurance; C. F. Kap- 
pert, Phoenix of Hartford; Everett Ful- 
ler, Boston and Old Colony. 


Fire observation towers of steel con- 
Struction have been placed throughout all 
large tracts of standing timber in north- 
Western Pennsylvania. These towers, 
which are equipped with scientific in- 
Struments for locating small fires at a 
distance, are in charge of fire wardens. 


28.— 


BALTIMORE RATES 


| UPHOLDS 


Head of Fire Underwriters Association 
Tells Why They Are Higher Than 
in Other Cities 





BALTIMORE, MD., Oct. 28.— 
| “There are several things which justify 
a higher rate for insurance on dwellings 
in Baltimore than in certain other 
cities,” said Gen. Henry M. Warfield, 
president of the Baltimore Fire Under- 
writers’ Association, in reply to daily 
newspaper attack on insurance rates 
| charged in Baltimore. He said further: 
In New York, for instance, there is a 
coinsurance clause in policies written on 
| dwellings above a certain stated value. 
That means, for instance, if a man’s 
house is valued at $10,000 he must carry 
at least $8,000 insurance if he wishes to 
collect his full loss—up to that amount 
| -——in case of fire. If he carries a smaller 
amount of insurance he must also carry 
a proportionate part of the possible loss. 
The result is that in New York houses 
| are insured for a much larger percentage 
of their value and the premium income 
is much larger than in Baltimore, 


Low Insurance to Value 

In Phils 
there is no coinsurance 
to dwellings. But in 
ground rent system has the effect of 
causing owners to insure for a_ very 
much lower percentage of value than in 


in Baltimore— 
clause applied 
Baltimore the 





most of the other larger cities, so that, 
| while the rate per hundred here is 
| higher, the actual premium paid per 
dwelling is probably very little if any 
| more. 

In Baltimore many if not most dwell- 
| ings are built on land which is subject 


to ground rent. They are largely financed 
by building and loan associations which 
carry mortgage for a certain portion of 
the cost of the house. The house is 
likely to be insured only for the amount 
of the mortgage. 

The fact is that in Baltimore fire un- 
| derwriters are compelled to write a very 
| large number of policies on dwellings 
for $1,000 or $2,000 only. They pay a 
premium of only a very few dollars, but 
they cost just as much to handle and 
|} to put through the office as policies for 
much larger sums, which bring in a cor- 
respondingly larger premium income. 


Small Policies Expensive 


It is true, also, that the cost of solicit- 

















A Company for Good 
Agents . 


Eighteen years of continuous progress 
have molded a reputation for the 
Home Fire Insurance Company of 
Arkansas that commands the conf- 
dence of every local agent. From an 
idea in 1905 this institution has grown 
to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 
you will find a satisfied agent 


We have excellent agency oppor- 
tunities in Arkansas, Louisiana and 
Mississippi. 


Home Fire Insurance Co. 
of Little Rock, Arkansas 









































12th Street and Baltimore Avenue 


atest 


the business district, 
the combined buying 
power giving the best 
in room accommoda- 
tions,cafe and dining 
service at fair prices, 
S. J. Wurrmore, 
Chairman 


Ie the very center of 
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Joseru REICHL, a= 

V-P. and Gen. Mgr. 


Jos. R. Dumont, Mer. Hotel Baltimore 
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DETROIT NATIONAL FIRE 


Insurance Company 


231-233 John R. Street, DETROIT, MICHIGAN 
tees and Gen. Manager WYNN C. GEROW, Secretary 
Sas’ Mc TEAHEN, Treasu ~ _M. E. BLACK, Assistant Secretary 
ROBERT R .BUCKNELL. Assi y 











“A Staunch and Reliable American Company” 






D. M. et hae 
E. J Boo 
i nn 
HE EVERETT 
E.P WEBB 
Asst. 


4S Years of “Honorable Indemnity” 
Surplus to Policyholders $1,003,866.04 


Assets $2,444,162.93 
WM. T. BENALLACK, Superintendent of Agents, DETROIT, MICH. 
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collecting the premiums is very great. 
It is equally true that any trace of a fire 
will instantly wipe out the tiny premium 
paid. 

I may say that the Underwriters As- 
sociation now is voting on a proposal to 
extend the present city rates on dwell- 
ings to the territory included in the new 
annexation, where they are now consid- 
erably higher. I anticipate these reduc- 
tions will be approved. If they are it 
will, of course, lower the average rate 
paid on dwellings in the whole city. 

Recently a special committee of the 
Fire Underwriters Association was ap- 
pointed to examine and report on the 
rates for dwellings. This committee, af- 
ter spending much time and effort on the 
work, made a unanimous report recom- 
mending that dwelling house rates in 
Baltimore should be lowered. The re- 
port and recommendation were put be- 
fore the members of the board for their 
approval, but were defeated when put 
to a vote. 





OBEY RULES OR BE EXPELLED 
Drastic Action Taken by Underwriters 
Association of the Middle 
Department 


PHILADELPHIA] PA,, Oct. 28.— 


The most drastic action ever taken by | 


the Fire Underwritegs Association of 
the Middle Depar&iient was _ that 
adopted by the mefaiiers, at a special 
meeting here last week. <It was voted 
203 to 1 to amend’ the by-laws of the 
association so that any member would 
be expelled on failing to correct within 
a reasonable time violations of its rules 
and regulations. 

A committee composed of company 
executives had previously indorsed the 
amendment to the manual. Then it was 
formally placed before the association 
membership for approval. Louis Wie- 
dehold, Jr., secretary of the association, 
declares it has reached a point where 
summary action must be taken to check 
violations of its rules. 

First offenses will be subject to nomi- 
nal fines, he says, and if offenses per- 
sist thereafter then expulsion of such 
offending companies from the associa- 
tion is the only recourse left. Following 
is the amendment adopted: 

At the expiration of the first calendar 
month, succeeding the month in which 
the daily report or other paper has been 
submitted for certification, the secretary 
shall forward to each company a list of 
its uncorrected violations of rules and 
rates, 

At the expiration of the month im- 
mediately following, a second list of un- 
corrected violations, 60 days in arrears, 
shall be forwarded to each company. At 
the close of the next month, a third and 
final list shall be forwarded by regis- 
tered mail to an executive officer of each 
company, covering all uncorrected vio- 
lations that are 90 days in arrears. 

Any appeal shall be made in writing 
by the company interested, and shall be 
submitted to the secretary of the Under- 
writers’ Association of the Middle De- 
partment. 

Ten days after the receipt of the 90- 
day list by the company interested, the 
violation or violations enumerated there- 
on that remain uncorrected, shall be 
submitted together with complete files, 
to the executive committee of the asso- 
ciation. If, after review of the executive 
committee, the criticism is sustained, the 
executive committee shall, for delay in 
correcting, levy a fine of not exceeding 
$10 for each violation. 

Failure to pay fine and correct vio- 
lation within 20 days after receipt of 
notification, shall require the executive 
committee to recommend to the associa- 
tion the expulsion of the offending com- 
pany and its special agents, from mem- 
bership in the Underwriters’ Association 
of the Middle Department, in accord with 
Article VII of the constitution. 





Connecticut Insurance Day Plans 


Further plans for Insurance Day at 
Hartford, Conn., Nov. 18 are being: com- 
pleted. James L. Case of Norwich is 
chairman of the committee and Don 
North secretary. T. D. Faulkner will 
represent the casualty agents of the state 
and Winslow Russell the life agents. 
The meetings will be held in the ‘Trav- 








elers auditorium with a banquet at Hotel 
Bond. 


Klingman Agency Appointed 

BOSTON, MASS., Oct. 28—The Eastern 
Underwriters Agency of the Camden Fire 
will be represented in Boston by L, W. 
Klingman Company as general agents 
for the Metropolitan district. The Kling- 
man Company has also been appointed 
general agent for the Columbian Na- 
tional Life for accident and health. Paul 
L. Mansfield has been appointed mana- 
ger of the L. W. Klingman’s accident and 
health department. 


Philadelphia Underwriters Club 


PHILADELPHIA, PA., Oct. 27—The 
regular autumn meeting of the Philadel- 
phia Underwriters Club, made up of field 
men of the Middle Department, was held 
here last week. There were more than 
100 present. H, A. Thornton presided. 

The principal speaker was Laurence DB. 
Falls, agency superintendent of the 
American of Newark, who talked on “Use 
and Occupancy Insurance.” Another 
speaker was Clarence T. Hubbard, as- 
sistant secretary of the Automobile of 
Hartford. He said insurance required 
the highest form of salesmanship be- 
cause it was “intangible.” Like re- 
ligion, he said, it was hardest to sell. 

The final speaker was T. Z. Franklin, 
special hazard department manager of 
the Automobile. 


New York City Blue Goose 


The New York City Blue Goose will 
have an opportunity to hear one of New 
York’s most picturesque characters, Nov. 
9, when Urbain Ledoux, known more 
familiarly as “Mr. Zero,”’ will address 
the pond. Mr. Ledoux will be only one 
feature of a bill which also calls for 
entertainment by the “Gold Dust Twins,” 
noted radio entertainers. —. Te” 
Keeler, special agent of the American 
Eagle, will act as toastmaster. Wallace 
Kelly, chairman of the initiation commit- 
tee, will conduct a personal tour to the 
waters of the pond for the benefit of the 
goslings., 





Baltimore Insurance Society Speakers 


BALTIMORE, MD., Oct. 27—The Insur- 
ance Society of Baltimore announces the 
following speakers for the junior or first 
year fire course: Principles and History 





of Fire Insurance, Charles H. Roloson, 
Jr., secretary, Central Fire; Fire Insur- 
ance Contract—the Policy, W. Calvin 
Chesnut, insurance attorney; Building 
Construction, Charles C. Dominge, as- 
sistant secretary, Great American; Fire 
Prevention and Fire Protection, Carl W. 
Wheelock, chief engineer, Association of 
Fire Underwriters; Common Fire Haz- 
ards, Paul I. Leary, Maryland Survey 
Bureau; The Woodworking Industries, F. 
Albert Roloson, secretary-treasurer, 
Warfield-Roloson Company; English— 
Elementary, John G. Reese, insurance 
supervisor, Consolidated Gas Electric 
Light & Power Company; Street Railway 
Properties, U. O. Michaels, Maury, Don- 
nelly, Williams & Parr; Garages, George 
C. Kern, engineer, Association of Fire 
Underwriters. 


Appointments Are Made 


The Pennsylvania state agency for the 
New York Fire and the western Penn- 
Sylvania agency for the American 
Equitable and the Metropolitan Under- 
writers has been given to Martin J. 
Pheffer of Harrisburg, the eastern Penn- 
Sylvania general agency of the American 
Eqquitable going to J. J. Yungling of 
Allentown, M. J. O’Malley of Scranton 
handling the Metropolitan Underwriters 
in the same field, 





Eastern Notes 


The Harrison Real Estate Corporation, 
Buffalo, N. Y., which operates a very 
insurance department, is moving 
the new 23-story Liberty Bank 
building. 

Lack of water supply made it impos- 
sible for the apparatus of the Olean, N. 
Y., fire department to do anything to 
save the Jewell Hotel, just beyond the 


city line, which was destroyed by fire 
last week. 
The 75-mile gale that swept western 


New York last week, blew loose a tin 
roof on a freight car standing on a spur 
line of the International Trolley Com- 
pany at Lockport. The tin formed con- 
tact with the trolley feed wire and 
started a fire which burned five freight 
—- loaded with paper, causing a $75,000 
oss. 

James A. Richardson of J. E, Richard- 
son & Sons, Baltimore, president of the 
Baltimore Salvage Corps, has sailed for 
Honolulu, after an extended trip over the 
west and northwest. Mr. Richardson, 
who had not been in the best of health 
before he went for the trip, is reported 
as now in fine shape. He is expected to 
return to Baltimore about Thanksgiving. 














IN THE CANADIAN FIELD 














SEEK REPARATIONS DECISION 


File List Claim With Canadian Com- 
mission to See If British Com- 
panies Can Participate 


MONTREAL, CAN., Oct. 28.—Coun- 
sel for Dale & Co., agents for British 
and American companies, have filed 2 
question with the reparations commis- 
sion as to whether British companies 
can secure compensation for goods lost 
during the war from Canada’s share in 
the reparations, and a ruling is sought 
on whether Dale & Co. can make claims 
on behalf of the companies for which 
they are agents or the companies operat- 
ing under a Canadian license can file 
their own claim. The case was prepared 
at the request of Commissioner Friel in 
order to settle the complicated question 
of insurance claims, as the consequences 
for Canada would be serious if British 
companies, unable to secure reparation 
in their own country, should apply for 
a share in the Canadian funds. 

It was pointed out that in Britain 
claims of insurance companies had not 


been considered, as reparations had been 


granted to individuals. A similar view 
is taken by Commissioner Friel wko 
believes that the insurance companies 
are not entitled to be reimbursed, but he 
is giving an opportunity to prove their 
grounds for their claims. He said that 
if the losses of the companies were 
paid, it would be only fair that profits 
should be deducted. Deputy Commis- 
sioner Relph also brought out the point 
that these claims in question are not 
exactly claims against Germany, as they 
would be paid from the funds alloted to 
Canada as reimbursement for her war 
losses. 





It is doubtful if the Canadian | 


government would allow so much money 
to leave the country even if the repara- 
tions commission should admit the right 
of British companies to reimbursement. 


INSURANCE A PUBLIC SERVICE 


Superintendent Foster Upholds Govern- 
ment Control in Address Before 
Ontario Agents 


TORONTO, ONT., Oct. 28.—At the 
annual convention of the Ontario Fire 
& Casualty Insurance Agents’ Associa- 
tion in Toronto, R. Leighton Foster, 
superintendent of insurance for Ontario, 
gave an address on the Ontario law, 
and reviewed the growth of government 
supervision. He justified the anti-dis- 


crimination law on the ground that the | 


business of insurance companies is more 
closely allied to public service than to 
ordinary commercial corporations. There 
should be no bargain sales in the in- 
surance business, he said. He also sug- 
gested that discrimination in commis- 
sions was open to question. 

Regarding general rate levels, he 
pointed out that past statutes had laid 
great stress on adequate rates, but said 
little or nothing about excessive or dis- 
criminatory rates. The leaders in rate 
cutting, he went on, charge tariff or 
near-tariff rates on some business, and 
cut rates where they have to meet com- 
petition. This, concluded Mr. 
fully justified government interference. 
Moral hazard was an important factor 
in losses, but no practical way of rat- 
ing it had ben discovered. It was a 
question of underwriting, and not of rat- 
ing, and should not be a cloak for dis- 
crimination. 


D. Finlayson, 





Foster, | 


Dominion superin- | 


tendent of insurance, gave an address 
outlining recent developments in fire 
and automobile insurance. Referring to 
fire insurance, he stated that the years 
1915-19 had been very profitable to the 
fire insurance companies, business ex- 
panding rapidly and losses remaining 
low, but in the last five years, 1920-24, 
though business was well maintained, 
the losses had increased enormously, 
and expenses had also grown. In an 
analysis made by the department cov- 
ering the last four years, it was found 
that the loss ratio on dwellings in pro- 
tected cities and on sprinklered risks 
had been very low, while the losses on 
unprotected dwellings and farm risks 
have been very high. He cited the fol- 
lowing figures for the period: Dvwell- 
ings, protected, 40.71 percent; dwellings, 
unprotected, 72.86 percent; farm prop- 
erty, 120.56 percent; sprinklered risks, 
30.01 percent. 





Canadian Losses Compared 
According to the “Monetary Times,” 
fire losses in Canada for the week end- 
ing Oct. 14, 1925, are estimated at 
$251,200, as compared with $1,032,050 for 
the corresponding week of 1924. 


Licensed for Automobile Business 

The British Colonial Fire has been li- 
censed to transact in Canada the busi- 
ness of automobile insurance in addi- 
tion to the other classes for which it is 
already licensed. 





Canadian Notes 
The Motor Union has appointed Hettle- 
Drennan Co. at Saskatoon, Sask. 
T. W. Baker & Co. of Calgary have 
been appointed to represent the Patriotic. 


W. S. Newton of Winnipeg has been 
appointed to represent the Union of 
Canton. 


Cc. A. Richardson, Canadian manager 
of the North British, and W. E. Findlay, 
Canadian manager of the Niagara, were 
in Winnipeg last week. 

H. S. Hegler of Edmonton, Alta, has 
been appointed to represent the Fire As- 
sociation and the Casualty Company of 
Canada, in place of J. P. McBeath. 

George H. Bell, manager of the Na- 
tional Fire of Hartford at Chicago, and 
S. T. Maxwell, secretary of the company, 
were visitors to Winnipeg last week. 
Mr. Maxwell later left for the Coast. 

Walter J. Blackburn, secretary of the 
Western Canada Insurance Club, is in 
Chicago, and will visit the Underwriters 
Laboratories and the Casualty Informa- 
tion Clearing House while in that city. 





J. T. Trezevant’s Anniversary 


John T. Trezevant, senior member of 
the firm of Trezevant & Cochran, gen- 
eral agents at Dallas, Tex., celebrated 
his 83rd birthday at his residence there 
last week. Colonel Trezevant had all 
his relatives in and about Dallas out at 
his home for the occasion. The colonel 
established the first insurance agency 
in that section of the country. He said 
at the celebration Dallas was then a city 
of some 5,000 population. He has seen 
it grow to 200,000 and become one of 
the leading insurance centers of the na- 
tion. Colonel Trezevant went to Dallas 
shortly after the Civil War. 


Death of Joseph G. Grossheim 


Joseph G. Grossheim of Alton, IIL, 
general agent for the Home Life and 
head of the Grossheim Insurance 
Agency, which conducted a general in- 
surance business, died as a restilt of an 
automobile accident last Saturday even- 
ing when he was returning from the 
Michigan-Illinois foot-ball game _ at 
Champaign. The accident was due to 
the skidding of the machine on a wet 
pavement. The other occupants of the 
car were uninjured. Mr. Grossheim 
was 38 years of age and is survived by 
a widow and a six year old son. The 
funeral was held from St. Mary’s Cath- 
olic Church at Alton. 


Refusal to Review Case 
The United States Supreme Court in 
a decision this week refused to review a 
case involving the question whether 


there was enough unlawful combination 
among certain companies: engaged in in- 
stallation of sprinkler systems sufficient 
to invalidate a contract which M. Ber- 
enson of Boston had with the H. G. 
Vogel Company. 
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VAIL HAD FINE EXPERIENCE 





New Head of Western Automobile Un- 
derwriters Conference Spent Years 
in Insurance Business 





James D. Vail, assistant general agent 
in the western office of the Hartford 
Fire, who is in charge of its automo- 
bile department, is regarded as one of 
the authorities on automobile under- 
writing. He was recently elected presi- 
dent of the Western Automobile Un- 
derwriters Conference. He has given 
much attention to that organization hav- 
ing served on various committees. He 
was twice chairman of the executive 
committee. 

He has given 15 years of active serv- 
ice to automobile underwriting and his 
counsel is often sought by those in the 
business. Mr. Vail was a clerk in a 
bank in a Dakota town where he went 
in 1886 and did some insurance on the 














JAMES D. 


New President Western Automobile 
Conference 


VAIL 


side. He wrote his first policy at the 
time in the Hartford Fire. After spend- 
ing nine years in the banking business 
in Dakota, he went on the road in 1895 
as special agent for the Hartford Fire 
covering northern Minnesota and North 
Dakota. After five years he was called 
to the western department at Chicago 
and put in charge of the survey depart- 
ment. In 1911 he went to the home of- 
fice at Hartford as assistant general 
agent and built up the automobile busi- 
ness of the company in the entire coun- 
try. In 1916 he returned to Chicago to 
take charge of all the automobile and 
specialty transportation lines for the 
Hartford Fire and Citizens in 19 states 
covered by the western general agency. 





INCREASES COLLISION RATES 





Union Automobile Says There Is No 
Warrant for Decrease, as Proposed 
by Western Conference 





LINCOLN, NEB., Oct. 28.—The 
Unjon Automobile has slightly increased 
its collision rates, and in the opinion of 
Fred Groth, in charge of the Nebraska 
business, there is no warrant in the ex- 
perience of that company for reductions 
such as were recently recommended by 


the Western Automobile Underwriters | 


Conference. The Union is non-affiliated. 
It contends that sound underwriting 


calls for rates that will give a profit on | 


the business done, and says its present 
schedule just about takes care of losses. 
The tendency in the cities is for still 
greater congestion, with still more in- 
creased possibility of accidents. 

The Union writes full coverage and | 


also on the percentage basis. Instead 
of offering a deductible policy it agrees 
to share in the damage done by col- 
lisions equally with the owner, what- 
ever percentage of damage may be 
agreed upon in the contract, with, of 
course, the lower percentages carrying 
ba 2 lower rates. 

Groth says that the company is 
meapiing off such lines as busses and 
taxis and will not write any coverage for 
bootleggers if it knows it. By keeping 
off “hot stuff” it has been able to make 
a good showing. 





WAS NO INTENT TO DEFRAUD 





Removal of Case from State by Buyer 
Did Not Constitute Disposal 
or Concealment 





Embezzlement Rider of Policy Insur- 
ing Seller of Automobile Held Not to 
Cover Removal of Car from State by 
3uyer Where There Was No Disposal 
or Concealment of Car—In Seattle Dodge 
Service Company, vs. Royal, Supreme 
Court of Washington, 238 Pac. 568, the 
insurance company issued the seller of a 
second hand automobile a policy cover- 
ing the car which was placed in the pos- 
session of the buyer. The policy carried 
a so-called embezzlement rider which 
provided as follows: 

“*** Also insures the said vendor 
against all direct loss or damage which 
he may sustain caused by the disposal 
or concealment of said automobile by 
the said vendee, with intent to defraud 
the said vendor, not exceeding the 
amount named in said policy nor the 
actual cash value of the said automobile 
at the time of such disposal or conceal- 
ment, nor exceeding two-thirds of the 
contract purchase price thereof, and in 
no event to exceed the amount of the 
unpaid portion of the purchase price of 
said automobile, exclusive of any inter- 
est thereon after default. * **” 

Without paying for the car the buyer 
took it to Idaho where it was wrecked. 
The buyer wrote the seller, the insured, 
from Idaho informing the latter where 
the car might be found. The insured 
thereupon recovered the car and after 





paying the sum of $373 for repairs sought 
to recover under the embezzlement rider 
of his policy. In denying a recovery the 
court said: 

“True the contract provides that the 
policy sued upon was intended to give 
protection against an absconding vendee, 
and that, under the familiar rule that 
the policy must be liberally construed in 
favor of the insured and strictly against 
the insurer, we should reverse the action 
of the trial court. 

“The trouble with this argument is 
| that the language of the policy is plain 
| and unambiguous and permits of no in- 
| terpretation or construction other than 
to give the words used their usual and 
ordinary meaning. The record shows 
no ‘disposal or concealment * * * by 
the vendee, with intent to defraud the 
said vendor, * * * 
| “True the contract provides that the 

car shall not be taken without the state; 

| but the violation of this provision does 
not of itself show disposal or conceal- 
| ment, nor intent to defraud. The fact 
| that the car was damaged has, of course, 
nothing to do with the case, and the 
| giving of notice as to its whereabouts 
| negatives the idea of disposal or con- 
| cealment.” 


R. J. Castner’s Change 


R. J. Castner, who had been in charge 
of underwriting in the southern depart- 
ment at the New York offices of the 
| Svea and Hudson, goes with the Cen- 
| tral Fire Agency as its superintendent 
{of agencies. He was associated with 
| the Central Fire Agency several years 
ago and now returns in a far more im- 

portant connection. 
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GEO. M. EASLEY 


GEO. M. EASLEY AND COMPANY 
GENERAL AGENTS—DALLAS 


“HE PROFITS MOST WHO SERVES BEST” 


Boston Ins. Co. 
Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 


HAL. V. HAYS 


Federal Ins. Co. of Jersey City 
Sterling Fire Ins. Co. of Indianapolis 
Globe Indemnity Co. of New York 








F, R. Ormsby, Pres. G.E. Hutchings, Secy. 


Industrial Fire Insurance Co. 
Akron, Ohio 
January 1, 1925 





Capital $300,000 


Total Admitted Assets $1,120,654 


Joseph Winum, Treas. and Asst. Secy. 





Surplus to Policyholders $410,646 
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of New York and ‘United States’ sereies 
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JOHN H. GRIFFIN, President 
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MARINE INSURANCE NEWS 





SUIT OVER LAKELAND LOSS | 





Case Involving Insurance on Boat Sunk 
at Sturgeon Bay Up in Court 
at Cleveland 


CLEVELAND, O., Oct. 28.—The 
suit of the Thompson Transit Company 
against 16 insurance companies for the 
collection of $350,000, alleged loss on 
the steamer Lakeland which sank at 
Sturgeon Bay late last year, was partly 
heard in the federal district court here 
last week. Considerable testimony was 
taken from witnesses who were aboard 
the boat at the time. 

he Thompson Transit Company 
claims that the boat hit a reef or ob- 
struction of some kind and tore a hole 
in the bottom of the hull. On the other 
hand, William L. Day, representing the 
insurance companies, charged that the 
boat was scuttled and witnesses will be 
examined along this line. Expert divers 
employed by the companies spent some 
time at the scene of the wreck last sum- 
mer, making an exhaustive examination 
of the hull. It was indicated at the 
time that some rather sensational dis- 
coveries were made. 

During the latter part of the week 
some of the workmen employed by the 
builders of the boat in 1887 were ex- 
amined. Evidence was adduced to show 
that the steel from which the hull plates 
were made was very brittle and that 
the processes for making tough metal 
for that purpose had not been perfected 
at that time. This was said to be char- 
acteristic of all steel used at that time. 


To Resume Buffalo Hearings 


BUFFALO, N. Y., Oct. 27.—The Barge 
Canal Survey Commission will resume its 


BREVOORT 


HOTEL 
Madison Street CHICAGO 


East of La Salle 
Insurance Headquarters 





Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 


















BUREAU of 
VALUATION 
ENGINEERING, INC. 


538 S. Dearborn St., 
Chicago, Ill. 
F. J. CROKE, President 


CERTIFIED-APPRAISALS 


cial & Manuf 
turing Properties 
The only assurance of 
adequate coverage and 
prompt adjustments. 
Sensible— Fees 














RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 


2067 Southport Avenue, Chicago, III. 
























hearings in this city Nov. 11-12. A num- 
ber of marine insurance men will make 
recommendations for improvements that 
will reduce shipping hazards, which at 
present are a continual source of loss 
to the underwriters. 

Improvements in Buffalo’s outer “harbor 
to make shipping safer are being recom- 
mended to the Buffalo city council by the 
citizens harbor plan committee. 


Will Repair Venezuela Pier 


NEW YORK, Oct. 28.—Marine under- 
writers are greatly pleased with the as- 
surance had through diplomatic channels 
that the landing pier at Maricaibo, 
Venezuela, which for a long time was 
in such an unsatisfactory condition that 
the insurance companies expressly ex- 
empted liability for any loss sustained 
through its use, is to be put into 
thorough repair. This favorable result 
followed an appeal by the marine under- 
writers to Secretary Hoover of the Com- 
merce Department, who, acting through 
the State Department, secured the pledge 
of the Venezulan government to under- 


take the badly needed reconstruction 
work. The port in question handles 
valuable cargoes, the total value of 


which at time reaches large figures. 


IMPORTANT MEETING 
CALLED IN WASHINGTON 


(CONTINUED FROM PAGE 3) 
and in order that they may carry 
to their associates an understanding of 
the seriousness of the situation. It is 
desirable to have the staff head of the 
asociation present. It is extremely im- 
portant, however, in this instance that 
your industry be represented by prin- 
cipals who are the heads of individual 
companies. If the president himself can- 
not come, it is important that some well 
known man be substituted. At least two 
such principals should be present. 

As probably 200 or more industries will 
be represented, many of whom have im- 


back 


portant information which we hope they 
will place before the meeting, it will be 
necessary to schedule the time very 
| closely. It is likely that not more than 
15 minutes can be accorded to any in- 
dustry. 

The meeting will be held in the Wash- 
ington hotel, Washington, D. C., opening 
at 10 o’clock a. m., Dee. 1, and continuing 
two or possibly three days, 


KANSAS RATE RULING 
UPHOLDS COMPANIES 


(CONTINUED FROM PAGE 3) 
plaintiffs contend for a fair and reason- 


| able percentage of the premium receipts, 


independent of their capital investment. 
The defendant insists that the charges 
should be so fixed as to yield a fair re- 
turn upon that portion of the aggregate 
capital and surplus as should be allo- 
cated to the business written in Kansas. 

“The situation is a novel one and is 
ccensiderably different from the ordinary 
utility rate case. In determining the 
proper rate of return for a utility com- 
pany a valuation of the property used 
and useful in the business is ascertained. 
The amount of such total valuation, rep- 
resenting the total capital invested, is 
divided by the net income. Generally 
the inquiry relates to but one utility and, 
with the factors of fair value of the 
property and net income ascertained, the 
process of determining the adequacy of 


| the rate of return is a comparatively 
| simple one. 


“In this case, however, a large num- 
ber of companies, with greatly varying 
amounts of capital and surplus are in- 
volved. If the rate of return is to be 
based upon the amount of allocated 
capital and surplus which might be said 
to be invested in Kansas, a company 
with a capital investment of $1,000,000 
would earn a rate of return five times 
as large as a company having $5,000,000 
capital and surplus, if both companies 


did the same amount of business and 
sustained the same loss and expense 
ratio. 


“The scheme of attempting. separate 





allocations of the capital and surplus of 
the individual companies and basing a 
rate on a common return thereon is not 
proper, as to do so would necessarily 
result in varying rate schedules or 
charges. The insurance companies in- 
sist that their capital and surplus does 
not represent an investment in the busi- 
ness but only constitutes a fund secur- 
ing their obligations. The use to which 
piaintiff’s capital and surplus is em- 
ployed is vastly different than that of 
an ordinary utility which invests its 
money in physical equipment. 

“From the foregoing observations and 
many more which might be made it is 
apparent that the plan of allocating the 
capital and surplus of the insurance 
companies to Kansas for the purpose of 
basing a rate of return thereon is not 
tenable.” 


Consider Only Underwriting Profits 


In discussing the underwriting profits 
and Profits from investments of the com- 
panies, the court said: 

“Underwriting is the primary business 
of insurance companies. There is no 
necessary relation between that portion 
of the plaintiff's business relating solely 
to indemnifying fire or other losses and 
the investment of moneys received from 
such service. The insurance and in- 
vestment activities are distinct and sep- 
arate undertakings and are neither 
united in principle or practice. A loss 
or profit may occur in either without 
affecting the other. The distinctive 
character of each requires that they 
should be regarded separately. It is the 
underwriting activity with which the 
public is concerned and for which they 
pay their premiums. 


Two Methods of Computation 


“Upon what principle should under- 
writing profits be computed. The 
referee discusses two methods, ‘written 
premium,’ and ‘earned premium’ basis, 
The ‘earned premium and incurred loss’ 
method appeals to me to be the better 
of the two methods. The insurance 
companies contend that the earned 
premium and incurred loss method 
is the proper method to adopt with- 
out modifications thereof or additions 
thereto. The defendant insists that 
in the unearned premium reserve there 
is an element of profit. The referee 
found that the portion of the unearned 
premium reserve in excess of losses, 
cancellation and expenses represents 
profit. In arriving at the percentage 
of profit contained in the unearned 
premium reserve only an approximation 
can be obtained as the evidence does 
not disclose the percentage or amount 
of the various items of expense. 


Results for Ten-Year Period 


“The premiums earned and the losses 
and expenses incurred by the companies 
over a ten-year period disclose the fol- 
lowing amounts: 


PYOMSIUMS GATMOG... . 0 0.s:0.06060% $85,975,248 
Losses incurred..... $45.142,514 
SOG ciccsccece 37,051,850 
IER see Sia coors tase Whi i ase a ave 82,194,364 
NN Ss iG Glee Wtsew end a'eu $ 3,780,884 


wr 


The difference between the unearned 
premium reserve at the beginning of the 
ten-year period and at the end of the 
period was $5,613,212. Thirty-five per 
cent of such unearned premium reserve 
is $1,964,624, which should be added to 
the above balance, leaving a total under- 
writing profit of $5,745,508. The referee 
found that the estimated effect of the 
application of the schedules contained in 
the rate order under consideration would 
be to reduce the plaintiffs’ profits $4,500.- 
000, leaving an underwriting profit with 
the rate order applied of $1,245,508. Un- 
der existing rates the percentage of 
underwriting profit to written premiums 
is found to be 6.29 per cent, which the 
referee found was not unreasonably 
high. Had the rate order been in ef- 
fect over the same period of time, the 
underwriting profit would have been 1.35 
per cent of the written premiums, which 
he found was unreasonably low. With 
such conclusion the court agrees.” 

In discussing the tornado rates the 
court said: 





“In regard to that part of the order 
applying to tornado insurance the 
referee’s finding will be approved. By 
adopting the theory of the companies 
that there is no element of profit in the 
unearned premium reserve and by mak- 
ing no allowance therefor, the referee 
found that for the ten-year period there 
was an underwriting profit of $2,040,873, 
which amounted to 21 per cent of the 
written premiums upon the tornado busi- 
ness, and which he found unreasonably 
high. With the rate order applied on 
the same basis the percentage of under- 
writing profit upon the tornado business 
would have amounted to approximately 
11 per cent of the tornado written 
premiums, which the referee found not 
to be unreasonably low.” 

While the court ordered the im- 
pounded premiums to be paid to the 
companies, except the tornado premiums, 
which are to be returned to the policy- 
holders, he allowed 30 days in which the 
state could take an appeal to the 
supreme court and make an effort to 
have a stay granted which would require 
the impounding of the premiums until 
the final order of the supreme court. 





ORGANIZATION ESSENTIAL 
TO WELFARE OF AGENTS 
(CONTINUED FROM PAGE II) 
attempting to cover too much territory 
at once, or in attempting to remedy too 
many evils of the business at a stroke. 
The ‘result of such action is that mem- 
ories of some previous fancied or real 
indiscretion of some member cause dis- 
satisfaction and the other members lose 
heart when they should be entering the 
work with more courage and determi- 
nation. They should remember that the 
principles of the organization are right 
and form the only basis upon which the 
agency system can exist. 


Support of Small 
Town Agents Needed 


It is of vital importance that organi- 
zations already formed have the coop- 
eration of agents in smaller towns. The 
associations in the larger towns cannot 


fight the battles of the local agents 
alone. Thus if the agents in the larger 
towns, when it becomes necessary to 


make a sacrifice in company representa- 
tion to carry out a principle of the Na- 
tional association, were backed by the 
agents in the smaller towns, who can 
easily sacrifice a company, as it is al- 
ways possible for the small town agent 
to obtain more companies than he can 
use, the desired results would be at- 
tained much more quickly. Mr. Eacock 
said that if the Oklahoma Association 
had a membership of 2,000 out of a pos- 
sible 3,500, it could bring tremendous 
pressure to bear in the solution of ques- 
tions that affect agents in the state. 


Lack of Organization 
Is Serious Handicap 


Mr. Eacock said that any agent living 
in a community where the insurance 
men are unorganized can give plenty 
of good arguments for the need of or- 


ganization. He can have little confi- 
dence in any of his competitors. Suspi- 
cion and jealousy exist everywhere 


when the agents are not organized for 
better understanding. If one agent 
takes an interest in fire protection of 
the community, the others think that he 
is seeking personal advertising from it. 
If one of them interests himself in the 
fire department, he is accused of trying 
to get a rake-off from some supply 
house selling equipment. There are 
charges and counter charges of rate cut- 
ting and rebates. 

This situation is injurious to the 
business as a whole. If the agents de- 
sire to remain in the business, they must 
come to an understanding among them- 
selves and offer a united front to attacks 
from the outside. The agents must 
work together in an effort to give bet- 
ter protection to the insuring public and 
to make the communities in which they 
live safer and better places. They must 


conduct themselves and their business 
so that the public will have a higher 
regard for the profession as a whole. 
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EARTHQUAKE RATES 
MAY BE RAISED AGAIN 





Many Underwriters Say They 
Are Too High East of 
the Rockies 





NEW PLAN OF SHALLCROSS 





Suggests Device for Cutting Off Elec- 
tric Current Attached to Seismic In- 
struments in Some Towns 





NEW YORK, Oct. 
the receipt of a late communication from 
Cecil F. Shallcross, United States man- 
ager of the North British & Mercantile, 
suggesting study of the possibilities 
attaching a small device to seismic 
with 


28.—Following 


a 
of 
instruments in earthquake centers, 
a view to the automatic cutting off of 
electrical currents and thereby elimin- 
ating a potential fire hazard, George W. 
Booth, chief engineer of the National 
Board, has been in communication with 
eminent electrical engineers on the sub- 
ject. The opinion seemingly prevails 
that the idea practical from a me- 
chanical standpoint, but some doubt 
expressed as to the wisdom of automatic 
electrical cut-offs in such connection, the 
thought rather being advanced that it 
would be better to depend upon manual 
operation, where the judgment of the 
engineer in charge could be exercised. 
But this is a matter that could later be 
determined upon. 
Effect 


is 
1s 


on Buildings 


Following the severe earthquake at 
Santa Barbara, Cal., in June, structural 
engineers made a careful survey of the 
effect of the disturbance upon the build- 
ings of the city, their conclusion in brief 








being that structures of a substantial 
type stood the strain well, the dam- 
age falling mainly upon buildings of 
lighter construction. Fortunately the 
water supply system of Santa Barbara 
was not materially affected by the 
earthquake, the only damage in this | 


connection being the breaking of a dam | 


of one of the smaller reservoirs which 


played an unimportant part in the gen- | 


eral fire protection system. 


Interest in Earthquake Insurance 


The whole subject of earthquake in- 
surance one that continues to hold 
high interest for a number of company 
executives who feel that the business is 
susceptable of considerable development 


is 


and are anxious to see it written in sub- | 


stantial volume. In the hectic days im- 
mediately following the severe disturb- 
ance of the Pacific Coast and to a far 
lesser degree in New England and other 


| hazards can be secured. 


sections of the east late in June last, 
innumerable inquiries for coverage were 


made. Some very large policies were 
written; financial institutions having 
loans upon industrial and mercantile 


properties being especially insistent that 
their interest as mortgagees be further 
safeguarded through the medium of 
earthquake insurance. The rates in 
force at the time were deemed so ridi- 
culously low that many companies re- 
fused to write the business, averring 


that the premiums were insufficient to | 


meet the clerical cost of putting policies 
through the books, to say nothing of 
leaving a reserve to carry the liability. 
To satisfy this feeling an 
and material advance in tariffs was de- 
termined upon, and these it was soon 
discovered were unwarrantedly high. A 
further revision was agreed to by Ex- 
plosion Conference, which has jurisdic- 
tion over the line in all territory east 
of the Rocky mountains. 


Say Rates Are Still High 


While the revised tariffs 
lower 


ably than those previously in 
| force they are still too high in the 
opinion of some _ underwriters, who 


maintain that if earthquake insurance is 
to prove at all popular throughout the 


eastern field the rates must be made 
attractive to prospective insurers. 
committee of the Conference has been 


at work for some weeks upon the earth- 
quake policy, studying especially cer- 
tain of its clauses with a possible view 
to their recasting. Should a change in 
the contract be determined upon, 
likely result in a revision of the rates, 
though to what extent and along what 
lines is as yet wholly problematical. 
Sectional Plan Impractical 


The idea has been advanced that in- 
stead of charging equal rates 
broad expanse of territory this side 
the Rockies, the field be zoned with 
distinct rates for each. Underwriters as 


a rule hold to the opinion that this sug- | 


gestion is impracticable in the light of 
the very limited reliable data they 
as to sectional hazards. While 
assenting to the broad proposition that 
the probability of loss is greater along 
the river basins where the sub-soil 
largely alluvial deposits than in zones 
of rock base formation, yet they point 
out the difficulties of so refining rate 
schedules as to make proper differentia- 
tions. It is felt that a number of years 
must elapse before data sufficiently re- 
liable to measure sectional earthquake 
Hence the pre- 
whatever rates 
applicable to the en- 


sess 


is 


vailing belief that 
agreed to must be 


| tire field governed by the conference. 


| earthquake hazard, 


Educational Work Started 


The Engineering Economics Founda- 
tion of Boston, which recently initiated 
a course of study in that city on the 
proposes the estab- 
a like course in this city. 
Dr. Hollin Godfrey, president of the 
organization, is here seeking to interest 
underwriters particularly in the matter. 
Speaking of the purposes of the founda- 


lishment of 


immediate | 


| 
| tion Dr. 
| foundation has studied the needs of the 


| risk or to 


are consider- 


it will | 


for the | 
of | 


pos- ; 


are 


Godfrey said in part: “The 
ultimate consumer to determine how 
the general public could help in edu- 
cating their insurance men, landlords, 
public service officials, storekeepers and 
others in order that sound protection 
may be given the community.” A num- 
ber of the fire insurance companies have 
expressed their interest in the 


ment, promising to have one or two of 
their underwriters attend the lectures 
each week and paying the service 
charge. 


EXCESS COVER FOR WIND 
STORM INSURANCE 


Question.—In one of your issues you 
have an article with regard to excess 
tornado insurance placed by the Lloyds, 
in which you state they cover in excess 
of from $100,000 to $1,000,000. The 
question with me is on what this ap- 
plies. Does it apply to an individual 
a certain storm covering 


move- | 


| insurer. 


a | 


territory in which they may be carry- 
ing several lines on different risks. Will 
you kindly explain the matter in full? 

Answer.—The excess cover mentioned 
in our article was a catastrophe cover. 
It does not apply on an individual risk. 
It only applies for one storm in which 
a given number of risks are involved. A 
storm may cover any amount of terri- 
tory. Just what constitutes a _ single 
storm is determined by the Weather 
Bureau report. The number of risks 
which must be involved in order to en- 
title the first carrier to his excess in- 
demnity is agreed to by contract be- 
tween the original company and the re- 
The limit written on each risk 
is a factor considered in determining 
how many buildings must be involved 
in the claims occuring because of the 
one storm, If the company writes only 
low limits it can obtain coverage effec- 
tive if only 15 or even a smaller number 
of risks are involved. Some of the re- 
insuring companies require that 30 risks 
be involved in the storm. 
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Surplus to Policyholders - 


Total Losses Paid Since Organization of Company 


$122,649,999.69 
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ing Losses, $1,489,500.47 
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PLAYING THE DEVIL 


WITH TIME WORN RATING PRACTICES 


To Agents and Brokers: 


If keeping abreast of change and meeting new Insurance needs 
is—as some say—“MORE DEVILTRY”, then we plead guilty. 


Believing that the old system of rating FIDELITY BONDS 
utterly fails to meet the needs of modern business 


We Now Offer 


BLANKET FIDELITY INSURANCE 


FOR MERCANTILE AND INDUSTRIAL COMPANIES 


All Employees are now covered at the inception of policy— 
All new employees from the moment they are employed. 
“Change Notices” are no longer required. 

Inadvertent omissions are no longer possible. 


THE METROPOLITAN’S New Flexible Rating Plan is a radi- 
cal departure from established practices and gives consideration 
to varying conditions never before recognized. 


MAKE HAY WHILE THE SUN SHINES 
Behind Every Metropolitan Policy Stands the Master Policy—-GOOD FAITH 


CASUALTY INSURANCE Go. 


J. SCOFIELD Rowe, PRESIDENT 
HOME OFFICE FIFTY-FIVE FIFTH AVENUE 





Writing all forms of Casualty Insurance and Fidelity and Surety Bonds 


AGENTS IN ALL STATES 
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BLANKET BOND COVER 
IS FREELY DISCUSSED 





Annual Meeting of the Surety 
Association Brought Out Much 
of Interest 


COMMITTEES ARE NAMED 





Commissions on Reinsurance From Out- 
side Companies Have Reduced on 
General and Blanket Bonds 


—7“-—_-_- 


NEW YORK, Oct. 28.—Interest at 
the annual meeting of the Surety Asso- 
ciation of America, centered largely 
about blanket fidelity bond covers. for 
mercantile and industrial establishments, 
and the most desirable method for han- 
dling both the primary and the excess 
indemnity. While the discussions elic- 
ited a number of valuable suggestions 
no definite action was taken. The gen- 
eral subject was referred back to the 


fidelity committee for further delibera- 
tion arid report at the next gathering. 

Lloyds of London has been writing 
this particular form of cover for a con- 
siderable time, and the wisdom of the 
home surety companies taking it up 
was first officially considered by mem- 
bers three years ago. Sentiment among 
managers as to the wisdom of the de- 
parture is seemingly still divided, though 
a number favor the idea once proper 
underwriting safeguards are agreed upon. 


Reinsurance Commissions Reduced 


_ Important action taken at the gather- 
ing was the decision to reduce commis- 
sions upon reinsurance from non-asso- 
ciation companies the scale hereafter to 
be 5 percent instead of 15 percent on 
general lines, and 2% percent instead 
of 10 percent on blanket bond offerings. 
The commissions allowed membership 
offices remains the same as before. The 
Surety Association is maintained at con- 
siderable expense and it was felt that 
all possible benefits accruing from its 
operation should be given its support- 
ers, instead of being shared equally with 
those who contribute nothing to its sup- 
port. The volume of business exchanged 
by the 36 members amounts to a very 
large aggregate in the course of a year. 


Tax the Carrying Capacity 


In fact were it not for the facilities 
had through such proceedings, it would 
be impossible to write many of the 
bonds called for upon large construc- 
tion work, or in judicial proceedings, 
some of which tax to the limit the 
carrying facilities of the entire surety 
market. The exchange of business is 
upon a purely facultative basis, there be- 
ing no pooling arrangement such as ex- 
ists among the fire insurance companies 
for taking care of particular classes of 
risks. In addition eight of the associa- 
tion companies maintain an arrangement 
through which business is cleared twice 
a month, when accounts are checked 
up and premiums credited to each com- 
pany as shown to have been earned. 

The committee on better underwriting 





HAS NEW HOME OFFICE 
ATLAS CASUALTY IN CHARGE 


C. A. Whittle Is Manager of Cook 
County With Headquarters at 
the Company’s Address 


The Atlas Casualty of Fort Wayne 
announces the opening of its new home 
office at 29 South La Salle street, Chi- 
cago. The company will also conduct 
its Chicago and Cook county business 
at the same office in charge of C : 
Whittle, manager. Mr. Whittle is a 
capable executive, having had many 
vears’ training in the insurance business 
both in the field and as a personal pro- 
ducer. Plans are now under way to 
establish a production record in Chicago 
and Cook county. The company is 
licensed in Illinois and Indiana and con- 
templates entering new territory in the 
near future. 








submitted a new standard form of ap- 
plication for depository bonds, which 
will likely be adopted, once minor 
changes in it have been prepared by the 
depository bond committee to whom the 
matter was referred. The use of a 
standard application form it was pointed 
out, will be particularly serviceable in 
the placing of reinsurance, all participat- 
ing companies being enabled thereby to 
have the same complete information 
concerning a submitted risk as has the 
primary cover office. The data to be 
required on the standard blank will be 
more complete than that now in use, 
and hence more serviceable to under- 
writers. 


Committee Appointments 


Following the reelection of R. R. Gil- 
key as secretary-treasurer of a post he 
has continuously held for the past 13 
years, membership upon the several 
standing committees was named as 
follows: Finance—American Surety, Na- 
tional Surety and Sun Indemnity; mem- 
bership—United States Fidelity & Guar- 
anty, New Amsterdam Casualty, and 
Maryland Casualty; agency—Union In- 
demnity, Royal Indemnity and Mary- 
land Casualty; Clearing House—Ameri- 
can Surety, Fidelity & Casualty and Sun 
Indemnity. 


Report on Washington Conference 


Secretary Gilkey recited the impres- 
sions he had gleaned from his attend- 
ance at a conference of general business 
organizations held at Washington for 
the purpose of devising means for check- 
ing the growing disposition of the fed- 
eral government to become an active 
competitor with private enterprises in 
many lines. The contractors especially 
feel the encroachment in the govern- 
ment taking up general construction and 
engineering work, though the tendency 
is by no means confined to such effort. 


N. Y. Indemnity Appointments 


Late important general agency ap- 
pointments by the New York Indemnity 


include those of Kohagen-Mendenhall 
Company, Duluth, Minn., and the C. Stin- 
nett Insurance Agency, Peoria, Ill., for 


all casualty and surety lines, and Rich- 
ard D. Taylor, Plainfield, N. J., as repre- 
sentative for the fidelity and surety 
branches. 








CALLS ON COMPANIES 
MONK TO SET MEETING DATE 


National Bureau of Casualty & Surety 
Underwriters Suggests Form for 
Reporting Company Experiences 


BOSTON, MASS., Oct. 28.—Com- 
missioner Monk, it is understood. will 
shortly call a meeting of all casualty 
companies, stock and mutual, authorized 
to transact automobile liability insurance 
in Massachusetts, to consider an agency 
for collecting and analyzing loss ex- 
perience data and for the issuance of 
rates predicated upon such data. While 
the date of the proposed gathering has 
not been definitely fixed upon, Nov. 
5 has been mentioned and will likely be 
approved. In suggesting to its member 
companies the form in which the in- 
formation asked for by the commissioner 


should be supplied, the National Bureau | 
of Casualty & Surety Underwriters of- | 


fers the following: 
Period to Be Covered 


The data to be reported for ten 
months only, that is, the first 
months of 1924. The experience should 


is 


not include any policies written during | 


November and December, 1924. The ex- 
perience should be evaluated as of No- 
vember 1, 1925. Thus, there will be ten 
months’ losses to correspond with ten 
months’ exposure and premium. 

The experience should be reported on 
the statistical territories as outlined in 
the automobile statistical plan, and need 
not be reconverted on the basis of the 
rate territories contained in the manual. 
It would be an almost impossible task 
to go back to all original records and 
re-code the business according to the 
manual territories. The commissioner of 
Massachusetts realizes this, and is will- 


ing that the companies tabulate the ex- | 





perience on the basis on which it is 
coded at present—namely, on the basis 
of the statistical territories. 
Classes to Be Covered 
The experience for territories and 
classes including cars, premiums and 


losses should be reported to Mr. Monk 
just as now reported to the bureau. The 
losses, for example, should include all 
losses attributable to the Massachusetts 


cars insured in the period under 
observation. The record for the acci- 
dents by place of occurrence however 


should be taken care of on the individual 
disabilty blanks. 


ANALYZE LOSS EXPERIENCE 


Actuaries of National Bureau of Cas- 
ualty & Surety Underwriters Are 
Compiling Exhaustive Statistics 


NEW YORK, Oct. 28.—Actuaries of 
the National Bureau of Casualty & 
Surety Underwriters are analyzing the 
loss experience of the member compa- 
nies for the completed year 1923, class- 
ifying this according to types of busi- 
ness, states and coded cities. The same 
information is being prepared for last 
year, in so far as this is available at 
this time. The thoroughness with which 
this data is collated and analyzed en- 
ables the underwriters to chart a course 
with a certainty never previously pos- 
sible, and permits the justification of 
rate charges to the assured whenever 
manual rates are challenged. Automo- 
bile rates are coming to be based wholly 
on experience. 





ten | 


MASTER REPORTS IN 
RECEIVERSHIP CASE 


Assessment of $2,165,946 Found 
Necessary in Addition to 
Recall of Dividends 


BIG CLAIM IS REJECTED 


Associated Employers’ Grand Smash to 
Cost Members 167 Percent of 
Annual Premium 


DEMANDS ON POLICYHOLDERS 


(Average by Years*) 





Dividends 
Recalled Assessment Totals 
Year % % % 
| 1920 ........ le 4.778 
DEE secevees 11.000 17.292 
BE ccccdede 11,000 $2.702 43.702 
b= eee 1.000 35.985 46.985 
NCE ccdaSed! aaees 3.993 43.993 


| 

| Compared with annual premium. 167.749 

} Average assessment, per dollar of 

earned premiums, 1921-1924.... 31.598 

*Details by quarters given below. 
+Earnings were 6.222% in 1920 against 

| 11% dividend. 





| FACTS FROM THE FINDINGS 


| Total dividends recalled 8 761,662.00 
| Earned but uncollected pre- 

| ee Pr eee 619,873.03 
| Required to pay claims. ..... 2,165,046.15 
| Amount of assessment....... 005,189.23 
| Unpaid losses ............... 2,165,946.15 
Liabilities except loss claims 

Assets (except due from sub- 

| QOUEROEED 6 050.6000 0.000206090 473,792.48 
| Deposits owed to members. 549,701.88 
| Earned premiums, Jan. 

| 1920,-July 28, 1924......... 9,070,627 .23 
Sherman & Ellis claim (re- 

SEGERED recccesccscsccecces 417,423.86 
Total Mabilities ............. 3,734,804.50 
| Receliver’s expense paid...... 101,861.54 
| Further cost of liquidation.. 700,000.00 
; 

} 


Estimated time for liquidation. .2 


All points vital to the maintenance of 
| the receivership of the Associated Em- 
| Ployers Reciprocal were found in favor 
| of the plaintiff in the report just made 
by Special Master A. H. Rodenberg, 
who took testimony in the case on the 
lorders of Judge Wilkerson of the 
| United States district court at Chicago. 
Practically all points mvolved in the 
hearings were found by the master in 
favor of the plaintiff, the Missouri Val- 
ley Bridge & Iron Company, and the 
receiver, James W. Gullett. This in- 
cluded the rejection of the claims of 
Sherman & Ellis for some $400,000. 
Various details from the case are given 
at the head of this column. 





Parties to File Exceptions 


Copies of the report have been setved 
on all parties and they will have a few 
days to file exceptions. Thereafter the 
findings will be filed in Judge Wilker- 
son’s court and an assessment will 
doubtless be ordered. 

The outstanding features are the rece 
ommendation of an assessment of $2,- 
055,189, and the rejection of the claim 
made by Sherman & Ellis, former 
attorneys-in-fact, for $417,424. The re- 
call of dividends of 11 percent allowed 
in 1921, 1922 and 1923 is also recom- 
mended, with partial recall of the divi- 
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dend of the same percent allowed in 
1920. 


Assessments for Quarterly Periods 


Subscribers who know their earned 
premiums for the various quarters can 
figure¢ their assessment liabilities from 
the following table, showing premiums 
and assessments by quarterly periods: 


Assess- 
ment Assess- 
Impair- ment 


ment Plus Per 

















Earned Liquida- cent to 
Premiums tion Earned 
Year-Qr. Booked Expense Prem. 
1921-1 451,612.08 $ 29,811.09 6.601 
1921- 417,292.41 76,236.65 18.269 
1921-3 371,402.40 78,243.70 21.067 
1921-4 415,309.37 101,990.30 24.557 
Total... $1,655,616.26 $ 286,281.74 17.292 
1922-1.. $ 345,253.12 $ 116,968.50 33.879 
1922-2 362,543.26 111,202.91 30.673 
1922-3 430,495.92 162,760.00 37.808 
1922-4 612,430.83 148,893.52 29.056 
Total... $1,650,723.13 $ 539,824.93 32.702 
1923-1.. $ 498.760.30 $ 186,131.11 37.319 
1923-2 511,057.81 161,011.99 31.506 
1923-3 491,081.23 149,980.44 30.541 
1923-4 473,500.17 213,371.81 45.062 
Total... $1,974,399.51 $ 710,495.35 35.985 
1924-1.. $ 479,876.95 $ 262,291.86 54.685 
1924-2 459,555.21 145,350.04 31.628 
1924-3 125,705.46 60,945.31 48.483 
Discs ° | taeehane. ..- Manceiem & . cae 
Total... $1,065,137.62 $ 468,587.21 43.993 
Grand 
Total... $6,345,876.52 $2,005,189.23 31.598 


Those who received or were credited 
with dividends should not deduct the 
dividends from the earned premiums in 
computing their assessments on the fore- 
going percentages. They should instead 
add the dividend to the amount of the 
assessment. 


Partial Reeall for 1920 


Those who were credited with divi- 
dends in 1920 will have to refund only 
part. The 11 percent dividend allowed 
that year were not fully earned and sub- 
scribers will be called upon to refund 
the excess above the true earnings, 
which are shown in the following table): 


Total Per- 





Surplus of centage 
Sub- Surplus 

Earned scrib- to 
Premium ers Earned 
Year-Qr Booked Accts. Prem. 
1920-1 $ 677,036.90 $ 17,507.99 -586 
1920-2... 691,66 93,883.24 13.573 
1920-3.. 707,912.48 40,408.89 5.708 
1920-4.. 648,130.49 17,736.87 2.737 
Total... $2,724,748.71 $ 169,536.99 6.222 





Earned premiums of the Associated 
Employers from Jan. 1, 1920, to the 
crash on July 28, 1924, were $9,070,627, 
as shown in these two tables. 

Held to Relinquishment 


The report not only rejects the claim 
of Sherman & Ellis, but upholds the 
validity and effectiveness of their re- 
linquishment of $250,000 in manage- 





exchange with $250,000 in hard money, 
yet that sum was needed to make the 
assets look as big as the liabilities for 
the Dec. 31, 1923, statement. Sherman 
& Ellis had already drawn their man- 
agement commission on premiums ac- 
tually collected. It would do no good 
in making a statement simply to waive 
future commissions, because future com- 
missions were not a present liability and 
a waiver would not help the statement 
that had to be filed. Therefore the 
future commissions were waived, not to 
the exchange or the subscribers, but to 
a trust fund for the benefit of the ex- 
change. This trust fund or hollow re- 
ceptacle for future commissions was. 
gravely set down as a present asset. 


Receptacie Never Filed 


While the special master endows it 
with good holding powers, sufficient to 
hold Sherman & Ellis, the trouble with 
it as an asset was that it was never 
filed. There was $119,000 credited to 
the fund before the smash on July 28, 
1924, covering management commissions 
on premiums due in 1923 but collected 
in 1924. Sherman & Ellis contended 
the relinquishment only covered com- 
missions on premiums due in 1923, but 
the master finds the words used, “man- 
agement commissions to become due,” 
mean what they say without limitation. 

The master also rejects the Sherman 
& Ellis claim for commissions on col- 
lections made or to be made by W. T. 
Irwin or the receiver. He finds that 
collection was an important part of 
their duties, and that they should not 
“se paid on premiums they did not col- 
ect. 


Not Final Adjudication 


The finding of the master is not a 
final adjudication of the Sherman & Ellis 
claim. It is only a prima facie rejec- 
tion, made for the purpose of arriving 
at the proper assessment to cover the 
probable liabilities. If Judge Wilker- 
son follows the master’s recommenda- 
tions and sustains the receivership and 
orders an accounting, Sherman & Ellis 
will have the privilege of presenting 
their claim in regular order, like thou- 
sands of other claimants. 

The claim. of Sherman & Ellis is 
shown in detail in a table herewith, “S. 
& E. exhibit No. 10.” Every item 1s 
rejected, and the upholding of the $250,- 
000 relinquishment leaves a large bal- 
ance in favor of the exchange. 

The Associated Employers Rectprocal 
was formed by Sherman & Ellis in 1917 
by the consolidation of the Illinois In- 
demnity Exchange, Contractors Inter- 
Insurance Exchange, Texas Indemnity 
Exchange, Kansas Insurance Exchange 
and Wisconsin Employers Exchange, 
the consoliadtion being effective Jan. 1, 
1917. Some of the former exchanges 
dated back to 1912. 

There were about 14,000 subscribers 
during the period from Jan. 1, 1917, to 





Detail of Sherman & Ellis Claim—“Exhibit No. 10” 
Management Allowance due, based upon premium collections 
for the period from January 1, 1918 to October 8, 1924, 
less payments on account received from Associated Em- 


ployers Reciprocal for that period... 
Management Allowance to become due— 


$117,983.18 


Amount based on premiums booked but not collectedsn Octo- 


ber 8, 1924— 


On Open Account...... cece eeeeeevevees 
On Notes Receivable. .......-..eeeeeecees 


Amount based on estimated premiums earned but not booked 


at October 8, 1924 ($450,000.00) per Exhibit VI.......... 135, 


9,5 
ee eee 4,580.64 
0 


One-half proportion of claim of the American Reinsurance 
Company against the Associated Employers Reciprocal 
and the Indiana Manufacturers Reciprocal Association 


paid and settled on their behalf by Sherman & Ellis, 
Miscellaneous Items (Net)......--+++ee0. 


Amount of Claim.......eeeee cee eeeeeeee 





00.00 269,125.30 

Inc..$ 22,500.00 
CU SrKeee ees ew sda s 7,815.38 30,315.38 
ee eet re rT ee ee $417,423.86 





ment commissions. This relinquishment 
was made early in 1924 in the effort to 
make a solvent statement that would 
“get by” with the insurance depart- 
ments. Sherman & Ellis later endeav- 
ored to save about half the sum by 
interpretation, and then the whole of :t 
by reptdiation. The master’s report 
upholds its full effectiveness. 


Curious Deal in Itself 


This relinquishment was _a_ curious 
deal in itself. Sherman & Ellis either 
could not or did not care to present the 





July 28, 1924, scattered through the 
states of Illinois, Michigan, Wisconsin, 
Minnesota, Iowa, Missouri, Kentucky, 
Arkansas, Mississippi, Alabama, Louisi- 
ana, Texas, Oklahoma, Kansas, Ari- 
zona, Idaho, Maryland and Tennessee. 

The contracts exchanged included 
workmen’s compensation, employers’ 
liability, public liability and automobile 
insurance, the automobile contract, in- 
cluding public liability, property dam- 
age, fire, theft and collision. 

The Associated Employers, although 
under fire for a long time before the 





PLANS ARE COMPLETED 


WILL WRITE LIFE FEATURE 
Travelers Joins With the Royal In- 
demnity in Backing Bank Deposit 
Guarantee Plan 





NEW YORK, Oct. 28.—The Trav- 
elers has agreed to supply the life in- 
surance feature of the bank deposit 
guaranty plan devised by P. W. Jones, 
while the disability indemnity is to be 
written by the Royal Indemnity. The 
general scheme was reviewed in THE 
NATIONAL UNDERWRITER last week. Mr. 
Jones, who conceived the idea, was con- 
nected with the Equitable Life of New 
York for a number of years, soliciting 
for it in Georgia. Associated with him 
in developing the plan is G, K. Weston, 
whose underwriting experience was 
gained with the Sun Life of Canada. 
The Weston-Jones Agency will handle 
the departure here and has secured of- 
fices in the New York City building of 
the Travelers. If the number of in- 
quiries made concerning the new plan 
by saving institutions is any criterion, 
it is sure to become highly popular, at 
not only in the metropolis but elsewhere 
throughout the country. 


Denies Stock Increase 


BALTIMORE, MD., Oct. 28.—Vice- 
President Charles O. Scull of the 
United States Fidelity & Guaranty has 
made emphatic denial of the rumor that 
the capital stock of the company will be 
increased from $5,000,000 to $6,000,000. 
It is reported that interests outside of 
Baltimore have been accumulating the 
stock for several weeks, and shares are 
selling on approximately a 4.3 percent 
basis. In spite of Vice-President Scull’s 
denial, the rumors of the stock increase 
persist. 


Hold Up Losses Increase 


NEW YORK, Oct. 28.—Companies 
writing burglary business in this city 
say that payroll holdup losses have in- 
creased greatly. Payroll bandits have 
been making a drive on industrial con- 
cerns. Some companies are cutting 
down their net lines on this class of 
business. The National Surety has been 
hit for a number of holdup losses but 
states that it is ready to continue its 
present system. Robberies in Boston 
have increased lately to a large extent. 


Death of U. S. F. & G. Directors 


BALTIMORE, MD., Oct. 27—The United 
States Fidelity & Guaranty announces 
the death of two members of the board 
of directors, William C. Rouse, director 
of the company since 1905, chairman of 
the board of Rouse, Hempstone & Co., of 
Baltimore, wholesale dry goods, and 
Martin J. Kohn, a director since 1918, 
president of Kohn & Pollock, printers 
and publishers, and secretary of the 
Carriage & Toy Company, both Baltimore 
corporations. 








end, ran along as a going concern until 
July 28, 1924. On that date W. T. Ir- 
win took charge of its affairs as sub- 
stitute attorney-in-fact to wind it up. 
On Sept. 15, 1924, an involuntary peti- 
tion in bankruptcy was filed against the 
exchange and dragged along until Feb- 
ruary, 1925, when it was dismissed for 
want of jurisdiction. On Sept. 30, 1924, 
the original receivership suit was filed 
by the Missouri Valley Bridge & Iron 
Company at the request of Judge Irwin, 
who entered his appearance as attorney- 
in-fact for the subscribers and consented 
to the appointment of a receiver. On 
Oct. 8, 1924, James W. Gullett and Clif- 
ford Ireland were appointed receivers. 
On Feb. 26, 1925, an amended bill was 
filed in the case and on March 17 James 
W. Gullett was appoitned sole receiver 
and Clifford Ireland was discharged as 
receiver. 

The defendants in the amended bill of 
complaint are W. T. Irwin, Sherman & 
Ellis, Frank H. Ellis, Hydrox Company, 





TRUITT IN NEW PLACE 


ENTERS PRODUCTION FIELD 


Well Known Casualty Official Becomes 
a Broker and Enters Business 
on His Own Account 





George L. Truitt of Chicago, who re- 
cently retired as vice-president and gen- 
eral manager of the Northwestern Cas- 
ualty & Surety cf Milwaukee, has de- 
cided to enter the producing field in Chi- 
cago and has become attached to the 
Aetna Life general agency in charge 
of Manager S. T. Whatley in the Illinois 
Merchants Bank building. Mr. Truitt 
will devote considerable time to business 
and salary savings life insurance. Mr. 
Truitt resides at Deerfield, Ill., and has 
desired to locate permanently in Chi- 
cago. 

While entering the life insurance field, 
he will by no means neglect other in- 
surance lines. His plan is to become an 





GEORGE L. TRUITT 


all around insurance producer. His 
business life has been devoted to cas- 
ualty insurance and naturally he has 
become an expert in the various casualty 
lines. Mr. Truitt started his insurance 
career with the Travelers and became 
one of the casualty managers of the 
company in Chicago. Then he was 
appointed manager of the casualty de- 
partment of Marsh & McLennan in Chi- 
cago, leaving that position to become 
one of the executives of the North- 
western Casualty & Surety. He retired 
from that position when the Union In- 
demnity of New Orleans purchased the 
Northwestern. 

Mr. Truitt is a man of forceful per- 
sonality who is a deep student of in- 
surance. When he decided to take up 
life insurance he immediately sought to 
inform himself on the subject. He feels 
that in life insurance there is a big 
opportunity for the producer. It opens 
the way in his opinion for a bigger serv- 
ice. Mr. Truitt is well known in insur- 
ance circles and has spoken before a 
number of insurance bodies. 








Roberts & Schaefer Company, Good- 
willie Lumber Company, James B. Clow 
& Sons, Wittenmeirer Machinery Com- 
pany, Polonia Coal Company, Heco En- 
velope Company, Kennedy Furniture 
Company, Lake Zurich Dairy Company 
and Henry Landgraf. 

Sherman & Ellis filed an answer as 
defendant, attacking the suit on various 
grounds, and also filed an intervening 
petition, making demands for several 
hundred thousand dollars. W. T. Ir- 
win’s answer chiefly attacked the suit 
on technical grounds. Frank H. Ellis 
adopted the answer of Sherman & Ellis 
as his answer. James B. Clow & Sons, 


(CONTINUED ON NEXT PAGE) 
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K. C. RECIPROCAL IN 
DEPARTMENT’S HANDS 





Missouri Commissioner Takes 
Charge of Exchange Writing 
Bank Business 





IT WILL BE LIQUIDATED 





Internal Row Over the Spoils 
American Bankers Indemnity Alli- 
ance Causes an Upheaval 


in 





The Missouri department has taken 
charge of the American Bankers In- 
demnity Alliance of Kansas City owing 
to a disagreement among the attor- 
neys-in-fact. The Bankers Service Com- 
pany, a Missouri corporation, is the 
attorney-in-fact. J. D. Schwitzgebel 
was president. He managed the bank 
insurance department of the Bankers 
Inter-Insurance Alliance of Kansas City. 
He was the main factor in the American 
Bankers until J. L. Abernathy, vice- 
president and treasurer, loomed up, re- 
sulting in the decapitation of Mr. 
Schwitzgebel. Mr. Abernathy was a 
banker at Wichita, Kan. He went with 
the American Bankers in 1922. 


Connell Looms Up as Factor 


Then. Joseph J. Connell, who was 
formerly with Sherman & Ellis in Chi- 
cago, with the Associated Employers 
Reciprocal and later became president 
of the Indiana Mutual Casualty of In- 
dianapolis, became a factor in the Amer- 
ican Bankers, resulting in Mr. Aber- 
nathy being thrown out. Owing to the 
chaos being engendered by this internal 
row, the Missouri department took 
charge and is now in control. No new 
business is being written. Some com- 
panies have looked over the holdings to 
see whether they cared to bid for it. 
Most of the members of the American 
Bankers Indemnity Alliance were for- 
mer subscribers of another inter-insur- 
ance concern, known as the Bankers 
Inter-Insurance Alliance, which insured 
bankers from loss by fire. Later it 
started to insure against loss by em- 
bezzlement, burglary, messenger, forg- 
ery, etc. 

Wrote Extensive Business 


The American Bankers has written 
an extensive business for banks, cover- 
ing blanket bonds, fidelity schedules, 
burglary, theft, holdup, forgery, etc. In 
a number of cases, it was used as the 
primary concern, London Lloyds com- 
ing in as the secondary company. The 
American Bankers was licensed by the 
Missouri department, Jan. 7, 1920. It 
operated in a number of states where 
it was not licensed. It had a reinsur- 
ance contract with London Lloyds 
Providing for the reinsurance of all 
business issued by the American Bank- 
ers up to $100,000. The minimum con- 
tract to be issued by the alliance 
was $10,000. The American Bank- 
ers has a surety contract for $25,000 
with the Guarantee Company of North 
America of Montreal, guaranteeing that 
the total net cost of carrying the sub- 
scribers insurance will not succeed the 
amount set forth in the certificate. On 
Dec, 31, last, its assets were $82,510; 
premium reserve, $5,649; statutory re- 
serve, $50,000; surplus, $7,789. It wrote 
in premiums last year $513,770 and had 
losses amounting to $31,245. The man- 
agement expense was $77,487. 


Names Southern California Members 


The southern California representa- 
tives of the Acquisition Cost Conference 
met in Los Angeles recently and elected 
the southern California members of the 
governing committee, which are the 
Travelers, represented by Wm. E. Shiels; 
Norwich Union Indemnity, represented 
by E. A. Williams, and New York In- 
demnity, represented by Sam Carpenter. 








NEW YORK DEPARTMENT ISSUES 
REPORT ON COMPENSATION LINES 





HE subjoined table gives the net 

gain or loss from underwriting on 

workmen’s compensation business 
transacted in all states in 1924 as shown 
in the report to the New York depart- 
ment. The figures are net as to rein- 
surance. Premiums earned, losses in- 
curred and total expenses incurred are 
shown in amount, while ratios based on 
earned premiums are given both for 
losses and total expenses, for the mis- 
cellaneous profit and loss items and for 





the net gain or loss from underwriting. 
Attention is called to the fact that 
where a considerable difference exists 
between premiums written and premiums 
earned, the use of earned premiums as 
a basis does not give an entirely correct 
indication of acquisition and field super- 
vision cost. Following are the results 
for both stock and mutual companies 
for the year, excluding business of car- 
riers which have ceased writing work- 
men’s compensation: 


atio 
Ratio of 

of Mis- Net 

cellan- Gain 

eous from 

Proft Under- 

y : Premiums Losses Loss Expenses Exp. or writ- 
Insurance Carrier Earned Incurred Ratio Incurred Ratio Loss*+ ingt 
OQ are 142,298,654 $99,215,708 69.7 $53,580,035 37.7 —2 —7.6 
Non-Participating ... 110,158,840 78,799,661 71.5 46,328,110 42.1 —3 —13.9 
Participating ...... 32,139,814 20,416,047 63.5 ,251,9 22.6 on 14.0 
etna Cas. & Surety 9,3 —8,210 —88.3 2, 31.8 0 156.5 
SE BO 600 2240835 0,129,156 6,442,603 63.6 4,401,741 43.5 5 =—6.6 
American Employers’ 29,5 28,95 97.9 18,676 63.1 —6.3 —67.3 
American Indemnity. 69,256 62,632 90.4 32,269 46.5 10.8 —26.1 
Amer. Reinsurance.. 287,197 95,377 33.2 51,496 17.9 7.1 57.0 
Columbia Casualty.... 89,182 743,829 75.2 412,798 41.7 —1.2 —18.1 
Commercial Casualty 1,213,219 938,215 77.3 474,230 39.1 —7 —17. 
Continental Casualty 1,774,819 1,339,847 75.5 804,217 45.3 —1 —20.9 
Eagle Indemnity..... 93,529 94,16 100.2 157,460 40.0 —4.2 —44.4 
Employers Indem.... 323,418 168,615 52.1 165,874 51.4 10 —2.5 
Employers’ Liability. 9,324,545 5,890,687 63.2 3,686,205 39.5 4 —2.3 
European Gen. Reins. 14,6 2,0 13.6 1,1 7.8 0 78.6 
Fidelity & Casualty. 4,489,363 2,960,598 66.0 1,985,134 44.2 1.0 —9.2 
General Accident..... 3,454,153 2,640,374 76.4 ,334,352 38.6 8 —14,2 
General Reinsur..... 03,419 63, 61.3 —9,582 —9.3 0 48.0 
Globe Indemnity..... 4,727,537 3,392,695 71.8 1,797,245 38.0 3 —9.5 
Hartford Acc. & Ind. 5.427,365 4.483,2 82.6 2,319,564 42.8 —9 —26.3 
Indemnity N. Amer.. 2,427,110 1,510,762 62.3 990,217 40.8 —5 —3.6 
Independence Ind..... 1,037,593 721,258 69.5 484,100 46.7 —1.6 —17.8 
London Guar. & Acc. 6,531,828 3,950,000 60.5 3,113,538 47.7 7 —T7.5 
London & Lance. Ind. 57,386 20,404 85.6 127,316 49.4 1.3 —33.7 
Maryland Casualty.. 6,604,158 4,860,333 73.6 2,767,410 41.9 —1.4 —16.9 
Massachusetts Bond.. 11,066 61,666 71.9 85,668 40.6 —3 —12.8 
Metropolitan Cas.... 174,823 175,9 100.6 136,913 78.3 —5.1 —84.0 
New Amster. Cas..... 1,902,066 1,494,000 78.6 77,835 40.9 —3.8 —23.3 
New Jer. Fid. & P. G. 20, 14, 69.6 ,30 46.3 0 —15.9 
New York Indem..... 1,820,030 1,468,136 80.7 712,233 39.1 —9 —20.7 
Northwtrn. C. & Sur. 243,657 244,465 100.0 123,443 50.9 —3.6 —54.5 
Norwich Union Ind.. 870,47 14,864 70.6 394,475 45.4 -1 —15.9 
Ocean Acci. & Guar.. 5,113,426 3,642,958 71.2 2,083,888 40.8 -2 —118 
Phoenix Indemnity... 310,652 189,527 61.0 59,735 51.4 —1.7 —14.1 
Royal Indemnity..... 3,356,678 2,377,368 70.8 1,217,063 36.3 —3.2 —10.3 
Standard Accident... 53,121 2,030,094 68.7 1,372,24 46.5 —6 —15.8 
Sun Indemnity ...... 261,651 231,787 88.6 133,671 51.1 —6.5 —46.2 
PORTORE sigecessces 17,841,263 13,360,749 74.9 7,833,512 43.9 -—-1.2 —20.0 
Union Indemnity .... 1,100,174 923,184 83.9 484,859 44.1 —1.9 —29.9 
D. B Comey... cccse 2,061,717 1,637,735 79.5 939,358 45.5 —1 —25.1 
U. S. Fid. & Guar.. 8,221,918 5,967,545 72.5 3,298,957 40.1 1.9 —10.7 
Western Casualty.... 545,534 59,989 84.3 86,9 15.9 0 —.2 
Zurich General...... 3,532,697 2,913,828 82.5 1,359,611 38.3 —1.2 —22.0 
Allied Mutuals Liab.. 765,317 36,010 57.1 208,781 27.2 8 16.5 
American Mut. Liab.. 8,585,854 5,269,529 61.4 1,994,711 23.2 —.2 15.2 
Bakers’ Mutual...... 146,122 48,60 33.2 46,15 31.7 1 35.2 
Butchers’ Mut. Cas.. 6,17 2,41 39.0 5,231 84.7 —10.5 —34.2 
Coal Merchants Mut. 136,259 66,916 49.1 35,381 26.0 —2.6 22.3 
Empire State Mut... 50,69 54,107 106.6 24,005 47.4 1.9 —652.1 
Employers Mutual... 637,815 446,684 70.0 169.957 26.6 —6.1 —2.7 
Exchange Mut. Ind... 405,554 281,813 69.5 78,171 19.2 0 11.3 
Federal Mut. Liab.... 3,084,834 1,815,767 58.9 701,437 22.7 th 17.8 
Indiana Lib. Mut..... 58,900 80,407 50.6 63,283 39.8 0 9.6 
Interboro Mut. Ind... 195,693 132,591 67.8 36,626 18.7 4 13.9 
Jamestown Mutual... 207,902 110,57 53.3 30,656 14.7 8 32.8 
Liberty Mutual...... 6,597,993 3,776,661 57.2 1,404,928 21.3 a 21.6 
Lumber Mutual Cas. 696,343 11,862 59.1 202,897 29.1 —7 11.1 
Lumbermen’s M. Cas. 930,577 539,347 58.0 182,217 19.6 —1.2 21.2 
Manufacturers’ Liab.. 850,064 719,034 84.6 394,143 46.4 3 —30.7 
Mutual Casualty..... 45,560 29,724 65.2 13,625 29.2 —2.4 3.2 
N. Y. Print. & B. Mut. 152,384 73,920 48.5 29,370 19.3 —.3 31.9 
Security Mut. Cas.... 1,836,552 $25,007 44.9 307,544 16.8 —.8 37.5 
State Insur. Fund.... 3,719,832 2,953,735 79.4 681,743 18.3 3.0 5.3 
U. S. Mut. Liab...... 127,058 36,912 29.0 8,66 22.6 on 48.5 
Utica Mutual ........ 1,884,719 1,475,374 78.3 409,658 21.7 a 1 
Utilities Mutual 917,613 829,063 90.4 202,751 22.0 —6 —13.0 





*Represents gain or loss from premiums charged off or recovered, change in 


overdue premiums disallowed, etc. 
7Minus sign indicates loss. 








MASTER’S REPORT IS FILED 
(CONT’D FROM PRECEDING PAGB) 
D. M. Goodwillie Company, the Lake 
Zurich Dairy Company and the Illinois 
Hydrox Company each filed separate 

answers, mostly formal. 


Had Withdrawn from Exchange 


The Wittenmeirer Machinery Com- 
pany filed a separate answer denying 
that it was a member of the exchange 
or had been since January, 1923, and 
setting up that its account was liqui- 
dated. A default decree was taken 
against the other defendants. 

The receiver answered the interven- 
ing petition of Sherman & Ellis and 
denied that they were entitled to any 
further compensation whatever. The 
whole mess was referred to A. H. 
Rodenberg as special master to take 
testimony on various points, including 
facts necessary to sustain the jurisdic- 
tion of the federal court, the standing 
of the suit as an equity proceeding, and 





the standing of the plaintiff in a court 
of equity. 

The findings of the special master 
fully sustain the suit on all grounds, 
after hearings lasting all summer. 


Fidelity & Deposit Stock Active 


BALTIMORE, MD., Oct. 27.—Fidelity 
& Deposit stock advanced to a new high 
last week when it reached 124 on the 
local stock exchange. Net premium writ- 
ings of the company so far in 1925 have 
been the largest on record, having 
averaged about $1,000,000 a month. Al- 
though there was a slight recession in 
business in September, the volume of 
writings is understood to have picked 
up in October, with the likelihood of the 
company again going over the top. 
Present indications are that total net pre- 
miums for 1925 will be about $12,000,000. 

Buying of Fidelity & Deposit, like that 
of other local companies, is understood 
to have been largely for out-of-town ag- 
count and has originated chiefly in the 
New England insurance centers, where 
stocks of this group are still selling 
much higher. 


‘and 








BLANKET BOND FOR 
MERCANTILE RISKS 


Metropolitan Casualty Introduces 
New Fidelity Coverage to 
General Field 


MANUAL RATES AS BASE 


Discounts Allowed for Risks Furnishing 
Applications and for Semi- 
Annual Audit 


The Metropolitan Casualty is now 
issuing blanket fidelity bonds for both 
mercantile and industria! concerns. 
Whether or not such a bond would be 
a practical underwriting proposition has 
been a question that has been dis- 
cussed pro and con for a number of 
years. Undoubtedly the fact that the 
bankers blanket bond has proven so suc- 
cessful after a rather stormy career will 
support the view that the mercantile 


industrial blanket bonds can be 
worked out, although there are, of 
course, a good many differences to be 
considered. 


Will Cover All Employes 


The new Metropolitan bond is de- 
signed to cover all employes except 
factory workers and the like, who are 
not likely within the scope of fidelity 
insurance. These are to be excluded by 
listing the class or classes in the sched- 
ule attached to the bond. The insur- 
ance covers all other employes, wher- 
ever they may be located, whether 
regularly or temporarily engaged in travel- 
ing and whether compensated by a sal- 
ary or commission or both, but it ex- 
cludes consignees and sales agencies not 
on the regular payroll of the insured, 
There is no schedule or list of the cov- 
ered employes or position so that change 
notices are unnecessary and there is no 
possibility of inadvertent omission. _ 

The Metropolitan says in discussing 
the new bond: 

The bond specifically provides that in 
case loss is shown to have been due.to 
one or more of a group of employes, 
such loss shall be covered, notwithstand- 
ing it is impossible to fix responsibility 
upon any one employe. 

The premium rates are graduated so 
that the larger amount of insurance, the 
smaller the rate per thousand, thus en- 
abling the employer to obtain a liberal 
amount of insurance on each employe at 
very moderate cost. This eliminates the 
third objection. 


All Covered for Uniform Amount 


The policy covers each employe for a 
uniform amount, and the premium charge 
is a uniform amount for each employe, 
and is to be paid for each employe (not 
in the excepted classes) regardless of 
his position or location. It is assumed 
that each employer will have a percen- 
tage of employes on whom the chance of 
loss is remote and who might not be 
covered under an ordinary fidelity bond; 
and in fixing the rates, due considera- 
tion has been given to this fact. 


Premium Based on Fidelity Rate 


The premium for this insurance is 
based upon, and corresponds to, the rate 
for fidelity bonds as fixed by our rate 
manual. If the rate for a fidelity sched- 
ule bond for the applicant would be 50 
cents per hundred, the premium charge 
for this insurance will be as follows: 
$1,000 on each employe, $5 per employe; 
$2,500 on each employe, $11.25 per em- 
ploye; $5,000 on each employe, $18.75 per 
employe; $7,500 on each employe, $22.50 
per employe; $10,000 on each employe, 
$25 per employe. 

If the manual rate for fidelity bonds 
is higher or lower than 50 cents per 
hundred, there will be a corresponding 
increase or decrease in the premium for 
this insurance; that is to say, if the 
fidelity rate is 60 cents, 20 percent will 
be added to the premium for this insur- 
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ance, and if the fidelity rate is 40 cents, 
20 percent is to be deducted, and so on. 


Minium Premiums 


In. cases where the fidelity rate is 
based upon the aggregate amount of 
fidelity bonds (as in the case of unclassi- 
fied risks rated at 50 cents, 40 cents, 30 
cents or 25 cents per hundred depending 
upon the volume) a corresponding ad- 
justment in the premium for this insur- 
ance will be made; that is to say, if the 
aggregate ‘amount: of insurance under 
this policy would entitle the employer 
to the rate of 40 cents per hundred for 
fidelity bonds, 20 percent will be deducted 
from the premium for this insurance, 
after it has been computed in accord- 
ance with the foregoing schedule; and 
if the volume would entitle the employer 
to the rate of 30 cents per hundred for 
fidelity bonds, 40 percent is to be de- 
ducted for the premium for this insur- 
ance, and so on. 

In cases where the manual provides 
for a minimum premium per employe, 
when covered by a schedule bond, the 
same minimum premium is to apply to 
employes of that class covered by this 
insurance; and, in any event, the mini- 
mum charge per employe will be $3.50. 


Specific Insurance for Larger Amounts 

If the employer desires specific insur- 
ance on any one or more of the impor- 
tant officers or employes, for a larger 
amount than is taken on other employes, 
such specific insurance will be provided 
by means of an endorsement. The pre- 
mium charge for the additional insur- 
ance will be at the manual rate for 
fidelity bonds; and if the fidelity rate 
depends upon the volume, the rate for 
the additional insurance will be at the 
fidelity rate for the aggregate amount of 
insurance under this policy. 

Premium is to be paid at the beginning 
of the premium year and is to be based 
upon the number of employes at that 
time; and the premium is to be adjusted 
at the end of the year upon the monthly 
average number of employes computed 
as of the last day of each month. Mini- 
mum premium for any policy $100. 


Must Furnish Application 


The foregoing premium rates are based 
upon the assumption that the employer 
will, within 30 days after the effective 
date of the policy, furnish a completed 
application from each employe who has 
been in the service for a period of less 
than three years and who has not been 
previously investigated and bonded by a 
surety company, and that an application 
from each new employe will be similarly 
furnishéd. If such applications be not 
furnished; the premium for the insurance 
will be imcreased 5 percent. The addi- 
tional premium, if due, is to be paid in 
connection with the adjustment of the 
premium at the end of the premium year, 
when the employer will be expected to 
furnish a list of the covered employes 
then in the service. 


Discount for Audits 

A discount of 10 percent will be al- 
lowed if, within six months prior to the 
effective date of the bond, there has 
been an audit of the books and records 
of the employer by an approved public 
accountant and if the audit includes veri- 
fication of the assets, including cash, se- 
ecurities, stock and accounts and notes 
receivable; and of the liabilities, includ- 
ing notes and accounts payable and if a 
certificate of the accountant and a copy 
of his comments be furnished with the 
application. A similar discount will be 
allowed if such audit be completed and 
report furnished within three months 
after the effective date of the bond, pro- 
vided no loss be discovered prior to or 
through such audit. The same discount 
will be allowed on subsequent annual 
premiums if a similar audit and report 
be made annually. 


Policies Issued at Home Office 

All applications are to be submitted 
to the home office for approval, and, for 
the present, all policies are to be issued 
at the home office. In order that the 
premium may be computed and and that 
the desirability of the business may be 
determined, it is necessary for us to 
have, among other things, a complete list 
of the employes —the entire payroll of 
the employer excepting the factory em- 
ployes, if any—showing the name of each 
employe, with his position, location, an- 
nual compensation and, if bonded, the 
amount of his bond, and, if not bonded, 
the length of time in the service. If the 
applicant has previously carried fidelity 
bonds on the employes, it is essential 
that we have the experience for the past 
three years or more.. 

It is generally conceded that the pres- 
ent plan of bonding employes, whether 





the individual or the schedule or the po- 
sition form of bond be used, does not 
provide complete protection, because: 

1. The covering of new employes and 
the eliminating of those who leave the 
service and the increasing or decreasing 
of the amount of coverage to meet 
changing conditions involve trouble and 
expense, and it frequently happens that 
the very employe who causes loss has 
been inadvertently omitted from the 
coverage. 

2. In order to establish a loss under 
the bond, it is necessary to identify the 





particular employe who caused the loss 
and this in many cases is difficult or im- 
possible, notwithstanding loss is shown 
to have been due to one or more of a 
group of employes. 

3. The premium is a fixed rate per 
$1,000 on the amount of the coverage, 
so that the cost of obtaining a liberal 
amount of indemnity on each employe 
is relatively high and in practice em- 
ployers take only a moderate or small 
amount, with the result that in a large 
percentage of the cases of loss, the loss 
is greater than the amount of the bond. 
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‘TO CONFER ON RATE CUTTING 


Michigan Commissioner Seeks to Elimi- 
nate “Cut-Throat” Practices in 
Compensation Field 





LANSING, MICH., Oct. 28.—A con- 
ference of representatives of leading 
workmen’s compensation carriers oper- 
ating in this state is soon to be called 
by Commissioner Hands to discuss the 
matter of devising some means to elimi- 
nate “cut-throat” rating practices now 
said to be altogether too common in the 
compensation field 

The Michigan law on the subject is 
most drastic, so much so in fact that 
Mr. Hands admits that with present 
departmental facilities it would be al- 
most impossible to enforce it to the let- 
ter. It specifies that all companies shall 
file with the department a complete 
schedule of the rate makeup of every 
risk in which they use an experience 
table or schedule which deviates from 
the normal or basic manual premium. 
As the use of experience and schedule 
ratings is most widespread, complete 
files would keep a large force of clerks 
busy and clutter up the department to 
such an extent that the situation would 
probably not be remedied at all. 


Suggestions by Bureau 


In answer to a tentative letter sent 
out by Mr. Hands to the companies, 
however, the compensation and liability 
department of the National Bureau of 
Casualty & Surety Underwriters has 
sent out a letter to member companies 
licensed in Michigan, making recom- 
mendations which find considerable 
favor with the commissioner. The let- 
ter points out that the filing of rating 
data and promulgation of rates on indi- 
vidual risks is handled through the De- 
troit office of the National Bureau and 
through the New York office in case of 
interstate risks involving Michigan 
operations, and says further: 

“Because of this centralized filing of 
risk rating data, we suggest that the 
bureau companies recommend to the 
Michigan commissioner approval of a 
procedure whereby copies of rating data 
on individual risks will be available to 
the insurance department at any time 
on specific request to the National Bu- 
reau and that the companies not be 
required under‘these circumstances to 
file with the department copies of rat- 
ing data on every individual risk which 
is written at other than manual rates. 
The commissioner has been prompted 
to take this action because of complaints 
of rate cutting. We believe the pro- 
cedure suggested by the bureau will 
serve the purpose the commissioner has 
in mind.” 

Much Rate Cutting Reported 


Many instances of rate-cutting have 
been reported to the department and 
in view of the high loss ratio in this 
class of business claimed by the com- 
panies, it is the view of department 
officials that this practice should be 
eliminated as much as possible if com- 
panies really wish to remain in business 
and not succumb to eventual establish- 
ment of compulsory state funds. Mr. 
Hands thinks that the Michigan situa- 
tion can be controlled to some extent if 
the intent of the state law is complied 
with and every irregular rate allowed 
is available for investigation by the de- 
partment. 





ISSUE REPORT FOR NEW YORK 





Premiums and Losses Given by Depart- 
ment for All Carriers Since Law 
Became Effective 


NEW YORK, Oct. 28—The New 
York department has issued its annual 
report on workmen’s compensation in- 
surance. The subjoined table relates to 
New York premiums and losses without 
deductions for reinsurance and covers 
the entire period from the time the New 
York workmen’s compensation law went 
into effect, July 1, 1914, to Dec. 31, 1924, 
excluding business of carriers which 
have ceased writing workmen’s com- 
pensation insurance. The experience of 
both stock and mutual companies is 
given. Following are the results as re- 
ported by the department: 

Premiums 


Losses Loss 





Earned Incurred Ratio 
Carried x % 
All Carriers... .324,697,444 202,561,005 62.4 
Non-Partic. 226,107,705 141, 774,029 62.7 
Participating. 98,589,739 60,786,976 61.7 
Aetna C. & S. 512,581 3 19 62.3 
Aetna Life. 25,531,912 15,0 4 59.0 
Amer. Empl.. . 2,186 0 34.3 
*Assoc. Co’s... 4,787,007 2,945,241 61.5 
Columbia Cas. 603,217 522,452 86.6 
| 2,295,528 1,321,826 57.6 
Continental C. 1,298,695 864,260 66.6 
Eagle Indem.. 237,820 324,330 136.4 
Empl. Liab.... 23,216,025 14,644,418 63.1 
Fidel. & Cas.. 10,624,303 6,192,878 58.3 
Genl. Acci..... 3,168,769 2,312,188 73.0 
Globe Indem.. 10,175,369 6,074,746 59.7 
Hartfd. A. & I. 4,748,569 3,226,746 68.0 
Indem. of N. A. 2,324,699 1,328,615 57.2 
Independ. Ind. 392,296 266,398 67.9 
Lon. Gu. & Ac. 11,747,748 8,103,707 69.0 
Lond. & Lanc. 625,980 414,099 66.2 
Maryland Cas. 10,860,920 7,501,014 69.1 
Mass. Bond.... 1,686,323 1,060,841 62.9 
Metrop. Cas... 84,827 70,421 83.0 
N. Amstr. Cas. 4,696,962 3,007,765 64.0 
N. Y. Indem.. 879,781 742,396 84.4 
Nrthw. C. & S. 195,060 169,840 87.1 
Norwich Un, I. 490,906 343,684 70.0 
Ocean A. & G. 8,917,836 5,469,525 61.3 
Phoenix Ind... 151,345 144,035 95.2 
Royal Indem.. 8,227,583 5,473,050 66.5 
Standard Ac.. 6,257,369 3,695,745 59.1 
Sun Indem.... 175,637 150,277 85.6 
Travelers .... 56,742,205 33,859,172 59.7 
¥ nion Ind..... 921,701 701,011 76.1 
U. & Cas..... 4,211,014 2,478,739 58.9 
U. S. F. & G.. 12,297,674 8,166,711 66.4 
Western Cas.. 373,011 162,833 43.7 
Zurich Genl.. 6,644,847 4,644,233 69.9 
Allied Mut. L. 4,681,955 2,365,912 50.5 
Am. Mut. Lia. 14,749,060 8,463,392 57.4 
Bakers Mut... 849,333 232,936 27.4 
Butchers M. C. 6,177 2.410 39.0 
Coal Mer. Mu. 138,135 67,262 48.7 
Empire S. Mu. 341,542 244,028 71.3 
Employ. Mut.. 6,123,535 3,584,412 58.5 
Exch Mut. In. . 2,525,555 1,166,427 46.2 
Fed. Mut. Lia. 682,505 472,388 69.2 
Indiana Li. M. 31,236 41,793 133.8 
Interboro M.I. 2,007,398 1,274,426 63.5 
Jamestown M. 663,704 290,352 43.7 
Liberty Mut.. 6,901,034 3,778,131 54.7 
Lumb. Mut. C. 4,460,267 2,407,985 54.0 
Lumbms., M. C. 2,674 1,484 55.5 
Manuf. Liab.. 7,071,977 4,690,886 66.3 
Mutual Cas.... 418,174 171,982 41.1 
N. Y. Print. & 
Bookb. Mut. 901,600 350,826 38.9 
Security M. C. 1,336,780 816,973 61.1 
"ae Ins. Fd. 29,414,939 21,137,568 71.9 
U. Mut. Lia. 12,719 15,955 125.0 
Utie a Mut. ... 10,744,345 6,429,359 59.8 
Utilities Mut.. 4,525,095 2,780,089 61.5 


*Includes only experience under 


poli- 
cies issued in 1918 and 1919. 


Join Missouri Compensation Fight 


ST. LOUIS, MO., Oct. 27.—The Order 
of Cats Meow, composed of the younger 
insurance men of St. Louis, has entered 
the list of organizations pledged to fight 
to save Missouri’s workmen’s compensa- 
tion act, which will be voted on at the 
general election in November, 1926. 

The action followed an address by 
Chris J. Muckerman, of the Muckerman 
& Cushman Agency, who reviewed the 
history of employers liability insurance 
in Missouri and elsewhere and the 


' growth of workmen’s compensation. He 





warned of the danger of not properly 
educating the general public as to the 
needs of compensation, and also the cor- 
rect manner in which to vote gt the 
election. 

He pointed out that to confuse the 
issue the opponents of compensation are 
planning to circulate initiative petitions 
calling for a most radical compensation 
act at the same election. This will force 
the friends of compensation to make sure 
that everyone knows which bill to vote 
for and which to oppose. 





Have Trouble With Doctors 


BALTIMORE, MD., Oct. 27—The State 
Industrial Commission is faced with an 
unusual condition in Cambridge, Md., 
where physicians refuse to accept em- 
ployment in accident cases unless named 
as a preference by the patient. This, 
together with the fact that some of the 
injured do not notify employers when 
victims of accidents, has given the com- 
mission cause for concern. Sometimes 
employers did not know of accidents to 
employes until after claims are filed by 
physicians with the commission and a 
claim also sent the employer for medical 
treatment. 

The physicians say they are acting be- 
cause of professional ethics, which will 
not allow them to treat the patients of 
one another. The commission holds that 
when an employer engages a reputable 
physician to care for the injured he is 
doing all he has to under the law and 
if a personal physician is engaged by the 
patient then that physician must look to 
the patient for payment of his bill and 
not to the employer. 

It was also ruled that accidents must 
be reported to employers when they oc- 
cur to assure the victim being ‘eligible 
for an accident claim with the commis- 
sion. 


Can’t Be Employer and Employe 


COLUMBUS, O., Oct. 27—The Ohio in- 
dustrial commission has just ruled that 
aman cannot be both employer and em- 
ploye when it comes to a claim for dam- 
age. The ruling was given in the case 
of George A. Flook, sole owner of the 
Asheville Ice Company, who was work- 
ing in the place of an injured ‘employe. 


Not Based on Casual Employes 


MADISON, WIS., Oct. 27.—The Wis- 
consin supreme court holds that casual 
or temporary employment is not a suffi- 
cient basis for enforcing the workmen’s 
compensation law against an employer. 
The Wisconsin law provides that every 
employer of three or more employes shall 
come under the act unless the employer 
elects otherwise. The contractor in the 
case at issue employed men for short 
periods so that at times he had more 
than three men in his employ, and was 
thus held by the lower court to be under 
the law. The high court in reversing the 
circuit court held that it had not been 
the intent of the legislature in enacting 
the statute to include employers who 
ordinarily employed only two men, even 
in such cases where a third man was 
occasionally employed. 


Estate Is a Business 


MADISON, WIS., Oct. 27.—An estate is 
a “business” and a person injured work- 
ing on an estate can collect damages 
under the workmen’s compensation act 
of Wisconsin, the supreme court held in 
affirming the award made by the Wis- 
consin industrial commission to W. J. 
Barker, employed at Cedar Island Lodge, 
the 6,000-acre estate of Henry Clay 
Pierce on the Brule River in Douglas 
county, Wis. Barker fell from a horse 
and sustained a partial disability. Mr. 
Pierce asserted that he has never elected 
to come under the compensation act and 
his appeal also set forth that his estate 
is not an industrial enterprise nor a 
business. Neither of his contentions had 
weight with the supreme court. 


Safety Lectures in San Francisco 


SAN FRANCISCO, CAL., Oct. 27.—The 
Society of Safety Engineers of California, 
composed of safety men in industries and 
insurance company engineers interested 
in compensation insurance, started a 
series of lectures for shop foremen in 
San Francisco on Oct. 21. They will be 
held weekly until Nov. 25. The meet- 
ings are to be held in the chambers 
Board of Supervisors of San 
Francisco under the auspices of the 
city government. In consenting to 
holding the lectures in these rooms 


Mayor Rolph said it was because he felt 
that the work the society is doing is 
really a civic matter which should re- 
as much support from 


ceive the city 
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government as_ possible. Walter A. 
Chowen, manager of the California In- 
spection Rating Bureau, the compensa- 
tion rate making body in California, is 
presiding. Speakers from the large in- 
dustries and public utilities are on the 
program. 


Oklahoma Case Decided 

Whether Compensation Would Be 
Awarded for Neurasthenia—Held that 
when a mental condition comprehended 
under the term “neurasthenia” was 
shown by competent evidence to exist 
as a direct result of a physical injury 
arising out of and in the course of em- 
ployment, the same would be compen- 
sable under the workmen’s compensa- 
tion law of Oklahoma. Rialto Lead & 
Zinc Co. vs. State Industrial Commis- 
sion, Sup. Ct. of Oklahoma. Decided 
Sept. 29. 


Confer as to Methods 

NEW YORK, Oct. 28—Representatives 
of the Wisconsin Compensation Insur- 
ance Board were here several days ago 
going over with the management of the 
National Council on Compensation Insur- 
ance the methods it employs in securing 
and tabulating experience data. The ex- 











perience rating plan is to become opera- 


tive in Wisconsin early in the new year, 
in accord with recently enacted legisla- 
tion, thereby putting the state in line 
with the majority of the commonwealths 
of the country. 





Pennsylvania Compensation Rulings 


PHILADELPHIA, PA., Oct. 27—It has 
just been ruled by the Pennsylvania 
Workmen’s Compensation Board that 
where a workman, who has taken into 
his home another man’s child and has 
been caring for her, was killed in an 
industrial accident, the child was en- 
titled to compensation. 

It was also decided by the board that 
while in most instances an employe was 
not entitled to compensation going to 
and from work, yet if acting under spe- 
cial orders he does an errand for his 
employer he is entitled to compensation 
should he suffer an accident. 

Further, it was ruled that if a claim- 
ant’s finger had been injured in an in- 
dustrial accident and had to be am- 
putated with the result that the employe 
could not return to work for some time, 
then the claimant was not restricted in 
compensation but was entitled to com- 
pensation for total disability during the 
time he was out of work. 
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ARREST PRIVATE DETECTIVE 





Sensational Charge Made by Acting 
District Attorney in Which Insur- 
ance Companies Are Censured 





NEW YORK, Oct. 28.—Under an in- 
dictment found by the grand jury Noel 
C. Scaffa, a private detective of this city, 
was placed under arrest several days 
ago for his reputed connection with the 
recovery of the gems stolen from the 
apartment of Mrs. Jessie Woolworth 
Donahue at the Hotel Plaza here on 
Sept. 30. Charged with compounding 
a crime, Scaffa was released under $10,- 
000 bail. The Donahue jewels, valued 
at $683,000, were insured for almost that 
sum by the Federal of New_ Jersey, 
through Chubb & Sons of this city. Fol- 
lowing the hue and cry that was raised 
when the sensational robbery was made 
public, the gems were returned, Chubb 
& Sons paying a reward of $65,000 
therefor, Scaffa acting as the medium 
in the transaction. 

Acting District Attorney Pecora, far 
from pleased with this phase of the 
case, holds to the opinion that “a con- 
nection exists between insurance com- 
panies and the professional criminals in 
this country,” and asserts that if it 
cannot be checked through the medium 
of a grand jury investigation he would 
favor a thorough study of the matter by 
a state commission. 


Insured Under Jewelers Floater 


The Donahue gems were insured un- 
der a jewelers floater, such as is writ- 
ten by London Lloyds and by three or 
four stock companies of this country. 
General burglary writing companies will 
not grant this broad form of coverage. 
So far as the general burglary com- 
panies desiring to keep knowledge of 
the robbery of their clients from the 
police, a clause in standard residence, 
mercantile and bank burglary policies 
makes much proceeding compulsory, the 
clause in question reading: 

“The assured upon knowledge of any 
loss or damage covered hereby, shall 
give notice thereof so soon as practic- 
able by telegraph to the company at its 
home office in New York Citv. N. Y., or 
to a duly authorized agent of the com- 
pany and shall also give immediate 
notice therof to the public police or 
other peace authorities having jurisdic- 
tion.” 


Seek Cooperation of Police 


In tracing losses the insurance com- 
panies always seek the cooperation of 
the police and generally employ their 
Own inspectors as well. Years ago one 
of the powerful detective agencies of 
the country proposed to the casualty 


somewhat along the lines followed by 
the American Bankers Association with 
a rival organization, but the offer was 
not accepted. Rarely do the insurance 
companies recover lost property now. 
Years ago substantial salvages could be 
counted upon, but today the reverse 
holds true, the return of any part of a 
loss being hailed as an event. Under- 
writers are at a loss to account for this 
change in the situation, but are inclined 
to attribute it to the common use of the 
swift traveling automobile by thieves, 
and to the establishment of an organized 
system of “fences” for the disposal of 
stolen property. 


BANK HELD LIABLE FOR Loss | 





Renter of Looted Safe Deposit Box 
Gets Ruling in His Favor From U. 
S. Circuit Court of Appeals 





Under a decision of the United States 
circuit court of appeals for the fourth 
district, affirming judgment of the dis- 
trict court at Harrisonburg, Va., the 
Bank of Grottoes, Grottoes, Va., is liable 
for loss sustained by Hamet Brown, 
renter of safe deposit box which was 
looted of valuables when burglars en- 
tered the bank in June, 1921, and blew 
the door of the vault. Brown estimated 
his loss at $3,072. Judgment for this 
amount was entered in his favor. 

His suit for recovery was based upon 
the allegation that the bank did not 
exercise due care in protecting his valu- 
ables. He was under the impression, he 
averred, that the safe deposit boxes were 
insured when he rented a box in 1919. 
This impression was gained from a sign 
over the bank door reading: “Insured 
against burglary with the Maryland 
Casualty Company.” It developed that 
the safe deposit boxes were not included 
in the insurance cover, and it was held 
by the trial court that the sign did not 
necessarily mean that the boxes were 
insured. 

A number of other box renters who 
lost their valuables are suing in the state 
court. The burglars, it appears, got into 
one set of these boxes but were unable 
to break into another set which was | 
more securely fastened and protected. 
Similarly, they failed to get into the 
steel safe in the vault. 


Pays Payroll Claim 


The National Surety has paid $33,750 
to the International Harvester Company 
of Chicago on a payroll robbery policy. 
Four bandits held up 16 employes of the 
company and ordered the manager to 
turn over the payroll. This occurred on 
a Saturday, and reimbursement was made 
by the National Surety the following 
Monday. The International Harvester 
Company has offered a reward of $1,000 











Essay Contest 


‘ 


—~ SUBJECT: — 


WHY YOUNG MEN AND 
WOMEN SHOULD ENTER THE 
CASUALTY AND BONDING 
BUSINESS AS A LIFE WORK 








Five cash prizes are offered by the Maryland 
Casualty Company for Essays, not exceeding 700 
words each, as follows: 


First Prize, $100; Second Prize, $50; Third 
Prize, $25; Fourth Prize, $15; Fifth Prize, $10. 


EXAMINING COMMITTEE: 
Mr. Clarence Axman, Chairman 
Mr. Wm. S. Crawford 
Mr. C. I. Hitchcock 
Mr. C. M. Cartwright 


Rules: 


1. The essayist is to place the manuscript, 
unsigned, in a large envelope. 


2. The name and address of the essayist 
is then placed in a smaller sealed en- 


velope to be placed in the large envelope 
with the manuscript. 


The contest is open to agents and employees of 
all the Companies and to all others outside the 
insurance business; in a word, to everybody. 


All essays are to be sent to MR. CLARENCE 
AXMAN, 86 FULTON STREET, NEW YORK 
CITY, and must reach him not later than Decem- 
ber 1, 1925. 
and address of Mr. Axman, must be written, 
PERSONAL, “Essay Contest.” 
prizes will be done not later than December 21, 


1925. 


On the envelope, besides the name 


Awarding of 








Maryland 
Casualty Company 


Baltimore 
F. HIGHLANDS BURNS, President 














offices that they retain its services, 


for each man arrested and convicted and 
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Guarantee and Accident 
Company, Limited 



















Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 
























The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned in more than fifty years of close ce- 
operation with the agents. 































UNITED STATES BOARD 
F. W. Lawson, Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd, of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 
Chicage 












































Fred L. Gane ef Fred L. Gray Co., General Agents, Min- 
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York, New York 


Geo. D. Webb, of Conkling, Price & Webb, General Agents, 
Chicage 
























W. C. Potter, President, Guaranty Trust Company ef New 
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the National Surety offers a reward of 
10 percent of the amount directly re- 
covered and applied on the loss through 
the apprehension and conviction of any 
of the bandits. Some companies still 
look upon payroll insurance as a luxury, 
but the International Harvester Company 
feels that it was a worthwhile invest- 
ment, 





Burglary Case Decided 


Whether, Under Facts Stated, a Loss 
Occurred to an Employe of Insured—De- 
fendant company issued a policy of in- 





surance against robbery to plaintiff, 
which policy covered loss by employes, 
Plaintiff delivered certain jewelry to one 
Silverstein, and charged the same against 
him on his books. Silverstein was to 
sell the jewelry, but he was only entitled 
to the amount which would be in excess 
of the price charged on the books. Held 
that such agreement precluded the vital 
element of wages or salary, necessary 
ingredients to support the proposition of 
the existence of employer and employe. 
Judgment for plaintiff reversed. Mary- 
land Casualty vs. Davis, Ct. of Appeals, 
Ohio (8th Dist.). Decided Oct. 12. 














ACCIDENT AND HEALTH 








NEW CALIFORNIA RULINGS 





Commissioner States Position on 
“Non-Can,” 20-Year Benefits and 
Funeral Expenses 


SAN FRANCISCO, CAL., Oct. 28.— 
Accident and health companies operat- 
ing in California have been given several 
rulings by the insurance department re- 
garding non-cancellable insurance, 20- 
year benefits, funeral expenses riders, 
etc. In regard to these three, the insur- 
ance commissioner advises the compa- 
nies that they must comply absolutely 
with the California insurance laws and 
that all future policies submitted to his 
department must follow these rulings: 
On non-cancellable the commissioner 
Says: 

Certain policies have been issued in 
this state containing a so-called “non- 
cancellable feature” under which it is 
provided that the policy shall not be 
cancelled by the company retaining the 
right to refuse to accept subsequent 
premiums. In all such cases, the clause 
expressing the right of the company to 
refuse subsequent premium must appear 
immediately following, and in the same 
paragraph with, the non-cancellable 
feature. . 

If any advertising literature refers to 
the non-cancellable feature it must also 
set forth the limitation, “during the 
period for which premium is paid.” This 
requirement is made in the interests of 
the insured and to prevent possible mis- 
representation and misunderstanding. 





Twenty-Year Benefit 


On the matter of the 20-year benefit 
offered by some companies where the 
premiums on the same policy have been 
paid for that length of time, the com- 
missioner says: 


Certain accident and health policies 
have been submitted to the department 
containing a provision that if the policy 
is continuously maintained in force until 
the end of a specified period, say 20 
years, the company will pay the insured 
a certain lump sum benefit, from which 
shall be deducted the total amount of 
any claims paid previously to him. Under 
the California law, accident and health 
insurance includes within its meaning 
insurance against injury, disablement or 
death resulting from traveling or gen- 
eral accidents, and against disablement 
resulting from sickness and every in- 
surance appertaining thereto. Such a 
provision as just referred to, in my 
opinion, does not fail within the proper 
bounds of accident and health insurance 
and it will be so construed by the de- 
partment in passing upon policies sub- 
mitted for filing. 

Funeral Expense—Any policy or rider 
providing a benefit contingent upon nat- 
ural death is to be construed as grant- 
ing life insurance, and any company 
issuing such a policy or rider in Cali- 
fornia must be legally qualified to trans- 
act life insurance in this state. 


Experience on Industrial Policy 


The Inter-Ocean Casualty has had a 
favorable selling and loss experience 
with an industrial accident and sickness 
policy which departs somewhat from the 
regular policies in this field. The Inter- 
Ocean policy is in half benefit at once 
for the first two weeks and in full benefit 
beginning with the third week. It also 
carries a $1,000 accidental death indem- 
nity and is sold only to men ages 18-45. 
The premium is 50 cents a week. The 
benefits of this policy are increased from 
$5—$10 after the first year to $6—$12 
| weekly indemnity, the low figure being 
| the half benefit for the first two weeks. 











MANY INJURIES TO THE EYE 





Statistics Show That Accidents of This 
Character Are Numerous in Spite 
of Precautions 





Despite the fact that modern indus- 
trial plants are taking every precaution 
to protect the sight of the workman it 
is estimated that there are annually ap- 
proximately 200,000 accidents to the eye. 
In a tabulation of 1,000 total and per- 
manent disability cases, approved for 
benefits by the Prudential, 55 were for 
injury to the eyes, causing permanent 
loss of sight. 

Under the terms of the ordinary pol- 
cies carried by some of these policy- 
holders, further payment of premiums 
is waived and the amount of insurance 
is paid in installments during ten years, 
under the others the premiums are 
waived and a monthly income is 
paid to the insured without reducing 
the amount of insurance payable to the 
beneficiary at the death of the insured 
or the amount payable to the insured 
at maturity as an endowment. 

According to a report of the Depart- 
ment of Labor and Industry of Penn- 
sylvania, covering a period of eight years 
from 1916 to 1923, industrial accidents 
caused loss of sight in 4,689 eyes for 
which $6,201,000 was awarded in com- 
pensation. This amount exceeded the 
compensation for any other class of 
permanent injury in that state. 


National L. & A. Texas Convention 


The National Life & Accident held a 
three days convention in Dallas, Tex., 
this week. Among the company officials 
at the meeting were C. A. Craig, presi- 
dent, and E. W. Clements, vice-president. 
Agents were in attendance from through- 
out that territory, and heard company 
officials explain plans for the coming 
year. William H. Julian of Dallas is 
western Texas manager for the company. 


National L. & A. Promotions 


The National Life & Accident has pro- 
moted A. E. Higginbotham of Memphis 
to superintendent there in charge of one 
of the district staffs. C. E. Burton of 
Indianapolis has been elevated to super- 
intendent in that district. W. E. Ellis of 
Oklahoma City was made a superintend- 
ent in that district. J. C. Williams of 
Little Rock, Ark., has been promoted to 
superintendent in that district. F. C. 
Erwin of Vicksburg has been promoted 
to the superintendency of his district. 
F. Y. Brown, formerly of the Topeka 
district, has been promoted to the super- 
intendency of Chicago 3. Ed Young of 
Baton Rouge has been advanced to the 
superintendency of that district. 


National A. & H. Contest 


The National Accident & Health of 
Philadelphia has aroused much interest 
among its agents by its sesqui-centennial 
contest, for the purpose of visiting the 
home office in Philadelphia and attend- 
ing the sesqui-centennial exposition 
there, as a guest of the company. The 
contest will last ten months, from Aug. 
1, 1925, to May 31, 1926. The National 
will pay the round trip railroad expenses 
to Philadelphia and living expenses for 
four days to every representative who 
qualifies. 


A. A. O'Donnell, life insurance repre- 
sentative for the Aetna Life at Water- 
bury, Conn., has also been appointed a 
policy writing agent for the accident, 


| health and life certificate business. 
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BARS MORTGAGE GUARANTEE 
California Commissioner Holds Surety 
Companies Cannot Write Such 
Business There 





SAN FRANCISCO, CAL., Oct. 28.— 
Charles R. Detrick, insurance commis- 
sioner of California, has sent a ruling 
to all insurance companies, banks and 
investment houses regarding so-called 
“insured mortgages” or bonds under 
which the payment of principal and in- 
terest is guaranteed by surety com- 
panies. The ruling says: 

“The laws of California are specific 
in stating that a mortgage insurance 
company is the only kind of corporation 
which can engage in this line of busi- 
ness in this state. However, when the 
property underlying the mortgage is lo- 
cated in some outside state and where 
the insurance transaction is completed in 
an outside state, the department has no 
jurisdiction. I desire to call your at- 
tention to the fact that a guarantee is 
one which could not legally be accom- 
plished in California on California prop- 
erty except by a mortgage insurance 
company. Surety companies which may 
be transacting this business elsewhere 
cannot be licensed to do so in this 
state.” 





Report Big Surety Loss 

PHILADELPHIA, PA., Oct. 28.—It is 
stated that there may be a heavy loss to 
surety companies under the $1,000,000 
bond of the Lynch Construction Company 
written by the Globe Indemnity, Maryland 
Casualty and Independence Indemnity as 
co-sureties. These companies reinsured 
the lines in several other companies. 
The construction contract amounted to 
$25,000,000, and because of financial diffi- 
culties the principal has had to suspend 


TOWNER SPOKE AT CLEVELAND 





Surety Rating Expert Discusses Con- 
tract and Depository Bonds—Sug- 
gestions for Business Building Given 





CLEVELAND, O., Oct. 28.—R. H. 
Towner of the Towner Rating Bureau 
intimated that all cities would be put on 
the same basis as to rates and other 
conditions, in an address here. As 
Cleveland had had a somewhat different 
rate from some others, this would mean 
a change, but whether for higher or 
lower figures it was a little doubtful, 
according to the discussion which fol- 
lowed the address. Harry Frank of the 
Aetna Casualty acted as chairman. 


Road Contract Bonds 


Road contract bonds, Mr. Towner 
said, have caused heavy losses, and for 
the past four years depository bonds 
have been bad. For a period of ten 
years before that, however, experience 
with depository bonds was good. He 
attributed much of the trouble with the 
latter to acceptance of bids for deposits 
from small and weak banks, because 
they offered a higher rate of interest. 
He suggested that the companies might 
refuse to write this class of bonds, un- 
less the political divisions see fit to ac- 
cept the bids of the stronger banks. 

In order to bring about a change in 
this and some other features of the 
bond business, Mr. Towner’ very 
strongly urged the surety men get to- 
gether in an association, meet often to 
discuss questions which arise and decide 
upon various methods of handling busi- 
ness, 

Difference Is Explained 

The speaker explained to some extent 
the difference between contracts for city 


building. He said it is comparatively 
easy to distribute the losses on street 
contracts at a rate of 1% percent, but 
on highway contracts the losses are too 
heavy to accept at that rate. This is 
because road building is comparatively 
new and a great many small and often 
irresponsible contractors get into the 
work. 

He referred to the advantages of 
securing completion bonds on large con- 
tracts, which he discussed at length be- 
fore the Chicago association, and ad- 
vised Cleveland agents to look to that 
kind of business for their income in the 
future. The use of bonds for small 
building contractors, he said, is grad- 
ually fading away. 

Some of the local men disagreed with 
him on this statement and feel that the 
small bonds should be sought. One or 
two of them have rather a large volume 
of business in this line. 


Des Moines Agents Organize 


Surety agents at Des Moines, Ia., 
have formed an association in an en- 
deavor to check the rebating and other 
demoralizing practices that have ob- 
tained in their city, as well as elsewhere- 
throughout the state for a considerable 
time past. A constitution and by-laws 
is being prepared, and while these will 
follow generally those in force by like 
organizations in other cities of the coun- 
try, they will be altered to meet the 
particular problems confronting the Des 
Moines underwriters. 

Rebating in Kansas 

TOPEKA, KAN., Oct. 28.—Deter- 
mined to check rebating in this state 
which has become more or less preva- 
lent in surety underwriting circles, 
Commissioner Baker has notified agents 
throughout the territory that anyone 
indulging in the practice will be se- 
verely dealt with. He appreciates that 
rates are predicated on the broad ex- 
perience of the companies, and that any 
deviation therefrom militates to that ex- 





properly fulfil its contractual obliga- 
tions. His present stand, taken pri- 
marily in the interest of the citizens of 
Kansas, should have the cordial en- 
dorsement of surety agents and such it 
is hoped will be accorded. 





Appeal From Des Moines Order 


DES MOINES, IA., Oct. 27.—Just as 
the state banking department was ready 
to issue checks for 20 percent to deposi- 
tors in the defunct Commercial Savings 
Bank, attorneys for the Detroit Fidelity 
& Surety and Federal Surety gave notice 
of appeal to the supreme court from the 
decision of Judge Meyer in district court 
that the companies must pay the divi- 
dend and his order denying preference 
of public funds over those of general 
depositors. 

Upon the filing of notice of appeal 
Judge Meyer issued an order requiring 
the surety companies to post damage 
bonds covering the full payment of 
$424,000, the amount of the 20 percent 
due depositors. This has not been done. 

In case the bonds should be posted, the 
receiver would be forced to hold up the 
payment to depositors pending a review 
of the appeal by the supreme court, 
Should the bonding companies furnish 
the required supersedeas bond, the ap- 
peal would delay the payment date until 
the next supreme court term in January. 





New Subrogation Angle Up 


LINCOLN, NEB., Oct. 27.—The Indem- 
nity of North America has submitted to 
the supreme court its argument in sup- 
port of a claim of $3141 against the 
Omaha grain exchange, involving a new 
application of the doctrine of subroga- 
tion. When the supreme court recently 
laid down, in the Kilgore bank case, 
an enlargement of this doctrine so as to 
perfhit bonding companies to take the 
place of the persons reimbursed by them 
insofar as they had claims for pay- 
ment, it opened a field for recovery that 
will be still further extended if the com- 
pany wins in this case. 

The Indemnity company signed a bond 
to make good any losses in floor trades 
on the exchange for a grain brokerage 
firm that later failed. The company paid 
claims totaling $3141. The rules of the 
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by failed members shall be sold and the 
proceeds made available, first to mem- 
bers having claims arising out of floor 
transactions, second to members holding 
other evidences of indebtedness, and 
third, to outside creditors. The exchange 
insists on holding the insurance company 
to be an outside creditor. Its arguments 
to the court were to the effect that as 
the claims it paid for the failed firm were 
those falling within the rule of prior 
preference, it is entitled to reimburse- 
ment ahead of all others. 


Will Report on Blanket Bond 


The Surety Association is devoting con- 
siderable time to the discussion of the 
proposed plan for blanket fidelity bonds 
for mercantile and industrial concerns. 
The fidelity committee was instructed to 
give the points raised during the dis- 
cussion further consideration and report 
back at the next meeting. 


Coleman With F. & D. 


Charles E. Coleman has been appointed 
assistant manager of the Fidelity & De- 
posit branch office in Minneapolis. Mr. 
Coleman is an experienced surety man. 
He has recently been manager of the 
surety department of the Twin City In- 
surance Agency, representing the Massa- 
chusetts Bonding. 


Burris Goes to Bristol & Co. 


Nelson W. Burris, who has been the 
surety man in the western service agency 
of the London & Lancashire Indemnity, 
has gone with Bristol & Co., the real es- 
tate bond house in Chicago. The Lon- 
don & Lancashire Indemnity has written 
a number of bonds for Bristol, guaran- 
teeing real estate bond issues. Mr. Bur- 
ris is taken over to investigate bond 
issues and to take charge of the insur- 
ance department. The London & @§an- 





UNDERWRITER WANTED 


Eastern company has opening at its 
Chicago branch for experienced fidel- 
ity and surety underwriter. Com- 
munications treated confidentially. 
Address P-78 
Care The National Underwriter 








WANTED 


Position as Casualty Special Agent or 
Casualty Manager in branch office or bro- 


ker’s office. Experienced in all casualty 
lines. East or Middle West preferred. 
Address P-79 


Care The National Underwriter. 
\ \ 
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Arthur L. Ladd 
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cashire has not yet appointed his suc- | consin Bankers Association, 


cessor. 

Mr. Burris was formerly in the surety 
department at the head office of the 
Continental Casualty and prior to that 
was with the National Surety. 


Settle for Pittsford Shortage 


ROCHESTER, N. Y., Oct. 27—The Aetna 
Casualty & Surety has settled for $17,660 
on the alleged shortage in Pittsford town 
funds at the hands of George A. Hicks, 
former supervisor. The settlement was 
made.on the basis of an audit prepared 
for the. Pittsford town board. 


Low Wages Cause Embezzlements 


MILWAUKEE, WIS., Oct. 27.— That 
bankers are often to blame when young 
bank clerks abscond with bank funds 
because they have placed every possible 
temptation in the young man’s path, is 
the contention of L. Albert Karel of 
Kewaunee, Wis., president of the Wis- 





who at- 
tended the annual convention of the Wis- 
consin chapter of the American Institute 
of Banking in Milwaukee last week. He 
stated that usually young bank clerks by 
virtue of their positions are given the 
entree to the best circles of society, and 
that their salaries are not commensurate 
with their social standing and they are 
forced to live above their means. 

Mr. Karel deplored that young men 
seeking to enter the banking profession 
are compelled to accept small wages. 
“IT am sorry to say,” he went on, “that 
there are many more instances of em- 
bezzlement covered up every year than 
those which become known. There is 
a time coming, I hope, when young 
bankers will receive just salaries. Think 
also of the young chap responsible to the 
last penny for the funds entrusted to 
him getting a wage which causes him to 
live in poverty. Yet his daily contact 
brings him with people who have money, 
talk money; and he is forced to smile and 
keep up appearances.” 











“PLATE GLASS INSURANCE. | 





SEEK A PERMANENT MANAGER 


Michelbacher Now Directs Plate Glass 
Department of National Bureau of 
Casualty & Surety Underwriters 


NEW YORK, Oct. 28.—Until a per- 
manent manager be secured for the re- 
cently formed plate glass department of 
the National Bureau of Casualty & 
Surety Underwriters, which will be 
probably July 1, 1926, the direction of 
its affairs will be looked after by G. F. 
Michelbacher, secretary-treasurer of the 
general organization. Five companies 
have already enrolled as members of 
the department, and 12 others are 
pledged to do so once their contracts 
with the W. F. Moore rating service ex- 
pire. ‘It is the present intention of the 
department to follow the Moore rates, 
so long as these prove acceptable to the 
Bureau companies, or to modify them if 
they are unsatisfactory. 

The plate glass insurance situation 
generally continues satisfactory save in 
Chicago, which is still a thorn in the 
managerial flesh. The companies flatly 
refused to sanction the proposal of the 
Chicago agents that the latter be privi- 





leged to make local rates, and further 
to depart from these figures if need be 
for competitive reasons. Rate making 
is a function that home office men will 
not delegate to local representatives, 
although in hearty accord with the idea 
of an association for the regulation of 
general business-getting practices in 
Chicago. 


Glass Losses in Buffalo 


BUFFALO, N. Y., Oct. 27.—Window 
smashing has been a matter of rather 
frequent occurrence in this city during 
the past couple of weeks. About ten 
days ago a man suspected of being men- 
tally deficient deliberately broke eight 
large plate glass show windows in a 
row of business places along upper Main 
street, smashing them with an umbrella. 
More recently an unknown man stepped 
out of an automobile and threw bricks 
through two large windows downtown. 

A few days ago display windows were 
smashed during the night in three busi- 
ness section stores by burglars who stole 
goods displayed in the windows. 

Several Buffalo agencies selling plate 
glass insurance are taking advantage of 
this opportunity to point out to pros- 
pects the need for such coverage and the 
object lesson taught by the happenings 
of the last few days. 














PERSONAL GLIMPSES OF CASUALTY MEN | 








Edward T. Pike, manager of the fi- 
delity and surety department of the R. 
C. Knox agency of Hartford, Conn., 
general agents of the Aetna Casualty, 
has resigned and will go to Florida to 
handle the sales contract of Fair Haven 
syndicate at Safety Harbor, Fla. Mr. 
Pike became associated with the Aetna 
Life and affiliated companies over 13 
years ago. He organized the fidelity 
and surety department of the Aetna 
Casualty in Connecticut and has built 
up the business to the point where today 
it is one of the leading bond producing 
departments of the company. 


C. H. Boyer, vice-president and gen- | 
eral manager of the United States Na- 
tional Life & Casualty, left Chicago Oct. 
18 for Port Aransas, Texas, on a fish- 
ing trip for the silver king (tarpon). 
This is Mr. Boyer’s 19th annual trip on 
the same errand to the same place. Ern- 
est Brown, secretary and general man- 
ager of the Interstate Business Men’s of 
Des Moines, will join Mr. Boyer at Port 
Aransas. 


William Bruce Mann, agency superin- 
tendent of the Ocean Accident & Guar- 
antee and Columbia Casualty, is again 
at his desk after an extended swing 
through the southwest and the south. 
Following attendance at the annual 
gathering of the National Convention of 
Insurance Commissioners at San An- 
tonio, Mr. Mann visited many of the 
representatives of his companies. in 
Texas and other states, finding every- 





| 
| 








where substantial evidence of a revival 
of general business prosperity, and an 
enthusiastic determination upon _ the 
parts of agents to make the most of the 
condition. 


James §S. Bayless, who recently re- 
signed as manager of the western ser- 
vice department of the Fidelity & De- 
posit at Chicago, has become Baltimore 
manager of the Standard Accident. A 
new branch office of the Standard is to 
be opened in Baltimore. 


President H. G. B. Alexander of the 
| Continental Casualty of Chicago, who 
| has been in Europe for some weeks, has 
returned to his office. 


Miss Fay T. Gliatto, who was for- 
merly agency secretary at the head of- 
fice of the Continental Casualty, has 
now branched out into the producing 
end of the business, specializing on in- 
surance for women. Miss Gliatto for 
some time was private secretary to 
Vice-President Herman A. Behrens. 
She spent 16 years at the Continental 
head office. She has associated herself 
with R. W. Hyman & Co., in the In- 
surance Exchange at Chicago, general 
agents of the Continental Casualty. 


Frank J. Tharinger, associated with 
Old Line Life of Milwaukee for many 
years as assistant secretary, has re- 
signed that position effective Nov. 1, to 
take up his new duties as secretary and 
general manager of the Tharinger 





Macaroni Company of Milwaukee, in 
which he and members of his family 
have long been interested. Mr. Tha- 
ringer leaves the insurance field after 
20 years of service. He was at one 
time cashier of the Wisconsin branch 
of the New York Life. Mr. Tharinger 





FRANK J. THARINGER 


will be succeeded in the accident and 
ag > hye of the Old Line Life 

Woodward, adjuster. -He has 
be pends active in the Health & 
Accident Underwriters Conference, hav- 
ing served as its secretary and on many 
important committees. 


Roy O. Armstrong, vice-president of 
the Southern Surety, has found the man 
old Diogenes was looking for. A tramp 
presented himself at the Armstrong 
home and asked for a job, and he was 
set to work about the house and lawn: 
The first thing the Armstrongs knew 
the fellow had deserted the job,~ but 
nothing was thought about it except a 
wonderment at his failure to collect 
what was coming to him. Mrs. Arm- 
strong had suspicions that maybe he 
had slipped into the house through a 
rear door and escaped with some valu- 
ables, which proved to be true when a 
diamond ring valued at $1,000 was found 
missing. Police were notified but failed 
to locate him. Imagine the surprise of 
the Armstrongs when early next morn- 
ing the tramp returned with the ring 
and informed its owner that his con- 
science so tormented him that he could 
not rest. Surprised at his sincerity, 
Mrs. Armstrong offered him a cash re- 
ward for his honesty which was re- 
fused. 


Fred L. Gray of Minneapolis, insurarfce 
man, and globe trotter extraordinary, 
has laid aside the cares of business for 
the next six months and is on a cruise 
which will take him to Australia, South 


Africa, Egypt and a few other places 
which he has not visited in previous 
tours. Mrs. Gray accompanies him. 


They are traveling with an organized 
tourist party. When Mr. Gray com- 
pletes this trip he will have visited about 
every country of importance in the 
world. A year ago he traveled through 
South America and wrote a very in- 
teresting book about the Inc2<. 


Ohio Statute Construed 


Statute of Ohio Construed in Relation 
to Liability of Insurer to Person Injured 
by Insured—Plaintiff recovered judgment 
against one Troyan and now sued de- 
fendant, Troyan’s insurer, upon the judg- 
ment. Defendant alleged that Troyan 
had not complied with the conditions of 
the policy in that he had wholly failed to 
give defendant notice of the action, ete. 
Plaintiff claimed that by statute (G. C. 
9510-3, 9510-4) the liability of the insur- 
ance company was absolute. Held that 
under the statute defendant's liability 
was absolute only as to the issues ad- 
judged in the action between plaintiff 
and Troyan. Stacey vs. Fidelity & Cas- 
ualty, Ct. of Appeals, Ohio (6th Dist.). 


Decided Sept. 29. 
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GOES TO A NEW POST, 





SNYDER IS CLAIM MANAGER | 





Superintendent of Automobile Claims 
for Maryland Casualty Becomes 
Manager for the Central West 


Ivan A. Snyder, superintendent of 
automobile claims at the home office of 





IVAN A. SNYDER 


the Maryland Casualty, has accepted a 
position as manager of the claim depart- 
ment of the Central West Casualty. 

S. A. Muhlhauser will continue’ with 
the Central West as supervisor of auto- 
mobile claims and H. C. 


Hammar will | 


be retained as supervisor of compensa- 
tion, liability and plate glass losses. 

Mr. Snyder has had an extensive ex- 
perience in handling all classes of cas- 
ualty claims. From July, 1916, to June, 
1017, he was adjuster for the Maryland 
at Philadelphia. From July, 1917, to 
March, 1918, he served the company in 
like capacity at Atlanta, working in 
Georgia and South Carolina. March, 
1918, to March, 1920, he was manager 
of its Denver claim division, which takes 
care of Wyoming, Utah, Colorado and 
New: Mexico. March, 1920, to March, 
1924, he was manager of the Elmira, 
N. Y., claim division. It was in March, 
1924, that Mr. Snyder was appointed 
superintendent of automobile claims at 
the home office of the Maryland Cas- 
ualty. 

Mr. Snyder is a graduate of the law 
department of the University of Mary- 
land, class of 1911. 


Infant Can’t Sue Father 


ROCHESTER, N. Y., Oct. 28.— 
Holding that an infant may not sue his 


| own father for negligence in an auto- 


mobile accident, Justice O’Malley of 
Buffalo, presiding in the supreme court 
here, dismissed the complaint in a $15,- 
000 suit brought by Hyman Calderon, 5, 
against his father, Juda Calderon, through 
his mother, who was named his guardian 
ad litem. The question of insurance 


| figured in the case, when one juror asked 
g 


whether or not the father was insured. 
The decision in the Calderon case was 
the first one granted in New York state, 
and it is probable that the case will be 
carried to the court of appeals. There 
is another case of similar nature pending 
here, which has not yet come to trial. 


Burruss Casualty Club Speaker 

NEW YORK, Oct. 28.—William Burruss, 
sales consultant of Washington, D. C., 
will speak on “Shakespeare the Sales- 
man” at the 16th annual banquet of the 
Casualty & Surety Club of New York 
Nov. 13. In addition a number of musi- 
cal and other features have been ar- 
ranged. 
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To men and agencies who appreciate direct and 
advantageous facilities for the exploitation 
of superior insurance practices, we 
offer remunerative contracts. 


CASUALTY INSURANCE SAFETY BONDS 
ALL FORMS OF ACCIDENT AND HEALTH 


Continental Casualty Company 


H. G. B. Alexander, Pres. 


910 S. Michigan Ave. 
Chicago 














United States Casualty Company 
Eighty Maiden Lane 

New York 

(Edson S. Lott, President) 

has good openings for 

two high-grade claim auditors 
Apply in writing to 

Earl R. Hunt, Assistant Secretary 
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Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
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BOSTON T. J. FALVEY, President 
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United States Fidelity 
& Guaranty Company 


R. HOWARD BLAND 


President 





A record of paying in twenty- 
seven years 1,333,440 claims in 
the amount of $111,366,728.67. 
This, after all, is the acid test. 











Home Office: 
Baltimore Maryland 





Net Premiums in 1924—over $33,000,000 
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FREDERICK RICHARDSON, United States Manager 
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A monthly magazine for health 
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Contingent Insurance 


Should Be Carried 
As Full Protection 


OW and then a case arises which 
shows the need for proper protec- 
tion in the way of contingent insurance. 
This comes particularly where the 
owner of property may be held liable for 
the carelessness of a contracting firm. 
Recently a decision was made in a court 
where the owner was held jointly with 
the contractor for $10,000 damages. 
The owner had hired a contractor to 
build an addition to a structure. It was 
necessary to do some excavation work 
and blasting was resorted to. During 
one of the blasting operations, an em- 
ploye of a tenant who was in the owner’s 
building was killed by a stone that was 
thrown. The family of the killed em- 
ploye brought suit for $50,000 against 
the contractor and building owner. 


Owner Often Held Liable 


In cases of this kind the courts have 
rather generally held that an owner is 
responsible because he knows that the 
contractor intends to engage in danger- 
ous work such as blasting and that 
proper safeguards therefore should be 
taken to protect all who may be ex- 
posed. On ordinary occasions the con- 
tractor alone would be liable for his 
own acts or those of his employes. The 
owner cannot escape responsibility from 
the negligence of a contractor in a case 
of the nature of the one mentioned. 

The contractor of course should carry 
sufficient public liability insurance and 
the owner should have a contingent lia- 
bility policy with large limits to protect 
him against any emergency. 


Decide Salt Lake City Case 
WASHINGTON, D. C., Oct. 28.—In 


refusing to review an appeal brought by 
the National Surety, the United States 
Supreme Court virtually gave the Amer- 
ican Surety priority over other surety 
companies in the distribution of assets 
by the receiver of the National City 
Bank of Salt Lake City, which failed 
some time ago. The surety offices were 
interested as bondsmen for the county 
treasurer, who had _ $600,000 public 
funds on deposit with the bank at the 
time of its collapse. 


Employers Liability in Line 


NEW YORK, Oct. 28.—Following a 
conference had here between Edward 
C. Stone, associate United States man- 
ager of the Employers Liability, and 
members of the national agency commit- 
tee of the acquisition cost agreement, 
the company brought its agencies in 
Indiana and at one or two cities in the 
middle west, where it was out of line, 
into harmony with the rules of the mem- 
bership offices, to the general satisfac- 
tion of underwriters. 


Jewett on Coast Trip 


M. E. Jewett, president of the Royal 
Indemnity and Eagle Indemnity, is on 
a trip to the Pacific coast. 


Aetna Expands at Minneapolis 


The Aetna Life has taken new and 
larger quarters on the twelfth floor of 
the Metropolitan Life building in Min- 
neapolis. The life, accident and health 
departments under the Cameron-Kavel 
agency will occupy the east side of the 
building and the automobile, casualty 
and surety departments the west side. 


Andy M. Gordon, 
ble Loan Association, 
manager of the 
partment. 


has been appointed 





formerly of the Equita- | 


accident and health de- | 
| by C. 


Prison for “Serum Ring” 

Prison sentences of from one month in 
jail to two years in the federal peniten- 
tiary were assessed by Federal Judge 
Charles B. Faris at Caps Girardeau, Mo., 
to eight members of the “serum ring”. of 
southeast Missouri who had pleaded 
guilty to federal charges of using the 
mails to defraud. Emanuel Gartmann, 
leader of the ring, was given the heav- 
iest sentence, two years in the prison at 
Atlanta, Ga. 

Members of the ring had used a serum 
composed of turpentine and other in- 
gredients to fake injuries to support 
damage claims. Several insurance vcom- 
panies and railroads had paid claims to 
members of the ring until an investiga- 
tion revealed the methods used, 


Opens Adjustment Office 


CINCINNATI, O., Oct. 28—Robert BEB. 
Jones, for the past several years in 
charge of the Aetna adjustment office 
in Cincinnati for casualty lines, is estab- 
lishing himself as an independent cas- 
ualty adjuster in Cincinnati. Mr. Jones 
has had many years experience in the 
field of claim investigation and adjust- 
ment. For two years he was with a 
nationally known detective agency. This 
was followed by five years of claim ad- 
justment work for a railroad company. 
In 1918 Mr. Jones opened up the Dayton 
adjustment office for the Aetna and in 
July, 1921, was given charge of the Aetna 
adjustment office in Cincinnati. 


Coast Branch Meeting 


LOS ANGELES, CAL., Oct. 27.—The 
governing committee of the California 
branch of the National Bureau of Cas- 
ualty & Surety Underwriters held a 
meeting in Los Angeles today. The 
southern California members of the com- 
mittee are the affiliated Aetna com- 
panies represented by W. R. Briggs; In- 
dependence Indemnity, represented by 
I. Levy, and Maryland Casualty, repre- 
sented by E. H. Morrison. The northern 
California members are the Travelers, 
represented by L. A. Armstrong; Conti- 
nental Casualty, represented by B. F. 
Cator, and Globe Indemnity, represented 
by D. Duncan. R. E. Laley, manager of 
the California branch presided at the 
meeting. 


Cover Highway Department Employes 


OKLAHOMA CITY, OKLA., Oct. 27.— 
Accident and compensation insurance for 
every employe of the state highway de- 
partment is to be bought. E. B. Guthrey, 
secretary of the commission, was ordered 
to make necessary plans for purchasing 
the protection. Recent awards of the 
industrial commission against the high- 
way department are said to have fallen 
flat when attorneys’ opinions were that 
without an appropriation by the legisla- 
ture the commission was powerless to 
make any compensation or adjustment 
to men injured or killed in the line of 
duty. 

The insurance will be bought on the 
basis of $2.31 for each $1,000 of payroll, 
and the premiums are expected to 
amount to approximately $18,000 on the 
$800,000 annual payroll of the depart- 
ment, 


Licensed for Automobile Business 


Authority to write automobile insur- 
ance in addition to accident and health 
lines has been granted the Eureka Cas- 
ualty of Los Angeles by the California 
department. 


Casualty Notes 


Samuel W. Lacy, formerly adjuster for 
the Travelers Indemnity at Richmond, 
and Miss Isabel Allen of Washington, 
D. C., were married Oct. 24. Mr. Lacy 
was with the Travelers in that capacity 
from 1907 to 1918. He is now guardian- 
ship officer and attorney for the Veterans 
Bureau at Richmond. He was with the 
War Risk Insurance Bureau in Washing- 
ton for several years before accepting 
this position. 

The United States National Life & 
Casualty of Chicago has opened a dis- 
trict office at 600 Continental building, 
Oklahoma City, under the direction of 
Dr. J. C. Tucker of St. Louis, assisted 
Bremer of Chicago. 
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To Increase Travelers Capital 


The stockholders of the Travelers at 
a special meeting held this week, ap- 
proved the recommendation of the di- 
rectors to increase the capital from $10,- 
000,000 to $12,000,000. 


HUBBELL DISCUSSES 
FIRE UNDERWRITING 


(CONTINUED FROM PAGE 3) 

not be made on business that is below 
average. Rates are too close to admit 
that. A company tries, in serving its 
agencies, to carry a wide selection of 
offerings, but when companies compete 
within your agency by writing stuff you 
know is inferior, you may look for trou- 
ble later on in the form of withdrawals 
or radical changes in underwriting pol- 
icy. Any company doing business that 
way is going to find unsatisfactory loss 
ratios in an unusually large number of 
its agencies. It will put the blame on 
the agency, though its own loose un- 
derwriting policy is the fault. 


Entering Conservative Period 
Following High Losses 


We are just beginning to emerge from 
a high loss period, which has followed 
a low loss period. Companies have 
been rather slow to act, but now are 
reversing their direction of motion, re- 
jecting a larger percentage of offerings 
and writing reduced lines on what they 
do retain. This switching of methods is 
all very disturbing. It can be avoided 
in a measure, though it is impossible 
to eliminate it. The business from year 
to year should proceed in an orderly 
way on the basis of fixed policies. It 
would go this way if it were not for 
variations in economic conditions, which 
produce times of great business pros- 
perity and times of corresponding in- 
activity and depression. These react on 
the fire loss rate through the effect they 
have on the attitude of the whole body 
of assured toward the question of the 
fire hazard of all premises insured 
throughout the whole field of operation. 
The cumulative effect is tremendous. 


Elements of Underwriting 
Are Risk and Assumed Rate 


How is money made in underwriting? 
The elements to work with are: the risk, 
the assured, and the rate, an estimate 
of comparative hazard, which undertakes 
to classify the hazard in comparison with 
other like risks on a scale of 100. The 
company selects its business by giving 
consideration to these three elements— 
risk, assured, and rate—in the light of 
its own experience. 


Cannot Measure the Physical 
Hazard Exactly 


Rates are quite commonly misunder- 


stood; they are said to measure the 
physical hazard. The most scientific 
rating system imaginable cannot do 


that, because phy sical hazard is a vari- 
able thing. It varies with the individual 
holding the property in which it appears. 
The physical hazard of two barns of 
identical construction and occupancy is 
the same, and they will rate the same; 
but if one owner is content to let a 
tough gang use his barn for a hang-out 
and the other owner sits on his back 
step with a shotgun to see that they 
don’t do it, you have a different physical 
hazard, and the difference has all arisen 
from the attitude of the owners toward 
their property. Fire hazards may be 
likened to the tough gang of the as- 
sured’s neighborhood. Any owner of 
insurable property who takes a tolerant 
attitude toward the risk of fire multi- 
plies the danger of fire over that which 
would exist in identical property owned 
by a man determined that fire shall not 
Start. 


Assureds and Some Agents 
Think All Business Good at Rate 


Quite commonly assureds feel that 
when a risk has been rated, the ques- 
tion is settled; any fire insurance com- 
pany will be glad to get the business. 


same 


views. They cannot understand 
why any selective examination of a risk 
is necessary, seeing that it has been 
offered at the printed rate. But rates 
represent to a company only general 
averages. Take the make-up of an ordi- 
nary rate. The major portion of it 
goes back to details of building con- 
struction, and yet structure does not 
originate fires. Occupancy may orig- 
inate fire, but usually requires interven- 
tion of human agency. We go back | 
then to a first cause, which I maintain 
is the point too much overlooked in our 
business—that is, care. Care is deter- 
mined by the individual who owns the 
property. One of the hardest things to 
get into a rate is any charge for lack of 
care. It will be made only when con- | 
ditions have reached such a pass that 
they may be described as rotten. I hold 
it to be the biggest factor in determin- 
ing probability of fire, though because 
there is no way of gauging care on a 
scientific basis, it has no part—prac- 
tically speaking—in the make-up of the 
rate. 


Fires in Inferior Property 
Sure to Be Frequent 


You know, by experience in your own 
communities, that there are certain in- 
stitutions which are the representative, 
well-managed ones of the town, which 
have not had fires or, when they have, 
have had them from causes that were 
pretty well determined as accidental. 
You know, on the other hand, the fre- 
quency with which fires occur in in- 
ferior property. The reason is that these 
respective substantial institutions and 
inferior properties are the reflection of 
substantial, clear-thinking individuals 
and inferior individuals, or of a superior 
or inferior interest on the part of the 
same individuals. 


Must Have Real Interest 
in Insured Property 


There are all sorts of gradations in 
the desirability of fire insurance risks. 
The necessary element of a desirable 
risk is that the owner shall be keenly 
interested in it. It must be producing 
a profit or a return to him in usefulness. 
An assured has as many personalities 
as he has property interests. I own 
two houses; one I rent to a tenant and 
the other I live in. Try as I may I 
cannot take the interest in the property 
the tenant lives in that I do in the one 
I live in. Some wealthy, honorable man 
in your community has on his hand a 
factory that is vacant and unsuited for 
anything but a special use, and demand 
for that use is absent. He cannot care 
for that property as he would some in- 
stitution that is operating profitably, 
and it would be an advantage to him if 
an act of God converted it into dollars 
and cents. He is sincerely above any 
thought of firing the place, and even 
sees that the windows are nailed up and 
the grass kept cut, as a measure of pro- 
tection. He may even employ a watch- 
man. But we are without that real 
concern the place would have if it were 
alive. 


No Argument Can Uphold 
Insuring Unproductive Property 


So, arguments in justification of the 
carrying of insurance on unproductive 
properties, based on quality of owner- 
ship, fall to the ground. The point is 
that fire hazard, while it originates on 
the physical side of the property as 
presented by the structure and the occu- 
pancy of that structure, is held con- 
trolled by the personal side of the risk. 


Hazard Comparable to 
Compressed Spring 


I have made a comparison, which I 
shall repeat here. It is that fire hazard 
may be compared to a spring, which is 
held compressed by the efforts of the 
individual who has supervision over it. 
li his effort is vigorous, the expansion 
of the spring will be slight, but if it is 
weak or indifferent, the full reach of the 
spring will be effective and you will 
have the maximum hazard. The differ- 
ent physical hazards of different physical 
assemblies may be likened to springs of 
different sizes, but the degrees of ex- 
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To a larger degree than commonly 
thought, agents—particularly the less 
experienced sort—entertain much the 

















a chance to say YES! 


“Give enough people a chance to say yes to 
your insurance proposition and you'll be suc- 
cessful.” 

One of the officials of our Company has 
been telling our agents that for the past 


fifteen years. It is the sum and substance 
of success in the Insurance business. 


Many a man has failed in business simply 
because he didn’t have the nerve to say “Yes.” 
The Standard Accident Insurance Company 
has been in business for over forty-one years. 
The time element alone should prove its 
ability to satisfy its Agents and Assured. 


Here is a chance for live agents all over 
America to say “Yes” to our insurance prop- 
osition. Are you going to take advantage 
of it? 


Write the Agency Department. 


STANDARD ACCIDENT 
INSURANCE COMPANY 


HOME OFFICE ~~ DETROIT 





























COLLISION INSURANCE AT HALF PRICE 


A new five-point full coverage policy issued by an Old 
Line Stock Company to the Good Driver, which costs just 
one-half the regular collision premium, with the usual dis- 
counts (other coverages standard). 








Write for information concerning General Agency in 


OHIO—INDIANA—KENTUCKY AND WEST VIRGINIA 
THE AMERICAN LIABILITY COMPANY 


C. H. SANDERS, Secretary 
Cincinnati, Ohio 
ALCO SERVICE Established 1910 
SIX MONTHS’ CREDIT ON PREMIUM PAYMENTS 
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A COMPANY YOU WILL LIKE 
A COMPANY YOUR CLIENTELE WILL APPRECIATE 


Illinois Motor Casualty 
Company 


SPRINGFIELD 
Capital and Surplus Automobile 
over Insurance 
$300,000.00 Exclusively 
J. L. PICKERING STUART RUSSEL PAUL W. PICKERING 


President Vice-Pres. Secy-Treas. 


EXCELLENT TERRITORY AVAILABLE IN ILLINOIS 

















= Union Inpemnity 
Gompany “=> 


630-636 Unies St Street 
FINANCIAL STATEMENT, DECEMBER 31, 1924 


New 





ASSETS R P a_i $1,403,520483 
eserve for Claims.............. 
et, DS tas oe .$4,893,685.70 ponerse - yoseenes, Premiums 2,951, aon 7 
tat eserve for missions........ 
ao 860,945.57 Reserve for Taxes..........sss00 wale 
Real Estate éocbwaddeespayecequay 700.00 Reserve for Sundry Bills, etc.. 12,000. 
Cash in Banks and Offices.....- 631,326.33 Reserve for Dividends........... 000. 
Premiums in course of collection Capital paid in..... $2,450,000.00 
not due over 90 dayS.....+..++ 1,339,969.24 Surplus over all 
Interest Accrued ......eessseeees use EABEEENEO coccccccs 1,018,675.94 3,468,675.94 
ee rer siememeere RS cc cecutceieasel $8,358,829.72 
helsaelpectessccdcdsebad $8,358,829.72 
Surplus to Policyholders - - $3,468,675.94 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 


AND WORKMEN’S COMPENSATION INSURANCE 








Equitable Life & Casualty Insurance Co. 


of Frankfort, Ky. 


Our Accident and Health Policies give the Insured his money’s worth. 
They are Far Ahead of the Average, and Contain Features which make 
them distinctive. 
We need a few good men in Kentucky and California. 
Address 
CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 








EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


ORIGINAL AND LEADING LIABILITY COMPANY 
ALL FORMS OF LIABILITY INSURANCE 


The Most Advanced and Practical Personal Accident and Sickness Policies 





THOS. E. HANLON, General Agent, Ohio, East Ky., W. Va., 
Cincinnati; STONE, STAF 4 & STONE, General Agents, Ind. and Ky., Lemcke Annex, 
7 er Ind. McMULLAN & DOUAIRE, Res. Mers., Ill. and Iowa, Insurance Exchange Blidg., Chicago, 
H. GARRISON, State Agent, Mich., Majestic Bldg., Detroit; LOYAL DURAN 
py caw. Wells Bldg., Milwaukee D. HIRSCHBERG & CO., Seocat Agents, ts 
Exchange, St. Louis, LOVE-HASKE LL. “COMPANY, General Agents, Woodmen of the World Building, 
= Neb.; JAMES & MANCHESTER CO., General Agents, Leader-News Bldg., Cleveland, Ohio; 
M. NEELY COMPANY, General Agents, Gapitol Bank Bldg., St. Paul, Minn. 


Tenn., First Nettonal Bank Building, 

















C.L.AARRIS & CQMPANY 


Auditorium Garage Building, Cleveland, Ohio 
Claim Examiners and Adjusters 
Immediate Service at Any Point in Northern Ohio 
“Notify our Closest Branch”’ 


Akron Office—1000 Second National Bank Building 
menggnewe Office—417 Terminal Building 
Toledo Office—1151 Nicholas Building 














pend on the effort exerted to keep them 
compressed. So it is that wherever per- 
sonal interest is lacking, or where that 
interest is exerted in an ignorant or 
indifferent way, or where there is no 
desire for fire but a happy optimism 
about the probabilities of one, you have 
a risk in which the fire hazard is con- 
siderably above the average of its sort, 
no matter whether it is a dwelling house, 
a retail mercantile establishment, or a 
manufacturing institution. And because 
iisurance rates are average measures 
only—and are very close estimates at 


| that—there can be no prospect but loss 
|in all such instances. 





Clash of Ideas Between 
Companies and Agents 


In its underwriting a company must 
be guided by consideratioins familiar to 
it, but frequently quite hidden from one 
whose 


view are based on local expeyi- 
ence. There is frequently a clash of 
ideas between companies and agencies 


on these points, and I shall try to show 
the background of some of these by 
giving illustrations. They usually may 
be traced back to a few things—a 
known general burning rate higher than 
the published estimates allowed for, or 
te very probable troublesome claims, or 
to lack of sufficient seriousness of inter- 
est or of a proper comprehension of the 


problems confronting him on the part 
£ 


of an assured. 
There are sorts of hazard which, 
through long experience, the company 


has found itself unable to develop any 
successful way of handling at the rates 
currently paid for such insurance. The 
outcome is known beforehand. Every 
such premium received is bound to be 
a tax on the company treasury or very 
probably involve it in many troublesome 
claims. So they take a short cut and 
mark these off ahead of time, as pro- 
hibited risks. As the volume of busi- 
ness in this country expands, ways of 
handling such risks are discovered. 
Consequently, the number of such risks 
is diminishing, and some offices decline 
to publish any sort of risk as prohibited. 


Underwriters Arrive at 
Different Conclusions 


There are peculiar risks, risks of 
which there are not very many in the 
country or in an individual state, or of 
very intficate character, involving un- 
usual questions of fire hazard, fire pre- 
vention, and fire protection. These ordi- 
narily are special hazards. Every spe- 
cial hazard partakes of the character- 
istics of this class to some extent. You, 
as agents, certainly must be mystif fied 
by the apparently arbitrary and wide 
variations in policy which occasionally 
develop right in your own office, with 
reference to properties of this sort. The 
reason is that your companies have been 
pursuing different underwriting policies 
with reference to such properties and 
have come out with very different 
results. 

You will find other cases where your 
companies take an apparently strange 
attitude toward some property in your 
town, which seems perfectly good, hav- 
ing been there many years, owned and 
operated all that time by men who are 
respected in the community. It might 
be wished that companies, in declining 
such business, could be more frank; but 
they do not want to put down in corre- 
spondence views regarding any risk 
which might be seized upon and used 
to discredit or to create difficulties for 
the owners. They know, by experience 
with hundreds of such risks, that the 
particular property you are having dif- 
ficulty with is not a representative one. 
Instead, it presents general deficiencies 
in physical assembly, necessary finan- 
cial backing and extent of operations, 
and an appreciation of the seriousness 
of the hazards involved. 


Asphalt Roofing Works as 
an Example 


Take asphalt roofing works as a class. 
We know that if they do their primary 
mixing of saturating materials with the 
aid of fire heat, in kettles attached to or 
communicating with the main premises 
in such a way that fire in the kettle 





| operating. At 








house could spread into the main prem- 
ises, they certainly are going to have a 
bad loss. Inspectors decline such works, 
Ii the owner will arrange his primary 
mixing kettles so that a fire in that 
department could not communicate to 
the main premises—and his property is 
otherwise properly administered—they 
will cheerfully approve his risk. 


Risk Looks O.K. to 
Those on the Ground 


I have in mind a case in which the 
commercial prospect was not what it 
should be, though to people on the 
ground it looked all right. A modern 
plant was erected in an Ohio town for 
manufacture of automobile tires. The 
people behind it were experienced in 
manufacturing and selling. The struc- 
ture was well designed, a full mill 
building, with all arrangements made 
for automatic sprinkler protection. It 
stood outside the town, and the ground 
between the factory and the town was 
platted as a real estate addition, by the 
interests behind the factory. Just at that 
time there was a_ tremendous demand 
for machinery of all kinds, and deliveries 
of such equipment were indefinitely de- 
layed. This property was waiting for 
its rubber milling rolls and a good deal 
of other equipment. As they had been 
selling stock to the public generally, 
in anticipation of early operation, they 
were likely to hear from the stockhold- 
ers. No probable estimate could be se- 
cured as to when the plant would be 
that time the largest 
rubber tire manufacturing companies 
were having bad times with bankers and 
with the tire market. It was apparent 
that the interest of the owners in the 
property might be swept away before 
it ever became an operating institution. 
Some time several years later the case 
again came to my attention. The prop- 
erty had been standing idle. It had 
never operated— had never been fully 
equipped in fact—and was to be con- 
verted for some other use. 


Some Risks Can Never 
Be Made Acceptable 


A common sort of poor risk is that 
in which all the ideas underlying the 
enterprise are so inadequate that the 
case is practically hopeless. The loss 
rate on such business is all out of pro- 
portion to the premiums paid and ‘to the 
apparent physical hazard involved. In 
this group are found idle properties gen- 
erally, for which there is no demand; 
old ‘shells; cheaply conceived, cheaply 
erected, and cheaply occupied manufac- 
turing and commercial institutions; 
speculative efforts generally; and all 
poorly managed property. As I have 
said in another paper, correcting de- 
fects in these risks is like mending an 
old tire; you stop the leak, but you 
haven’t improved the tire. The real 
defects are not in the property; they 
are in the attitude and intelligence of 
the assured. 


Agent Should Give 
Company Benefit of Knowledge 


My conviction, based on years of close 


| observation and analysis, is that a varia- 


tion of 100 per cent or more in hazard 
may exist on no more ground than the 
degrees of concern which otherwise 
honest men feel about the fire hazard 
of their premises. This is always in- 
fluenced by the assured’s interest in his 
property and _ his intelligence. These 
two last things the company may deter- 
mine for itself by a close inquiry and 
observation of his methods. A man who 
is a poor manager cannot keep that fact 
from revealing itself in the property he 
manages. But you, as fellow towns- 
men, are in position to know better and 
to find out more easily than the com- 
pany just what sort of individual holds 
the property and what his success with 
it is. You know his average success, as 
a citizen, in other enterprises, and his 
general qualities as a man. If you will 
give the company the benefit of that 
knowledge when you offer the business 
—or better, before you solicit the busi- 
ness—you will find yourself becoming 


expert in the selection of good risks 
and the rejection of poor ones. 
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HOWARD SLONEKER, Secretary 


10 CASUALTY | 


INSURANCE COMPANY 


Hamilton. Ohio 


Assets 


$1,108,264.14 


Surplus to Policyholders 


$455,489.14 


A Stock Company Writing 


AUTOMOBILE LIABILITY 


PLATE GLASS 


BURGLARY BONDS 


BRANCH OFFICES: 


oa, CLEVELAND 
—— 1432 Union Trust Bldg. 


Robert T. Howe, Mgr. D. W. Page, Mgr. 


1905 Dime Bank Bldg. 


ST. LOUIS 


403 Planters Bldg. 
R. L. Mitchell, Mgr. 


DETROIT 


W. D. Foster, Mgr 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 
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OA 
Federal Surety Company 


Home Office: Davenport, lowa 











‘“‘An American Company’’ 


Pertinent Facts 


Every Agent Knows 
or Should Know 


HE Georgia Casualty Company writes all lines of 
casualty insurance including —Automobile, Burg- 
lary, Property Damage, Plate Glass, Liability and 
Workmen’s Compensation. 
When the Georgia Casualty speaks of Service—it means 
service plus, the kind that allows the agent to handle 
his own property damage adjustments if he so desires, 
that wins new clients and holds the old ones by a 
liberal adjustment policy. 
The ratio of Assets to Liabilities is most favorable, one 
of the highest in the United States—denoting finan- 
cial strength gained through satisfactory service. 


The Georgia Casualty operates in thirty-nine states 
and has a premium income of over $3,250,000. 


We want agents where we are not ‘now represented 
We can show you why you need us. Information 
costs you nothing. 


Georgia Casualty Company 


W. E. SMALL - President 
Atlanta, Georgia 


Central Department 
W. W. Heise, Mgr., 721 Insurance Exchange, Chicago 


























Casualty 
Reinsurance 


Liability, Compensation, Accident and 
the Casualty Features for Life Com- 
panies. 


Automatic treaties, at rates which make 
it profitable for the Reinsured to write 
the higher limits. 


Our nearest office will promptly furnish 
quotations. 


Employers Indemnity Corporation 


E. G. TRIMBLE, President 
KANSAS CITY 


CHICAGO LOS ANGELES NEW YORK 
Insurance Exchange 719 Detwiler Building 80 Maiden Lane 














